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Ww. A. WIMSATT, WASHINGTON, D. C. 
































W. A. Wimsatt, pioneer lumber wholesaler of Washington, D.C. 
who has transacted a large volume of business from virtually the 
same spot.on the water front in that city for fifty-six years, 
still is in active charge of affairs at the age of 72 years. Standing 
6 feet 4 inches, Mr. Wimsatt is an impressive figure physically, but 
as modest and unassuming as he is large. He went into business 
at the age of 16 years, after having studied law for one year and 
determined upon a business career. He has been at it continuously 
since that date and his office today is within 50 feet of where it was 
located a half century ago when he began work. ~ 

First Mr. Wimsatt was a coal weigher, drawing the meager 
salary of $4 a week. At that time all of the anthracite coal consumed 
in the national capital was brought there in vessels from Havre de 


Grace, Maryland, near the mouth of the Susquehanna River, via 
Chesapeake Bay and the Potomac River. He formed a partner- 
ship with the late E. Kurtz Johnson, conducting a lumber business 
on a commission basis. When Mr. Johnson passed off life’s stage 
in the 90s, Mr. Wimsatt purchased his share of the business from 
his widow, continuing the firm name of Johnson & Wimsatt. About 
four years ago Mr. Wimsatt decided to incorporate, distributing 
shares of stock to members of his family, still retaining the orig- 
inal firm name. He is the father of eight children, seven of whom 
are living and grown, and is the proud grandfather of ten. Some 
of his sons are actively engaged in the business. One is a flying 
officer in the Army, now stationed in the Panama Canal Zone. 


Vacations in Winter 


Mr. Wimsatt made it a rule earlier in his business career not to 


. take a vacation in the summer time, when building materials were 


moving at the peak. Instead, he takes his rest period in the winter 
and for thirty-seven years has spent six weeks to two months at 
Tarpon Springs, Fla., resting, hunting and fishing. Twenty-five 
years ago Mr. Wimsatt purchased a large farm in Maryland, sev- 
eral miles northeast of Washington. His practice is to move out 
to the country in the spring and remain until early fall, going back 
and forth daily by automobile. At the outset he drove a team of 
horses, spending two hours on the road each way every day. When 
the automobile came along he changed at once in order to reduce 
the travel time between his country home and his office. 

Born within a stone’s throw of his office, which is located on 
the Washington channel of the Potomac, for many years Mr. Wim- 
satt has maintained his city home less than a half mile from his 
place of business, in what is known as “South Washington.” 

When Mr. Wimsatt entered the lumber business Washington was 
little more than a large country town. He has watched the growth 
of the nation’s capital until it has developed into a great city of 
more than a half million. 

“IT have watched the growth of Washington for considerably 
more than a half century,” said Mr. Wimsatt. “Its growth has been 
quite normal, as I view it, much like the growth of a child from 
infancy to manhood and maturity. From a country town it has 
become a great city, but still lacks some of the things a great city 
should have. Times have changed most remarkably. I have tried 
to change with them and perhaps have succeeded to a considerable 
extent. The way Washington is spreading out is a constant source 
of amazement, despite the fact that its general development has 
seemed only normal to one who has spent practically all of his time 
here. Had I gone away for ten years perhaps the changes would 
have impressed me more.” 


How He Aided Washington’s Growth 


Asked whether he had not contributed more than any other per- 
son to the growth of Washington through the sale of lumber, Mr. 
Wimsatt said: 

“Probably I have contributed as much as any two or three per- 
sons from the standpoint of the volume of lumber sold here, cer- 
tainly more than any one. The business volume runs around 40,- 
000,000 to 50,000,000 feet a year and has been constant. When I 
first moved to the country twenty-five years ago the present out- 
lying districts of Washington were in farm land. Now the city is 
following me to the country. Farms of years ago are covered with 
houses or dotted with detached and semi-detached dwellings; the 
expansion continues in all directions.” [Turn to page 64] 
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Sound Financing 'Requires 


Specialized Experience 


The background of the Lacey Securities 
Corporation covers a period of more 
than forty years during which its Presi- 
dent, Mr. James D. Lacey, and his or- 
ganizations have been constructively 
serving the forest industries. 


Our thorough understanding of all phases 
of operation and development in these 
basic industries is of particular value to 
progressive companies which need more 
capital for legitimate expansion. Our 
counsel and co-operation are always at 
the disposal of such companies in the lum- 
ber, pulp and paper and allied industries. 


LACEY 


Securities Corporation 


231 South La Salle Street, Chicago 


626 Henry Building 
Seattle 
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Good Values 
for Buyers 


The items below were manufactured 
from good quality timber. They are well 
manufactured and a thoroughly depend- 
able buy. Write or wire for prices. 


50,000 ft. 13/16x24%4" Clear Maple Flooring 
30,000 ft. 13/16x2%4"” No.1 Maple Flooring 
50,000 ft. 13/16x1/2” Clear Maple Flooring 
30,000 ft. 13/16x2%4" Clear Birch Flooring 


Scars 4’ No. | Mixed Pine Lath 
2 cars 32” No. | Mixed Pine Lath 


Scars 4/4” No. | & Btr. Kiln Dr. Birch 
4 carr 4/4” No. 2 Common Birch 
10 cars 4/4” No. 2 & Btr. Soft Elim 


ei Os apse, 
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FLOORING 
in Mixed Cars 


Maple Flooring, Birch Flooring, 


In one Cedar Posts, Shingles, 

car we White Pine Lath, 

can ship K. D. Maple and Birch Lumber, 
you =»> Hemlock and Pine yard and 


shed items. 


_ Here is real buying economy for you. Cut your stock 
investment and speed up your turnover and your profits 
by taking advantage of this service. Make upacar today 
and let us quote you. Maple and Birch Flooring shipped 
L.C.L. when desired. Quality guaranteed. 


ROBBINS FLOORING COMPANY 


RHINELANDER, WIS. 
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wv That’s Worth 


< Investigating 


Our Special Service not only in- 
sures prompt deliveries, but also 
renders our customers better service 
by delivering just what they 
order in 


Northern Hardwood 
and Hemlock Lumber 


To guarantee you satisfaction we 
have your invoice sent direct from 
the mill making shipment. This 
enables you to positively check up 
on the grades shipped. 

Investigate our service today. 


Weidman -Vogelsang 


Savings Bank Bidg., Lumber Co. 


GRAND RAPIDS, MICH. 
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Advertising Is Remedy for Inroads of Substitutes 


NY DISINTERESTED observer, noting the success with which 
substitutes have extended and expanded their market in the 

_ field formerly occupied by lumber, can hardly avoid the con- 
clusion that lumber has lost ground because of neglect of lumber- 
men to make known its merits. This is the sentiment running 
through all the comment on the inroads of steel sash, published else- 
where in this paper. If whenever wood and a substitute material 
Came into competition the choice of the buyer lay between two arti- 
cles of equal or’ nearly equal merit, the buyer might be expected 
0 accept that the merits of which were most effectively presented. 
If the choice were between one material which was highly meritorious 
and another wholly worthless the judgment of the buyer even though 
uninformed might be trusted to select the material of merit. The 
fact is, however, that most of the substitutes for wood have some 
merit, and another fact is that almost invariably those merits are 


so much more effectively presented than are the merits of wood that 
the latter is crowded out entirely. 

If there ever was a question as to who should advertise or pay 
for the advertising of a given product, modern methods of merchan- 
dising have answered that question once for all. There may have 
been a time when the producer could leave the advertising of his 
product to the wholesale or retail distributer, but that time has long 
since passed. The fact is that, so far as the consumer is concerned, 
much of the merchandise distributed by the retailer is sold before 
he stocks it. That is why the retailer of lumber, for example, so 
often handles materials that supplant lumber. It is for the same 
reason that breakfast foods appear and disappear from the grocers’ 
shelves accordingly as they are or are not advertised and exploited 
by the manufacturer. Under modern conditions of merchandising 
the retailer is or at any rate ought to be an ally of the manufac- 
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turer, but he can not be expected to act as a scout for him. 

Perhaps it would not be altogether unjust to say that the manu- 
facturer of lumber is often so far influenced by the advertising of 
lumber substitutes as to be carried along with the crowd in indif- 
ference if not opposition to his own product. Absorbed as he is in 
problems of manufacture, he gives little consideration to the intrin- 
sic merits of wood in comparison with those of substitutes; while 
wherever he turns he is confronted with skillfully worded substi- 
tutes propaganda. The fact must be confessed that lumbermen as 
a class have not been trained in the modern school of “high-powered 
salesmanship.” They have assumed that prospective purchasers 
were aware of wood’s merits and that the function of the salesman 
was merely to name a lower price than the other fellow. 

One consolation manufacturers of lumber may gain from the 
present situation is that the substitutes have progressed so far 
almost without opposition from lumbermen. Practically the only 
obstacle to the advance of the substitutes has been the positive mer- 
its of wood known and acknowledged almost universally. At that, 
the substitutes have not had easy sailing; the advances they have 
made have been achieved by the expenditure of huge sums of money 
and by the most skillful of merchandising. They have not only gone 





a long way toward selling their products to the user, but they have 
cooéperated in every practicable way with the retail distributer. As 
a class retailers are not eager to stock new side lines that supplant 
lumber, not necessarily because of loyalty to lumber, but because 
they know that somewhere along the line better and more salesman- 
ship is required to sell the substitutes than to sell the lumber. It 
may be emphatically asserted that today, if all advertising were 
eliminated lumber would on its own merits regain most of the 
ground it has lost. 

Wood has been so long and so universally used that its faults as 
well as its merits are assumed to be known. Substitutes have 
largely made their way by stressing the faults and soft pedaling 
the merits of wood. Moreover, some of the substitutes have been 
on the market and in use for so short a time that their real qualities 
are but just beginning to be known. For this reason it should be 
easier for lumbermen to compare their product with substitutes and 
show the superiority of wood in use. Seldom have the many aspects 
of the substitutes question been so adequately discussed as in the 
letters of millwork producers already referred to. These letters 
deserve careful reading by manufacturers of sash and doors as well 
as by lumber manufacturers and retailers. 





Logical Allies in the Promotion of Home Owning 


HE BUILDING OF houses and the equipping of them with 
T furniture are so closely related that they may almost be said 
to be different aspects of the same enterprise—that of estab- 
lishing a home. No matter how attractively designed or well built, 
a house does not become a home until the various rooms are sup- 
plied with the pieces of furniture appropriate to the uses for which 
they were designed. 

Hence producers and distributers of lumber, at least in so far as 
concerns one of the chief uses of that material—that of home 
building—may and should consider the makers and sellers of fur- 
niture as their allies in the common enterprise of promoting the 
establishing of homes in conformity with the best standards of 
American living. Furthermore, the furniture industry is among 
the largest consumers of some species of wood, and there are few 
species of which it does not make some use, either in the fabrication 
or the packing of its products. 

Therefore the fact that a very large proportion of all the fur- 
niture produced in the United States is retailed upon the instalment 
plan (according to statistics 90 percent of all the dealers using 
that method) may be viewed by lumbermen with more of equanimity 
than they perhaps feel with regard to some of the other lines of 
merchandise sold under that plan. 

“The competition of the roadhouse, the dance hall and the hip 
pocket flask with the home is a very serious problem, and one which 
the furniture dealers of America must help to solve.” This trench- 
ant statement is quoted from a very interesting report on instal- 
ment selling prepared by a committee of the National Retail Fur- 
niture Association, made public in connection with the midsummer 
furniture exposition now in progress in Chicago. This report has as 
its main thesis that, rather than being an economic or a social 
detriment, the selling of furniture on time payments, or as some- 
times called, “budget buying,“ has brought about greater comforts, 
more conveniences and higher standards of living than would other- 
wise be possible. 

After an opening statement to the effect that the plan of selling 
furniture on instalments is not a new one but was originally 
adopted more than eighty years ago, and “has been the means of 
establishing more comfortable and therefore more attractive homes 
in America than will be found in any other country,” the report 
proceeds to enumerate some of the advantages which it claims for 
this form of selling: 

“There is no question in the minds of your committee that instal- 
ment selling and the extension of credit. is accountable to a very 
large measure in raising the American standard of living to its 
present high plane, and it is this same policy which accounts in a 
large way for the prosperity and generally satisfactory conditions 
existing in the American home of today. Its legitimacy and neces- 
sity have been demonstrated beyond question. 

“Not only has the instalment payment plan made it possible to 
have a well-furnished home, but the purchasers have often been 
taught the habit of saving by laying aside a certain part of the 
earnings for the purpose of making their instalment payments and 
thereby preventing, in many cases, the squandering of family income 
on non-essentials.” 

The proposition that the instalment method of purchasing has 
resulted in the existence of many homes that could never have 
been bought and furnished under the all-cash plan requires no 


argument. Instalment selling of homes, by which term is meant— 
in this connection—houses, has been practiced and fostered by lum- 
bermen, under various forms, almost from time immemorable. 
Because of the comparatively large amounts involved and the 
nature of the commodity sold, it has not been practicable to devise 
for the sale of homes, terms having the same elasticity and adapta- 
bility as those successfully used in other lines of merchandising, 
which fact has placed home sellers at somewhat of a disadvantage 
in competing with dealers in some of the other lines. This disad- 
vantage is quite generally recognized, and it is not unlikely that if 
the present trend toward instalment merchandising continues or 
increases, some method may have to be devised whereby home buy- 
ing.on small regular payments can be accomplished just as readily 
as the purchasing of a piano or an automobile. 

Answering the argument that wage earners are mortgaging their 
future earnings to an unreasonable degree by obligating themselves 
on instalment contracts, the report advances an argument which 
at least is interesting, as follows: 

“The claim made by some financial writers that the wage earner 
obligates himself in the purchase of goods on the instalment plan, 
in many cases, to more than his earning power is not proved by the 
facts. Years ago the father or husband was the chief and in many 
cases the sole wage earner in the family, but today the salary of 
the father is augmented by the salaries of sons and daughters, who 
are contributing to the general support of the home and the family. 
Under such circumstances there is no reason why a man earning 
$50 a week should not obligate himself to that amount in different 
instalment purchases and still the combined income of the family 
would enable them to meet all other expenses while enjoying the 
comforts of a modern, well-furnished home.” 

Decrying the temptations everywhere flaunted before the youth 
of America to expend money for frivolous purposes, to the detri- 
ment of the establishment of homes, the report says: 

“This problem is one that the furniture dealers of America must 
help to solve. This can be done effectively by a propaganda of 
education, namely, to create a desire for better homes, the kind 
that is attractive enough to keep the boy and girl at home instead 
of forcing them to seek their pleasures (often of a questionable 
nature) in other places. In order to do this, we must, first, sell to 
the people the desirability of an attractive home; and, second, 
arrange the terms of payment on a sound basis with due regard 
to the earning capacity of the purchaser.” 

The report is an able and well reasoned document, and with many 
of its conclusions lumber dealers will find themselves in full accord. 
As pointed out in the beginning, the lumber and the furniture inter- 
ests have much in common, and the untiring efforts of the latter 
industry to raise the standards of comfort and convenience in the 
homes of America unquestionably has given great impetus to the 
home-owning movement. By making home interiors more attractive 
and comfortable, the home-owning desire has been stimulated and 
fostered. The essential part that appropriate furniture plays ™ 
the home is recognized by many lumber dealers and others who 
maintain model home exhibits, these demonstration houses usually 
being kept attractively furnished through coéperation with the local 
furniture dealer. There is no industry, apart from their own, that 
lumbermen wish to see prosper and expand more than that produc- 
ing and distributing the interior furnishings of the modern home. 
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Care Is Needed to Reduce Mill Fire Hazard 


IRES AT MILLS during recent years have levied a heavy tax 
upon the lumber industry; and, whatever the reason, the situa- 
tion has become such as to cause both mill owners and insur- 

ance underwriters a great deal of concern. Fire prevention and 
insurance rates have been subjects for frequent discussion among 
both lumbermen and underwriters. While at times dry weather may 
increase the fire hazard, there is hardly warrant for believing that 
the increase in the number of mill fires can be attributed wholly to 
that factor. All fires must have a definite cause and the con- 
ditions in and about mills that increase the fire hazard are pretty 
well known to lumbermen as well as to underwriters. The latter 
through frequent inspection and advice aim to show the insured 
how to remove the causes of fire as well as of conditions that encour- 
age its spread when once started; but it is only by carrying out the 
instructions of inspectors that the likelihood of loss can be lessened. 

At the meeting of the East Texas Mill Managers’ Association held 
at Houston last week insurance underwriters were given an oppor- 
tunity to present the situation from their viewpoint, which in the 
long run is in fact the same as that of the mill owners. Sawmills 
are in a different situation from most plants of comparable magni- 
tude and cost, in that they gre commonly so isolated as to be wholly 
dependent upon their own efforts for both fire prevention and fire 
suppression. If the fire hazard is great, the sawmill management is 
in the last analysis to blame. Millmen know better than anybody 
else can know that good housekeeping is the best kind of fire pre- 
vention. They know also that, given good housekeeping, the next 
precaution is such watchfulness as shall make sure the discovery 
of fire as soon as it starts; and, finally, they know that fire fighting 
equipment adequately manned is indispensable. 





Mill underwriting experience as made available to mill owners 
has shown the weaknesses in housekeeping, in watchmen’s service 
and in fire fighting equipment and organization that have brought 
disaster to many mills. There can hardly be a lack of knowledge 
of the causes of fires and the means of preventing them; but it must 
be confessed that the number of fires that occur suggest failure to 
take the precautions that should be adopted. The underwriters at 
the meeting referred to urged the installation of high grade fire 
fighting apparatus, the training of the mill and yard workers in 
fire fighting and the employment of young, alert and dependable 
watchmen with stations so located as to cover all important points 
at frequent intervals. 

It has been made clear before and it was made clear at this meet- 
ing that the choice of the owners is between higher rates of insur- 
ance and better fire prevention methods; indeed, it was suggested 
that failure to take the necessary steps in reducing fire hazards 
might make the securing of insurance from the old line companies 
difficult if not impossible. Interest in fire prevention should be 
stronger in the insured than in the underwriter, and it is no com- 
pliment to the mill owner to have to be prodded to greater care by 
the insurance inspector or by the underwriter. Insurance never 
pays all the fire damage; no matter what his policy may provide and 
no matter how sound the underwriter may be, the millman is bound 
to suffer heavy loss from a fire in his plant. Every consideration, 
therefore, ought to impel him to exact from his foreman rigid en- 
forcement of fire prevention measures, as well as to install adequate 
fire fighting equipment and insist upon thorough organization and 
training of fire fighting forces. It is the morale resulting from this 
sort of management that operates to reduce the fire hazard. 














Lumber Movement Shows Gain 
[Special telegram to AMERICAN LUMBERMAN] 


amounted to 684,309,025 feet, as against 666, last 
508,138 feet for 228 mills the previous week. The 
123 identical southern pine mills in the group 





year. Shipments—266,145,785 feet, 
against 205,160,030 feet the week before, and 


211,718,743 feet last year. Orders—265,056,166 





WASHINGTON, D. C., July 22.—The National 


Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended July 17, 
from 389 of the larger softwood and 152 of 
the chief hardwood mills of the country. The 
372 comparable reporting softwood mills show 
increases in production, shipments and new 
jusiness, When compared with reports from 377 
mills the previous week. It is interesting to 
note that despite the fact that fifteen more 
mills reported for the same period a year ago, 
there are gratifying increases in all three fac- 
tors this year. The 152 hardwood operations 
show substantial increases in all three items 
when compared with reports from 142 mills the 
week before. 

The unfilled orders of 231 southern pine and 
West Coast mills at the end of last week 


showed unfilled orders of 242,108,174 feet last 
week, as against 245,033,404 feet for the week 
before. For the 108 West Coast mills the un- 
filled orders were 442,200,851 feet, as against 
421,474,734 feet for 105 mills a week earlier. 

Altogether the 372 comparable reporting 
softwood mills had shipments 102 percent, and 
orders 102 percent of actual production. For 
the southern pine mills these percentages were 
respectively 103 and 99; and for the West 
Coast mills, 106 and 111. Of the reporting 
mills, the 337 with an established normal pro- 
duction for the week of 228,375,872 feet, gave 
actual production 99 percent, shipments 102 
percent and orders 104 percent thereof. 

The figures for last week, the week before 
and the same week last year follow: Produce 
tion—261,022,643 feet, against 213,231,641 feet 
(revised) the week before, and 224,731,578 feet 





Create the 


We sold the 








Demand—But Be 
to Meet It 


Here’s a tip for the lumber manufacturer. 
writing to the AMERICAN LUMBERMAN, says: 


Construction Co. the pieces or seg- 
ments which are used to make the circular forms for the 
Quaker Oats grain tank. Each piece requires a 8x8, 5 or 6 feet 
long, which we band saw and cut to angle. 
neighborhood of 12,000 pieces of short 2x8’s. 
attempting to buy these short pieces to advantage but thus far 
have found no one who seems to have any amount of this stock. 
It seems to me the manufacturers are open to a good deal of 
“kidding,” after all of the shouting they have done urging re- 
tailers to sell shorts and then not be able to furnish the stock. 


in’ Position 


An lowa retailer, 


It takes in the 
We have been 








feet, against. 220,404,796 feet the week before, 
and 237,024,963 feet last year. 

The following revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first twenty-eight weeks of 
this year with the same period last year: 
Production—7,213,647,063 feet, against 7,052, 
829,649 feet last year. Shipments—7,412,- 
495,814 feet, against 7,089,671,958 feet. Orders 

-7,585,941,613 feet, against 7,902,221,998 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 108 mills re- 
porting for the week ended July 17 was 11 per- 
cent above production, and shipments were 6 
percent above production. Of all new business 
taken during the week 52 percent was for future 
water delivery, amounting to 60,996,815 feet, 
delivery, and 17,413,270 feet export. New busi 
ness by rail amounted to 51,137,766 feet, or 43 
percent of the week’s new business. Forty- 
seven percent of the week’s shipments moved by 
water, amounting to 52,840,224 feet, of which 
37,948,295 feet moved coastwise and inter 
coastal, and 14,891,929 feet export. Rail ship 
ments totaled 54,462,700 feet, or 48 percent of 
the week’s shipments, and local deliveries, 
6,191,325 feet. Unshipped domestic cargo or 
ders totaled 162,845,958 feet; foreign 135,864, 
981 feet, and rail trade, 143,489,412 feet. 

Midsummer employment conditions prevail in 
all Pacific Northwest industries, according to 
the Four L employment service. Declines have 
marked the logging industry, with many camps 
in both fir and pine districts closed for repairs 
und because of fire hazards. It is estimated 
that fir logging is now at 60 percent of capac 
ity with many camps closed for periods vary- 
ing from two to ten weeks. 

Pine logging is normal for midsummer. Fol- 
lowing the Fourth of July holidays, sawmills 
in all districts have gradually resumed cutting 
until fully 85 percent of the major mills are 
in operation. In both the fir and pine districts, 
however, there are fewer night shifts than at 
this time a year ago, and the tendency is to 
adjust production to demand. ~ 


(Concluded on page 58) 
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Lumbering in Philippines and Cuba 


lense advise me if you know any American 
concerus operating mills in the Philippine Islands 
and Cuba INquiny No. 1,783 


| This inquiry comes from the general supe: 


intendent of «a large lumber manufacturing 
coneern in the South. From the information 
at hand it is not practicable to determine 


whether concerns operating in the Philippines 


and in Cuba are American or, financed by 
American capital. To this inquirer have been 
viven the names of several concerns in these 
islands and the inquiry is published for the 


benefit ol readers who may have additional 
information. The name of the inquirer will 
be furnished on request.——-Eprror. | 

Long Black Gum Rollers Wanted 

We are in the market for some long, black gum 
rollers, and we should like to know the names of 
concerns that can supply these What we must 
have ure 12 to 14 inches in diameter and 50 feet 
long Your immediate attention is urgently re 
quested INQuiny No, 1,784 


| This inquiry comes from 
in New Mexico. Some time 
LUMBERMAN published 
brought responses from a number of 
that able to supply blaek gum 
und these names were supplied to the present 
inquirer, However, investigation 
that they can not supply rollers of as 
diameter and this inquirer wants. 
The inquiry is published, therefore, with the 
hope that it will come to the attention of other 
coneerns that 
longe! rollers. 
be furnished 


lumber company 
AMERICAN 
a similar inquiry which 


a 
ugo the 


conceerns 
were rollers, 
has proved 

great 


length as 


are able to supply the larger and 
The name of the inquirer will 
KpITor. | 


on request. 


Charge for Finished Stock 


Inu figuring out the 
spruce 1TY-inceh thick 
as 1's inch Our 
states it should be figured as 14%-ineh 
like ruling upon this 

INQUIRY 1,782 


board measurement of 
surfaced, we caleulated it 
customer objects to this and 
We should 
from you 


Sole 


to have a 
No 


matter 
| This inquiry comes from a lumber concern 
in Saskatchewan. The wording of the letter 
indicate that the undertook to 
charge the buyer with the rough stock required 
to produce the finish in question. Of 
it would be impracticable to produce 1Y%4-ineh 
finish from 14-inch rough stock. The stand 
ard classification grading and dressing rules of 
the British Columbia Lumber & Shingle Manu 
facturers, Ltd., provide that the sawn thickness 
of *-inch stock shall be l-inch, the sawn thick 


seems to seller 


course 


ness of l-ineh shall be 14% inches, and the 
thickness of 1,4;-inch finish shall be 14% inches 
rough. No provision is made for 14-inch 


finished stock. In stepping, however, the rough 
size for 14-inch finished is 1% inehes. From 
the facts given it is apparent, therefore, that 


the inquirer was justified under the cireum 
stances in charging for 1'%4-ineh stock. 


KpiTor. | 


Identifying North Carolina Pine 


We have an inquiry for material which will be 
used for truck bodies. Among the items are a 
number of pieces of 2x12 and 2x10, and the 
specifications call for No. 1 clear North Carolina 


pine. Will you please tell us whether this is white 
pine or regular southern pine, and in what other 
localities, if it is white pine, it can be obtained? 


Also, how does it compare with northern white 
pine INQUIRY No. 1,786. 

| This inquiry comes from a Wisconsin lum 
ber concern. North Carolina pine is a term 


applied by the members of the North Carolina 
pine Association to the product of their mills, 
which operate in Maryland, Virginia, North 
and South Carolina, as well as to some extent 
in Georgia and Alabama. 

Southern pines have overlapping ranges in 
density and quality of material, and eonse 
quently overlap one another in their uses. Many 


consumers ordering southern pine lumber make 


no distinction as to species. 
‘*longleaf,’’ or simply ‘ 
** Arkansas 
pine,’’ 
in specifying 


soft 


species Which bears that name. 
is taken from 


pine, and not a white pine. 
ing rules of the North 


tion now in effect do not show 


Practically all of the pines cut in the South 
belong to the yellow pine group, though in cer 
tain limited areas there has been a 
yellow 
heavier, stronger, and of course darker in color 
white pine. 
has been referred to sources of supply of the 


pine cut. In general the 


than the northern 


Various pines KM pITOR. | 


Producers of Aromatic Cedar Veneer 


Can you 
turers of 


the names 
red cedar 


advise us 
aromatic 


we would be 
where it 


pleased to have 


can be obtained 


| This inquiry comes from a Wisconsin lumber 


coneern, 
some of the other southern 
doubtless a 


inquirer whose name will be 


quest.—EpITor. | 


Some use the term 
‘southern pine’ 
they desire dense material, and ‘‘shortleaf,’’ 
pine,’’ or ‘* North 
when they want lighter material. Others 
‘*longleaf’’ refer to the definite 


a technical leaflet published bs 
the Forest Products Laboratory. 

It will be inferred that the material referred 
to in this inquiry is southern pine, or yellow 
However, the grad- 
Carolina 


of the 
veneer. 
customer who is making inquiry for this stock and 
you 
INQUIRY 


Aromatic or red cedar grows in Vir 
ginia, the Carolinas, Tennessee, Kentucky and 
States. 
number of manufacturers of cedar 
who are prepared to supply this veneer to the 
furnished 


when 


Carolina portation of 


The foregoing 


No. 1,788. 
Pine Associa 


a No. 1 clear. 


little whit« oe 
pines are 


The 


inquire) 


paper 
inches in diameter, also 72 inches wide and 59 
inches in diameter. 
700 to 800 pounds and he larger rolls from 1,509 
to 1,600 pounds. 

The operation will consist 
rolls from floors where they 
warehouse and car where they are piled. 





Lifting Truck for Paper Mill 


We are interested in receiving the names of gey 
eral manufacturers who make machinery suitable 
for the handling at terminal points and the trans 


rolls 36 inches wide and 59 


The smaller rolls weigh from 
in the taking of th 


are manufactured t 
INQuipy 


| The foregoing inquiry comes from the man 
ufacturer of haulage equipment of a type dif 
ferent from that 
inquirer will be supplied to interested readers 
EDITOR. | 


asked for. The name of th 


Plans for Camping Trucks 
We have an inquiry for plans for houses mounted 
on motor trucks Tor camping out purposes. 
you advise us where we can get these plans? Your 
assistance will be appreciated. 


Can 


INQUIRY No. 1,780 


[In the AMERICAN LUMBERMAN of June 2% 


manufac 
We have a 


know 
1,781. 


let us 


foregoing. 
So regoing 


of coneerns 


There are 


on re 


request, 


1926, page 73, was a story entitled ‘‘ Builds 
Auto Home DeLuxe’’ telling about a man wh 
tours the country building camping auto bodies 
evidently of the kind inquired about in th 


There are throughout the country a number 
that 
usually mounted on trailers, and equipped for 
cooking and sleeping, and with other facilities 
It is quite likely that other readers have had 
inquiries for plans for these truck bodies, and 
may be able to give the information asked for. 
The name of the inquirer will be supplied on 
EDITOR. | 


manufacture these bodies, 





1873 





NEWS AND 


S50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 


1926 





John Heverly, of Bradford 
County, Pennsylvania, throws 
out the following challenge: 
“Il have a sawmill, water 
power, that cuts 5,033 feet of 
boards in ten hours with one 
muley saw. If any water mill 
can cut more lumber with a 
muley saw, | would like to see 
it in the papers. If anyone can 
beat that, | will try again.” 

* 8 *& 


E. Colby & Co., lumber 
manufacturers and dealers at 
lonia, Mich., cut at their saw- 
mill one day recently 91,528 
feet of good merchantable pine 
lumber, about 15,000 feet, 114 
and 2 inches thick, balance al] 
inch boards and well manufac- 
tured, all cut on one circular 
saw and one patent edger in 
11 hours and 30 minutes. 


* + + 


The following, issued by A. 
H. Mershon, inspector general 
of the Saginaw district, bears 
out the report that reached us 
concerning that officer's eff- 
ciency and attention to duty. 


He evidently understands his be marked upon it. 


business: “Tally sheets when 
returned to the office must be 
footed and extended correctly. 





| 
| 


cially cautioned against in- 
specting too much in a day. 
Take time enough to do your 
work well; don't let the vessel 
men hurry beyond that point. 
Better send for help, if neces- 
sary. Remember that your 
work must be carefully and 
reliably done, and let no in- 
fluence swerve you from that 
end. If 1 find it necessary, | 
shall limit the amount of a 
day's work.” 


+ + * 


GRADE MARKING 


We have only one 
more suggestion to make on 
this general subject of the 
standard of lumber. It seems 
to us that one single check on 
the administration of the in- 
spection laws, in the hands of 
surveyors, may properly be 
demanded. It is this—that at 
the same time that the number 
of feet in a plank or other 


piece of lumber is marked 
upon it, a figure, letter or 
other device, indicating the 


grade or quality, should also 
The result 
would be that the dealer would 
not only be able under any 
inspection, paid for and possi- 


Errors from carelessness will; bly influenced by himself, to 
be sufficient cause for revoking purchase lumber as refuse and 


appointment. 


You are espe- to 


sell it as merchantable. 





<< 


This would, in a measure, re- 
move the temptation to undue 
influence in the inspection to 
the detriment of the manufac- 


turer. 
* + 


The energy displayed by the 
proprietors of the steam saw- 
mill at Stratham, N. H., is well 
illustrated by the fact that re- 
cently they erected three 
dwelling houses, the lumber 
for which had not been cut 
thirty-nine hours previously. 
That is to say, that in thirty- 
nine hours they cut the trees 
down, sawed the lumber an¢ 
erected the dwellings, a feat 
which has never been equaled. 

+ + + 


The mill of Frank Gilchrist 
Alpena, Mich., has a cutting 
capacity of 7,000,000 feet of 
lumber a year. In connection 
with his lumber mill is a lath 
and picket mill. They have 
capacity of 15,000 lath and 
5,000 pickets a day. 


* * * 


The quantity of timber use 
in the mining districts in Uta 
is enormous. It is said thet 
more lumber is used in cri 
bing and walling of | silve! 
mines than is used for building 
all the city and town dwellings 
and fences in the territory. 
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Demand for Southern Pine Improves; Prices Unchanged 
Demand for southern pine during the week ended July 16, 
made a nice recovery of the ground lost during the holiday 


gbservance but prices remained unchanged. In some quar- 
ters the market is reported to have a slightly stronger tone 
jut there does not seem to be any likelihood of an advance 
in prices, as production is still slightly above bookings and 
shipments are being made faster than orders come in. Build- 
ing continues active in the North but uneertainty as to what 
the second half of the year will bring forth is causing retail- 
ers to keep stocks at a low point, which in turns discourages 
wholesale buying. With rural demand in the middle West 
quiet, the mills are depending on the South and Southwest 
for their business. 

Demand from the oil fields is unusually good and business 
is improving in the winter wheat field area where a record 
crop has just been harvested. Looking to the future, the 
excellent cotton crop prospects should more than offset the 
dull Florida trade occasioned by curtailed demand and heavy 
supplies at the mills. Boards and dimension are in good eall 
but uppers are quiet. Despite ideal operating conditions pro- 
duction is below normal and stocks are low. Refusal of smal) 
mills to put lumber in transit at current offerings is helping 
to keep the market firm. 


Northern Hardwood Mills Are Curtailing Production 


While the northern hardwood list as a whole shows firm- 
ness, there have been further weak spots uncovered recently. 
Beech No. 3 in 4/ to 8/4 is off $2. Birch No. 1 common 4/ to 
6/4 is off $3 and 8/ to 16/4 is off $5, and No. 2 4/ to 6/4 is 
down $3, 8/4 being $5 off. It is believed that quotations are 
rather soft on some surplus items. 

Mill stocks during the last three months have been accu- 
nulating, as production was rather heavy. For this reason 
the output is now being curtailed. Volume of business re- 
mains about the same as during the last couple of months, 
but the reduction in output since the beginning of July has 
brought it well below shipments, and resulted in a decline 
in mill stocks of a little more than a million feet. 

Demand for low grades is especially good. Soft maple and 
basswood are selling well. Bireh is said to be moving in 
quantity to the millwork plants for use as trim. Hard maple 
is being taken by the flooring factories but this business is 
somewhat light. The flooring makers, however, report a good 
inquiry. Automotive demand is well maintained and _ pros- 
pects are for larger takings by makers of the higher class 
cars. Furniture plants are buying mostly southern gum. 


Southern Hardwood Market Has Improved Tone 


The recently improved call for gum from furniture makers 
is affecting practically the whole list of southern hardwoods, 
there being a decidedly better market tone. Automotive de- 
mand is meanwhile well maintained and promises to increase. 
And millwork and flooring plants are taking a good volume. 

Average production during the holiday week ended July 
10 declined to 140,854 feet a unit, amounting to 82 percent of 
normal production, while orders totaled 81 pereent. It is 
estimated that production will be further reduced, because 
mills in the southern section of producing territory have now 
got their stocks in fairly good assortment and are curtailing 
operations, while those in the northern. section continue on a 
0-hour basis. and many plants in both sections plan a shut- 
down of thirty days for repairs. 

Average unsold stocks per unit on July 1 were 653,000 feet, 
or about 20 percent, less than on July 1 of last year, and al- 
most exactly equal to those of Feb. 1. On April 1, unsold 
‘stocks reached their low point, and July 1 stocks were only 
124.000 feet a unit above. In gum, July 1 unfilled orders 





amounted to 25.3 pereent of the total, against 18.5 percent for 
the corresponding date last year, and amounted to 44.8 per- 
cent of dry stocks, against 28.6 percent last year. In oak, 
July 1 unfilled orders were 23.2 pereent of total holdings, 
against 16.7 percent last year, and 42.9 percent of dry stocks, 
against 29.4 percent last year. 


Northern Pine and Hemlock Move Well; Spruce Dull 


Northern pine mills shipped 2,104 cars this June, against 
1,749 in 1925, and 1,503 in 1924. In April of this year, ship- 
ments totaled 1,691 cars, and May total was 1,864. Sales have 
therefore been growing, and are much heavier than in previ- 
ous years. About seventy-five percent of the shipments for 
April, May and June went to Minnesota, Wisconsin and Illi- 
nois, about equally divided, and two other groups—Michigan, 
Indiana and Iowa, and Ohio, Pennsylvania and New York- 
took practically all the other twenty-five percent in about 
equal proportions. The mills during the first twenty-seven 
weeks of this year shipped 15 pereent more than their cut, but 
are said to be long on some items, on which they have offered 
coneessions. The bulk of the business has evidently been 
coming from the middle West, hard competition in the East 
resulting in light sales. Demand for box in the middle West 
has been active and is showing improvement. 

Northern hemlock is in good demand in Michigan and Wis- 
consin, and shipments for the year are about ten pereent 
ahead of output, so that prices are firm at $4.50 off list. 

Kastern spruce is slow and quotations are easy, at $40 base 
for frames. Receipts from Canada are larger. 


Douglas Fir Market Firmer as Demand Expands 


Reacting to the upturn in demand since the holiday week, 
the Douglas fir market is showing a stronger undertone and 
prices are slightly firmer on some items. Bookings by the 
principal mills during the week ended July 17 ran 11 percent 
and shipments 6 percent above total cut. The greater part of 
the new business came from the cargo market, which, for the 
first time this year, showed a higher percentage of bookings 
than the rail division. In all probability this was due to the 
fact that eastern wholesalers have discontinued transit ship- 
ping for the time being and the retail trade of that section 
has thus been encouraged to place more business for mill 
shipment. The movement to consumptive channels on the 
eastern seaboard continues heavy, and distributers are pre- 
dicting higher prices after August 1 when freight rates are 
expected to advance $1. 

Middlewestern business showed a gain over the preceding 
week but failed to equal the weekly average for June. The 
California situation remained unchanged, but gains in both 
volume and price have been recorded in the export market 
this month. Order files are reported to be in good condition 
and, with stocks low, producers are anticipating a general 
strengthening of the market not later than August when 
more extensive buying for fall needs is expected to develop. 


Western Pines Market Slow and Prices Are Weak 


Inland Empire pine mills have been booking a good busi- 
ness during the last couple of weeks, orders running about 
ten percent above production, and both bookings and _ ship- 
ments are considerably above last year’s totals. The mills 
have been proceeding very cautiously in an effort to avoid 
accumulations, and output is below seasonal normal, but 
nevertheless the market has been showing weakness. Forest 
fires recently foreed some curtailment, and the disposition 
of manufacturers is to bring output to a level with demand. 

California pine demand, both within the State and from 
the East, has been slow, and quotations tend to ease off. Box 
grades, however, are in active request. 


Lumber Statistics Appear on Pages 46 and 47; Market Prices and Reports on Pages 84 to 93 
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Millwork Manufacturers Favor Co-ojer 


—— 


In its issue of July 3, the AMERICAN LUMBERMAN published an article on ‘‘ Planning the 
New Home,” in which were recounted the exp eriences of a couple who were building a home, 
who had been attracted by the advertisements of steel sash, and who were turned back to 
their original plan to use wood through the convincing statements of the retail lumber 


dealer. 
many letters commenting on it. 


This article attracted much attention and the AMERICAN LUMBERMAN has received 
Lumber dealers and millwork manufacturers realize that 


the effective advertising of the steel sash people has created a force to be reckoned with and 
the consensus is that this menace can best be met and overcome by advertising through co- 


operative effort. 


The progressive retail lumber dealer, while primarily interested in lum- 


ber, realizes that he must be a merchant and if there is an actual demand for materials other 
than wood that can be handled profitably, he must be prepared to meet that demand; hence 
it would appear to be largely up to the lumber and millwork manufacturers to actively wield 
the cudgels in behalf of wood. Their effort, of course, will receive sympathetic support from 
the dealers, if letters, some of which are printed herewith, are to be taken as a criterion. 


NTELLIGENT codéperation is the suggested prescription 

of M. L. Coleman, vice president and general manager, 

the McClelland Co., Davenport, Lowa, who briefly outlines his 
thought in a letter as follows: 


We would suggest that intelligent codperation by the various lumber 
associations carrying on the work among architects and builders along 
the line now being followed by the West Coast Lumber Trade Extension 
Bureau is the best way to combat the inroads of steel. We understand 
that such a joint movement is now under way and that the millwork asso 
eiations are going to lend their support to the movement. 


NE feature in connection with the substitution of steel 
sash for wood that seems to have been pretty generally 
overlooked, is the possibility of damage to expensive draper- 
ies from condensation on the sash. This was mentioned in 
a letter to the AMERICAN LUMBERMAN from L. A. Paine, Curtis, 
Towle & Paine Co., Lincoln, Neb., who said: 

Stories like the one you published ought to help the lumber dealers 
in overcoming this encroachment of the steel sash. There is one phase 
of the subject you have not touched, however, and that is the damage 
done by steel sash to draperies. Nowadays, those houses which cost 
enough to warrant the use of steel sash are fairly expensive buildings. 
In connection with a building as good as they are, there usually is an 
interior decorator hired to put one-third to one-half the cost of the house 
into the interior work. 

They all tell us that the condensation on the steel sash in some way 
fuses with the necessary acids used on steel sash and completely ruins 
some of the very best draperies. It is very hard for a sash and door 
house or for an interior decorator to put this up to the house builder; 
for, when a house builder has decided on steel sash, it is generally upon 
the recommendation of the architect, and no manufacturer of interior 
finish or an interior decorator cares to go over the head of the architect 
and try and get the builder to put in something the architect has not 
specified. By going to different interior decorators in Chicago, you can 
find the above statement is true, and we are using it a good deal where 
we run across a builder before he sees the architect. Of course, all we 
can say is what interior decorators have told us about certain houses 
having this trouble. 


PATILY on the part of millwork manufacturers and their 
unwillingness to codperate is one of the reasons for the 
eneroachments of steel sash, is the belief of C. E. Cowdin. 
president, Nicolai-Nippach Co., Portland, Ore., who discussed 
the question in a letter to the AMERICAN LUMBERMAN as 
follows : 

The story in the July 3 issue on ‘‘ Planning a New Home,’’ has been 
read with interest. This is very good propaganda, and the only trouble 
is that we are not sending out more like it. As you are fully aware, 
the stecl sash manufacturers have been advertising very extensively for 
the last few years, and as a consequence are making great inroads into 
our business. There are many arguments for wood sash and frames 
in most classes of buildings. I have been very much interested in see- 
ing a national advertising campaign put over, and served as a member 
of the national committee which met in Chicago and tried to put on 
this campaign; however, we found that we could not get the codperation 
of enough members of the industry to carry it on. 

This is a day and age when business is secured by those who go after 
it, and those who sit down and wait for it to come are soon ‘lost in the 
shuffle.’’ We have been putting on a local advertising campaign here 


in Portland the last two years, and while the results have been satisfac 
tory as far as we have gone, we are not financially able to put on the 
right kind of a campaign to combat the metal sash and trim manufac 
turers. We can not help feeling somewhat discouraged with the situa 
tion as it exists, and with what is bound to come unless something is 
done. 


IIILE damage to draperies from condensation on steel 

sash is discussed by one correspondent, another sug- 
gests that condensation of the facts and presenting them in 
concise form would help to advance the interests of wood. 
Ii. lL. Gardner, vice president, Selden Cypress Door Co., 
Palatka, Fla., says: 

The story in your issue of July 3, ‘‘ Planning the New Home,’’ bearing 
on the question of steel sash, has been read with much interest. This 
brings out some conclusive points in favor of wood. 

If these facts could be condensed into a concise statement, which 
could be used as an advertisement, we believe the lumber and millwork 
associations could make good use of it. The story itself is more inter- 
esting but is too long to reach many readers, we fear. 


| aaaer tate of the pudding is in the eating and the best evi- 
dence is that based on actual experience. From this 
standpoint the following letter from Stacy G. Clauser & Son 
(Ine.), of Chester, Pa., is of more than ordinary interest: 

We have read with interest the story of the wood and steel sasli in a 
recent issue of the AMERICAN LUMBERMAN. We have found somewhat 
effective the United States Government experiments regarding the heat- 
ing of buildings with steel sash and the same with wood sash. We 
have, also, a semi-oflicial statement of one of the largest plants in this 
section, which has, for several years, been using steel sash, but is using 
no more of them. The reason for this is that the temperature is quite 
a controlling factor of the manufacture of its product and this is much 
more easily controlled by wood sash. 


IME alone will tell, is the belief of K. P. Aschbacher, Swan 
Creek Lumber & Supply Co., Toledo, Ohio, who says 
when steel sash have been in use in buildings long enough for 
comparison with wood, then a better idea may be had of their 
durability and insulating qualities. In a letter to the AMER- 
ICAN LUMBERMAN, he says: 

There is no doubt steel sash are going to cause wooden sash some 
concern. One way of looking at the situation is to admit ‘‘these ste¢ 
sash fellows are not to be denied.’? For years the lumber industry has 
been conscious of the efforts being made by other materials to take the 
place of wood. In some instances they have been highly successful. 
Building code restrictions and the extension of municipal fire limits 
have caused a steady expulsion of combustible materials within these 
prescribed areas. To these rules the lumbermen have patiently sub 
mitted knowing the use of these materials was really creating hazard 
in congested areas. However, it does seem some substitutes are en)0y 
ing a demand out of proportion to their cost and service. One of er 
notable examples we have in mind is the asphalt shingle. For severd 
years we have been selling steel basement windows and they seem t? 
be readily accepted by contractor and consumer. If it is true they out 


last wood, admit more light, and are practically fool proof, we hardly 
see how lumber manufacturers are going to combat these arguments. 
Of course, when steel basement windows and outside casement steel 
sash have been used in buildings as long as wood, then we will have 4 
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better idea of their length of service and their ability to insulate the 
house against the elements and leakage of air and water. Perhaps 
we can go on believing every dog has his day, and if wooden sash and 
frames are better than steel, eventually the relative merits of each will 
be better proved to home builders. 

At the present time the manufacturers of steel sash are certainly 
putting on the pressure and they are forcing their product on the mar- 
ket by every possible merchandising method their fertile brains ean con- 
ceive. Right now we are debating the proposition of installing a com- 
plete stock of steel casement sash for residences. Up to the present 
time we have only stocked the steel basement windows. 


VEN from Canada comes word that steel sash is not such a 

serious problem there as it is in the United States; but 

M. J. Bray, of Midland Wood Products (Ltd.), Midland, Ont., 

says that the best method of combating steel goods is by co- 

operative advertising through a millwork association. He 
Says: 

We have not noticed these inroads to such an extent in Ontario as 
possibly you have in Chicago. The best method of combating steel 
goods and other substitutes for woods, we think is by having the wood- 
work manufacturers put on an advertising campaign. If an association 
of millwork men would undertake this, the cost to each would not be 
great, and we believe it would be the best way of fighting this propo- 
sition. 


O MEET the increasing inroads of substitutes, the lum- 

berman must branch out and become a ‘‘building mate- 
rials dealer’’ instead of a ‘“‘lumber dealer’’ and place him- 
self in position to advise prospective builders as to the merits 
and the disadvantages of various materials, at the same time 
being prepared to sell what the customer demands, is the 
thought of B. Coldren, president, the Hallack & Howard 
Lumber Co., Denver, Colo., who says: 


In our humble opinion, the best way to check the inroads of steel sash 
and trim and hold the field for wood is for each lumberman to make up 
his mind that he must become a building materials dealer instead of a 
lumber dealer, because we firmly believe that, if he does not pursue this 
course, he will find himself, at the end of ten or fifteen years, in a very 
embarrassing position. 

We believe that every lumberman should make it a point to call his 
prospective customer’s attention to the good qualities of wood as com 
pared with any other product but for the dealer to go so far as to 
refuse to stock any reasonably satisfactory substitute is, in our opinion, 
a mistake, 

The progress that has been made by various manufacturers of sub- 
stitutes for wood during the last five years and the fact that many 
of the substitutes are apparently entirely satisfactory and frequently 
less expensive in price, convinces us that it will be better policy in the 
long run for the lumberman to make up his mind that his business is to 
sell whatever the trade demands in the way of building materials than to 
confine himself strictly to lumber and do everything in his power to pre- 
vent the sale of a substitute. 

Our company has been handling steel sash for about two years for 
reasons given above. The business is not as satisfactory, in many re- 
spects, as though we might have made the same volume of sales in wood 
sash. On the other hand, in practi¢ally every case, it would have been 
absolutely impossible to have the specifications changed from steel to 
wood and we would have simply passed up that amount of business to 
some competitor who has been active enough and far-seeing enough to 
realize that his business was to supply the trade with whatever it de- 
mands. 

For certain purposes, we believe that steel sash are more desirable and 
more satisfactory in the long run than wood; for other purposes, wood 
will doubtless be given the preference for many years to come. 

The argument presented by the dealer in Mr. Phillips’ article, calling 
attention to the difficulty of misalignment of steel windows, caused by 
settling, may have some merit but we have doubts as to whether that 
objection has been definitely established as against steel sash in favor 
of wood sash. 


DIFFICULTY in the satisfactory use of steel sash is 

pointed out by Thomas C. Hurst, president of the Ar- 
vada Lumber Co., Arvada, Colo., who in a letter to the AmEr- 
CAN LUMBERMAN says: 
_ Your story in the AMERICAN LUMBERMAN on ‘*Planning a New Home’’ 
's very good. We have used these arguments many times against the 
steel sash, and have not yet been compelled to stock them, though in a 
few instances we have purchased and delivered direct to the job, base- 
ment steel frames and sash. We find them rather difficult to glaze. 


erative Advertising of Wood Sash 


DVERTISING is the most efficacious remedy for this 

steel sash eczema and the right sort of propaganda the 

best preventative, according to C. A. Smith, president of 

the National Sash & Door Co., Independence, Kan., who 
writes the AMERICAN LUMBERMAN: 

We have read with interest the article in issue of July 3, relative to 
the use of steel vs. wood sash. Your article hits the exact truth relative 
to the efficiency of steel sash. It will take propaganda and proper ad- 
vertising to prevent the inroad of steel sash for general use. The ad- 
vantages of wood sash are so great that it is an easy matter to state 
them, and we would advise the liberal use of ‘‘printer’s ink’’ to tell 
the efficiency of wood sash over steel sash. 

We should use every effort to prevent the architect from specifying 
the use of steel sash. The better class of buildings are erected according 
to the architects’ plans and specifications and the steel people will work 
very carefully on the architect. Special effort should be used to keep the 
architects in line for wood sash. Some liberal advertising plan should 
reach the architects with statements showing the advantage of wood 
sash. This matter should be handled promptly and effectively. 


DVERTISING and codéperation among the local dealers 

are the two remedies for the ills caused by the inroads 

of the steel sash in the: wood sash business, according to the 
La Fayette Lumber Co., LaFayette, Ind., which says: 


We have read with interest the article in the AMERICAN LUMBERMAN 
on ‘‘ Planning the New Home,’’ and the writer remembered the many 
uncomfortable nights he had spent in a steel-sashed pullman car in the 
winter when all of the cold air seemed to concentrate its coldness right 
by his berth, and remembering this decided that Mrs. Homebuilder was 
right in using the wood sash in her home. 

There are two reasons why we recommend wooden window sash; one 
is because we are in the lumber business and with the exception of 
composition roofing we handle nothing but lumber and millwork made of 
lumber. Our second reason is because we believe that, for the reasons 
assigned in the article, wooden sash offer the most satisfactory service. 

The best way to check the inroads of steel products can be answered 
in one word, ADVERTISE, coupled with complete coéperation between 
the local dealers. Entirely too many of us are studying ways and means 
to get ahead of the other fellow by offering some new article about 
which we know nothing instead of pursuing the better course of closely 
codperating for the benefit of both the customer and ourselves. 


F GLASS and glazing were figured in the cost of the steel 

sash and frames the way they usually are in wood sash and 
frames, the price would usually be more, says G. F. Burrus, 
of the Indiana Lumber & Manufacturing Co., South Bend, 
Ind., in a letter to the AMERICAN LUMBERMAN on the subject 
of wood vs. steel sash. ‘‘The steel sash manufacturer makes 
his price on the steel sash and the owner can grumble later 
when he finds that. the glass was not figured in the proposi- 
tion.’’? He says further: 

We feel the same as a large number of other lumber dealers do about 
the inroads being made by the steel sash. We believe that our morning’s 
mail answers thoroughly the question of the best way to check this 
proposition. This mail contained one advertisement and price list for 
steel sash and frames, two catalogues and price lists on steel medicine 
cabinets, telephone cabinets and accessories. The mail did not contain 
any solicitation or advertisements regarding wood sash. 

Some of our larger dealers seem to be getting away from their opti- 
mistie ideas and are doing something to reéstablish the wood sash, doors 
and millwork. We have been doing considerable in our own line and 
with the exception of handling a stock cellar sash and frame, we do not 
handle any metal products. We believe that the main reason for the use 
of so many basement steel sash and frames is the tendency of the vari- 
ous millwork concerns to branch out in builders’ supplies. 

We have found a tendency with some of our contractors to steer away 
from steel sash after furnishing a couple of jobs. To show you just 
how far a number of contractors will look into the final settlement of 
bills, we wish to say that just last week we finished furnishing millwork 
for a contractor, who deals with us, for his own residence. We did every- 
thing possible to sell him wood sash and frames, but he asked for an 
alternate bid at the time millwork was figured for the omission of wood 
sash and frames and in doing this, he omitted a plaster casing, sub- 
jambs ete., for his interior trim, using nothing but a stop, apron and 
stool. This reduced the price of the millwork practically 40 percent 
and in our conversation he stated that he thought this particular instance 
was a hard blow to millwork. 

Our millwork figure of course included all glass and glazing and in 
comparing the difference in figures, he had not taken in consideration 
glass and glazing on his job, neither the fine appearance he would have 
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had from the other trim. After analyzing the bill for him we were 
able to convince him that if he had figured on the same glass and glazing 
for a steel sash, that we had included for the wood sash, in place 
of the bill being less it was costing him more. After finding out this 
cost he commenced to talk somewhat differently and we believe we have 
this particular contractor sold from now on on wood sash and frames. 

You will find in a large number of cases in making comparisons be 
tween wood sash and frames and steel sash and frames, that the cost 
of glass is never taken into consideration. The steel sash manufae 
turer makes his price on the steel sash and the owner can grumbie later 
when he finds out that the glass and the glazing were not figured in the 
proposition, 


HAT intelligent salesmanship is the best preventive of 
inroads upon the old reliable wood sash by the new 
fangled ones of steel is evidenced in the experience of the 
Booth & Boyd Lumber Co., Saginaw, Mich. H. W. Zahnow, 
secretary of the company, in a letter says: 
The story in the July 3 issue of the AMERICAN LUMBERMAN, on ‘6 Plan 


ning a New Home’’ was very interesting and we would like to see more 
similar stories published, as articles of this kind will be a big assistance 
in checking the inroads of steel sash and trim. We are using similar 
arguments and during the last year have only furnished two jobs where 
they insisted on steel sash. 


EALERS themelves can be a guiding iniuenee by talk- 

ing wood to offset the present demand for steel, thinks 
J. R. Oettinger, Oettinger Lumber Co., Greensboro, N .C., but 
at that he thinks steel is here to stay. In a letter to the 
AMERICAN LUMBERMAN he says: 

We think the story ‘‘Planning the New Home’ appearing in the 
AMERICAN LUMBERMAN referring to steel sash is good. About the only 
way to check the inroads of steel sash and trim is of course through 
advertising wood products, and through the dealer himself talking wood 
to offset the present demand for steel. We think, however, steel hag 
come to stay and it is going to be hard to eliminate. We, for one, are 
very sorry that the Millwork Cost Bureau advertising proposition could 
not be carried through to conclusion. 











Business in Brief 


Building permits issued in 187 cities during the first six months of the year 

totaled $1,881,251,831, as compared with $1,937,793,895 for the first half of 1925, a 

decrease of 2.8 percent. Gains of 5.9 percent in the middle 

CONSTRUCTION Atlantic group and 4.4 percent in the Southern group, 

reflecting activity in New York City, Atlanta, Greensboro, 

New Orleans and Knoxville as well as Florida cities, were recorded. Decreases of 

23.2 percent were reported by New England; 15.5 percent by the far West and 12.8 
percent by the Northwest. 


Crop surpluses of a burdensome nature are not expected this year as July 1 

prospects indicate total production will run 6.4 percent under the ten-year average. 

Week’s weather on a whole has been favorable to crops. 

AGRICULTURE Estimates of winter wheat production larger, as car short- 

ages develop in Southwest. Spring wheat conditions remain 

spotted Corn is reaching average condition. Cotton insect damage seems less 

serious than last week, but prices sag a little. Gains of 5 to 7 cents on futures 

of nearly all grains followed Canadian wheat crop estimate 12,000,000 bushels less 
than last year. 


Net earnings of Class | railroads for May totaled $88,125,501, which amounted to 

5.6 percent annual return on the property valuation. This represented a gain of 

$11,843,872 over April and $12,268,267 over May, 1925. Interstate 

RAILROADS Commerce Commission denies petition of western carriers for 

5 percent rate increase and application of farm organizations 

for lower rate on farm products. Carloadings for the week ended July 10 totaled 

900,977, as compared with 1,072,624 last week. Of this number 51,729 were forest 
products as against 70,550, the week before 


Industry and trade shows rather prompt pick-up after midseason inventories, 

but crop uncertainties have kept wholesale distribution quiet. Pig iron prices have 

weakened again while scrap steel has climbed 

GENERAL INDUSTRIAL to a slightly higher level. Non-ferrous metals 

ACTIVITY are also stronger and cotton goods are steady 

after a firming movement. Orders booked by 

furniture manufacturers at the Grand Rapids and Chicago shows are reported 

heavier than a year ago. Automobile production is still low on account of inventory 

shutdowns. Business failures for the week ended July 15 were 414 as against 306 
last week and 348 in the corresponding week of 1925. 


Bank clearings in leading cities of the United States for the week ended July 15, 
as compiled by Bradstreet’s, aggregated $9,585,720,000, a gain of 5.5 percent over 
last week (a holiday week) and 2.2 percent over the corre- 
CREDIT AND sponding week last year, which was a full week. ‘Total bills 
FINANCE discounted by the Federal Reserve banks for the week ended 
July 14 were $514,930,000, as against $612,567,000 the week 
before. On this same day the ratio of total reserves to deposits and Federal Re- 
serve note liabilities combined was 74.9 percent, as compared with 73.2 percent the 
week before. ‘Call money, after holding steady at 4!/o percent, dropped to 4 percent 
on Thursday. Quotations on prime bankers’ acceptance eligible for purchase or 
rediscount by Federal Reserve banks were 3!/o percent bid and 3% percent offered. 
*"Upturns in high priced industrials and standard rails, as a result of bullish opera- 
tions by professional traders, gave the stock market a strong tone and encouraged 
investment accumulations among dividend paying rails. General Motors stock 
reached the highest levels ever attained by present shares. ‘The French franc 
continued its downward plunge and Belgian and Italian exchanges reacted in sym- 
pathy. {In the bond market foreign issues continued to forge ahead. Prices, gen- 
erally, showed a slight downward trend, however. 


Bradstreet’s weekly food index number for the week ended July 15 was $3.55, as 
compared with $3.57 for the week before, $3.60 two weeks ago, and $3.70 for the week 
ended July 16, 1925. Twenty-four of the eighty-three commodities 

PRICES 


quoted advanced, thirteen declined; and the rest remained stationary, 

when compared with the previous week. The Harvard commodity 
price index for the week ended July 14 stood at 146, as against 146.1 the preceding 
week. 








Recent State Forestry Legislation 


WASHINGTON, D. C., July 19.—A summary of 
State forestry legislation during 1926 prepared 
by the National Lumber Manufacturers’ Agso- 
ciation shows progress in thirteen legislatures 
that have met during the year. 

New York did away with previous legislation 
designed to promote reforestation through ex 
emption, low valuations and deferred taxes and 
passed a 6 pereent yield tax law. This new act 
prevents local tax assessors from increasing the 
land taxes due to tree growth by providing that 
land classified under the new law shall not be 
assessed at a higher valuation than similar land 
without substantial forest growth situated in 
the same taxed district. Any tract of five acres 
or more adapted to tree growth which has been 
planted with an average of 800 trees per acre, 
or underplanted with an average of 300 trees 
per acre since 1921, may be classified and an 
nually taxed on the value of the land alone. 
When a cutting is made the trees pay 6 pereent 
yield tax, based on the stumpuge value, which 
is divided two-thirds to the town and one-third 
to the school district. Land may remain elassi 
fied as long as the property is taken care of 
and the stand of merchantable timber does not 
exceed 40,000 feet of softwoods or 20,000 feet 
of hardwoods to the acre. When the conserva 
tion commission decides that the Jand has a 
stand averaging either of these amounts it may 
notify the owner that within two years a 6 per 
cent stumpage tax will be due and the land with 
drawn from classification if not paid. If within 
the 2-year period the owner cuts this timber 
as directed by the commission the tax on thie 
uncut growth will not become due and the land 
will remain classified. 

Kentucky owners of 1,000-acre tracts or more 
suitable for growing trees by planting or by 
natural reforestation may have such lands classi- 
fied as forest reservations and placed under the 
direction of the commission of agriculture and 
the State forester with the land bearing an an- 
nual tax of $2.50 an acre, and the trees paying 
a 10 percent stumpage tax when cut, under the 
new forestry law in that State. Taxes collected 
from these lands will be paid into the State 
treasury to the credit of the forest preserve 
fund, and counties in which the forest preserves 
are located will have the amount of their taxes 
reduced by that amount collected. 

The Washington legislature in extraordinary 
session late in 1925 proposed an amendment 
providing for reforestation by placing a fixed 
value for tax assessment purposes on forest 
lands for a term of years and for a yield tax 
to be collected on the trees when cut. This 
measure will be voted on at the coming Novem- 
ber elections. Similar amendments were pro 
posed in Mississippi and Louisiana but neither 
passed. 

At the November election California and Min 
nesota voters will consider proposed forest tax 
constitutional amendments. 

Mississippi is the only State that created 4 
forestry commission during the period consid- 
ered. General forestry measures and amend- 
ments to present laws were enacted in Ken- 
tucky, Massachusetts, New Jersey, New York, 
Rhode Island and Virginis. 





JULY = 


—<— 


A fron 


SPR 
that 
eludec 
but th 
as d 
laid ( 
vard | 
two f 
heen 
in ple 
the ot 
B. F. 

Th 
house 
it is 
same 
could 
office 
havir 
prem 
perv! 
job 
and 
close 
the 1 
ever 
on h 


— 








1926 
ee 
more 
tance 
milar 
where 


talk- 
inks 
but 

the 


1 the 
only 
ough 
wood 
| has 
, are 
could 


n 

rv of 
vared 
A SS0)- 


tures 


ation 
1 ex 
and 
V act 
x the 
that 
it he 
land 
d in 
Acres 


hee n 


lone. 
‘cent 
yhich 
third 
aussi 
e of 
» not 
feet 
‘va 
As a 
may 
per 
vith 
ithin 
nber 
the 
land 


nore 
r by 
assi- 
- the 
und 
| an 
ving 
’ the 
eted 
tate 
erve 
ves 


axes 


nary 
nent 
fixed 
prest 
tax 
This 
vem 
pro 
ther 


Min 
tax 


od a 
isid 
end 
Ken- 
ork, 





JULY 24, 1926 


AMERICAN 


LUMBERMAN 41 








seen 
roe trs 
onnee 


cece ee 4 
adel saa 


alae ceees caste ea 


$$ 


annette 








A front view of the premises of the Ozark Land & Lumber Co., Springfield, Mo. 


, showing the yard manager’s home, the office ani entrance to yard 


Provides Home for Manager in Retail Yard 


SPRINGFIELD, Mo., July 19.—It is not often 
that a home for the yard manager is in- 
cuded in the plans for a new lumber yard, 
but that is what the Ozark Land & Lumber Co. 
as done in building a new and conveniently 
laid out retail lumber and building material 
yard at 225 South Boulevard, this city. At the 
two front corners of a 100x184-foot lot have 
yeen built two attractive bungalows, identical 
in plan and construction, one for the office and 
the other for the residence of the yard manager, 
B. F. Blalock. 

The home of the yard manager is a 5-room 
house and is laid out in such a way that while 
it is an attractive and convenient home, at the 
same time if necessity should ever arise it 
could easily be converted into an additional 
office. There are a number of advantages in 
having the yard manager always on_ the 
premises. It means that he ean continually su 
pervise the work of the yard men, being on the 
job when the first man arrives in the morning 
and being the last to leave. And then he is 
close to the yard at night, can keep his eye on 
the night watchman, and if an emergency should 
ever arise such as a theft or a fire, he is right 
on hand to take charge of the situation. 
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OPEN YARD 


With few exceptions the plans set forth in 
the accompanying yard plan were followed in 
the erection of the sheds and buildings. The 
entrance to the yard is through an ornate gate- 
way between the two bungalows. Starting back 
of each bungalow and running to the rear end 
of the lot—132 feet along each side—is a dou- 
ble-decked lumber shed 16 feet wide, set on a 
solid foundation and topped with a good roof. 
Each bin is labeled with the length, width and 
kind of lumber, and the bins are so arranged 
that it is easy to find the piece of lumber 
wanted. This shed also runs along the back 
of the lot for 48 feet. The plans call for an 
open court in which will be kept shingles, brick, 
tile ete. These items make a neat, clean ap- 
pearance and can be piled so that they do not 
take a great deal of room. 

In the center of the yard between the double 
decked sheds is a structure 50 feet by 32 feet 
divided into three rooms. One of these is 
the shop in which there is a rip saw, motor 
driven, placed there for the convenience of the 
customers, who come in and want a few pieces 
of lumber cut to specific sizes. It is much 
handier than looking for a hand saw to do 
the cutting and takes much less time. Cement 
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and plaster are kept in one room and the other 
is used for sash, doors and millwork, nails ete. 
Two garage doors are hung at the entrances of 
this room and are used for service as well as for 
display. 

These lumber sheds, central structure and al- 
leys between them are all under cover making 
it possible to carry on all work in an enclosed 
area. The alleys are conveniently located for 
handling traffic and there are two en- 
trances at both the front and back of the 
yard. The driveway between the central 
structure and the lumber sheds is 17 feet 6 
inches wide on the sides and 20 feet wide on 
the back, giving ample room for trucks to turn 
and pass each other. In one back corner of 
the shed are bins where all kinds of roofing 
are kept. ’ 

The Ozark Land & Lumber Co. owns a mill, 
planer and a large tract of timber at Winona, 
Mo., and the main office of the company has 
always been located there until this retail yard 
was established. Now the main office has been 
moved to the commodious quarters furnished at 
this yard. J. H. Hahn is the owner of the com 


pany, and has been personally supervising the 
establishment of the new yard. 
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A rough plan of the yard of the Ozark Land & Lumber Co., Springfield, Mo., showing the buildings and the location of the various sheds 
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Some Say ens fama iia ine ae Contend That It Merely 
Diverté Orders or Books Them a Little Ahead of Time They Would Mature 


“Mr. Chairman,” said a retailer in the 
back of the room, “this meeting is becoming 
a confessional, and I’m getting inspired to 
tell my little story of personal salesmanship 
out among the unterrified public. We've got 
quite a flock of ideas this afternoon, even 
though they don’t flock together very well. 
One school of salesmen tells us that our mer- 
chandise is not as other commodities are, 
that no one finds himself getting passionate 
over lumber, that just so much trade is going 
to show up each year, depending upon fac- 
tors which the retailer can’t control, and 
that if he does drag in some extra sales by 
taking thought he does it by drawing in 
business that would have ripened naturally 
and fallen into his lap the following year. 
So when the next year comes around he finds 
that he has already picked and marketed 
part of that year’s crop. In the opinion of 
these _ specialists, 
salesmanship gets in 
its real work after 
the prospect has 
found out for him- 
self that he is a pros- 
pect. After that 
happens the _ sales- 
man can do his stuff 
so well that the next 
time this person finds 
himself becoming a 
prospect he will hunt 
up the clerk who 
pleased him before. 
In this way sales- 
manship can divert 
business from one 





super-salesmanship, along came the silo idea. 
It looked like the plain pointings of destiny. 

“Everybody knows that the silo is a grand 
little pantry in its place, but, for reasons 
we all know, that place isn’t in these parts. 
But of course I didn’t know it then; and since 
the talking points were pretty hot and the 
returns got in other places were as tooth- 
some to a farmer as a fresh worm to a trout, 
I felt pretty confident. So I got a little 
model, five or six feet high, stuck it on the 
back end of a flivver and started out to 
prove that the glittering eye can overwhelm 
the reluctant pocketbook. 

“I worked. Boy, I surely did labor in that 
vineyard. The lark and I sang the sun up in 
the morning, and I did an evening duet of 
quavering disappointment with the owl. I 
saw everybody, and I studied farming and 
farmers. I thought of more smart things 








yard to another; but 
as for actually creat- 
ing a sale that other- 
wise never would 
have come into the 
market on its own 
power, a couple of 
poo’s and a har-har! 

“But at this point 
the champions of the 
other school break in 
and say that this stuff about the lumber 
business being different is a lot of apple 
sauce. They have direct knowledge that a 
man can sell anything in reason if he goes 
at it with a superiority complex. And as 
for all this rubbish that a man can’t create 
business by taking thought, that stuff is a 
wild pitch. With the issue joined in this 
fashion I’m ready to make my confession; 
and after I’ve told my story Ill let you decide 
which side of the controversy ought to call 
me as a witness. 

“Several years ago, you’ll remember, there 
was a big effort made to sell wooden silos 
in this part of the country. About the same 
time I got infected with super-salesmanship; 
the theory that a man has the destiny of his 
business in his own hands and that all he 
has to do is to outwork and outguess his com- 
petitors to become a little Napoleon in the 
selling world. I believed all this because 
I read it in a book. With certain reserva- 
tions and explanations I still believe it. 
About the time I got well infected with 


** Nobody ain’t fe edin’ 


it heaiel to cows! 
dot leetle 








barrel t’ing. You sell him to me 
about agriculture than had been previously 
stacked up in one place since Joseph got a 
corner in Egyptian corn. I anchored my 
flivver in the most unlikely ports. Every- 
body was meat for my cleaver. I bet I called 
on men who had never been called on before 
by anybody, unless it might have been a 
peace officer with a warrant or a quarrel- 
some neighbor with a shotgun. 

“Now I’m not such a bad salesman if I do 
say it, myself. I’ve tried lots of things with 
success. I’m not conservative or slow, and 
I have no desire that my lumber yard shall 
be known as the girl who has never been 
kissed. I’ve sold a lot of queer things, both 
before and since this silo experience. But 
the silo was a flop. Nothing else but. I 
worked every device I ever heard of and 
invented a lot of new ones. I kissed all the 
babies and flirted discreetly with the ladies. 
I plowed corn a round or two while the pros- 
pect rested and worked the dinguses on the 
doors of the model silo. I went to farmers’ 
picnics and played ring around the rosy with 


But I bet I could make him some bully kraut for me in 
» huh???’ 


the kids. I made records for follow-up calls 
and wrote letters at night when I was gs 
sleepy I caught myself signing them ‘Now 
I lay me’ instead of ‘Yours truly.’ I worked 
out special campaigns against individuals, 
I decided it would have to be a sporting 
proposition, so I picked out a young fellow 
who was said to have learned to count with 
a deck of cards. I’ve been told he went to 
housekeeping on four aces. Could I get him 
interested in buying a silo? I could not, 
He’d bet me there was an odd number of 
staves in the model or that his dog could 
jump over it; but he wouldn’t buy one. 

“Finally I approached a German farmer; 
a man equipped with a notable overabund- 
ance of girth. I had it all doped out that 
a German who liked sauerkraut and knew 
how to make it would have some sense about 
a silo. So I told him all about it, and after 
he let my story sink 
in he scared me out 
of a year’s growth 
with a few giggles 
that would have 
called out the riot 
squad in any city of 
the first class. This 
didn’t sound like a 
sale, so I was leaving 
with my customary 
lack of success when 
my luck turned. I 
don’t know yet which 
way it turned; but, 
believe me or not, I 
made a sale. Hans 
patted me on the 
shoulder and almost 
ruined me. ‘Now 
Sharlie,’ he said, ‘I 
tell you vunce; dot 
mashin, she look aw- 
ful funny, but I bet 
maybe you got him 
right. Now you ain't 
goin’ need dot leetle 
t’ing. Nobody ain’t 
goin’ for buy him no 
sello. Nobody ain’t feedin’ it kraut to cows! 
But I bet I could make him some bully kraut 
for me in dot leetle barrel t’ing. You sell 
him to me, huh?’ 

“That was the last straw, and I sold out 
and quit. The mellerdrammer of the Na- 
poleon among salesmen rung down the cur- 
tain right there. As the result of eight 
weeks of as hard work as I’m ever likely to 
put in, I sold the little show model silo! 

“Now the ‘I told you so’ boys are smiling 
like a cat full of canary. But that isn't 
all the story. Or maybe it is; and maybe 
the rest was pure accident. But explain 
it how you will, my sales began to pick up. 
In fact they took a big jump. No, I didn’t 
sell any silos. In fact I had to take the lit- 
tle model back, and my German friend told 
me if he were not such a good fellow he’d 
take out of my hide the price of a large 
harvest of kraut that had gone funny. But 
I sold lots of other things. Men would 
come in and remind me that I’d talked to 
them about gates. Probably I had, but I 
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couldn’t remember; for all that introductory 
stuff always led up to the sweet old story 
of the silo. Of course I didn’t own up that 
it had gotten away from me. For all prac- 
tical purposes I remembered everything, 
after it had been mentioned. I sold gates 
as though they were the crown of life. I 
sold roofs and insulation and porch floors 
and cow barns. Finally I pawed out those 
old records I’d dropped behind the safe when 





‘*T began making it a point every year or so to 

take some strange wildfowl of a specialty and 

see all my country customers. . . I go to farm 
picnics and play with the children’’ 


the silo campaign gave up the ghost, and 
I found quite a good many sales tips in them; 
not nearly as many as there would have been 
if I’d kept my eyes open and let my thoughts 
wander from my role as the Napoleon of 
silos. But I did remember a good many 
things, and this ground swell of sales con- 
tinued through the fall and into the winter; 
and in the spring it stepped out bright and 
brisk, ready for another long run. Explain 
it how you will; but it was a neat number, 
believe your Uncle Charlie. 

“Now I’m not so terribly interested in the 
underlying philosophy of this phenomenon. 
I’m more of a medicine man than a philoso- 
pher, and once I find out how to work a 
thing I go on working it that way. It took 
me a while to get back my confidence that 
I really was a salesman; not a Napoleon, to 
be sure, but not a cut-stone Colonel, either, 
standing out in front of somebody’s court 
house. But once I got that confidence back 
I began making it a point every year or so 
to take some strange wildfowl of a specialty 
and see all my country customers. No, I 
don’t insist that it must be something no- 
bedy will buy. That doesn’t seem necessary 
in making the medicine, and a thrifty Scotch- 
man prefers something he can sell and make 
a little profit on. But in no case do I omit 
to kiss the babies. And of course I flirt dis- 
creetly with the womenfolk and plow a few 
rounds while the tired husbandman is rest- 
ing. I go to farm picnics and play with the 
children. And some way I manage to see 
lots of things that need fixing or replacing, 
and I generally find I’ve gotten a little in- 


formal record put down in a notebook about 
these things. But the medicine works. Ever 
since that first deadly encounter, for some 
perfectly obscure reason, I’ve been increas- 
ing my sales. Now some of you boys know 
perfectly well that I’ve been creating new 
sales, and the rest know perfectly well that 
{ haven’t. It’s all very puzzling; but my 
worldly and unphilosophical mind gets pleas- 
ure out of that additional volume that seems 
to keep coming along in such an unreason- 
able way.” 
* oe * 

The boys were talking about paint, and 
the things some of them were saying about 
it might well have started an excitable paint 
jobber on the bad habit of shooting a stray 
customer now and then for luck. Most of 
the dealers who were saying the hardest 
things about their paint departments ad- 
mitted under a little questioning that their 
real interest was in lumber. They didn’t 
give paint much attention; it piled up and 
soon looked like something lost in the siege 
of Jericho, it got a fearful lot of capital tied 
up, and it got honest dealers involved with 
tricky paint contractors, about whom the 
less said, except to the district attorney, 
the better. One of the group who seemed 
untroubled and even amused over these mat- 
ters finally told about his own methods of 
keeping a “model stock” of paints. He ex- 
plained that this was a sort of minimum re- 
quirement upon which he had found he could 
run, by virtue of depending upon the prompt 
service of a jobber in a neighboring city. 

“But how,” asked one of the men, “is a 
person like me ever to get started on such a 
system? How am I ever going to get rid 
of this junky lot of old stuff I already have 
on hands? That seems like a small problem, 
this getting rid of old mistakes, but I don’t 
know how to do it. I’ve got a lot of money 
tied up in the stuff; too much to throw out 
on the dump. I’ve tried bargain sales with- 
out any luck. I’d be interested in your model 
stock if I could start even with the boards.” 


“You might be interested in what I did,” 
said the first dealer, “though of course I 
couldn’t guarantee it to work everywhere. 
I had just such a mess as you describe. I 

ever knew just how much, or rather how 
little, stock I needed. Somebody would come 
in in a great hurry for a big order of paint. 
I wouldn’t have it and I’d get panicky. I’d 
never taken the trouble to find out what con- 
nections I could make with a jobber to see 
how promptly I could get shipments sent to 
me. It didn’t occur to me that I could han- 
dle the biggest job ever likely to come in if 
I had just enough to keep the painters go- 
ing until I got the repeat order in. So I’d 
order out this stuff and whatever else a hasty 
glance over the shelves seemed to indicate 
was low. That’s a sure way to get too much, 
to have dead stuff on the shelves and to 
throw the stock so badly out of balance that 
nobody knows anything about it or where to 
find a color. A salesman would come along 
with a new line, try to get me to stock it, 
even go out and sell a little to get me to put 
in a trial order. The stuff would come and 
sit around under a counter and dry up. 


“T was getting in the frame of mind you 
say you are in. Finally it seemed to me that 
if I couldn’t put the paint business on a more 
systematic basis I’d have to close it out at 
any cost and quit. Then it was that I 
started the model stock idea. I’ve changed 
the quantities from time to time as experi- 
ence seemed to indicate, until now I feel 
that I have about the right range of colors 
and quantities to serve my customers best, 


with the smallest investment and the largest 
turnover for me. 

“But, as you say, I had all this mess of 
old paint. It looked simply awful to me. I 
thought of offering it as bargain sales at any 
sacrifice price to clear it out. But previous 
experience indicated that my loss in money 
would be heavy and the clearance would not 
be complete. So I figured out an experiment 
that, if it foozled, would cost me some money; 
but if it succeeded it would let me out with 
a little profit. 

“T had heard of the idea through a con- 
vention. I got some oil barrels, dragged out 
all this hardened, scummy stuff, opened the 
cans and dumped the whole business in the 
barrels. Everything that had ever been 
called paint went in; all colors, brands, ages 
and previous conditions of servitude, every- 
thing went into this glorified stew. Several 
of us worked.an interminable time, it seemed 
to us, cutting cans, pouring off oil and scrap- 
ing out the lead and coloring matter. Then 
we stirred the stuff until we had dissolved 
everything soluble. The mess had to be 
strained, for it was full of skins and of ma- 
terial that would not stir in. We poured it 
back and forth until it was uniform in qual- 
ity and texture. The color resulting was 
nothing to write home about, so taking a tip 
from this other pioneer I put in enough col- 
oring matter to turn it an acceptable brown. 
This required the addition of more oil. When 
I got through I had more than a hundred 
gallons of brown paint. I saved such gal- 
lon containers as I could and then bought 
jugs of one sort or another and filled them 
with my bargain paint. 

“T then made an estimate of what it had 
cost me and figured it at about a dollar a 





A Wide PSE cee 
fy? one ~ 
‘J had all this old mess of old paint. . . I 
got some oil barrels, opened the cans and 
dumped the whole business into the barrels. . . 
I put in enough coloring matter to turn it an 
acceptable brown. . . It had cost me about a 
dollar a gallon. ..I advertised it far and 
wide at a dollar and a half and was surprised 
how quickly I sold the stuff out’’ 


gallon. So I advertised it far and wide at 
a-dollar and a half a gallon. I told the 
public it was a bargain paint, was not guar- 
anteed but would serve any ordinary pur- 
pose well. I was surprised how quickly I 
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sold the stuff out. Many people, farmers 
especially, have buildings or boxes or coops 
they’d be glad to paint if the stuff did not 
cost so much. This was precisely what they 
were looking for, and it was excellent value 
at the price. I never heard any expressions 
of dissatisfaction with any that I sold. In 
fact I was so impressed with the rapidity 
with which it sold and the general satisfac- 
tion over it that I trigd to find some cheap 
line of paint that I could sell from time to 
time to meet this need. I never found just 


what I was looking for, until it occurred to 
me that what had done the trick once would 
do it again. I’ve just bought a job lot of 
old shelf-worn paint from a dealer who is 
going out of the paint business in disgust. 
It didn’t cost me much, for this man figured 
that anything he got was that much more 
than he expected. 1’m going to haadle this 
in the same way I did my own stuff. Peo- 
ple have been asking for it, and I’m confi- 
dent that I can sell it out easily and quickly. 
This does not affect my regular line of high 


News and Business Ideas 


Purchases Lemont Yard 


Morris, Inu., July 19.—Announcement is 
made by I. N. R. Beatty, of the I. N. R. Beatty 
Lumber Co., this city, that it has purchased 
the business of the Lemont Lumber Co. at Le 
mont, Ill, a Chicago suburb, 12 miles out, at 
Archer Avenue and One Hundred and Twenty 
third Street. George Gore will assume man 
agement of the yard. Mr. Beatty states that 
the yard will be moved to a new site purchased 
on Stephens Street in Lemont and that an en 
tirely new set of modern buildings will be 
erected to house the business. 


(SSE aaaaa: 


Lumberman Rides Sky Chariot 

DENVER, CoLo., July 19.—Baseball fans at 
Merchants Park have been shading their eyes 
and looking skyward a great deal the last few 
games, because of the soaring of an airplane 
overhead, piloted by one who enjoys the game 
and at the same time avoids the heat of the 
bleachers. There is no guessing who the pilot 
is for on the bottom of the wings in large let 
tering are the words, ‘‘ Fleming Lumber.’’ R. 
Morton Fleming recently purchased a_ plane 
for his own amusement and is flying high these 
mid-summer days. 


Word Contest a Business Getter 


Woop River, Iu.., July 19.—The Wood River 
Lumber & Supply Co., of this city, recently con 
ducted a word contest whieh, according to Sec 
retary Val KB. Reis, proved successful as a busi 
ness getter and as an educational feature. The 
contestants, who numbered 142, were instructed 
to take the firm name, ‘Wood River Lumber 
and Supply Co., Val KE. Reis, See ’y,’? and from 
it write as many words as possible. 

The announcement of the contest was made 
on a 4-page broadside, which included advertise 
ments of the products sold by the Wood River 


company. A list of the prizes, which amounted 
to $55 in gold, and the rules of the contest were 
ulso given, 

The winner of the contest was J. W. Smith, 
of Wood River, who turned in 12,832 words ob 
tained from the firm name. He received $25, 
Other winners were Newton Mallory with 9,823 
words, Jesse W. Ford with 9,098 words and 


grade paints. I handle those as I told you, 
Paint is an interesting and satisfactory line: 
one that when handled on the model stock 
plan brings a satisfactory profit and in- 
volves few if any losses. That’s a different 
story. But if you want to try it, why not 
close out the old stuff the way I did? A 
little advertising will bring the public in, 
and that kind of a bargain sale is not a bad 
way in which to attract attention to your 
new, attractive and well arranged stock of 
standard paints.” 


for Retailers 


Motor Truck Advertising Effective 

toME, N. Y., July 19.—An effective creator 
of business, a salesman which works continu- 
ally, is a motor truck advertisement, successful 
use of which is being made by the Beach Lum- 
her Co., of this city. The idea this company 
is selling in its truck advertising is ‘‘ Build a 
IIome,’’ and it has a dozen different signs 





BEACH 
LUMBERCO 


-~ROME. My. 





An example of motor truck advertising used by 


the Beach Tumber Co., Rome, N. Y. 


great success 


Claudia Allen with 9,057 words. 
$15, $10 and $5, respectively. 

A contest of this kind is a good advertise 
ment in that it brings the name of the company 
before the people of the community. The money 
expended for prizes and the expenses neces 
sitated in conducting such a contest are well 
invested; for according to the officials of the 
Wood River Lumber & Supply Co., they are 
returned many fold in the new business created. 


They received 





This Week’s 


or 


nish me with hardware. 


profit for labor.” 





Going Out and Making Business 


Edwin O. Gord, manager of the S. Hanson Lumber Co., Guthrie 
Center, lowa, has employed the surest method of enjoying good 
business—namely, going out and getting it. Here is his account of 
what he did during a recent lull in business activity. 


['wo weeks ago business was poor; so I hustled around and 
secured two orders for hayracks. 
I took a carpenter and we went to work 
on those two racks and have just finished two more. I sold two at 
$27.25 and two at $30, figuring the lumber at retail price plus a 


Watch for Next Week’s “Tip” 


Timely Tip 


I got my hardware man to fur- 








each featuring w home. This makes it possible 
to change signs every month. 

‘“TIt is the most effective way of advertising 
we have ever tried,’’ declared B. H. Beach, 
treasurer of the company. ‘‘It works for us 
every minute of the day without very much cost 
and creates much favorable comment. We know 
that such advertising has led to our getting 
new business, unsolicited in any other way.’’ 

The value of an advertisement depends a 
good deal on the number of people it reaches, 
and an attractive advertisement on a_ truck 
which traverses the busy streets and stops at 
crowded corners in the business district is bound 
to catch the eye of many people. People in th¢ 
outlying districts are also attracted by such 
signs, for trucks delivering lumber go every 
where. 

The signs used by the Beach company on its 
trucks are approximately 28 inches high and 
7 feet long, attractively colored to easily 
catch the eye, and each one carries a picture of 
a home. One advantage of this kind of adver 
tising is its cost, or rather lack of cost. It is 
utilizing space which would otherwise be wasted, 
and for only the cost of signs a company can 
tell the home building story to the whole com 
munity every day. It does not conflict with 
other advertising, and can be made to fit in 
with the constructive advertising of any retail 
lumber concern. 


Dealers Plan Home Building Show 


St. Louis, Mo., July 22.—The Cahokia Lum 
bermen’s Club of East St. Louis, Ill., held a 
dinner at the American Annex Hotel here last 
evening, at which the committee in charge re- 
ported on the Home Building Exhibit to be 
featured by the club in connection with the 
Mid-West Industrial and Agricultural Pair at 








JUL’ 
the 
A 
plan 
lowl 





926 


vou. 
: ne: 
0ck 

in- 
‘ent 
not 


in 
bad 
our 
. of 





nd 
the 
ich 
ry 


its 
nd 
‘ily 
of 


er 


ed, 
‘an 
m 
ith 
in 
ail 


im 

a 

ast 
re- 


the 
at 





JuLy 24, 1926 


AMERICAN 


LUMBERMAN 45 





the Fairmount race track, Aug. 30 to Sept. 6. 
After dinner the club members discussed 

plans for their home building show. The fol- 

lowing committees are arranging the exhibit: 


In General Charge 
J. J. Springman, chairman; A. Saxenmeyer, 
F. W. Weinel, ». Kniepkamp, Ed. Goedde, 
A. E. Stolze, John Auer, Wm. Grosse, J. P. Flan- 
nery, Al Vieth, Fred Jacobs. 
Arrangements 
J. B. Bruso, chairman; A. C. Gauen, G. 8. 
Hildebrand, W. G. Joyce, R. H. White. 
Building Materials 
J. P. Flannery, chairman; H. E. Gauen, Martin 
Dippold, Harvey Hill, Frank Kinestra, Louis 
Buenger. 
Lumber and Wood Shingles 
\. ©. Gauen, chairman; Al Vieth, Val Reis, 
Fred Jacobs, J. W. Peel. 
Millwork 
\. E. Stolze, chairman; J. J. Springman, Al 
Vieth, Ed. Goedde. 
Prepared Roofing 
J. B. Bruso, chairman; A. W. Saxenmeyer, 
Wm. Grosse, F. W. Weinel. 
Building Specialities 
H. EE. Kniepkamp, chairman; (. A. Ewing, 
Henry Kahney, Val Reis, John Auer. 
Model Homes 
Al Vieth, chairman; Henry Kahney, A. E. 
Stolze. 
Building and Loan Associations 
F. W. Weinel, chairman. 
Second Mortgage Loans 
A. E. Stolze, chairman. 


Plan Books 
W. G. Joyce, chairman. 


Company Opens New Branch Yard 

Mount VERNON, IND., July 19.—The Simpson 
Lumber Co., which recently opened a_ branch 
yard at this place, had its formal opening on 
Saturday, when a large number of people in- 
spected the plant. The local yard is in charge 
of R. E. Clark, Souvenirs were given all who 
called on the opening day. Musie and refresh 
ments were furnished from 9 a. m. to 9 p. m. 
During the day the company gave away roofing, 
barn paint, door hangers and a cabinet’ as 
prizes. New buildings have been erected. 


High Pressure Tactics to Sell Roofing 

Sr. Louis, Mo., July 19.—H. E. Epstein, a 
popular salesman who calls on the trade in 
this district, recently discussing the high pres 
sure sales tactics in the roofing business pointed 
out a growing menace to the future welfare of 
the roofing industry. He thinks the roofing 
dealer in the medium sized and small towns is 
in a rather bad position in reference to his 
husiness. The reason for this he attributes to 
the facet that he is induced by high pressure 
tactics on the part of the missionary salesmen 
to unduly inerease his line. Elaborating this 
thought Mr. Epstein said: 

The dealer buys a good line and is disposing 
of it at a fair profit when he is visited by a 
Salesman representing another house. Unable to 
sell the dealer, this salesman calls on the con 
sumers and offers his roofing at cheaper prices and 
makes a few sales. The salesman then returns to 
the dealer and induces him to let him ship the 
shingles through the dealer, but in doing this the 
dealer is forced to fill the car in order to get the 
ear lot price, and the ear lot freight rate. After 
the car arrives and the deliveries are made some 
o this material is left in the hands of the dealer 
who now is carrying two lines. Later a salesman 
representing another concern visits the town and 
does the same thing and in the end the dealer 
has on hand a few squares of all makes of roofing. 
He has a large investment but not enough stock 
of any one kind to fill a real order. As a last 
resort the dealer will cut the price regardless of 
the quality of the roofing, and thus establishes a 
retail price that is difficult to overcome later. I 
believe this is the wrong method of selling roofing 
and that any dealer who is forced to buy under 
these conditions is not a satisfied customer. My 
opinion is that if the roofing manufacturers con- 
Unue their present policy, the dealers will be 
forced to discontinue carrying stocks of roofing 
because it will be impossible to carry all the dif- 
ferent kinds and colors and the manufacturers in 
turn will be forced to sell their material direet 
to the consumer. 


Build Pop Stands of Wood 


Increase in automobile transportation, which 
in practically all sections of the country has 
jammed the main country highways with more 
vehicles and people than pass on many city 
streets, has presented an opportunity for the 
retail selling of travelers’ commodities in the 
country which enterprising merchants have not 
been slow to grasp. The most elementary busi- 
ness along this line, which involves practically 
no capital and which, due to its increasing popu- 











An attractive refreshment stand along Sheridan 
Road, north of Evanston, Ill. 


larity, must be a money-making business, is the 
small pop and refreshment stand which offers 
enticing drinks to the thirsty traveler. 

The accompanying photograph shows such a 
stand just built which is unique in several re 
spects. It is built entirely of wood and _ is 
painted white with red trimmings and _ roof 
so that attention is immediately attracted to it. 
It is small and compact and ean easily be 
moved. It has two windows facing the road 
through which sales are made, and is entered 
from a door in the back. This stand is situ 
ated on the popular Sheridan Road north of 
Kvanston, Ill., where thousands of people pass 


every day, and will no doubt do a ‘‘land 
office’’ business on hot, dusty days. 

Here is a field for business for the retail 
lumberman, which while not large, might be 
very profitable. There are many refreshment 
stands in every community which are made of 
some old, crudely constructed shack or maybe 
just improvised counters placed by the side of 
the road. If shown how attractive a stand 
might be made by the use of a little lumber 
and paint and how much more business such 
an establishment would bring, many vendors 
might be persuaded to build new places. of 
business. 


Date Set for Annual Buyers’ Week 


INDIANAPOLIS, IND., July 20.—Annual buyers’ 
week, sponsored by the wholesale trade division 
of the Indianapolis Chamber of Commerce, in 
which the lumber trade is very active, will be 
held in this city the week of Sept. 20, it has 
been announced by C. R. Crets, chairman of the 
committee in charge. 

More than a thousand retailers or representa- 
tives of retailers served by Indianapolis whole- 
sale houses annually pay a visit to Indianapolis 
during buyers’ week for the purpose of doing 
their winter buying. Round-trip railroad fares 
of all aeeredited buyers are refunded in full, 
und special entertainment is provided to en 
courage local patronage. This entertainment 
takes the form of smokers, luncheons, theater or 
park parties, at which buyers and their wives 
are entertained while in the city. 

Buyers’ week activities are a direct reversal 
of the division’s courtesy trip activities. On 
courtesy trips the wholesalers visit the retailers 
in their places of business and discuss problems 
of mutual interest, while during buyers’ week 
the retailers come to the wholesale houses to do 
their buying and to strengthen their contact 
with the wholesalers. 

The event this year will be carried along 
established lines, with each participating whole- 
sale firm sending invitations to its customers. 

Change in Yard Manager 

Swink, Coro., July 19.—Walter Ramley, who 
has been in the La Junta office of the R. W. 
English Lumber Co., has taken charge of that 
concern’s yard here. Glen Anderson, his prede- 
cessor, has resigned and will go to Amarillo, 
Tex., to make his future home there. 








Retailer Finds Cut-to-Length 
Items Profitable 


Our experience leads us to believe that the retail 
yards, particularly in the larger towns, will be han- 
dling many lumber items cut to approximate lengths 
in the very near future. We have been stocking such 
items as casings, window and door stops, stools, aprons, 
back-band etc., in short lengths for some time. Since 
our trade has become accustomed to it we find they 
prefer to have these items delivered in short lengths 
rather than standard random lengths. It also is much 
easier to keep the stock clean and in good shape and 
properly arranged storage racks tell us at a glance the 
exact number of pieces of the different lengths on hand. 


There is, of course, some price advantage in buying 
shorts also, but we would stick to the advantages of 
short length trim for other reasons than price.—D. C. 
Brown, manager J.C. Ames Lumber Co., Streator, Il. 
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National Production, Shipments and Orders 






















WASHINGTON, D. C., July 19.—The following statisties were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, July 10; 1925, July 4— 1926 1925 1926 1925 1926 1925 
Southern Pine Association. sims ; 59,721,683 64,408,509 56,650,365 67,363,352 57,567,105 63,452,200 
West Coast Lumbermen’ Association 73,152,433 73,966,348 74,876,094 98,025,589 77,173,405 101,322,375 
Western Pine Manufacturers’ Associati« ' 28,972,000 28,469,000 24,608,000 23 438, 900 37,868,000 26,974,000 
California White & Sugar Pine Manufac hee r Association 21,877,000 4°139,000 17,936,000 374,000 18,573,000 4,978,000 
California Redwood Association. 3,592,000 f 6,785,000 5,366,000 5,778,000 3,150,001 
North Carolina Pine Association ich he daa aisk a 38 le . 7,101,125 7,296,871 320,699 7,117,286 6,945,000 
Northern Hemlock & Hardwood Manufacturers’ Association 2,742,000 2,535, "000 2,938,000 2,255,000 2,854,000 1,947,000 
Northern Pine Manufacturers’ Association 8,215,300 9,829,300 7,863,600 8,196,100 6,065,000 6,369,000 
Total softwoods, one week.. ; 205,373 541 200,188,514 198,953,930 217,338,740 212,995,796 215 9,13 57,575 
Southern Cypress Manufacturers’ Association 5,006,605 a saree seses 3,620,000 
Twenty-seven weeks ended above dates— - 
Southern Vine Associ: ition. sewers .1,913,922,659 2,097,129,077 1,980,727,979 2,039,001,197 1,974,736,244 2,014,380,942 
West Coast Lumbermen’s Association. oe .2,786,820,783 2,696,901,972 2,878,771,891 2,820,398,347 2,920,120,795 2,775,098,331 
Western Pine Manufacturers’ Association........... 817,340, ‘000 819,180,000 813,306,000 806,416,000 854,894,000 794,493,000 
California White & Sugar Pine Manufacturers’ Association. 891, 859, 000 446,264,000 847,653,000 500,284,000 794,370,000 449,361,000 
Cbttermin WMeGwoed AgsOcistiod. . ccc co cc ccccccccowssvecesescsces 213,662,000 205,607,000 203,832,000 158,089,000 213,119,000 189,021,000 
North Carolina Pine Association we ecdacih ek ace: e ich eee ws ak ol ec ace 229,023,122 213,118,859 222,735,071 170,486,408 175,007,762 
Northern Hemlock & Hardwood Manufacturers’ Association.... 65,932,000 76,039,000 77,467,000 69,474,000 68,681,000 55,056,000 
Northern Pine Manufacturers’ Association.... 209,551,700 253,457,000 240,002,200 226,627,600 238,203,000 207,267,000 
Total softwoods, twenty-seven weeks ate 107, 063,: 320 6,823,601,171 7,254,878,929 6,873,025,215 7 ,234,610,447 6,659,685 025 
Southern Cypress Manufacturers’ Association...... , ere 134,660,000 = an ccvccecee 124,240,000 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association 
SD ii Go oo aie ce Diane ala satin g wae dig ble bi Re ead 2,409,000 3,514,000 2,820,000 2,703,000 2,480,000 3,301,000 
Twenty-seven weeks sikh teil Mali ah Peale coe eee el 147,981,000 150,323,000 103,839,000 84,155,000 99,260,000 72,413,000 
Hardwood Manufacturers’ Institute 
One week dla di a i id Aid ciara eds and wie SU Ae Wire bana eda eee ree ——=—«iTA KKH ewwe -) of. ere 
Bo en Rr en pe nee 483,378,087 «..... Seat 8 nt wwbave 536,512,767 ...... 
bad o 
Hardwood Institute Past Sales Report The West Coast Review 
MeMPHIS, TENN., July 19.—The Hardwood Manufacturers’ Institute has compiled from re- SEATTLE, WASH., July 17.—For the week 
ports of 2° 37 units the following data as to stocks July 1: ended July 10, 105 mills report as follows to the 
Eastern Territory,* 61 Units? Southern Territory,* 176 Units? West Coast Lumbermen’s Association: 
Total Unfilled Total Unfilled Feet 
Species Dry & Green Dry Orders Dry & Green Dry Orders Production 79 169 A2 
f one ~oee 7 ane vel Me A ee ol > sae : .-- 73,152,433 
Ash . 4,259,000 2,812,000 P 292963 ,000 26,249,000 20,492,000 6,169,000 Shipments 74,876,094 2% below production 
Basswood . 10,177,000 412,000 2 152,000 315,000 8 es Orders 77.173. 405 E@ shove roductior 
Beech 3,391,000 1,892,000 259,000 4.367.000 2 981,000 559,000 oe RAKES 449,409 97 above production 
Birch . 2,518,000 1,204,000 522,000 184,000 67.000 11,000 Shipments— 
Box elder 121,000 77,000 32,000 97.000 ae «zeenteuss Racial i a _ 
Buckeye &S87,000 552.000 —_——— i g¢¢'.veke« ~etenetiha  swhleoweew ee eee: 93 pan Feet 
Butternut 190,000 419,000 65,000 pias aaa ee. wea eanale MR 11 668.073 
Cedar 11,000 11,000 ; 14,600 oN Barre Tetal wi ater (47%) dabinapces maT 
Cherry 596,000 217,000 135,000 13,000 Ss ere Rail (ATY jh igietidalial lenin cs shells a ahha e 35 293799 
Chestnut 15,002,000 16,900,000 5.676.000 63,000 55,000 ia . ani RC ee ee a eee ee "4 693 249 
Cottonwood 192,000 of ee 17,826,000 11,138,000 10, 424, 000 FE Oe SL ERO EE ET OES EMR EN SE TS PR eS 693,242 
Cypress . ; ‘ 10,873,000 4,594,000 4053, 000 73,247,000 50,579,000 10,623,000 74 876.094 
Elm 557,000 403,000 57.000 19,095,000 12,636,000 4.989.000 : ia i itil 
Gum . 14,102,000 7,978,000 2 459,000 290422000 124'372'000 71.158.000 | New business 
Hackbe rry 17,000 16,000 et ‘ 1,697,000 1.079.000 187.000 Water delivery: > 
Hard maple 12,167,000 $,.956,000 eh 8=6hkeeecs veeekbas  Gieaiewue Domestic see eees 20,157,980 
Hickory. ; 1,193,000 704,000 50.000 1.327.000 784,000 311,000 ne acne EE eee 10,264,033 
Holly sug dd 295,000 eee. kaw hgaes Total WREEE (59% ) 0 osovcviccwcvecccee 30,422,012 
Locust 7.000 43.000 254.000 189,000 7.000 Rail (66%) ...... ea VelnioarRin wuts cantele 42° 058,150 
Magnolia 199,000 199,000 > aE 7.374,000 1.836.000 1. 024,000 DE iigka rh bececw ents el pu pawtine ace 4,693,242 
ee ass TS8.255,000 41,437,000 13.089,000 181,730,000 98,860,000 5.747.000 ————— 
Pecan ek ene ee 1,703,000 936,000 196,000 : 77,173,405 
Persimmon 18,000 h.000 .... , 14,000 BEM ss va cdc ace Unfilled orders— 
Poplar $4,614,000 28,566,000 7,217,000 16,133,000 11,466,000 2.614.000 Oe ee 150,656,992 
Sassafras 4.000 $000 mes? , 14,000 14,000 ree Pe I Saba eta rare ce ich Wid eh winincla Glaser 130,045,649 
Soft maple 6,121,000 2,873,000 2.254.000 1.158.000 L.OTS.A00 762,000 EM Kea adKss Heard RReiRariEs caw ee ee 140,772,093 
Sycamore 408.000 326.000 6,745,000 $053,000 1.081.000 eas’ 
Walnut 601,000 $31,000 274,000 Pe watenecees Total unfilled orders.............. 421, 47 4,734 
Willow aac EPS eee 1,546,000 1,070,000 226.000 
Mixed hardwoods 1.519.000 917,000 563,000 7,916,000 5,687,000 4.727.000 
297 GS2.000 122,675,000 40,035,000 DOS.O82 000 354.012.000 170.815.0000 Western Pine Summary 
*Dividing line between “Kastern” and “Southern” territories is a line from Chicago following the 
Chicago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New PORTLAND, ORE., July 17.—The Western Pine 
Orleans, La., all points west of this line being “Southern” territory. Manufacturers’ Ass ts ti ‘izes as fol 
‘Unit equivalents are: Single band, 1; with resaw, 144; double band, 2; with two resaws, 2%; ais : © ASSOCIATION SUMMATISCS A5 IS 


triple band, 3; circular, 4. 





California Redwood Data 
SAN Francisco, Cauir., July 17.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 10: 


—_--—— Redwood———_—. White- 
No. of . Percent of wood 
mills Feet production Feet 
Production .... 15 3,592,000 100 1,263,000 
Shipments .... 15 6,785,000 182 920,000 
Orders— 
Received .... 15 5,778,000 160 1,297,000 
On hand..... 14 39. 114,000 5,813,000 


Detailed Redwood Distribution for the Week 
Shipments 
1,977,000 
1,774,000 


Orders 
1,859,000 
1,061,000 


Northern California*® ...... 
Southern California*® .. 
Western? 


Statkeedordewaaeiee <aeakes 84,000 
Easternt 1,413,000 1,322,000 
NN ein oa ic ie eae do 1,621,000 1,452,000 

MIN ices me iid dla odd re tc 6,785,000 5,778,000 


*North and south of the 
San Luis Obispo and Bakersfield. 

7 Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 


line running through 


. . 
National Analysis 
WASHINGTON, D. C., July 19.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended July 
10, orders and shipments being shown as_ per 
centages of production: 
During During 27 
Week Ended Wks. Ended 
July 10 July 10 
No. of Ship- Or- Ship- Or 
ASSOCIATIONS mills ments ders ments ders 
Southern Pine ....... 123 95 96 105 10% 
Lf a Sa 105 102 105 103 105 
Western Pine ....... 3 85 131 100) «105 
California Pines* .... 18 82 85 95 &Y 
California Redwood... 15 189 161 95 100 
No. Carolina Pine.... 3 103 100 102 82 
N. Hem. & Hdwd.... 21 110 102 109 97 
Northern Pine ...... 9 96 74 115 114 
Southern Cypress..... 16 63 72 108 95 
All softwoods ..... 381 96 103 102 102 
No. Hem. & Hdwd. eee Soh 163 70 66 
Hdwd. Mfrs. Institute. 121+ 90 103 100 105 
All hardwoods. ... 93 103 94 97 
Both softwoods and 
hardwoods ..... 96 1038 101 101 
‘Units of production. 
*Based on percent of cut in region. 
The report for the week ended July 3 in this 
department showed 354 mills and 85 units. 








lows reports for the week ended July 10 from 
thirty-seven member mills: 
-Percent of— 


ship- 
Production Cars Feet output ments 
Normal ..... 55,625, 000 eeese 
ee 28,972,000 
Shipments (ear) 9382 24,232,000 
Local deliveries 376,000 
Total shipments... 24,608,000 84.94 
Orders 
Canceled . 16 eee 
Booked (car) .1,442 37,492,000  ..... 
a eee 376,000 2... 
Total orders... .... 37,868,000 130.71 153.88 
On hand end 
WHEE -ovics 4,128 107,328,000  ..... 


7Car basis is 26,000 feet. 

Bookings for the week by thirty-one identical 
mills were 101.37 percent of those for the previous 
week, showing an increase of 468,000 feet. 

During the week production was 86 percent: 
shipments, 73 percent, and orders, 113 percent of 
normal. Averages for the corresponding weeks of 
the last four years were as follows: Production, 
105 percent; shipments, 82 percent ; orders, 74 Pet 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasona 
that during two winter months actual production 
amounted to only 53 percent of normal, while dur- 
ing two peak summer months the productiod 


mounted to 114 percent of normal. 
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Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
July 10.....-.... 8,808,000 9,322,000 8,307,000 
ere 9,961,000 11,273,000 10,635,000 
Dec. 28 to July 

rae genie ate 289,863,000 273,077,000 257,320,000 


¢ 95 —_ 
Dec. 29 to July 

a tsdnewar awe 268,221,000 263,269,000 257,512,000 
The figures for Dec. 28, 1925, to July 10, 1926, 
compare as follows with those for the period 
pec. 29, 1924, to July 11, 1925: Production, 8 
percent increase; shipments, 4 percent, increase; 
orders, even. 

Percentages of Thicknesses, Week July 10 


} 2 wu” 36” \% ”" ts ” 
a 72 19 4 5 
Shipments .........6. 70 20 4 6 
Se cies eeaema® 77 15 4 4 








Cypress Barometer 


New ORLEANS, LA., July 19.—The Southern 
(ypress Manufacturers’ Association barometer, 
for the week ended July 14, seventeen mills 
reporting, is as follows: 

Percent Percent 
normal actual 


Production— Carsj Feet output output 
eee ‘ De. icawa” wmese 
eT ee See §5.617,932 102.35 ..<««. 

Shipments* .... 200 4,000,000 72.88 71.21 

Orders— 
ae 216 4,320,000 78.71 76.90 
On hand end 

WOES w02%< See SRGeee 6eses endure 


*New orders were 108 percent of shipments. 

*Basis for carload average is 20,000 feet. 

tOrders on hand increased 1.63 percent, or 
320,000 feet, during the week. 


North Carolina Pine 


NorFOLK, VA., July 20.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-one mills for the week 
ended July 10: Percent Percent Percent 





normal actual ship- 
Production— Feet output output ments 
Normal .....11,480,000 ee ee 
Reteal ...c. 6,020,991 m1 eee 
Shipments 6,681,595 57 110 ae 
a 4,922,086 43 82 74 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with the preceding week, there was 
a decrease of 31 percent in orders, although that 
week there were reports from forty-one mills. 





California Pine Sales 


San FrANcisco, CAuir., July 17.—The follow- 
ing are sales of California pines as reported by 
the California White & Sugar Pine Manufac- 
turers’ Association for the period July 7 to 13, 
inclusive : 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr. 312,500 = meal ost ane 
D —e eda oey' nae No. 3 com.... 1,570,500 
No.3 clr...... 754.000 No. 4 com..... 496,000 
Inch shop % 200,500 Timbers .occes 39,000 
Ne 1 : : Fore No. 1 dimen.. 400,000 
No. 1 shop... .1,585,000 Lath 2 504000 
No. 2 shop... .4,055,500 pp A lalla 1B Of 0 
No. 3 shop.... 882,500 Australian 973'000 
ommon ...... 10,000 ~ Agha) # Biden ig 
Panel wi ER F 2.500 aah ag 105,000 
; ite Fir 

_ Douglas Fir C&better ..... 44,000 
C&better ..... 35,000 No.g&btr.,com.1,728,500 
Common ...... 100,000 No. 1 dimen... 407,000 
Dimension 227,500 No. 2 & t 
eel 46,000 ee eee 202,000 








Hardwood Barometer 


Mempnis, TENN., July 20.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 10, one hundred fifty-two units 
‘eporting, is as follows: 

———Percent of-———_— 
Normal Actual Ship- 


Production *— Feet output output ments 
Normal (iden- 


tical mills) 25,979,000 
Actual 


q Actual ....., 21,409,860 82.40 |... 
hipments} .... 20,007,239 77 93.6 
Orderg— : . 
Newt a tts 21,127,285 81.3 98.7 105.6 
mM hand end 
owe 150,978,690 


*Based on mill log scale. 

Con umber fabricated at the mills and used in 
shin cuction work included in total orders and 
“Alpments, 


Southern Pine Barometer 


NEw ORLEANS, La., July 19.—For the week 
ended July 16, one hundred and twenty-three 
mills report as follows to the Southern Pine 
Association: Percent Percent 
normal actual 


Production— Carst Feet output output 
Normal aia GAS zee 
oe 67,065,369 ft eae 

Shipments* .. 3,436 69,317,864 89.49 103.36 


Orders— 


Received*.. 3,291 66,392,634 85.72 99 
On hand end 
WOOkt ..86OE BER TOC TTR ncece 3 wwces 


‘Basis for carload is June average, 20,174 feet. 

Orders on hand showed a decrease of 1.19 per- 
cent, or 2,925,230 feet; one hundred twenty-three 
mills contributed to previous report. 

*Orders were 95.78 percent of shipments. 

Of 116 mills reporting running time, 1 was shut 


down ; 22 worked overtime ; 57 full time; 1 worked 
one day; 3, three days; 3, four days; 7, five days, 
and 22, five and one-half days. 


LALLA SALLLLL EEE EE Sf) 


New Concern Organized 


Burrato, N. Y., July 20.—The Perrin-Curtin 
Lumber Co., with capital of $300,000, filed in- 
corporation papers here today. Directors are 
Charles N. and William A. Perrin, who are 
members of Blakeslee, Perrin & Darling, hard- 
wood wholesalers; Joseph H. Curtin, Stephen- 
son, Miss.; John H. P. Smith, 804 Straus Build- 
ing, Chicago; Edward R. Bosley, a Buffalo 
attorney. Messrs. Curtin and Smith are mem- 
bers of the hardwood trade of the West and 
South. The later is Chicago representative of 
the W. P. Brown & Sons Lumber Co., Louis- 
ville, Ky. 


Eastern States News 


Flag to Playground Named After Him 


SOMERVILLE, Mass., July 19.—John M. 
Woods, one of the grand old men of the lumber 
industry and a former mayor of this city, played 
the leading role in a flag raising exercise held 
here recently at John M. Woods playground, 
named in honor of Mr. Woods. As a token of 
appreciation for showering him with this honor, 
he presented a flag staff and the Stars and 
Stripes to the playground and at the flag raising 
exercises he himself 
raised the flag, while 
a bugler sounded ‘‘to 
the colors.’’ 


able to 
exercises, 
Woods was 


Woods were 
attend the 
hut Mr. 





JOHN M. WOODS, 
Somerville, Mass. ; 


Honored at Flag 
Raising 





advised by his physi- 
cian against speaking 
in the open air; so he 
prepared a speech of a 
patriotic nature which 
was read by Mayor 
Leon M. Conwell and 
received by the audi- 
ence with great ap- 
plause. 

Mr. Woods for a number of years was one of 
the brilliant leaders of the hardwood industry, 
serving two years, 1917 and 1918, as president 
of the National Hardwood Lumber Association 
and serving on numerous committees. He ‘has 
not confined his lumber activity to the hard- 
wood industry. He was also prominent among 
Massachusetts retailers and at one time served 
as president of the Massachusetts Retail Lumber 
Dealers’ Association. He was also a member 
of the National Wholesale Lumber Dealers’ As- 
sociation and chairman of its forestry com- 
mittee. 

His political career led him not only to the 
mayorship of Somerville, but to the Massachu- 
setts legislature, where he served one term. The 
naming of the playground after him was the 
result of a movement started by Alderman 
Blair, and the board of aldermen unanimously 
passed the motion, feeling that it was no more 
than a fitting reward for a man so prominent 
in civic, political and business affairs in 
Massachusetts and especially around Boston. 


Rights Under Reconsignment Privilege 

New York, N. Y., July 19.—In an arbitra- 
tion case that has just been decided by a com 
mittee of the National-American Wholesale 
Lumber Association the question at issue was 
the liability for the reconsignment charge on a 
shipment. A wholesale buyer bought a quan- 
tity of lath from a Canadian seller to be con- 
signed to the buyer via the New York Central 
railroad, with instructions to mail bill of lading 





Both Mr. and Mrs., 


to the buyer. The order was dated July 9 and 
was accepted by the seller the next day, con- 
firming shipping instructions, which the seller 
states is the usual way in which Canadian whole- 
salers bill their traffic. Invoice dated July 28 
gave car number and instructions were sent on 
the 29th to the New York Central agent to de- 
liver the car on arrival to the buyer, the agent 
acknowledging receipt of instructions prior to 
arrival, The car arrived Aug. 5 and buyer was 
notified at 11:35 a. m. but did not issue instrue- 
ticns to the railroad until Aug. 7 at 3:30 p. m. 
Under the reconsigning tariff, charges of $6.30 
were made. The car was delivered to the party 
on the Nickel Plate railway. The bill of lading 
was forwarded by the seller from Canada Aug. 
5. The buyer’s contention is that if the seller 
saw fit to consign the car to himself rather than 
consign to the buyer as called for in order, the 
seller must expect to suffer any damages accru- 
ing on account of such breach. The seller 
argues that his method is customary with Cana- 
dian shippers and that by reason of his delay 
in not issuing instructions to the New York 
Central until Aug. 7, the buyer could not have 
escaped charge of $6.30. Therefore, the seller 
contends that he is not responsible. 

The committee decided that while it is a 
well established trade custom for wholesalers to 
consign shipments to themselves, yet the actual 
contract as evidenced by the order placed by the 
buyer and acknowledged by the seller required 
that the shipment be made direct to the buyer, 
and that the seller is responsible for any actual 
damage sustained by the buyer as a result of 
the shipment being made by seller to himself, 
since the contract was breached in this regard. 
Nevertheless, the committee held that there 
was no evidence that reconsigning charge of 
$6.30 resulted from the failure of the seller 
to ship to the buyer, but seems to have arisen 
from the fact that the buyer delayed his con- 
signing order for more than 48 hours after 
being notified of arrival of the ear by the New 
York Central, then reconsigning from the New 
York Central to a point on Nickel Plate. The 
committee therefore held that buyer can not 
claim damage from seller in this case, but sug- 
gested that in shipments of this kind the buyer 
stipulate in his order that he shall have the re- 
ccnsigning privilege, lest the seller use it. 


Small Portable Mill Demonstration 

Storrs, Conn., July 19.—Plans have been 
perfected to hold a small portable mill demon- 
stration in connection with the annual Farmers’ 
Week at the Connecticut Agricultural College 
at this place this summer. The date for this 
demonstration has been set for Aug. 5 and 6, 
and the program that has been worked out for 
the occasion is as follows: 

Thursday—Sawing for quality; grading and 
piling. 

Friday—Southern New England Lumber and 
Its Future, by R. C. Bryant, professor at Yale 
School of Forestry; sawing continued. 

The mill to be used in this demonstration is 
the product of a manufacturer at East Willing- 
ton, Conn, 
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Principal Consuming Groups We 


Sales Organization Is Formed 
Mempnuis, Tt , July 20. 
the Coleman-Hackney Lumber Co., with offices 
at 1306-7 Bank of Commerce Building, 
officially announced this week by EF. (. Burnet, 
the president, who is also an officer of the R. J. 
Hackney Lumber Co., of this city. 

The Coleman-Hackney Lumber Co. is strictly 
uw sales organization for the output of two well 
known the W. Hl. Coleman Lumber 
(o., and the R. J. Haekney 
Lumbet Tenn. These two firms 
united in this organization and will active 
ly cuuvass the trade. The W. H. Coleman com 
pany produces some of the best Tennessee oak, 


Organization of 


was 


produer rs 
Tenn., 


Memphis, 


Jue kson, 
("o,, 


hia c 


and hus large tract of timber in Tennessee 
which insures operation for many years. The 
R. J. Hackney Lumber (o., whose mill is at 


tuvenswood, La., produces some of the finest 


Delta red gum and Louisiana red eypress, as 
well as other woods. The new organization 


thus has an annual supply of thirty million feet 
of the finest quality southern 
nddition to other stocks. 
Officers of the new company, Mr. 
Burnet, who in addition to being president will 
also be general manager, will be: L. L. Curtiss, 
Jackson, Tenn., vice president; Fred T. Smith, 
Jackson, Tenn., vice president; R. J. Hackney, 
Memphis, vice president; Lyle R. Curtiss, Jack 
son, Tenn., treasurer; John H. Hampton, Mem 


hardwoods, in 


besides 


phis, secretary. 

Henry Moss, who for several years has been 
couneeted with the Delta Hardwood Lumber 
Co., will on Aug. 1 become associated with this 
new company in the sales department. Mr. 
Moss is well acquainted with the consuming 
trades aud will be on the road a good part of 
the time, 


Heavier Demand Brings Advances 
MEMPHIS, TEN? 


July 20.—Midsummer de 
mand for southern hardwoods is most encourag 
ing to producers and is resulting in the stiffen 
ing of prices for the most popular items, and 
in fact throughout the list. The demand for 
+/4 common sap gum continues heavy, and this 
item has been subject to several price increases 
during the last week or ten days. It is demand 
for this item which has done much toward start 
ing prices to advance and has helped demand 
for all items. Manufacturers 
vineed that there will not be 
when fall demand arrives. 


are now con 
a large surplus 
Mills in the northern 
part of the producing territory have been ob 
serving the 50-hour week, while the southern 
mills cutting their time down to 50 
hours, and some mills are beginning to close 
for a 50-day period for repairs. This curtail 
ment is keeping production down to the level 


are now 


of demand, Hardwood operators are much 
elated that production is being reduced. The 
last report of the Hardwood Manufacturers’ 


Institute, for the period ended July 10, showed 
orders at 81 percent, production at 82 percent, 
and shipments at 77 percent of normal produe 
tion. While there 
of late it not 
There are 


has been considerable rain 
greatly affected logging. 
plenty of logs available, and there 
is no change in price, as the present prices are 
in line with the supply on hand, 


has 


Demand is coming from all the principal con 
suming groups. The automobile trade is taking 
u good volume, as factories are planning new 
models for the fall. This demand is unusually 
good and appears to be picking up each day. De 
mand from the furniture plants is fair. The 
North Carolina group of buyers have been i: 
the market for a number of weeks now, and 
some Grand Rapids and other northern buyers 


are also taking fairly good quantities. With 
prices stiffening, it is expeeted that this de 
mand will continue. The building trades de 


For Current Market Prices on Hardwoods See 


mand is good. This demand will even grow 
better as the fall months get closer and more 
interior trim and flooring are needed. Export 
demand is only fair. Vacation time is now 
on in England and, as the coal strike is still on, 
there is but little chance of heavy demand. De 
mand from other parts of the world is somewhat 
improved, 


Prices of Gum Improved 


WARREN, ArRK., July 19.—This week gum has 
shown some strength, prices of both sap and red 
being better, Oak items continue quiet. There 
was no great change in the market, but suffi 
cient to encourage the mills. Some of them have 
orders for car stock, but not at attractive prices. 
Oak flooring is moving readily at fair prices, 
and there is some demand for oak and gum trim 
Production this week has been normal, 
since some of the mills in this vicinity reduced 
working hours. Shipments have been under pro- 
duction and new business. Stocks on yards are 
with little available for imme 
diate shipment. Weather has been good and log 
supplies have heen maintained. The log mar- 
ket here is quiet. Labor is plentiful. 


also. 


green, lumber 


Valley Hardwood Prices Stronger 


CINCINNATI, Onto, July 20.—There has been 
a strengthening of items in valley hardwoods 
in this market. Curtailed production and a bet- 
ter demand for the gums are largely responsi 
ble, but realization that price cutting was not 
producing the business also had a material in 
fluence. Current business is made up of small 
orders, and their total is greater than the aver 
age for July. Dealers find that total movement 
of lumber is substantial, and that there is not 
so much a dearth of orders, as a dearth of large 
orders. Handlers of mountain hardwoods, 
which have maintained a much steadier position, 
say business is only fair. Some are complain 
ing of inactivity, while others assert that the 
July movement will be fairly satisfactory from 
their standpoint. 

Montgomery Christie, Cincinnati manager of 
James Kennedy & Co. (Ltd.), has returned from 
a three weeks’ trip among the mills of Virginia, 
Georgia and South Carolina. Mr. Christie was 
lining up production for the fall export busi 
ness. 

Kk. T. Conneighton, of the Emerald Lumber 
Co., is spending a few days at Hot Springs, 
Ark., after which he will visit the mills in the 
lower valley States. 

Though the convention is not until September, 
the Cincinnati committee, headed by Theodore 
Davis, has already arranged for two special cars 
for the trip to Chicago for the National Hard 
wood Lumber Association convention. The cars 
will leave Cincinnati on the night of Sept. 22. 


Northern Production Reduced 
Bay City, Micu., July 19.—Demand tor hard 
woods has shown practically no change during 
the last week, and orders and shipments are now 
exceeding production by a considerable margin, 
Hard maple, soft elm and basswood are all mov- 
ing in good volume, particularly in the higher 


grades, but there is also a good demand for 
hardwood eulls. Prices seem to be better sta 


bilized, although there are some weak spots in 
surplus items. Curtailment of production is be 
ing carried on, and is already being reflected 
in redueed stocks. 

Maple flooring manufacturers continue to re 
ceive a good volume of business, and for the 
first time in several months prices show very 
little fluctuation. Judging from the volume of 
inquiry for hardwood flooring, demand for this 
product will show considerable improvement. 


Market Shows Improvement 

EVANSVILLE, IND., July 19.—There has bem 
some improvement in the hardwood marke; 
Most towns in this section report that retailers 
continue to buy only for their immediate needs 
Mill dry stocks have been rather scarce. Prieg; 
have remained stationary on most items. Furnj 
ture manufacturers who have returned from the 
midsummer markets say they have enough or 
ders to keep their plants running for two o 
three months and maybe longer. Chair fae 
tories are operating on good time and are buy 
ing. Musical instrument and automobile manu 
facturers have been in the market for some lum 
ber of late. Sap gum is in better demand tha 
for some time and prices are moving upward, 
Oak flooring is in strong demand. Walnut is 
rather slow. Cottonwood is moving fairly well, 
box factories continuing to operate on good 


time. Some sycamore is moving. Ash is in fair 
call. The lower grades of poplar are in active 


demand, although the higher grades are at ; 
standstill. 

The Hardwood Manufacturing Co., at Ferdi 
nand, Ind., is building some large timber sheds 
and making other improvements. 

Jack Sisk, manager Allen A. Wilkinson Lum 
ber Co., Oakland City, Ind., has been trans 
ferred to Rushville, Ind. 


’ Birch Sells Well for Trim 

MERRILL, Wis., July 20.—High grade birch 
is still the leading item in sales, and is in good 
demand for interior trim. Box grades are in 
heavy movement, as the big crop is requiring 
a large amount of boxes for canned goods. 
There is virtually no change in prices, and 
while good drying weather is causing the new 
lumber, cut last fall, to come in pretty well, 
there is no surplus and stocks are normal. 


Trade Improves a Little 

ELKINS, W. Va., July 21.—A slight improve 
ment in demand for West Virginia hardwood 
lumber is observed, but prices fail to show a 
corresponding rise. Such improvement is due 
principally to heavier buying in western ma! 
kets, rather than to any improvement in the 
eastern situation. Orders from the furniture 
factories are more numerous. Poplar 4/4 FAS 
brings about $89, and the No. 1 common, about 


$50. 
Motor Plants Take More Lumber 


Detroit, Micu., July 19.—With the 
summer inventory and vacation periods prac 
tically completed in various automobile plants, 
the major units are swinging into heavy pro- 
duction schedules which are expected to be 
maintained for the remainder of this year. 
Buick has launched big production of its new 
models, which is expected to exceed the first half 


mid 


of 1926, when 131,427 ears were delivered. 
Chevrolet is going ahead in a like manner. 
Dodge Bros. will not shut down this summer 


for inventory or vacations. The average dail) 
production of the Dodge plant is 1,250 ears. 
The previous high production mark was 1,10” 
daily. According to estimates of executives 0! 
the Hupp Motor Corporation, 40,000 6 eylinder, 
and more than 15,000 8-cylinder, cars will be 
produced this year. Over 90 percent of all Hupp 
cars have been closed models thus far this 
year. The Ford Motor Co. is probably the on!) 
large producer that is not sharing in the pre 
nounced general upturn. While production bas 
heen increasing in the Highland Park and River 
Rouge plants, it is far from capacity. For 


dealers have been requested to clear up all use 
ear stocks and as far as possible new stocks, he 
prepare for absorption of new production. The 
Detroit and South Bend plants of Studebaket 
will he operating to capacity by the early pat 
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of August. Other makers of cars in the higher 
nrice ranges are going on increased schedules. 
jt is generally indicated by makers of these 
asses of cars that a large output will be forth- 
coming in the late summer, and early fall is ex- 
sected to bring unusually good activity. Auto 
mobile factories generally are making larger 
purchases of lumber and other raw materials. 
Orders for original equipment also are on the 
increase. 


Many Inquiries Being Received 
LovISVILLE, Ky., July 19.—The hardwood 
market is reported to be looking very fair, with 
4 lot of inquiries out that will produce busi 
ness. Flooring oak continues in good move 
ment, while top grades are showing fair actiy 
ity. Gum is stiffer sid in good demand, esp: 


Trade Is of Normal Volume 


BuFFALO, N. Y., July 19.—The general re- 


port from the hardwood trade is that condi- 
tions remain about normal for this time of 
year. Not much is being done at any of the 


yards, and the buyers in most eases are plan- 
ning to hold off as much as possible until .next 
month, when a little fall buying is looked for. 
The furniture factories are mostly out of the 
market, and in most cases are running about 
four days a week. 

It appears to some of the leading southern 
pine wholesalers that the market has about 
touched bottom, and they have been buying pine 
lately by the million feet. Some sale has also 
been reported of North Carolina pine, which 
has lately been mostly included with other south 
ern pine in this market. Southern pine now 


Represented in Hardwood Demand 


Creek and, besides golf, tennis and swimming 
were indulged in. The list of those attending 
included: Allen J. Hurd, Clark W. Hurd, 
Thomas R. Hurd, John J. McNaughton, Oliver 
J. Veling, William J. Brady, Fleming Sullivan, 
Nelson Montgomery, George J. Summers, 
Robert J. Summers, K. C. Evarts, George J. 
Zimmermann, C. J. Ehrmann, Gerard M, Zim- 
mermann, C. Ashton MeNeil, A. I. Reekhow and 
Charles J. Ambs. 


A movement has been started at Brookville, 
Pa., to raise a Statewide subscription of $800,- 
000 to buy the Cook forest, consisting of an 
8,300-acre tract of valuable timber, improve 
it and give it to the commonwealth. Two rep- 
resentatives of the Cook Forest Association— 
R. A. Bashan and H. J. Mandeville—have estab- 
lished headquarters at Brookville. Some of 

















A New Use for Wood—Wooden 


Bathing Shoes 


snugly, 


In the present-day search for something new 
and novel and which is at the same time 
practicable, inventors are working overtime 
to bring out a readily saleable article. The 
latest seasonable article to be offered is the 
wooden bathing shoe covering the feet of 
the pleasing maiden presented herewith. 
The inventor, C. J. Swanstrom, head valet 
at a fashionable Los Angeles hotel, claims 
that these shoes help those learning to 
swim by buoying their feet higher in the 
water than the average embryonic swimmer 
is able to keep them; at the same time leg 
strokes are more easily made. 
the shoes are expected to prove popular for 
use in beach promenades and in walking 
through the surf, as the wooden soles pre- 
vent the feet from becoming injured by hid- 
den rocks or pebbles. 
somewhat like the old-fashioned 
“Congress” shoes. 
with scrap lumber or slow selling short 
lerigths on hand might look into this proposi- 
tion as a possible market. 


Moreover, 


They fit the feet 


Lumber manufacturers 














“aly common sap gum, which is steadily ad 
Yaneing in price. Ash, elm, maple, poplar and 
other items eontinue to move, while walnut is 
active in top grades. It is claimed that 
i spite of better weather there is not much 
ary lumber on sticks, as the movement has been 
leavy, 

Quotations on inch stocks, Louisville, read: 
Quartered white oak, FAS, $125; common, $75; 
plain white, $90 and $60; quartered red, $100 
and $65; plain red, $85 and $60. Poplar, FAS, 
a saps and selects, $70; No. 1 common, 
oa Walnut, FAS, $215; selects, $145; No. 1] 
a $90. Ash, $90 and $50. Cottonwood, 
S09 and $38. Gum, quartered red, $100 and 
$58; plain red, $95 and $54; quartered sap, $60 
and $45 ; Plaim sap, $54 and #41. 








stock in retail 


makes up a large part of the 
doing rather 


vards, which are reported to be 
better than the wholesalers. 

The Buffalo Lumber Dealers’ Association has 
received an invitation to visit the Centra! 
Pennsylvania Lumber Co., at Williamsport, Pa., 
and has arranged to leave here on Aug. 4 by 
automobile for a three days’ outing, the first 
it has had this season. The stay will be at 
Grav’s Run, a suburb of Williamsport, where 
the Central Pennsylvania Co. has a elubhouse. 
There will be trout fishing and other outdoor 
recreation. The trip will be made in time for 
the evening meal at the clubhouse. 


The members of the Buffalo Lumber Golf 
Association were entertained by H. FE. Mont 
gomery on Jnly 14 at his summer home in Silver 


the leading men in the State are backing up 
the project. 

Mixer & Co. will hold a meeting of its sales- 
men at- the general offices here next week. In 
addition to those from the North, others ex- 
pected are T. W. Reeves, Montgomery, Ala., 


and Vice President A. J. Barbour, Greens- 
boro, N. c. : 
Lumbermen visitors Jast week ineluded 


J. H. P. Smith, Chicago representative of W. P. 
Brown & Sons Lumber Co., Louisville, Ky., and 
J. H. Cutrin, Madison, Wis., both of whom 
attended the Lumber Exchange outing as 
guests of Charles N. Perrin. L. L. Dougherty, 
Macon, was here this week. 

H. B. Gorsline, of the National Lumber Co., 
left last week for a trip to Cincinnati, after 


Ga., 
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which he will spend a vacation at his former 
home in Battle Creek, Mich. 

Hugh McLean left a week ago for Bathurst, 
N. B., where he will remain for several weeks. 

Oliver J. Veling, of Dohn, Fischer & Co., has 
gone on a two weeks’ business trip to the 
South. 

Ganson Depew is entertaining his brother, 
Chauncey M. Depew, a former resident here and 
now consul at Palermo, Sicily. 


Trade Volume Is Steady 


CoLuMBUs, OHIO, July 19.—Hardwood de 
mand continues steady. The Jull which usually 
appears at this time of year is not quite as 
pronounced as in some previous years. With 
production curtailed, there is no accumulation 
of dry stocks. Reports show that preparations 
are being made for an expansion in trade. 
Dealers’ stocks, which are rather low, are be 
ing replenished but not increased. Factories 
are also buying current needs. Prices are fair 
ly well maintained and there is not a great 
deal of cutting. Flooring is the strongest item 
on the list. 

The southern pine trade is showing signs of 
weakening. While yard stocks are slightly be 
low normal, dealers are buying only current 
wants. Retailers in rural sections are still with 
holding their orders until after harvest. Build 
ing is still fairly active in the larger cities, 
however. Some weakness is appearing in di 
mension and boards, while finish and siding are 
fairly strong. Such items as flooring are also 
showing some weakness. 

The North Columbus Lumber Co. has com 
pleted the instalation of new machinery. The 
company will also have a new switch from the 
Pennsylvania lines. 

J. A. Andrew, of the Andrew Lumber Co., 
has returned from a two weeks’ vacation at 
Walloon Lake, Mich., where he has a summer 
cottage. His family is spending the summer 
there. 


Trade Active But Prices Weak 


ATLANTA, GA., July 20.—Though business is 
still slow, the hardwood market is showing a 
stronger tendency, with several items in active 
call. Prices, however, are weak, and mills 
are not making a strong bid for orders. Mills 
are operating on a slightly increased scale, 
but with stocks accumulating, indications are 
that production will be voluntarily lessened 
soon unless prices increase. A few smaller 
mills are not operating at all. The ear supply 
is ample in spite of a heavy call from the 
fruit districts, and shipments are nearly on 
a par with production. Plenty of dry lumber 
is available due to the hot weather of the last 
few weeks. In the extreme South, production is 
much less than elsewhere in the territory, as 
larger mills are all running on a curtailed basis. 

A large part of the new business is for imme- 
diate requirements. The automotive industry 
has been buying very actively now for several 
weeks, and inquiries indicate the industry is 
planning active production. Primary eall is 
still for FAS and No. 1 and select white ash 
in dimensions of 10, 12 and 16/4, with prices 
at the same level. A few orders for FAS maple 
are reported at unchanged prices. Implement 
manufacturers are placing a few orders for 
current needs. The furniture industry con- 
tinues an active buyer in the Southeast, prinei- 
pally in North Carolina, with an improving eall 
in the East and middle West. Reports from 
the summer furniture shows are very encourag- 
ing. The southern show at High Point is giv- 
ing promise of being the most successful in 
the history of the Southern Furniture Manu- 
facturers’ Association. Sap gum is in pri- 
mary call, though some orders for red gum are 
also being booked, while the call for oak is show- 
ing improvement. Flooring factories are par- 
ticularly active in the call for oak, buying No, 2 
common in large quantities. They are operat- 
ing steadily and enjoying a heavy yard eall, but 
in spite of this current prices are off $2 to $3 
the last week in the better grades. No. 1 and 
No. 2 common, however, are the same, with 
mills having more orders in hand for these 





grades, particularly No. 2, than they can take 
care of. Industrial call for maple flooring in 
the Southeast continues much better than nor- 
mal, at unchanged prices. Poplar lumber is 
slow at weak prices. Railroads are buying oak 
timbers on a fair basis but not as actively as 
they were, and prices are showing a tendency 
to weaken. Millwork eall for interior trim is 
good all over the Southeast but not active else- 
where, prices the same. Call for lower grades 
of hardwood from the box industries is im- 
proving, and indications are that business will 
be much better than normal the next few months 
if weather continues as favorable as it has been 
to southern crops. The Atlanta offices of the 
bureau of foreign and domestic commerce re 
port a steady improvement the last few weeks 
in the hardwood export call at southeastern 
mills due to the decision of the Shipping Board 
recently equalizing ocean freight rates as be- 
tween South Atlantic and North Atlantic ports. 

The Southern Tie & Timber Co. will move 
shortly to 1036 Marietta Street, where the com 
pany has established a wholesale accumulating 
and storage yard. 

The Addison-Rudesal Co., wholesaler, moved 
this week into new warehouses at 731 N. Ashby 
Street. The plant comprises three units, two of 
which constitute a new sash, door and millwork 
department. 





Notes from Baltimore Market 


BALTIMORE, Mp., July 19.—Confirmation oj 
the report about the absorption by Williay 
Suchting & Sons (Inc.), of the Canton Box (po, 
announced a week ago, has given countenanm 
to rumors about a combination of two or thre 
concerns to be effected shortly. Though f, 
the last two years or so several of the box fa¢ 
tories have been closed, among them the Balti. 
more Box & Shook Co.’s plant, demand igs ng 
equal to capacity of operating plants. 

George B. Jobson, of the Gauley River Luy 
ber Corporation, hardwood wholesaler, is on ay 
other trip to the Pacific coast, and has reached 
Los Angeles. On Saturday he was due at Say 
Francisco, his itinerary later on including Por 
land, and other northern points. The retuy 
journey is to be made by way of Alberta and 
Manitoba. 

J. Lawton Norwood, secretary E. E. Jacksoy 
Lumber Co., sailed last Friday on the Chatha 
for Boston on a vacation trip. From Bostoy 
Mr. Norwood will proceed to the White Moun 
tains. 

From Havre, France, there has been received 


a lot of elmwood, weighing about 8,000 pounds, 


consigned to the F. H. Shallus Co., ship brokers, 

Last week a ship from Havre had seven log: 
of exotic wood, consigned to George W. Hart 
zell, of the George Francke Co. 


Chicago Furniture Market 
Bookings Heavy 


Bookings during the first two weeks of the 
(hicago furniture show, which opened July 6 
in the American Furniture Mart, 666 Lake 
Shore Drive, were eminently satisfactory, and 
sales executives are looking for an active busi- 
ness during the second half of the year. Com- 
pared with other midsummer markets, this 
year’s results are above the average in most 
lines, but slightly under those of the January 
show, when a record amount of business was 
placed, 

Attendance figures for the first two weeks 
surpassed all records for a like period in the 
history of the market, and at the opening of 
the third week the expectation was that the total 
registration would exceed all previous records. 
Not many eastern buyers were present, as this 
year the period intervening between the Chi- 
cago and Grand Rapids shows was longer than 
usual, and eastern retailers returned home in- 
stead of coming on to Chicago. It is altogether 
possible, that if these buyers had been present 
the volume of business would have also set a 
record for a midsummer show. As it is, the 
showing made in the face of their absence is 
all the more remarkable, and should be taken as 
an indieation of revival of activity in the furni- 
ture industry. 

Manufacturers of nearly all lines of furniture 
—ease goods, bedroom suites, dining room sets, 
tables and chairs—reported that they were well 
satisfied with the outcome of the market. While 
a little disappointed that eastern retailers had 
not been able to inspect their showings, they 
were confident that they would get their share 
of this business when their salesmen called, and 
that this business would nicely round out fae- 
tory order files. 

A few firms told a representative of the 
AMERICAN LUMBERMAN that their bookings had 
been heavier than at either the July market last 
year or the January market of 1926. Almost 
without exception, these concerns were ones 
that offered new and attractive patterns, a lit- 
tle out of the ordinary, or else had made a low 
price on a few special suites. In general, the 
medium priced and cheaper lines moved most 
readily. Manufacturers of bedroom suites, 
however, reported good sales in the cheaper 


and high priced lines, with the medium priced 
lines quiet. 


Walnut Again Proves Popular 


Walnut again ruled the favorite with buyers. 
Most lines shown ran strong to this handsome 
cabinet wood, with a few mahogany numbers 
to attract the interest of retailers whose custom- 
ers were demanding something new in woods 
and finishes. Decorated pieces, made from 
birch or maple, were in evidence in most exhib 
its and also proved popular. Very few oak 
pieces were shown, and sales executives were 
unanimous in saying that there was little call 
for this wood, except where it might be used for 
door panels in combination with other’ woods 
One table manufacturer reported that of tw 
hundred lines, only eight were oak. 


The South was not quite as heavy a buyer 

at this market as in the two preceding. This 
vas to be expected, however, as the Florida 

business has quieted down. Retailers of that 
State appear to be fairly well stocked, and are 
not making as rapid a turnover as formerly. 
Other sections of that territory remain about 
the same, and will probably be heavy buyers if 
the cotton crop turns out as well as it no¥ 
appears it will. 

Buyers generally were optimistic. Retail trade 
was dull this spring, on account of the back 
ward weather, but June was an excellent month 
and stocks were considerably reduced by heavy 
sales in this period. Although the tendenes 
is to eliminate much warehousing, nearly 4! 
dealers will have to enter the market in ordet 
to take care of a normal demand. If business 
should exceed dealers’ expectations, an unust: 
ally heavy volume of goods would probably be 
moved by producers. 

Most firms interviewed had fair sized stocks 
of lumber, especially those in the South, which 
bought during the recent low market. Fe® 
indicated any intention of speculating on the 
lumber market, preferring to buy their supplies 
as needed and pay prevailing prices. From the 


amount of business booked, it would appea 
that there would be a fairly steady demand for 
lumber from this industry during the next 
few months, with the possibility of a fall spurt 
if there is no recession in genera] commerel® 
activity. 











JuL 





L, 1926 


Le 


t 
tion of 
William 


sox Co. 


tenanw 
T three 
igh fo 
0X fae 
2 Balti 
| is nor 


Y Lum 
} OR an 
reached 
at San 
Z Port 
return 
rta an 


Jackson 
hatha 

Boston 
> Moun 


received 
pounds, 
brokers, 
yen. logs 
’. Hart 


i priced 


buyers. 
ndsome 
1umbers 
custom: 
1 woods 
e from 
t exhib 
ew oak 
es were 
ttle cal! 
used for 
’ woods 
of tw 


a buyer 
y. This 
Florida 
of that 
and are 
ormerly. 
n about 
uyers if 
it now 


vil trade 
1e back- 
t month 
y heavy 
endene’ 
arly all 
in orde! 
business 
1 unusu: 
yably be 


d stocks 
h, which 
t. Few 
on the 
supplies 
‘rom the 

appear 
vand for 
he next 
1]] spurt 
nmereial 








Jury 24, 1926 





AMERICAN LUMBERMAN 51 





Short Stories From the South 


To Erect New Plant 


LAKE CHARLES, La., July 20.—Announcement 
is made this week by the Krause & Managan 
Lumber Co. that its general offices will be moved 
from Westlake, and a new 2-story brick office 
building with storage sheds and warehouse in 
the rear will be constructed in Lake Charles. 
The new home will be located on South Ryan 
Street and the plant will cost $20,000, according 
to the building permit just issued. The prop- 
erty on which the new home will be erected has 
a frontage on Ryan Street of 271 feet and ex- 
tends 635 feet south along the Missouri Pacific 
industrial siding. 

Plans for the new structure were prepared by 
I. C. Carter and specifications have been sub- 
mitted to contractors. It is hoped that the 
building will be ready for occupancy by Septem- 
ber. The office building will be two stories, of 
brick and stucco, with the warehouse in the 
rear. The main warehouse will be 168x120 feet, 
with driveways and railroad facilities. The 
lower floor of the new home will be used by the 
retail department of the business, which is in 
charge of W. H. Managan, jr., and space is 
provided for ample display purposes for build- 
ing material handled by the company. 

The second floor will be used as offices for R. 
Krause, president; W. H. Managan, vice presi- 
dent; C. M. Managan, secretary-treasurer, and 
C. R. Krause. Office space is also provided for 
the Houston River Canal Co., a subsidiary to the 
Krause & Managan company. 

The Krause & Managan Lumber Co. is one of 
the older lumber companies of this section. 
Having completed its cut of lumber several 
years ago, the company began to reforest its 
eut-over lands and enter the retail business. 
Later retail yards were established in Jennings, 
Vinton, De Quincey and Crowley, and the com- 
pany is heavily interested in the Hopkins Lum- 
ber Co., which operates retail yards at Lafayette, 
Sunset, Sulphur, Duson, Scott and Capitan. The 
company is vitally interested in the present State 
reforestation project and has 22,600 acres of its 
land under contract with the State. This di- 
vision of the work is in charge of R. E. Krause. 


Industries Tied Up by Coal Strike 


MEMPHIS, TENN., July 20.—That the United 
Kingdom is seriously affected by the coal strike, 
which will mean that demand for hardwoods 
during the next few months will be limited, is 
the opinion expressed by C. Arthur Bruce, vice 
president E. L. Bruce Co., of this city, and 
president of the Memphis Chamber of Com- 
merce, on his return from a business trip to 
England a few days ago. Mr. Bruce, accom- 
panied by his wife, spent several weeks in Eng- 
land and a few days on the Continent, return- 
ing on the Majestic. 

England’s industries are tied up because of the 
coal strike, said Mr. Bruce, and are getting only 
a 50 percent coal ration at this time. Production 
is off and there is but little need for additional 
supplies as the industries are unable to operate 
at full speed. A few industries may have a full 
supply of coal due to surplus they had on hand 
a the strike, but this is the exception to the 

e, 

Railroad service is very uncertain. Passenger 
train schedules are not being observed except on 
a few of the through trains, and freight service 
is exceptionally bad. The railroads are only 
handling about one-third of the usual tonnage and 
it is taking them so long to make deliveries that 
the actual tonnage is not more than 15 percent 
of normal. This is also a big handicap to the 
industries, and means that a plant could not run 
full capacity until better transportation can be 
obtained. 

The British have decided to fight to the finish. 
All other strikes. have been settled by compromise, 
oe this time they expect a full settlement and that 
8 taking considerable time. The lumber interests 
are just waiting. Their business is bad and will 
continue so for some time. At present business 

at a standstill due to vacations; however, busi- 
_ interests see no reason to keep offices open for 
here ig not enough business to justify it. There 
are large stocks of hardwoods on hand at all yards, 


and these interests are out of the market. They 
were forced to take much lumber when the strike 
was called as they could not cancel all orders. 
This lumber has filled the yards and they are not 
buying any additional lumber at this time. 

When asked what he thought of the future 
demand for lumber, Mr. Bruce rather hesitated 
to express himself. He said, however, that the 
lumber interests, and other business interests in 
London and Liverpool, are of the opinion that 
Sept. 1, 1926, will see a settlement. There will 
not be an immediate demand for lumber, how- 
ever, Mr. Bruce asserts, but business will no 
doubt start to pick up, but can’t possibly get 
back to normal during the present year. 

Mr. Bruce told of seeing many boats tied up 
in each harbor, due to lack of coal. These were 
coastwise boats and give some idea of the dam- 
age that the coal strike is doing to industrial 
England. 


New Hardwood Concern Organized 


LOUISVILLE, Ky., July 19.—Announcement 
was made here Saturday of the formation of 
a new hardwood lumber company, headed by 
Charles W. Inman, of the Inman Co., Louisville, 
as chairman of the board of directors. The 
new company, a $200,000 Georgia corporation, 
is to be known as the Evans-Inman Lumber 
Co., and will operate a large hardwood mill at 
Hapeville, Ga., planning to cut around 16,000,- 
000 board feet of lumber annually, of which 
about 8,000,000 feet will be used by the In- 
man company here, the rest going to the open 
market. 

Guy H. Evans, president G. H. Evans Lum- 
ber Co., of Chattanooga, Tenn., will be presi- 
dent and general manager of the company; 
Theodore I. Evans, Dothan, Ala., and M. A. 
Hildebrand, Chattanooga, vice presidents; and 
Charles H. Evans, Chattanooga, secretary-treas- 
urer. 

Mr. Inman stated that the new plant would 
have a tract of twelve acres on which it will 
operate its mill, and that machinery has been 
ordered for the operation. The local concern 
operates a large veneer and panel plant, a sepa- 
rate furniture plant, and has a veneer plant at 
Mound City, Ill. The company uses a consid- 
erable amount of core stock in its panel opera- 
tions, and good lumber in the furniture opera- 
tions, and has been considering a mill and com- 
pany-controlled production for some time past. 
Mr. Inman made a big success of the ice and 
cold storage business in Louisville, selling out 
those interests some years ago, and entering 
the furniture business, going into the veneer 
and plywood business during the period just 
before the war. 

The company will install an 8-foot band mill, 
and will log by rail from its own timber prop- 
erties, having secured options on necessary tim- 
ber, contracts on which have not been closed 
as yet. Two railroads are available, the South- 
ern and Central of Georgia. 





Enlarging Market for Cedar Products 


LouIsvVILLE, Ky., July 19.—With the grow- 
ing use of cedar lumber in production of cedar 
chests, for use in lining closets of better homes, 
to make them moth proof, and for other pur- 
poses, production of cedar has been increasing 
somewhat, and more publicity is being given 
in the press to the possibilities of raising cedar 
on poor cut-over lands ete., as a crop. Cedar 
thrives on rocky, poor soil. 

Some years ago there was a mill at Monti- 
cello, Ky., and a pencil factory. There is 
now a movement for reéstablishment of a pen- 
cil factory there, although one drawback is in 
that high quality cedar, good enough for pencils, 
is not so plentiful. 

Louisville has two mills cutting cedar from 
small logs shipped in from the country. One 
of these produces thin lumber, posts ete. The 
other operates a sawmill here, which cuts cedar 
along with other lumber, produces siding, 
operates a planer, and does a large jobbing 
business in softwoods and hardwoods. This 


company in buying its present yards, of about 
fifteen acres, had to purchase a lease from 
the Union Cedar Co., of Toledo, Ohio, in order 
to secure immediate possession of the property. 
In so doing it took over the cedar sawmill and 
other equipment of the Louisville branch of the 
Union company and went right ahead with the 
cedar business. Today the company is operat- 
ing three small country mills, roughing out 
cedar for shipment to the mill at Louisville. 

Cedar is a relatively fast growing wood, up 
to a certain point, and in many sections of the 
State there is a great deal of it available. A 
Aew years ago it wasn’t used for much of any- 
thing but fence posts. Today there isn’t a 
great deal of demand for cedar posts. With 
the result that much of the cedar timber today 
is going into lumber, instead of posts, and its 
use is gradually growing. 

A local builder who has erected a good many 
small and medium priced homes, claims that 
it doesn’t cost him much more to line a closet 
with cedar than to plaster it, and that such 
closets appeal strongly to women, increasing 
sales value of the house, making it easier to 
sell when completed, and improving resale value. 

If retailers, builders and contractors grad- 
ually reach a point where they talk cedar 
closet linings, the use of the material will be 
much greater than it has been in the past, and 
the day may come when cedar growing for com- 
mercial lumber will be something of an in- 
dustry. 


Pine Publicity Expert Resigns 

NEw Or.EANS, LLA., July 19.—Announcement 
was made a few days ago by Albert R. Israel of 
his resignation as manager of publicity, adver- 
tising, trade extension and research for the 
Southern Pine Association with headquarters 
at New Orleans, this resignation having become 
effective on July 15. Mr. Israel has been con- 
nected with the Southern Pine Association since 
November, 1921, and during the intervening 
years has recorded an outstanding suecess in 
securing valuable publicity in all sections of the 
country for the lumber industry in general and 
for southern pine in particular. Mr. Israel an- 
nounces that as soon as he disposes of his hold- 
ings in New Orleans he and Mrs. Israel will 
devote a few months to recreation and travel, 
and later on he expects to establish a business 
of his own. They plan to leave New Orleans 
about Aug. 1 for the Pacific coast, where Mrs. 
Israel’s health was greatly benefited during 
her visit last summer, and it is probable that 
they will locate permanently in that section. 


Orders Machinery for New Mill 


PIcayUNE, Miss., July 19.—The Geedyear 
Yeilow Pine Co., of this city, has just eom- 
pleted its plans for rebuilding its mill reeently 
destroyed by fire, and has placed its order for 
all sawmill equipment and motors for an elec- 
trie-driven mill with the Filer & Stowell Co., 
Milwaukee, Wis. The plans for this mill were 
made by W. F. Cahoon, of the Filer & Stowell 
Co., and the construction work is in charge of 
Harry W. Mitchell. 

The equipment of the new mill will include 
two 8-foot band mills to suit 14-inch saws and 
an 8-foot double table horizontal band resaw 
to suit 12-inch saws, all having rolier bearings. 
The band mills will be provided with motor 
straining devices and each mill and resaw belted 
to motors. The two 4-block 40-inch carriages 
with power setworks and 80-pound tracks will 
be operated by two 12-inch by 40-foot shot gun 
steam feeds. There will be two 72-inch edgers 
and a 4-saw slab slasher with arbors extended 
for direct connection to motors and an 11-saw 
overhead motor-driven trimmer, to suit 30-inch 
diameter saws, provided with air lifts. The 
lower floor machinery, including conveyors, 
transfers and drives, will be group driven by 
four motors. The 36-inch hog will be direct 
connected to motor and the filing room tools will 
be driven through countershaft by motor. 
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iners Adopt Grade Changes—To 


Mempuis, TeENN., July 21 
grading and ti 


Southern Pine 


Meetings of the 
ide promotion committees of the 
Association consumed the greater 
part of the first day of the midsummer meeting 
of the association which opened here this morn 
ing at the Hotel Gayoso, Many men prominent 
in southern pine cireles were in attendance at 
the preliminary meetings. The subscribers’ 
meeting is scheduled for 10 o’clock tomorrow 
morning in the ball room of the hotel. More 
than one hundred subscribers were in attendance 
at the meetings here today and nearly twice 
that number are expected at the general meet 
ing tomorrow. 

The first session was that of the trade pro 
motion committee, presided over by A. J. Peavy, 
of Shreveport, La., general chairman. The 
committee, as it was explained by H. C. Berckes, 
secretary-manager of the association, is a com- 
bination of the advertising, publicity, trade ex 
tension, market research, production, refinement, 
economics and merchandising committees. These 
various committees were combined at the March 
meeting of the association and this was the first 
meeting of the combined committee. Mr. 
Berckes’ report showed that the personnel of 
this division had been thoroughly organized and 
that it was now functioning properly. 


Results From Publicity Campaign 


L. Kk. Sigur, assistant advertising manager of 
the association, told of the distribution of liter 
ature during the last six months and that more 
than « half million copies had been mailed dur 
ing that period. He further said that advertis- 
ing in national publications had brought in 
18,000 inquiries, the majority of which were for 
the booklet ‘* Beautifying the Home Grounds,’’ 
which was only recently published. Other mis- 
cellaneous literature was also asked for and 
distributed as a result of these inquiries. Mr. 
Sigur also told of some technical bulletins that 
are now being prepared on various uses of south- 
ern pine in varying phases of construction. 
These booklets, he said, will be distributed to 
anyone interested in building. 


Grade-Marking Movement 


The progress being made on grade marking 
of southern pine was covered in detail by L. R. 
Putman, merchandising counsel of the associa- 
tion. He mentioned the many meetings that 
are being held and how grade marking is get- 
ting the unanimous approval of all users of 
southern pine. He also told of numerous in- 
stances where buyers in sections which at first 
were not favorable to grade marking, now ap- 
proved grade-marked lumber. 

Karl Dionne, special representative of the 
association, outlined the results of an extended 
trip recently made among retail dealers in the 
interest of the grade-marking movement, which 
showed the grade-marked lumber was being re- 
ceived favorably by retailers in all sections of 
the United States. 

R. B. White, of Kansas City, Mo., chairman 
of the advertising and publicity work, made 
a lengthy report on the new advertising cam- 
paign which will start early in September and 
last through the remainder of the year. He ex- 
hibited charts which showed the distribution 
of this advertising, and also read much of the 
copy prepared which gives some idea of the cam- 
paign to be conducted. This was approved, and 
comment showed that it was by far the most 
extensive campaign ever attempted by any lum- 
ber organization. 

Much discussion oceurred on grade marking, 
many subseribers offering suggestions which 
will be helpful in putting this campaign over. 

Meeting of Grading Committee 

In the afternoon the grading committee met, 
with W. T. Murray, of Rochelle, La., chairman, 
presiding. Mr. Murray is the association’s rep- 
resentative on the Central Committee on Lum- 
ber Standards. He made a lengthy report on 


the National Standardization conference which 
he recently attended. 

There was much discussion, during which 
members who were grade marking 100 percent 
were asked to stand and it was shown that 
about eight of ten subscribers present were grade 
marking their lumber. Some explained that 
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they were grade marking some of their stock 
now and would probably get in the 100 pereent 
class within a short time. 

A good part of the afternoon was spent in 
discussing recommended changes in width of 
finish, 6-inch flooring and partition and drop 
siding. No action was taken at this meeting. 

There was also considerable discussion about 
end matching of lumber and it was recommended 
that the Southern Pine Association’s specifica 
tions include in the future grading rules 
covering end-matched lumber. A number of 
subseriber mills are already preparing to manu- 
facture end-mateched stock, and others are 
considering it. 

The proposal of retail lumber dealers for loeal 
inspection service was next up for discussion. 
The meeting considered the placing of inspec- 
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tors in a number of the principal cities in the 

marketing district but it was decided that they 
should, if placed, only be permitted to inspect 
on association grades. Inspectors, if placed, 
will be for use by contractors, architects, engi- 


necrs, and others interested in the building 


trades. No definite decision was made, 


Subscribers’ Meeting Opens 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., July 22.—With more than 
one hundred subseribers of the Southern Pine 
Association in attendance at the second day of 
the midsummer meeting, which is being held at 
the Hotel Gayoso in this city, some of the most 
important phases of better merchandising and 
advertising were discussed by a number of ex 
perts of the association staff. Reports were 
submitted of various surveys that have been 
made. 

O. N. Cloud, of the Peavy-Byrnes Lumber 
(‘o., Shreveport, La., acted as temporary chair- 
man of the meeting when it was called to order 
at 10 o’clock. As the directors were still in 
session he turned the meeting over to L. R. 
Putman, merchandising counsel, who was on the 
program for the first day but had been unable 
to complete his report. 

Mr. Putman ealled on Earl Dionne, who re- 
cently visited retailers throughout the United 
States, to speak further of grade marking. Mr. 
Dionne stressed the fact that the only people 
that could put grade-marked lumber over with 
the retailers were the manufacturers them- 
selves, and urged complete codperation with the 
officials of the Southern Pine Association. 


Results of Recent Questionnaire 


J. F. Carter, one of the engineers of the ad 
vertising department of the association, was 
then called upon for a report on the recent 
questionnaire which was sent to salesmen of 
southern pine throughout the United States who 
were selling pine produced by subscribers. This 
report was based on replies to this questionnaire 
from approximately a thousand salesmen. This 
questionnaire was sent out for the purpose of 
obtaining from sales representatives suggestions 
as to betterment of service, criticisms offered by 
retailers, and merchandising problems met. 
One hundred and thirteen replies were tabu- 
lated, the report showed, which gave a com 
plete and thorough expression of the difficulties 
the salesmen encountered. In bringing this 
consensus of opinion to the attention of the 
subseribing mills, it is felt that solutions can 
be worked out by the mills and members of the 
association forees which will not only make sell- 
ing easier, but will better the service given re- 
tail lumbermen, and will benefit the ultimate 
consumer by giving him better manufactured 
lumber. Many ways of competing with substi- 
tutes were mentioned in this report, which 
was quite exhaustive, and which in many ways 
brought criticism to the manufacturers of south- 
ern pine who had not been giving the best of 
service and the best grading. 

Following Mr. Carter’s talk Mr. Putman 
again spoke of the success of the grade-marking 
campaign and how grade-marked lumber had 
heen put over in just one year’s time, but he 
cautioned subseribers that this was no time to 
stop, but was a time to push forward with more 
advanced steps in the methods of merchandising 
southern pine. He also spoke of the service 
which would be rendered dealers throughout the 
country with the opening of offices and instal- 
lation of southern pine inspectors. 


President Sounds Optimistic Note 


At this point the meeting was turned over 
to A. J. Peavy, president, who reminded sub- 
scribers that he was not going to make 4 
lengthy talk. However, he referred to the 
building and construction program of the coun- 
try, and the importance of the construction 
dustry to southern pine producers. He med- 
tioned the results of the industrial survey re- 
cently completed by the National Lumber Man- 
ufacturers’ Association and also spoke of the 
earloadings as a barometer of business in this 
country. He spoke of the financial situation of 
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id National Publicity Campaign 


the country and of the association, and men- 
tioned that full time employment was not being 
enjoyed by the majority of laborers. He also 
briefly mentioned politics. In closing he said: 
So, when we call the roll of determining factors 
the answer comes back favorable from such a con- 
dition in the greatest country in the world where 
opportunity abounds and where so much combines 
for the betterment and well being of a great people. 
I feel that we should take encouragement and move 
with the procession and in harmony with all the 
organized forces of our society, on to our great 
destiny. : 
Mr. Peavy called on Senator Joseph W. 
Bailey, general counsel of the association, for 
afew remarks. Senator Bailey said that he had 
nothing to report as the association had _ be- 
haved so beautifully during the last six months 
that he had not been called upon to take any 


practically all of his ideas and thoughts on the 
subject of success in business were based on 
the things he had heard said by his dad, by 
Mr. Peavy and others in the lumber manufac- 
turing business, among whom he had been 
brought up. His address was well received 
and he made a big hit when he closed with this 
statement: ‘‘ Longleaf pine is the best lumber 
in the world and shortleaf pine is the second 
best. Be sure that you tell the world about it. 
Make it right and sell it right.’’ The young 
man’s father has long been associated with 
Mr. Peavy and is considered one of the best 
millmen in the South. 

Following young Mr. Wilson’s address, 
Kdward Hines, of Chicago, said he wanted to 
express his appreciation of the splendid address 
just heard, and to voice the conviction that if 


ard” occur changed to read “standard yard” and 
“standard industrial.” 

Minimum Width Rough Finish: 3-inch—-inch 
less than nominal; 4-inch to 7-inch inclusive—%- 
inch less than nominal; 8-inch to 12-inch inclu- 
sive—5-inch less than nominal. 

Widths of rustic and drop siding, D&M: Change 
to 57-inch face, 574-inch over all. 
Widths drop siding, shiplap: 

inch face, 5y,-inch over all. 

Width of 6-inch flooring, ceiling, partition, D&M: 
Change to 57-inch face, 5y;-inch over all, 

Width of finish, S48: 4-inch to 7-inch inclusive— 
%-inch less than nominal; 8-inch and wider—%- 
inch less than nominal. 


These changes were approved by subscribers 
as adopted by the Central Committee on Lum- 
ber Standards. 

A second resolution was adopted that the 
association include in its standard specifications 


Change to O5y- 








Guarantees Opportunity to Secure Grade-Marked Lumber 


MEMPHIS, TENN., July 21.—A momentous ques- 
tion that opened an opportunity for an effective 
presentation of the grade-marking problem was 
discussed before the trade extension committee of 
the Southern Pine Association here today and a 
decision was arrived at that places the association 
definitely and unequivocally on record as deter- 
mined to stand by its guns and guarantee to the 
United States Government and to every user of 
lumber an opportunity to secure grade-marked 
lumber and the assurance that the entire influence 
of the association will be available to enforce con- 
tracts calling for grade-marked material. 


The occasion was a letter read before the meeting 
written by a representative of a great department 
of the United States Government recounting the 
fact that it recently had placed under competitive 
bids an order for lumber in which the specifications 
called for grade-marked lumber under the rules of 
the Southern Pine Association. The order was 
placed with a wholesaler, but, notwithstanding the 
fact that grade-marked lumber was specified, a 
good proportion of the lumber received was not 
grade marked. The explanation given to the Gov- 
ernment department by the wholesaler was that 
the lumber was purchased from an association mill 
that does not grade mark its output and the claim 
was made that it was up to grade. The agent of 


t 


. 


the Government wrote to the association to ask if 
it would not be justified in refusing the shipment 
on the ground that the lumber was not grade 
marked. 


It was recognized that this incident offered a 
splendid opportunity for the association to demon- 
strate to the Government and to the people the sin- 
cerity of its effort to establish grade marking as a 
protection to the buyers and users of southern 
pine, and after full discussion a motion was 
adopted without a dissenting vote that a telegram 
be sent to the representative of the Government 
department from whom the inquiry came that it 
would be entirely within its rights, both morally 
and legally, to refuse to accept any lumber on that 
order that was not grade marked, inasmuch as the 
specifications called for grade-marked southern 
pine lumber, and the secretary was instructed at 
the same time to supply that department with a 
list of association mills that would supply grade- 
marked lumber. 


The fact that the United States Government is 
recognizing the value of grade marking by specify- 
ing grade-marked lumber in its purchases has as- 
sured the association that it is on the right track 
and the campaign to enlist association mills a full 
100 percent in support of grade marking will be 
more vigorously pushed than ever. 





action, 


He complimented them on their model 


there are many more Wilsons in the business, the 





the following supplementary rules applying to 





conduet and predicted that all other organiza- 
tions would soon be following their example. 


Inspirational Talk by Millman’s Son 


_Walter Wilson, son of R. J. Wilson, of 
Shreveport, and one of the subscribers, was 
called on for a short inspirational speech. In 
mtrodueing young Mr. Wilson, President Peavy 
said he was going to call upon a young man 
born and reared in a sawmill town, who had 
grown up in the shadow of the lumber business 
and who was now in college preparing a thesis 
on the elements of success. He felt sure that 
the lumbermen would be glad to hear from this 
product of a southern pine sawmill community. 

Preficing his address, Mr. Wilson said that 


southern pine industry has little to fear, for its 
continued success would be assured. 


Changes in Grades Approved 

W. T. Murray, chairman of the grading com 
mittee which was in session yesterday afternoon, 
was called upon for a report of the commit- 
tee’s action which was approved by the board 
of directors and which was up for final ap- 
proval of the subscribers. Three resolutions 
as passed by the committee were read and 
approved. One resolution had to do with 
changes which were proposed by the Central 
Committee on Lumber Standards and made the 
following change: 


Where the term “standard” and “extra stand- 


end-matched lumber: 


No. 166A—All end-matched flooring, ceiling, par- 
tition and drop siding manufactured to American 
Lumber Standard sizes as provided in Southern 
Pine Association rules will be bundled to the near- 
est foot, the shortest bundle being’ 2 feet and 
trimmed in multiples of 1 foot or fraction thereof, 

No. 166B.—All end-matched flooring will be 
graded on Southern Pine Association rules, except 
No. 2 common which will lay serviceable floor with- 
out cutting, and with the following regulations in 
respect to lengths: 

A—minimum average, 9 feet 

B&Btr.—minimum average, 8 feet 

B—minimum average, 7 feet 

C—minimum average, 6 feet 

\ll commons—minimum average, 5 feet 

Six-inch and 8-inch end-matched sheathing, ship- 
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lap and roofing should be limited to minimum 
average length of 10 feet. 

The third resolution passed had to do with 
the establishing of offices for inspectors in the 
principal cities of the United States and the 
fixing of charges for their services. 

Discusses Corporation Tax Burden 

The last speaker on the program, prior to 
adjournment at noon, was Frank G. Wisner, 
of Laurel, Miss., president National Lumber 
Manufacturers’ Association. He confined his 
remarks to a diseussion of the taxation burden 
on corporations, and from this showed that lum- 
bermen should take a more active interest in 
politics. He said they should confer with their 
ecngressmen and representatives, telling them 
of their problems and showing how they could 
be of untold service by aiding in the enacting 
of laws that would cut taxes, especially taxes 
on the earnings of corporations. He showed 
how this tax is passed along from firm to 
firm and until it finally gets back to the re 
tziler who passes it on to the consumer. It 
is the consumer who pays the taxation of each 
corporation and the tax is reflected in high 
prices for all commodities. 


AFTERNOON SESSION 

At the afternoon session, Wilson Compton, 
secretary-‘manager National Lumber Manufae 
turers’ Association, was called on for an ad- 
dress on the progress which has been made in 
securing subseriptions for the million dollar 
advertising and merchandising campaign which 
is being conducted under the auspices of the 
trade extension committee of the association. 
Mr. Compton outlined the plan for those who 
were not familiar with it, and told of the 
progress that is being made, stating that a good 
part of the fund had already been subseribed. 

Following this address a number of southern 
pine members assured Mr. Compton that they 
would give immediate consideration to the prop- 
osition and would let him know definitely with 
in the next thirty days whether he could count 
on their support. A large number of southern 
pine members, however, have already signed up. 

Frank G. Wisner, president National Lumber 
Manufacturers’ Association, also made a few 
remarks regarding this fund, urging all south 
ern pine members to subseribe at onee. 

A report of the activities of the trade exten 
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J. L. KAUL, 
Birmingham, Ala. ; 
Members Grade and Trade Marking Committee 


A. B. COOK, 
Malvern, Ark. ; 


sion committee, was made by R. B. White, ehair- 
man, who told of the new advertising campaign 
which is to be started by the advertising de- 
partment after the first of September. In this 
connection, he called upon L. R. Putman to 
tell of this campaign. Many specimens of ads 
to appear in national publications after Sept. 
1 were exhibited to members and the reading 
matter read and explained. The work of all 
these various departments was explained in de- 
tail to all members. 

President Peavy, prior to adjournment, an- 
nounced that the board of directors had author- 
ized him to appoint committees in each State 





to have charge of the grade marking and trade 
marking of southern pine, and that the duty of 
the members of these committees would be to 
see that all southern pine members started 
grade marking and trade marking at once. The 
committees follow: 


Alabama—J. L. Kaul, J. W. LeMaistre. 
Mississippi—John Bissell, Hugh White, 
Adams, Edward Hines and E. J. Hurst. 
Arkansas—A. B. Cook, J. E. Bird. 
Louisiana—-W. T. Murray, C. C. Sheppard. 
Texas—J. W. Link, Ernest Kurth. 
Florida—Edward Hauss, M. L. Fleishel. 


Frank 


Kdward Hines, of Chicago, mentioned a rate 
conference to be held in Chicago tomorrow in 
regard to the rate on lumber as compared with 
a substitute product. Several pine men said 
they would attend this conference. Among 
those who will be present are Edward Hines, 
FE. A. Frost, O. N. Cloud, W. E. Guild and L. G. 
Negrotto. 

The criticisms which were offered in the re 
port of J. F. Carter at the morning session 
were brought up for discussion, and it was 
moved that these be referred to the trade ex 
tension committee for prompt action, and later 





J. W. LINK, K. I 
Houston, Tex. ; 


» KORTH, 
Keltys, Tex. ; 
Members Grade and Trade Marking Committee 


Hoo-Hoo 


Plans for Hoo-Hoo Picnic 

SAN FRANCISCO, CALIF., July 17.—After two 
months of idleness, due to the abandonment of 
luncheons during July and August, Bay Dis- 
trict Hoo-Hoo No. 9 will resume activities Aug. 
22 when the annual picnic will be held at Ken- 
dall Dell, thirty miles south of San Francisco. 
Committees, appointed in May, have been busy 
arranging for what is anticipated as the great- 
est celebration of its kind ever attempted by 
the local organization. 

The entire dell, situated down the San Fran- 
cisco peninsula, will be thrown open to the lum- 
bermen. Lunch will be served along the creek, 
which winds through the center of the play- 
ground. Here under bay and pepper trees the 
sporting events will be held. 


Initiate Class of Kittens 

South BEND, Inp., July 19.—Five candidates 
were received into the Hoo-Hoo club at a con- 
eatenation held here recently. One of the quin- 
tet, Duncan J. Campbell, of Mishawaka, was 
reinstated. The four new members are Lloyd 
Kline and Ballard Thorp, both of Lydick, and 
Robert Homan and R. W. Wollfram, of North 
Liberty. 

President Charles Hallowell presided at the 
dinner and rites. The picnic committee selected 
Aug. 14 as the date and Diamond Lake, Mich., 
as the site of the annual outing. Officers for 
the ensuing year will be elected at the picnic. 

E. W. Peters, president Berrien County Re- 
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Laurel, Miss. ; 


Jacksonville, Fla. ; 
Of Grade and Trade 
Marking Committee 


Spoke on National 
Publicity Campaign 


to the mill managers’ associations throughout 
the producing territory so that prompt action 
could be taken to rectify any errors that are 
now being made in the manufacture and ship- 
ping of southern pine. 


Group Insurance for Employees 

INDIANAPOLIS, IND., July 19.—Employees of 
KE. C. Atkins & Co., saw manufacturers, of In- 
dianapolis, have joined with the executives of 
that company in acquiring life insurance protec- 
tion, covering 1,600 lives for approximately 
$2,500,000, under a group plan arranged with 
the Prudential Insurance Co. of America. 

The policies, which are of the contributory 
type, provide that each of the workers sub- 
scribing to the plan will be protected for 
amounts between $1,000 and $4,000, according to 
their duties. In case of death by accident, twice 
the amount of the policy will be paid and at 
time of sickness, or in case of accident while 
off duty, there will be weekly benefits. The 
premiums are to be paid in part by the em- 
ployees themselves, the employer assuming the 
remainder of the net cost. 


Happenings 


tail Dealers’ Association, extended the organiza- 
tion an invitation to attend a conference of the 
retail lumber dealers of Berrien county, Mich., 
at the new hotel in Niles, July 26. 


Memorial for Hoo-Hoo Founder 


Sr. Louis, Mo., July 20.—Local headquarters 
announce that Dr. Thomas H. McMichael, presi- 
dent of Monmouth College, Monmouth, IIL, life- 
long friend of Bolling Arthur Johnson, has con- 
sented to deliver an address at memorial serv- 
ices in honor of the Hoo-Hoo founder which will 
be held the morning of Sept. 28 in Kansas City 
as a part of the thirty-fifth Hoo-Hoo Annual. 
Dr. MeMichael chummed with Bolling Arthur 
Johnson at Monmouth College. More than 20 
years ago, he officiated at Mr. Johnson’s wed- 
ding; and, last December, when death claimed 
both Mr. Johnson and his wife, Rose, Dr. Me- 
Michael officiated in the final rites. 


Hoo-Hoo Club to Hold Outing 

Boston, Mass., July 20.—H. E. Lewis, of 
the Dix Lumber Co., North Cambridge, as chair- 
man of the outing committee of the Boston 
Hoo-Hoo Club announces that the annual out- 
ing will be held at the Spofford Lake Club, eight 
miles west of Keene, N. H., on Saturday and 
Sunday, July 31 and Aug. 1. It will not only 
be the annual summer outing of the Boston 
Hoo-Hoo Club, Chairman Lewis states, but also 
is intended for ‘‘all lumbermen with their 
ladies and friends.’’ 
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Engineers Talk Logging 


and Lumbering 





SEATTLE, WASH., July 17.—Emphasizing the 
importance of the logging and lumber indus- 
try, by devoting the first day’s session to con- 
sideration of problems of the members of their 
profession within the ranks of the lumber fra- 
ternity, the American Society of Civil Engineers 
opened its 3-day meeting here July 14. 

Gov. Roland H. Hartley, of Washington, 
himself a lumberman and logger, welcomed the 
convention to this city, as did also Mrs. Bertha 
K. Landes, the mayor of Seattle, and the only 
woman mayor of a city with a population run- 
sing into hundreds of thousands. 


Nearly three hundred delegates attended, rep- 
resenting almost every State in the Union. J. 
J. Donovan, of Bloedel Donovan Lumber Mills, 
Bellingham, Wash., himself a civil engineer 
und member of the society, delivered the prin- 
cipal paper of the first morning’s session, which 
was entitled, ‘‘The Engineer in the Lumber 
Industry.’’ He said, in part: 

Lumbering is the great industry of Washington 
and Oregon. Its payroll is greater than the com- 
bined payrolls of all other industries covered by 
State industrial insurance. The forests of Wash- 
ington will last fifty years, while those of Oregon 
will produce timber for another hundred years at 
the present rate of cutting, allowing nothing for 
the new growth. The industry is here to stay if 
the common sense of the engineer is applied to the 
problem before it is too late, ' 

Mr. Donovan also maintained that waste in 
the production of lumber must be cut. Then 
e said: ‘‘It is necessary to sell our market 
on the special value and the practical use of 
each species and grade of lumber. When this 
is done and our distributing cost is reduced to 
where we get it to the ultimate consumer at 
the lowest possible figure, we will have taken 
giant strides. We have engineers for the pro- 
duetion and the use of lumber. We need en 
gineers for sane, sensible selling.’’ 

Speaking of reforestation, he urged better 
cooperation between Federal and State agen- 
cies and private timber owners for fire protec- 
tion. He also pointed out the necessity for a 
forest policy which would fix a basis whereby 
private corporations could afford to reforest 
cut-over land and carry it until timber maturity. 
The speaker stated that unless reforestation 
can be practiced by private companies at a 
profit, more and more cut-over land will revert 
to the State by reason of non-payment of taxes. 

There is too much ill-informed talk of a 
timber famine. There is more conversation of 
fire dangers in wood construction which do not 
exist, and determined, well financed propaganda 
for wood substitutes is being conducted. Ap 
peal is made to sentiment for, ‘‘ Woodman, 
Spare That Tree;’’ to fear of fire and to the 
pocketbook on the plea of economy in cost of 
construction of materials other than wood. In 
three cases out of four the facts do not warrant 
the advertised appeal. Wood had a real place 
and should be the construction material for 
nine-tenths of the homes and for most of the 
miscellaneous buildings of the country, con- 
cluded Mr. Donovan. 

Mr. Donovan was followed by Walter J. 
Ryan, of the Weyerhaeuser Timber Co., of Ta- 
‘oma, who spoke on logging railroads. In con- 
nection with this subject Mr. Ryan said, ‘‘ The 
railroad cost is often as much as 40 percent 
of the total logging cost, and probably totals 


ae $30,000,000 a year in the Pacific coast dis- 
riet,?? 


Tells of Economy in Logging Flumes 


Logging flumeg was the subject matter of a 
paper read by U. B. Hough, of Spokane. Mr. 
Hough told of the economy in many instances 
of using V-shaped flumes to float either logs or 
timber. In a particular instance he told of the 
flume construeted for and used by the Winton 
Lumber Co., on Hugus Creek near St. Joe, 


Idaho, which has a total length of seven miles. 
By use of impounding dams the waters of small 
creeks were used to float white pine logs, cedar 
poles and mining timber through the flumes to 
the St. Joe River, which delivers the timber to 
the sawmill. ‘‘The initial cost of such flumes 
is heavy, but the upkeep and operation cost is 
very low and proves a very economical method 
of transportation,’’ states Mr. Hough. 

K. Berger, chief engineer of the Washington 
Iron Works, presented an able paper on skyline 
methods of logging. 

H. G. Cowling, logging engineer of the St. 
Paul & Tacoma Lumber Co., of Tacoma, Wash., 
told of the conditions which made necessary 
evolving some method of economically getting 
at patches of timber to which a railroad could 
not be built, and which were too far away from 
existing track to permit logging to that track 
by means of skidders. 

Log rafts as a means of transportation of 
logs from the woods to sawmills, and particu- 
larly the makeup and transportation of rafts 
from the Columbia River to San Diego, Calif., 
was covered in detail by W. T. Evanson, as- 
sistant general manager of the Benson Lumber 
Co., San Diego, Calif. The Benson type raft is 
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Lumber Industry 


built in a cradle, and when completed looks like 
a huge cigar. 
manufacture four or five million feet of lumber. 
Out of seventy-two such rafts built and dis- 
patched only two have met misfortune and in 
each of these instances a large percentage of 
the logs were salvaged. Such rafts often carry 
deckloads of shingles, lath, poles, fence posts 
and spars, through the Pacific Ocean without 
loss. 


Technical Discussion of Sawmill Construction 


Prof. Bror Grondal, of the University of 
Washington, Seattle, in his paper on the en- 
gineering aspect of sawmill construction and 
operation, went into a technical discussion of 
the location of the sawmill and log pond; space 
for lumber storage; construction of the mill 
to withstand strain imposed upon it by the 
heavy timber; the different machine units, and 
instalation; the kiln drying of lumber and 
economy of individually motorized equipment, 
and use of the very effective speed reducers 
now available to give the desired speed to each 
machine or moving part of equipment. 

L. D. Beach, chief electrical engineer of Long- 
Bell Lumber Co., Longview, Wash., told of the 
electrification of the logging operations of the 
Long-Bell Lumber Co., in which he deseribed 





Tells Engineers’ Part in 


It contains sufficient timber to 


Engineering Aspects of 


the Lumber Industry and 
Reforestation Emphasized 


the instalation at Ryderwood for logging serv- 
ice as the largest single instalation in existence. 
His paper brought out the fact that the current 
consumed averaged 7.8 kilowatt-hours per 1,000 
log feet, which is based on actual meter read- 
ings at Ryderwood for a period in 1925 from 
April to December inclusive. The power plant 
reading averaged 9.15 kilowatt-hours per 1,000 
feet, the difference between the power plant 
readings and the meter readings at Ryderwood 
being accounted for by transmission loss. One 
of the electric logging engines put in 443,552 
log feet, or thirty-six cars of logs in eight 
hours, which is the highest output in any single 
8-hour period for any one electric machine. 

E. T. Allen, forester in charge of the West- 
ern Forestry & Conservation Association, Port- 
land, Ore., had as his topic the economic aspect 
of reforestation and he covered it in his usual 
able manner. 

Long-Bell Reforestation Plan 

J. B. Woods, forester of the Long-Bell Lum- 
ber Co., Longview, Wash., told about the Long- 
view reforestation plan, which is to reseed, natu- 
rally if possible, the cut-over land, but if such 
land does not reseed itself within a space of 
two or three years, then it will be planted with 
nursery grown stock. The company plans each 
year to seed as much cut-over land as is de- 
nuded by its logging operations. ‘‘In most 
States the tax laws do not recognize that tim- 
ber is a crop. This they must do if reforesta- 
tion is to be practiced by private capital,’’ is 
the way in which Mr. Wood summed up the 
practical aspect of the question. 

Open discussions were held in the morning 
and afternoon in which Hugo Winkenwerder, 
dean of the college of forestry, University of 
Washington; W. J. Norris, executive engineer 
of the Western Lumber Co., Portland, Ore.; 
Wesley Vandercook, chief engineer of Long- 
Bell Lumber Co., Longview, Wash.; R. H. 
Stock, engineer of the National Lumber & Man- 
ufacturing Co., Hoquiam, Wash., and other men 
prominent in the industry took part. 

An informal dinner was held in the evening, 
which was addressed by several engineers and 
by E. T. Allen, forester in charge, Western 
Forestry & Conservation Association, Portland, 
who exhibited the moving picture, entitled, 
‘Forest Protection and Prosperity.’’ Views 
of Washington were shown by T. B. Hill, as- 
sistant secretary of the Seattle Chamber of 
Commerce. 

The closing address was entitled, ‘‘The Fu- 
ture of the Northwest,’’ and was presented by 
Prof. Clark P. Bissett of the law school, Uni- 
versity of Washington. 


THURSDAY SESSION 


The second day the meeting divided into eight 
technical divisions as follows: City planning, 
highway, power, structural, construction, irri- 
gation, sanitary engineering and waterway di- 
vision. Entertainment was provided for the 
wives and daughters of the visiting engineers. 
Included was a motor trip over the city boule- 
vards, luncheon, cards, dancing ete. 8. Her- 
bert Hare, Wesley Vandercook, and B. L. Lam- 
buth, all of the Long-Bell Lumber Co., told of 
the planning of Longview and the problems 
which were overcome in its construction and 
beautification. 

Early Friday the entire party left by auto- 
mobile for the logging operations and sawmill 
of Snoqualmie Falls Lumber Co., one of the 
fifteen units comprising the Weyerhaeuser group 
of mills. This is one of the show plants of the 
Pacific Northwest and was particularly inter- 
esting to the engineers, inasmuch as it is an 
electrically driven operation all the way through 
from the log to the finished product. Electric 
energy is provided by hooking up turbines to 
beautiful Snoqualmie Falls, which was also 
visited by the delegates. 
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Forest Fires and New Mills Engage 


Bay Point Storage Yard Fire 
San Francisco, Cauir., July 17.—Fire of un 
determined origin yesterday swept the 300-acre 
storage yard of the Coos Bay Lumber Co. at 
Bay Point, on San Francisco Bay, burning over 
an area of forty acres and destroying approx 
imately 15,000,000 feet of lumber, valued at 
$250,000. A shift in the wind prevented the 
entire yard from being burned and saved the 
city of Bay Point, which for several hours was 
threatened. The only probable cause of the fire, 
according to C. B. Johnson, yard superintendent, 

was defective wiring in an electric crane. 
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Association’s Reports on Forest Fires 

SEATTLE, WASH., July 17.—William Entwhis 
tle, chief district warden for the Puget Sound 
district of the Washington Forest Fire Associa 
tion, reports that while several fires are in prog 
ress, only slight damage has been done to green 
timber during the last week. 

Fire near Alpine, which presumably was set 
by a locomotive, has been in some second growth 
timber, but the damage is small. 

An unusual fire was started in the logging 
works of the H. B. Waite Mill & Timber Co. 
near Granite Falls, Wash., where a fir tree was 
felled against an old cedar snag and friction at 
the point where the trees rubbed together dur 
ing the descent caused a fire, which, due to the 
extremely dry brush and debris, started a blaze 
which burned over two thousand acres of cut 
over land before being extinguished. 

At Port Orchard the fire menaced the city 
itself and marines and sailors from Bremerton 
Navy Yard were called and put out the blaze. 

Fire near Clear Lake burned over twelve 
hundred acres of cut-over land, and for a time 
threatened the water supply of Sedro-Woolley. 
It has, however, been surrounded and should 
soon burn itself out. 

In the Wallace Falls Timber Co.’s workings 
the fire which started three weeks ago has now 
been extinguished: However, there has been 
another fire started near there which burned 
the logging works of a contractor. It was put 
out by a Washington Forest Fire Association 
pump. 


At Wilburton, a long trestle of the Northern 
Paeifie railroad beenme ignited. Scout Master 
Dale Davis, who is a scout fire warden, organized 
nearby ranchers and provided water by dam 
ming a small stream. He, then, notified the 
association which sent its fire truck, equipped 
with three pumps and 4,000 feet of hose, under 
Nels Starbo. Upon 
arrival of the truck young Davis in command of 
the ranchers, immediately placed the hose and 


the efficient command of 


Example of Quick Service 

TacoMA, WASH., July 17.—‘‘ When a user of 
lumber wants something unusual in timber prod- 
ucts or exceptionally quick shipment, he natu- 
rally looks to ‘The Lumber Capital of Amer. 
??? remarked A. H. Landram, sales map. 
ager of the St. Paul & Tacoma Lumber Co,, 
of this city to an AMERICAN LUMBERMAN rep. 
resentative the other day. The occasion for 
this remark was an example of exceptionally 


iea, 











Big spuds, 28 inches square and 80 feet long, cut by St. Paul g& Tacoma Lumber Co. 


the fire was soon extinguished. 
however, early in’the game had fallen and 
cracked three ribs, but continued work. The 
Northern Pacifie signified its intention of send 
ing checks in appreciation to the men who helped 
suve this structure. 

The weather bureau reports humidity will con 
tinue*below normal for the next few days in 
western Washington and will he sufficiently low 
to cause a fire hazard east of the Cascades, 


Young Davis, 


0 CE x 
Seta ee 








One of the prize-winning floats in the July 5 parade 
Local 4, District 4, 4L, the Willapa Lumber Co. 
tered on the West Coast. The small stickers over 


Wood Bovwes’’ stickers supplied by the 


at Raymond, Wash. It was cntered by 
It featured the wood Lox campaign being fos- 
the several banners are the usual ‘‘Ship in 


National Association of Box Manufacturers 


quick service that had just been rendered an 
eastern concern by Mr. Landram’s company. 
It seems that the American Brown Boveri Elec- 
trie Corporation, of Camden, N. J., required two 
dredge spuds and needed them quickly. The 
coneern telephoned the New York office of the 
St. Paul & Tacoma Lumber Co. to get these 
spuds, and seven hours later the big mill of 
that company in Tacoma, Wash., had the sticks 
ull cut and ready for shipment. 

As will be seen from the accompanying pho- 
tograph these were exceptionally large timbers, 
both of them being 28 inches square and 80 
fect long. The photograph shows fifty-two men 
stunding on one of these spuds. The use to 
which these spuds are put in holding huge suc- 
tion dredges in exact position requires tre 
mendous strength and toughness, as well as un- 
usual size, and Douglas fir, through the pro- 
duction of which Tacoma has come to be recog- 
nized as ‘*The Lumber Capital of Ameriea,’’ 
is admirably suited to this severe work. 

Commenting on the ability of his company to 
give quick service in the filling of special or- 
ders, Mr. Landram said: ‘‘In what other line 
cin the manufacturer offer such remarkable 
opportunities for the retail dealer to render 
unusual service to his ecustomers?’’ This is 2 
fact well worthy the consideration of every 
lumber distributer. 


California Forest Fire Situation 
[Special to AMERICAN LUMBERMAN via Air Mail) 

SAN FRANCISCO, CALIF., July 20.—With one 
town virtually wiped out, three others threat- 
ened, at least three lumber camps and several 
miles of logging railroad destroyed, California 
pine operators face another week of fire fighting 
with several fronts still out of control. 

More than two thousand men are at the front 
and tourists and motorists are being drafted to 
join experienced fire fighters in an effort to 
stamp out the fires. In Plumas and Trinity 
counties large tracts of valuable timber have 
apparently been saved by heroic work of lum- 
bermen and loggers. Airplane scouts have 
guided fighters to fresh outbreaks and in many 
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'S4Attentionof West Coast Lumb 

ser of eases have been instrumental in getting blazes Urges Tariff on Imported Shingles curtailed the importation of British Columbia 

prod- under control. In Shasta County the lumber et Was uly 17 ee shingles. 

td town of Lamoine is threatened. The fire is ad- VERETT, ASH., July 17. -A. C. Edwards, ‘‘Turn about is fair play,’’ said Mr. Ed- 

Amer. vancing on a 14-mile front and men are being chairman of the United States cedar industry wards, and quotes the following Associated 

man- rushed there to aid in stopping its progress. tariff committee, has printed and distributed a Press dispatch, which is self-explanatory: 

r Co., Fires in Lassen County, near Susanville, site ircular urging that a tariff be placed on British Canada Wholesalers Ban Missouri Berries 

N rep of the Fruit Growers’ Supply Co.’s plant, have Columbia shingles imported into the United Vicroria, B. C., June 10.—Advices received 

n for burned over 600 acres, mostly brush, and are States. In this statement he says: ‘‘Customs here today said that wholesale men of the Prairie 

onally now headed for the Georgetown divide. Nearly figures show a shingle importation in 1925 from Provinces had agreed not to buy strawberries from 
one thousand men are fighting a fire in timber Canada of 2,512,965,000 shingles, of a value of Missouri growers. Complaints were made that the 


ee 


me, 


men 


of the Red River Lumber Co. in Plumas and 
Lassen counties. The Red River. company has 
lost three lumber camps and about eighteen 
miles of railroad, the loss being estimated at 


$9,992,083.’’ Had there been a duty on these 
shingles, Mr. Edwards points out, it would have 
enabled American manufacturers to get better 
prices for their products, and would likely have 


berries from Missouri were shipped into western 
Canada Provinces and sold at prices below the 
British Columbia berries. A duty of 50 cents on 
strawberries from Missouri and Arkansas was de- 
clared yesterday. 


over $50,000. The village of Quartz is reported 
to be virtually wiped out, with only eight build- 
| ings left standing. 
Rushing through the Blanket Creek district, 
: other fires swept toward Standard City, site of 
i the Pickering Lumber Co.’s plants, but 400 
picked men averted danger with a backfire. 
| l Bridges on the Southern Pacific railway have 
f 








been burned out, necessitating detours of trains 
in that district. 


To Speak on Forest Protection 


= SEATTLE, WASH., July 17.—The Washington 
ap Forest Fire Association has arranged for speak- 
A ers on the subject of forest protection for a 
4° Chautauqua which will cover several towns in 
central Washington in July. The association 
will also have a speaker on the program of the 
Chehalis County Fair. In each instance the 








ous motion picture film entitled, ‘*Forestry and 
— Prosperity,’’ which preaches forest protection 
and conservation, will be exhibited. 
There has been a total of sixty fires reported 
since the first of July, practically all of them 
dan in slashings in the territory west of the Cas- 
pany. cades, while forty fires in eastern Washington 
Elee- have been set by lightning. 
d two "ssaeeenanae 
wae Bulletin on Sugar Pine Uses 
these San Francisco, Cauir., July 17.—The second 
ill of edition of ‘‘Sugar Pine Facts,’’ a monthly in- 
sticks formation bulletin issued by the Sugar Pine 
Sales Co., is now ready for release, according 
- pho- to Edward P. Ivory, extension manager. The 
abers, bulletin, a 4-page printed folder, contains tech- 
1d 80 nical information relative to uses of sugar pine, 
) men its characteristics; comparisons with other spe- 
se to cies of woods, tests and properties which make 
> gue: it preferable for special and distinct uses. 
tre- The first edition of the bulletin was pre 
$ un- pared for use in the industrial field, giving 
pro- information of interest to the pattern maker. 
eCog: With this second edition a few changes were 


iea,’’ made and a revised copy printed for distribu- 
ton to planing mills. 


ny to The bulletin service will be free on request to 
il or- those interested in sugar pine. 

» line saseeseaesees 

—_ Rotarians and “Big Timber Panels”’ 
so OaKLAND, CaLir., July 17.—Up in Seattle, 
avery Gus Bartels manufactures plywood, which he 





markets all over the country and in foreign 
countries, too, for that matter, under the name 
of ‘‘Big Timber Panels.’’? Gus belongs to the 
n Seattle Rotary Club, where he is active in boys’ 





= Hardwood "¢ “ aan auar of fa Per se Three of the important developments in Tacoma’s lumber industry are shown in these photo- 
reat: Rotary Club, sells ‘‘Big Timber Panels’’ in graphs. The modern power plant of the Peterman Manufacturing Co.’s new mill, the second 
veral Vakland for Gus. At luncheon today George unit of the plant under construction, is shown in the top picture. This is of reinforced con- 
ornia ‘ustributed samples of Gus’ panels and a book-  erete construction with a concrete roof. In the rear is seen the veneer factory, which is almost 
ating He advertising them to every Rotarian. The ready to start operations. A modern sawmill and door factory are also to be parts of the 
sample panel, about the size of a post-card, bore 
front the following verse: new plant and ground has been cleared for their immediate construction. The middle photo- 
ed to This is the builder's creed : graph shows the new Ernest Dolge (Inc.) mill rising on the site of the old plant destroyed by 
re A pny Aang fire last February. This plant will be ready for operation late in the summer. The bottom pic- 
pret For Better Homes throughout the land. ture shows the new sorting chain now under construction by the Dempsey Lumber Co. The 
lum- one rg the ee es —— mill’s sorting line has been rearranged for greater efficiency and the chains are now carried 
have tising ome vlc 7 on ae ba yond: pte ‘be over the dry kilns. The incline over the kilns and the sorting tables are visible in the fore- 
many club’s charity fund. The question is, Can ground. This part of the plant was partly destroyed by fire early in the summer and when 


George make Gus split the fine with him? <he new equipment is installed the efficiency of the plant will be considerably improved 
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Notes From Washington 


Dissents From Mahogany Ruling 
[Special telegram to AMERICAN LUMBERMAN] 
Wasuineton, D. C., July 21.—The Indiana 

Quartered Oak Co., of New York, the Jones 
Hardwood Co., of San Francisco, Calif., and the 
Thomas E. Powe Lumber Co., of St. Louis, Mo., 
were ordered today by the Federal Trade Com- 
mission to desist from using the term ‘‘ Philip- 
pine mahogany’’ as applied to a wood which 
ig not genuine mahogany, ‘‘as is generally un 
derstood by dealers and the purchasing public.’’ 
The commission held the wood imported from 
the Philippines, having the common trade name 
of lauan and tanguile, lacks certain character- 
istics possessed by genuine mahogany. Com- 
missioner Humphrey dissented. 

‘*Philippine mahogany,’’ the ruling stated, 
‘*igs much more porous than genuine mahogany, 
and in finishing the Philippine product the ap- 
pearance of genuine mahogany is simulated, but 
with time and wear the filling shrinks into the 
pores and consequently presents a much inferior 
appearance after a lapse of time than does the 
genuine mahogany.’’ 

Commissioner Humphrey agreed with the ma- 
jority that the word ‘‘mahogany’’ should not 
be used in describing the wood from the Philip- 
pines without the prefix ‘‘Philippine.’’ He 
said, however, that the commission, to be con- 
sistent, should take similar action against the 
Mahogany Association for using the term 
‘* Afriean mahogany,’’ because the latter wood, 
like the Philippine product, is not mahogany 
botanically. The ‘‘milk in the cocoanut,’’ he 
stated, was that Philippine mahogany was com- 
ing into the United States duty free and was 
becoming a serious competitor of the Mahogany 
Association which was the only objector to the 
use of the description. The order, he added, 
would tend to give the association a monopoly 
on the American mahogany market. He said 
in its higher grades Philippine mahogany was 
equal in beauty to the finest of other mahogany 
woods. 


Disadvantages of Steel Frame House 


The commercial possibilities of the steel 
frame dwelling are being seriously questioned 
by the National Lumber Manufacturers’ Asso- 
ciation. The famous steel frame house at 
Tarrytown, N. Y., has its prototype in a 
structure being exhibited in Detroit by a com- 
pany organized to put across the steel dwell- 
ing idea. 

The latter house, according to a report to 
the lumber association, is covered on the outside 
with metal lath and stucco, and on the inside 
with metal lath and plaster. Floors are of 
concrete supported by steel beams and are 
surfaced with a composition of cork and asbes- 
tos applied directly to the concrete. Interior 
trim is of metal and the roof is covered with 
concrete tiles. It is maintained the house 
is fire-resistive, economical of fuel and more 
durable than other types of dwelling construc- 
tion. 


The first of these claims, admits the statement 
of the lumber association, apparently is quite well 
substantiated, and the dwelling probably would 
stand up during a complete burn-out of the furni- 
ture and other belongings ordinarily found in a 
house. Facilities for escape in case of fire, how- 
ever, appear to be no better than in other dwell- 
ings and unless a means were devised for shutting 
the flames off completely between floors the danger 
of a night fire to those occupying the dwelling 
would be practically the same as with other con- 
struction types. Nineteen fires in twenty, accord- 
ing to the National Bureau of Fire Underwriters, 
originate within buildings and are not communi- 
cated to them from the outside. Resistance of 
the stucco covered dwelling to exterior fires, there- 
fore, is of minor importance. 

The heat losses through the walls of the new 
construction will be much greater than through 
frame construction unless means is adopted to in- 
sulate the walls. Experiments by the University 
of Minnesota with stucco walls on wood studs 
show a heat loss 70 percent greater than through 
ordinary frame construction. Steel is a greater 


heat conductor than wood and the heat losses, per 
square foot of wall surface, from a steel framed 
building covered with stucco, would be about 
double that from frame construction, causing con- 
siderable increase in the annual coal bill. 

Since steel dwellings have been in use for 
only a year or so, their durability is still an 
unknown quantity, it is pointed out. 

The cost of the dwelling constructed accord- 
ing to the new system is approximately $9,500, 
not ineluding roof insulation for steel construc- 
tion, whereas frame construction of a similar 
type costs $6,000; stucco, $6,650, and brick, 
$7,200. 

Other disadvantages of the new construc- 
tion are enumerated as follows: Cork-tile floor- 
ing wears away approximately three and one- 
half times as fast as hardwood flooring; unless 
insulated with special material, the heat loss 
through the stucco surfacing would be so rapid 
that moisture would condense on the inside 
of stucco and the steel frame would be apt 
to rust quickly; slight future settlement of 
the building would distort window or door 


frames, necessitating expensive readjustment, 

The advantages of this new type of ¢op. 
struction, adds the statement, by no means 
justify the additional cost, and it is still ‘ay 
untried novelty and may be difficult to resel],” 


Wood Utilization Program 

Axel H. Oxholm, director of the Nationg! 
Committee on Wood Utilization, has departed 
on a seven weeks’ trip through the middle west. 
ern and Pacific coast States. While on the 
Pacific coast Mr. Oxholm will attend a numbe;, 
of meetings of associations interested in the 
wood utilization movement and discuss with 
them the program of the committee. 

On his return trip to the East, Mr. Oxholm 
will visit the Forest Products Laboratory, 
Madison, Wis., with which the utilization com. 
mittee is codperating closely. Later he wil) 
attend a number of meetings in Grand Rapids, 
Detroit and other cities where the principa! 
wood consuming industries are located. 

Before returning to Washington Mr. Oxholm 
will spend some time in Philadelphia, where the 


committee is installing an unusual exhibit at the | 


Sesqui-Centennial Exposition showing the prac. 
tical applications of economies in the use of 
wood. 


Last Minute News 


(Concluded from Page 35) 


The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows some 
increase in production, considerable increase in 
shipments, and new business slightly below that 
reported for the week earlier. 

The California White & Sugar Pine Manu- 
facturers’ Association reports a substantial in- 





Wood Frames Dead- 
en Automobile Noises 


WasHINGTON, D. C., July 20. 
—Closed automobiles, framed 
with wood, shut off from the 
occupants more than 99 per- 
cent of the noises originating 
in the motor and transmission 
and from contact with the road 
as compared with the steel 
frame. This is the conclusion 
reached by government ex- 
perts at the bureau of stand- 
ards who have just completed 
a series of experiments on 
deadening automobile noises. 
It was found that partitions 
made with wood framing and 
covered with lath and plaster 
transmit less than one-hun- 
dredth as much sound as those 
of lath and plaster on metal 
framing. 

The more rigid the connec- 
tion between the chassis and 
the material which forms the 
interior finish of the car, it was 
found, the more easily is sound 
transmitted. Hardwood, such 
as used in motor car frames, 
has greater strength and rigid- 
ity, weight for weight, than has 
steel, and does not transmit 
sound so readily, according to 
the experiments. 











erease in production, a nominal increase in 
shipments, and a good gain in new business. 

The California Redwood Association, with 
one less mill reporting, shows a heavy increase 
in production, some decrease in shipments, and 
new business slightly above that reported for 
the previous week. 

The Northern Pine Manufacturers’ Associa- 
tion, with two more mills reporting, shows con- 
siderable increase in production, a marked in- 
crease in shipments, and a notable increase in 
new business. 

The Northern Hemlock & Hardwood Man 
facturers’ Association (in its softwood produc 
tion), with two more mills reporting, shows 
nominal increases in production and shipments, 
and a big increase in new business. 

The 23 hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 2,650,000 feet; ship- 
ments, 4,348,000 feet and orders, 4,815,000 feet. 

The Hardwood Manufacturers’ Institute re 
ported from 129 units production as 22,519,956 
feet; shipments, 21,266,241 feet, and orders, 
24,726,336 feet. The normal production of 
these units is 21,204,000 feet. 

For the last twenty-eight weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 81), 
667,442 feet; shipments, 769,041,885 feet, and 
orders, 794,362,630 feet. 

[Barometers of the Southern Pine Associa: 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 47.—EpITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

Norro.k, VA., July 22.—For the week ended 
July 17, thirty-six mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 10,512,000 feet, manufae- 
tured 7,115,349 feet, shipped 7,918,529 feet and 
booked orders for 6,054,626 feet. 


Explain Trade Extension Plans 

MEMPHIS, TENN., July 21.—Plans for the 
million dollar trade extension fund, which } 
being promoted by the lumber trade extensi? 
committee of the National Lumber Manufae 
turers’ Association, was discussed at length 
here this morning by Wilson Compton, secté 
tary-manager of the National association, and 
E. P. Allen, in charge of the advertising a0¢ 
publicity department, before a group of repre 


sentative hardwood men. J. H. Townshené. 


executive vice president of the Hardwood Mat 
ufacturers’ Institute, had heen instrumental 
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getting together the hardwood group to dis- 
cuss the important question of better means of 
marketing lumber, both hardwoods and soft- 
woods. 

Mr. Compton outlined the plans of the com- 
mittee to establish district offices throughout 
the United States in charge of expert lumber- 
men and scientists, who would be in position to 
confer with any consumer of lumber within one 
day’s time. These experts, he said, would be 
available to manufacturers who participate in 
this campaign for the purpose of showing the 
many uses of lumber and to combat all argu- 
ments brought up by manufacturers of substi- 
tutes. These experts will be the field workers of 
the organization, he explained, and will be the 
men who will go direct to the trade. He further 
outlined other plans that are under considera- 
tion and explained how the program was to be 
administered by a committee composed of lum- 
bermen from all parts of the United States, and 
how all lumber organizations will have a hand 


in the appointment of this central committee 
to handle all the details of the organization. 

Mr. Allen explained the advertising plan. He 
showed how it is to follow along with other 
plans, and how the uses of woods would be 
broadcast to the consumer of the United States. 
He further showed how cooperative advertising 
would be used to benefit all consumers, and told 
how some had already pledged themselves to aid 
in this campaign for the extension of the uses 
of wood. 

Mr. Compton said that many of the largest 
producers of both hardwoods and softwoods 
have already subseribed to this advertising 
fund, and that none of the larger dealers had 
refused to contribute to this campaign. He 
said that no producer had definitely turned 
down requests for coéperation, but that a few 
who would be cut out within two years had felt 
that they could not come in on a five-year propo- 
sition. 

Following the talks of Messrs. Compton and 


Allen there was a general discussion by Mem- 
phis hardwood men, and it was the consensus 
that a move such as this should be taken, and 
indications were that the majority of those 
present would codperate. 

During the afternoon Messrs. Compton, Allen, 
Townshend, and several hardwood men visited 
a number of plants in Memphis explaining the 
need of a fund for the purpose of trade exten- 
sion. 

Six TONS OF calcium arsenate was used this 
week in dusting the hemlock trees in Peninsula 
State park, near Sturgeon Bay, Wis., to treat 
the trees and prevent destruction. The work 
started last Monday and was under the personal 
inspection of Elmer 8. Hall and C. L. Harring- 
ton, of the Wisconsin State Conservation Com- 
mission. More than 600 acres were sprayed by 
an airplane which flew 200 feet above the tract 
and spread the powder by the use of its pro- 
pellor. 








SAN Francisco, CALIF., 
July 17.—‘ ‘ Besides many 
other things which sugar 
pine will do, it will last a 





lifetime—even spread its 
use over more than a 
span of human life,’’ 





Largest sugar pine tree 
in existence—12 feet in 





diameter and 230 feet 
high 
said Edward P. Ivory, 


extension manager of the 
Sugar Pine Sales Co., 
commenting on the dura- 
bility of the California 
true white pine. He cited as an example the 
famous Mammoth Trees Hotel, a landmark of 
California situated in the Calaveras Grove of 
big trees in Calaveras County, at one time one 
of the most prominent and virtually the only 
resort of the western State. 





The hotel was erected in 1853, providing the 
principal ‘‘resting post’’ between the Pacific 
coast and the territory of Nevada and Carson 
City, the only town in that district and trading 
post for that section lying just east of the 
Coast range of the Rockies. 


Example of the Durability of 


California Sugar Pine 


Pioneers in the district were quick to learn of 
the working ease of sugar pine, which was plen- 
tiful and easily obtained on the level near the 
‘*pass.’? This is borne out by the fact that 
virtually every building was constructed of this 
species of wood, although other varieties were 
close at hand, even mingled with the softwood. 

It was expected then that when the time came 
to furnish quarters for travelers over the pass 
from California into Nevada, sugar pine would 
be the material used. It was. The entire hotel, 
a 30-room structure, was built of sugar pine. 
Siding and floors, interior trim and sash and 
doors and the roof were made of sugar pine 
shakes. The building proper and the roof are 
still in service, ‘‘carrying on’’ for sugar pine. 

Much history is attached to the old ‘hotel, 
which was visited by many of the most noted 
characters of the West, including Kit Carson 
and other famous frontiersmen. 

In 1856 the United States Government, seek- 
ing a method of transporting supplies from the 
Pacific coast to the forts and settlements in 
Nevada, imported from Egypt a herd of camels 
for use as a pack train. Negroes, accustomed 
to heat, were brought from the southern States 
to aet as camel drivers. These were in use at 
the time Vischer, the famous English artist, 
visited the Mammoth Tree Grove, and were in- 
eluded in a sketch of the hotel grounds. Later, 
the negro drivers proving unsatisfactory, the 
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Drawing made in 1856 showing hotel which is s till in use though some additions have been built 


Government brought Arabian camel-men mto 
the country in an effort to use the animals 
but this proved a failure and in 1863, after all 
tests had been exhausted the camels were freed 


* 





Mammoth Trees Hotel as it stands today 


at the edge of the Nevada desert, and today 
oceasionally there come reports from sections 
of the country south of Carson City, and in 
the wildest part of eastern California, of camels 
being seen. It is believed that they are de- 
seendants of this herd freed by the Government. 

The size of the giant trees of the grove can 
be visualized at the right of the drawing where 
a ecireular building stands. It is a dance hall 
built on the flat stump of a tree, its body lying 
prone on the ground alongside. 

In order to leave the stump flat the tree was 
felled by three men with long augers. This 
crew worked twenty-seven days before the trunk 
toppled over. The prone trunk of the tree was 
then carved out, a building put over it and on 
its side there is now a double bowling alley, 
open to the public and standing up under almost 
continuous use, 

The Calaveras Grove covered an area of 
approximately ten acres and is surrounded by 
a virgin forest of sugar pine, said to be the 
greatest stand of true white pine in the world. 
Within three miles of the hotel stands the Dor- 
rington pine, the largest sugar pine tree in 
existence. It is 12 feet in diameter and stands 
230 feet in height. 

The Mammoth Trees Hotel is still in use to- 
day. It has been enlarged with two additions 
in recent years, but the main structure has not 
been altered with the exception of porches 
which were put on many years ago. The addi- 
tions are also built exclusively of sugar pine. 
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Fine Trim in Farm Home 


Some literary critic a Tew years ago made 
the statement that the people of Lowa spend 
more money for fertilizer than for the cultural 
things of life. In all probability the charge is 
not unfounded for in a great agricultural State 
like Iowa it is only natural that the farme: 
should pay more attention to the fertility of 
his land than to the writings of Homer and 
Horace or the paintings of Raphael and Rem 
brandt. However, there is one field in which 
his esthetic sense shows a keen and discrim 


simplicity of the room is preserved by plain 
panels that take the place of the common ornate 
balustrade. A natural finish makes the room 
light and cheery. 

Passing into the dining room, one finds a 
eritable symphony of birds eye maple. Doors, 
window frames, casing, cupboards and the over 
head beams, are all of this beautiful wood. 
Here also the natural finish has been used and 
the figure of the wocd contrasts in just the 
right degree with the lighter background. 

There is something 








White oak has been used for trim in the living room of this palatial 


Towa farm home. 


inating development, and that is in the plan 
ning and erection of beautiful homes. 

On the outskirts of Grinnell, Iowa, a farm 
home has been erected which would do credit 
even to Chieago’s famous Gold Coast. The 
property of Mr. and Mrs. Jesse Gross, this 
home is notable not only for the beauty of its 
exterior but also for the unusual character of 
its interior. It is finished in birds eye maple, 
sycamore, white and red oak and southern pine 
and presents an interesting study of the versu 
tility of these woods. 

About three years ago when Mr. and Mrs. 
Gross decided to build a new home on their 
farm, they agreed that no expense should be 
spared in making it one of the finest homes 
of the community. The architecture was to be 
distinctive; and the best of materials to be 
used in its construction. They, accordingly, 
consulted with an experienced architect and 
the local lumberman, and from the latter se- 
cured samples of various hardwoods. 

From these they selected birds eye maple, 
sycamore and oak as the ones most likely to 
produce the air of splendor and refinement they 
wished associated with their home. The mill 
work was ordered through the local dealer, work 
started, and in a few months the home was com 
pleted. As it now stands, this house is the 
cynosure of interest for the entire countryside 
and an example of interior designing that will 
appeal to architects and lumbermen. 

The living room is finished in white oak and 
has a beam ceiling, which with the tiled fire 
place, creates a comfortable homelike at- 
mosphere. Opening off of this room is the 
staircase, also of white oak, in which the quiet 


Note how the beam ceiling and simple panels of the easy to 
stair case harmonize with the rest of the room 





about this room, small 
though it is, that both 
awes and inspires the 
visitor. To the writer 
it seemed almost orien 
tal in its splendor as 
the rays of the setting 
sun played upon its 
a | golden surfaces. 
j The den with its sye 
amore trim is an elo 
| quent testimony to the 
versatility of this wood. 
Finished in a natural 
| tone, the rich brown 
flecks afford a pleasing 
contrast to the lighter 
background and, in i 
subdued manner, sug- 
gest the more sombre ut 
mosphere that is usually 
associated with a den. 
Certainly the woodwork 
leads the observer to 
speculate over the re- 
sults that might be ob- 
tained from more exten- 
sive use of sycamore 
trim. 

The kitchen is finished 
in southern pine over 
which a couple of coats 
of enamel have been 
spread to make the room 
light, and the woodwork 
clean. Up- 
stairs, red oak has been 





a a 





One corner of the den revealing the beauty of 
sycamore trim 


used exclusively for trim purposes, with the 
same pleasing effects that were obtained with 
the lighter species in the living room. The 
floors are oak throughout with the exeeption 
of the kitchen, in which maple flooring has been 
used. 

Mr. and Mrs. Gross are proud of their new 
home and well pleased with the novel results 
obtained from using a variety of woods for the 
interior finish. 














Partial view of dining room in which birds-eye maple has been used for finish 
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Lumbermen’s Outdoor Sports 


Entries for Log Rolling Contest 

WASHBURN, WIs., July 20.—Entries are being 
received for the eighth world’s champion log- 
rolling contest, which will be staged at Bodin’s 
natural brownstone bowl, near Washburn, Aug. 
8 to 15, and William P. Hart, head of the na- 
tional association and the ‘‘father’’ of the log- 
rolling tournaments, is putting forth every 
effort to have a record group of burlers, inelud- 
ing fancy and trick rollers. 

The championship, which is now held by Joe 
Mad-Wayosh, of Cloquet, Minn., is at stake, and 
there are a number of the burlers seeking the 
world honors from the Indian. Gold and silver 
eups and eash prizes have been offered for the 
various events. 


Eleventh Annual Picnic and Outing 


DENVER, CoLo., July 19.—A special chartered 
train carried the employees, numbering more 
than three hundred, together with their families 
and the officers of the Hallack & Howard Lum- 
ber Co., to Dome Rock, where the eleventh an- 
nual pienie and outing of the company was held. 
The train left early on the morning of July 17 
and returned late that night, after a big day 
spent in the mountain resort. Athletic contests, 
horseshoe pitching and a baseball game featured 
the occasion, prizes being awarded by the firm. 
The company also donated coffee, ice cream 
and cold drinks in abundance for the pienickers’ 
lunch, besides the free trip to Dome Rock. 
Among the officials who accompanied the em- 
ployees were Burt Coldren, president; I. F. 
Downer, vice president, and J. P. Peterson, 
president of the H. & H. Club. 


To Make Picnic Annual Affair 


Homer, ILu., July 19.—Lumber dealers com 
prising members of the south part of the fifth 
district of the Illinois Lumber & Material Deal- 
ers’ Association held their first pienie last 
Friday at Homer Park, one mile east of Homer, 
and there were 150 present, including ladies 
and children. There was a basket dinner at 
noon, followed by various games and athletie 
contests, including boat and swimming races, 
baseball game, and an exhibition of Charleston 
dancing, the latter being held in the park pavil- 
ion. Miss Edna Trent, daughter of one of the 
well known lumbermen of this section, provided 
an interesting finale to the day by rendering a 
program of readings. Will ©. Trent was gen 
eral chairman of arrangements for the pienie, 
and it was so suecessful that it was voted to 
make it an annual affair. . 


First Outing of Lumber Exchange 


Burra.o, N. Y., July 19.—The first summer 
outing of the Buffalo Lumber Exchange took 
place at the Buffalo Automobile Club at Clar 
ence on July 15. There was some indication 
of rain early in the afternoon, so that the 


_ Principal event of the afternoon, the baseball 


game, was not ealled until 4:30. Hl. T. Trotter 
and Fleming Sullivan selected the teams, the 
former winning 14 to 5. 

The really most persistent game was that of 
quoits, perhaps because the ground selected for 
that is decidedly ideal, a shady spot not far 
from the clubhouse. There were some spirited 
bridge games on the rear portico, a most attrac- 
tive spot for the ladies and children. 

The bountiful supper was served at 7 o’clock, 
with musie from phonograph and string quar- 
tet alternating in the effort to keep the dancers 
satisfied between the courses, and there was 
also a special quartet of male voices and a 
graceful dancer who showed the intricacies of 
the Charleston: The only formality consisted 
of a few remarks by President Henry I. George, 
who reminded the people of their indebtedness, 
not only on this oceasion, but also on former 
ones, to William P. Betts as chairman of the 
entertainment committee. F. Chase Taylor, 
of the eommittee, looked after the indoor pro- 


gram. The entire committee was composed 
also of Ashton MeNeil, John H. Wall, Gerard 
Zimmermann (sports), Eugene W. Carson and 
Fleming Sullivan (social affairs), and Charles 
N. Perrin (in charge of dinner). Secretary 
John 8. Tyler, as usual, kept the list, which 
numbered about one hundred. 


Long Island Golfers’ Third Tourney 


New York, July 19.—The third tournament 
of the Long Island golfers was held recently 
at the Hempstead Country Club with a banner 
crowd present. John R. Terrell, of Riverhead, 
won the low gross with an 89, closely pressed by 
George Adams, jr., William H. Chrystal, V. P. 
Moore and Harry C. Rust. W. R. Pettit and 
William Damman tied for the low net in Class 
A, and Art Cunningham won in Class B. Hon- 
ors in Class C were won by Edward Schmidt. 


Forestry Is Topic at Nylta Outing 

New York, July 19.—Seventy-one members 
of the Nylta Club attended the second Bronx 
Parkway outing last Tuesday, making the trip 
to Westchester in two buses. No sooner had 
the lumbermen got into the woods and started 
their ‘‘back to nature’’ class than a thunder- 
storm broke and the party hustled to White 
Swan Inn, White Plains, where it partook 
of a dinner and heard a lecture on forestry by 
Herman W. Merkle, of the State forestry de- 
partment. The address was illustrated with 
lantern slides. 

Jacob Bayer, himself a student of native 


Activities of 


Splinters Club Holds Meeting 

Fox River GROVE, ILL., July 19.—A meeting 
featured by lively discussion was held here by 
the Splinters Club on Thursday evening, July 
15. The gathering opened with a 6:30 dinner 
at the Fox River Grove Inn, which was so un 
usually good that thanks were tendered the 
Fox River Grove Coal & Lumber Co. and ¢, 
Franke, of Cary Station, for the fine prelimi- 
nary arrangements. 

President Floyd E. Covalt, of McHenry, took 
charge of the meeting, assisted by Secretary 
Omar B. Wright, of Belvidere. The principal 


subject for discussion was ‘‘ How the Retailer 
a topic of 


Can Increase His Garage Sales,’’ 
especial interest to Splinters Club dealers at 


this time, inasmuch as an intensive garage 


campaign is being planned for the district. A 
survey is being made of the territory to ascer- 
tain the property owners who have not as yet 
purchased garages, either for their own use 
or for rental purposes, and a concerted effort 
is to be made by retailers within the next 
few months to sell a large percentage of these 
prospects. 

Among those who took part in the discussion 


were Howard O. Sears and George I’. Eckert, of 
Woodstock; C. Franke, Cary Station; Maurice 


Shurtleff, Sterling; and H. M. Rosenthal, of 
Crystal Lake. 


Eastern Wisconsin Club Meets 


SHEBOYGAN, Wis., July 20.—Hawley Wilbur 
and Don 8. Montgomery, of Milwaukee, presi- 
dent and secretary, respectively, of the Wiscon- 
sin Retail Lumbermen’s Association, were the 
principal speakers at the meeting of the Eastern 
Wisconsin Lumbermen’s Club held here July 16. 
There were 22 dealers in attendance. 

Clarence K. Arp, of the Pantzer Lumber Co., 
of this city, and secretary-treasurer of the club, 
opened the meeting in the absence of President 
Frank J. Guse, and then turned the gavel 
over to Mr. Montgomery, who acted as chair- 
man. Mr. Montgomery talked principally on 
the growing sentiment of building material man- 


New York woods, had his own private class 
in the woods when the run to cover started. Jack 
Paterson, the Nylta president, was ill and 
Frank Williams, vice president, was master of 
ceremonies, 
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Wisconsin Golfers’ Second Tournament 


JANESVILLE, WIS., July 20.—Forty lumbermen 
golfers gathered at the Janesville Country Club 
on July 13 to play in the second of the summer 
tournaments, on the oldest golf course in Wiscon- 
sin. Milwaukee was represented by 20 players. 
As were the previous tournaments staged by 
the Wisconsin Lumbermen’s Golf Association, 
the Janesville tournament was a handicap one, 
and 9 holes were played in the morning and 18 
in the afternoon. 

Prizes were awarded for eleven scores and the 
winners were: 

Charles Easterly, Milwaukee, selected 9 holes out 
of 27; Lew Wilford, Beloit, low gross for 9 holes 
in the morning play; C. P. Tinkham, Milwaukee, 
low net for 9 holes in the morning; George Patter- 
son, Oconomowoc, low net for 18 holes in the after- 
noon in the class over 50 years of age, and F. C 
Holstein, Fort Atkinson, low gross for the same ~ 
class; Walter Keebler, Burlington, low net for 18 
holes in the afternoon in the class under 50 years 
of age, and H. B. Frost, Kansas City, Mo., low 
gross in this class; H. W. Wilbur, Waukesha, od@ 
holes, gross for 18 holes in the afternoon; B. V. 
Beebe, Fort Atkinson, even holes, gross for 18 
holes in the afternoon; H. BH. Frost, birdies on No. 
1 hole; and Robert Blackburn, Milwaukee, birdies 
on No. 3 hole. 

Mr. Blackburn is general chairman of the 
tournaments, and 8. 8. Solie, of Janesville, was 
resident chairman of the Janesville tournament. 
E. A. Ehlert, of Milwaukee, was clerk of the 
course. The prizes consisted of golf bags, golf 
clubs and balls. Lunch and dinner were served 
at the clubhouse. The next tourament will be 
held in August at Watertown. 


the Clubmen 


ufaeturers to have 100 percent dealer distribu- 
tion. 

Mr. Arp gave an outline of the working of 
the lien law in Sheboygan, telling of the agree- 
ment made by the Builders’ & Traders’ Ex- 
change of this city to serve a 30-day, lien notice 
in all cases. Mr. Arp stated that this was a 
direct result of the meetings of the HKastern 
Wisconsin club and the recent address by James 
T. Drought, general counsel for the State asso- 
cjation, at a meeting of the Builders’ &Traders’ 
Kixchange. 

The biggest problems confronting the retailers 
today according to Mr. Wilbur are price-eutting, 
secret. rebating, and long-term credit, and he 
urged the local group to eliminate these evils 
by codperation. Taking up the matter of eosts 
of doing business, Mr. Wilbur pointed out that 
substitutes should be made to bear their share 
of the overhead, and it is of prime importance to 
know the costs of doing business. He said that 
contrary to the common opinion, costs do in- 
crease in direct ratio with volume and that the 
volume does not mean a decreased overhead only 
in unusual circumstances. He also stressed the 
value of friendships with carpenter contractors 
and with competitors, and characterized the good 
competitor and the bad one. He told of the asso- 
ciation work, both local, State and national. 

E. E. Pantzer, of the Pantzer Lumber Co., 
who was elected to the board of directors of the 
State association while on his trip to Europe, ex- 
pressed his pleasure in serving on the board, 
and gave a talk on his trip through Europe. 


Club Adopts Constitution and Bylaws 


Macon, Ga., July 19.—The Lumber Club at 
its monthly meeting at Hotel Lanier on Thurs- 
day night adopted bylaws under which the club 
will operate. A constitution also was adopted 
and committees were named by H. L. MacEwen, 
president, to conduct different features of the 
club’s work during the year. The first meeting 
of this club was held last month at the Hotel 
Dempsey. 
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Associations Plans and Activities 


July 27—Alabama-West Florida Sawmill 
Associntion, Chapman, Ala. 

July 27 peipctentnn-teet Loulsiana Sawmill Managers’ 
Association, Lumberton, Miss. 

July 30-31—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Wausau, Wis. Summer meeting. 

Aug. 5——-North Carolina Pine Association, Wrightsville 
Keach, N. C Summer meeting. 

Aug. &—National Lumber Manufacturers’ Association, 
Winthrop Hotel, Tacoma, Wash. Semiannual meet- 
ing of directors. 

Aug. 11-12—Carolina Retail Lumber Dealers’ Associa- 
tion, Myrtle Beach, 8. C. Summer convention. 

Aug 2-13—-Florida Lumber & Millwork Association, 
Tampa, Fla. Quarterly meeting. 

Aug. 24—Roofer Manufacturers’ Club, Ralston Hotel, 
Columbus, Ga, 

Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 

Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 

Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y¥. Annual, 

Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Avuual. 

Oct °5-28——Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 

Jan. 12-13, 1927 
Indiana, Claypool 
nual 


Managers’ 


Retail Lumber Dealers’ Association of 
Hotel, Indianapolis, Ind, An- 
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North Carolina Summer Meeting 


Norro.k, VA., July 19.—As announced by 
John M. Gibbs, secretary of the North Carolina 
Pine Association, this city, the organization’s 
summer meeting will be held Aug. 5 at Wrights- 
ville Beach, N. C. It is probable that the meet 
ing will be turned over to a discussion of the 
trade extension program of the National Lum- 
ber Manufacturers’ Association, and if any 
time is left it will be taken up with routine 
matters. 


Coming Florida Quarterly 


LAKELAND, F.iA., July 19.—The quarterly 
convention of the Florida Lumber & Millwork 
Association, to be held Aug. 12 and 13, at 
Tampa, will diseuss definite plans for a State 
forestry commission which was endorsed at the 
recent annual meeting in Orlando. President 
H. R. Mahoney, of Jacksonville, announces that 
J. A. Griffin, president of the Exchange Na- 
tional Bank of Tampa, and one of the best 
posted business men in the State, will be one 
of the speakers. 


Hemlock-Hardwood Meeting 

OsukosH, Wis., July 20.—Following his pre- 
liminary announcement of last week, with refer- 
ence to the summer meeting of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, which will be held at Wausau, Friday and 
Saturday, July 30 and 31, Secretary O. T. Swan 
advises further that the business sessions will 
begin early Friday afternoon and continue dur- 
ing Saturday morning. An association banquet 
will be held Friday evening. Preliminary to 
the regular business meeting on Friday morn- 
ing, the board of directors and several of the 
association’s committees will hold conferences. 
The Wausau lumbermen will put on a handicap 
golf match for the visitors Friday morning. 
Lumbermen intending to attend this meeting 
are requested to advise the association at once 
so that hotel reservations can be made at 
Wausau. 


Empire State Forest Products Meet 

ALBANY, N. Y., July 19.—At a recent meet- 
ing of the directors of the Empire State Forest 
Products Association it was decided to hold the 
twenty-first annual meeting of the organization 
on Oct. 7 at Fernow Hall, Cornell University, 
Ithaca, N. Y. A tentative program has been 
prepared for this second annual wood utilization 
conference, as it will be called. 

The first gathering will be a business meeting 
of the Empire State Forest Products Associa- 
tion on Thursday morning. An open meeting of 
the New York Wood Utilization Committee will 
be held in the afternoon, followed by an open 
forum and a banquet in the evening. Friday 


and Saturday will be given over to trips to the 
woodlots of the university, to Enfield and But- 
termilk State parks and to Taughannock State 
park. Golf and a football game are also on the 
program, 


Date Set for Hoosier Annual 


Crown Point, INpD., July 19.—An announce 
ment has just been made by C. D. Root, secre- 
tary of the Retail Lumber Dealers’ Association 
of Indiana, that the annual meeting of that as- 
sociation will be held Jan. 12 and 13, 1927, at 
the Claypool Hotel, Indianapolis, Ind. 


Western Pine Trade Extension 


MINNEAPOLIS, MINN., July 20.—The Western 
Pine Manufacturers’ Association this week in 
Minneapolis launched its nation-wide campaign 
to win back business which has been alienated 
by lumber substitutes. The association estab- 
lished in this city headquarters for John T. Me 
Ginn, termed a ‘‘trade missionary’’ for the 
association, whose field will be the United 
States. His offices are in the Lumber Exchange 
Building. 

This new move is in 
line with a campaign 
launched by the Na- 
tional Lumber Manu- 
facturers’ Association, 
which is to spend a mil- 
lion dollars a year for 
five years to advertise 





JOHN T. MecGINN, 
Minneapolis, Minn. ; 


Western Pine Trade Ex- 
tension Representative 





the superiority of lum 


ber for construction 
and other uses. The 
fundamental work of 


Mr. McGinn will be to 
encourage the use of 
lumber, to assist the as- 
sociation’s research de- 
partment in finding new lumber uses and to 
disseminate facts prepared by that department. 
While he has the task of widening the consump- 
tion of lumber generally he will stress the use 
of western pine. ' 

The Western Pine Manufacturers’ Associa- 
tion’s general headquarters are at Portland, 
Ore., but Minneapolis has been selected as the 
strategie point from which to conduct its public 
relations work. Already a statistical and in- 
formation branch of the association is located 
here. 

Mr. McGinn’s first effective work is to be 
done in Minneapolis, he said. He will remain 
here for months, conferring with contractors 
and arehitects, consumers, and wholesalers and 
retailers. ‘‘Getting closer to the ultimate con- 
sumers is the object of my campaign,’’ Mr. 
McGinn said; ‘‘the faet is that we sell 75 per 
cent of our product east of here, and Portland 
has been too far away to do this contact work 
effectively.’’ Mr. MeGinn has been associated 
with the Western Pine Manufacturers’ Associa- 
tion since May, and has had experience in pine 
and fir manufacture. He was graduated from 
the University of California Forestry School 
in 1922, and has been on the West Coast in 
the pine region for four years. 











Portable Sawmill Demonstration 


STATE COLLEGE, Pa., July 19.—The third 
portable sawmill demonstration to be held here 
at the Pennsylvania State College will be held 
Oct. 25, 26, 27 and 28 next, according to an- 
nouncement made by W. G. Edwards, chairman 
of the portable sawmill committee. ‘Several 
new features are being planned,’’ says Mr. Ed- 


wards. ‘‘ As in previous demonstrations sawing 
for grade will be emphasized. Instruction in 
filing and fitting saws will be given and in 
estimating wood-lot timber. Experts in many 
lines of logging and milling are being engaged 
to give talks. In previous demonstrations an 
electric motor was used for power, also several] 
types of gasoline tractors. In addition a steam 
unit and one or more types of so-called indus- 
trial units will be used in this fall’s demonstra. 


tion.’’ 
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Holds Three Group Meetings 


Three group meetings of the Illinois Lumber 
& Material Dealers’ Association were held last 
week, the first at Charleston, on July 13, the 
second at Fairfield on July 14, and the third at 
Robinson on July 15. All of these meetings were 
well attended and the programs for and discus 
sions at each were much the same, having to 
do with business conditions, past and present. 
Art Risser, chairman of the district in which 
these cities are located and who is also a member 
of the board of directors, was in attendance at 
each meeting, as was Secretary J. F. Bryan, of 
Chicago. 

Prior to the three meetings mentioned above, 
a conference of the Decatur group was held on 
the evening of July 12 in the St. Nicholas Hotel 
at Decatur, Ill. Here also the discussions c¢en- 
tered primarily on business conditions. 

Secretary James F. Bryan, of the State asso- 
ciation, announces that next week three group 
meetings will be held, the first on July 28 at 
Monmouth, beginning with a 6 o’clock dinner; 
the second on July 29 at Carthage beginning 
with a noon dinner, and the third on July 30 at 
Quincy, also beginning with a noon dinner. 
Charles O. Folke, of McCombe, is chairman of 
the district, Walter Hydter, of Blandinsville, 
secretary, and John M. Lyon, State director. 


Philadelphia Association Activities 


PHILADELPHIA, Pa., July 21.—An enthusias- 
tie and well attended meeting of the directors 
of the Philadelphia Lumber Board of Trade 
was held Tuesday afternoon in the Packard 
Building. Those present at the session were 
John E. Lloyd, John H. Derr, Thomas Gucker, 
jr., Watson Malone, J. Dyre Moyers, Amos Y. 
Lesher, J. K. McLean, Herbert P. Robinson, 
J. E. Smith, jr., Leonard E. Weitzel and Charles 
Borner. 

Plans for an energetic membership campaign 
were discussed and approved in connection with 
cost studies now being undertaken by the Board 
of Trade. Kenneth P. Gregg, for the managers, 
stated that at an early meeting motion picture 
records of yard and delivery operations would 
be shown. A program for the proposed enter- 
tainment was also discussed and definite plans 
will be presented at the next meeting. Follow- 
ing the meeting of the directors, a meeting of 
the millwork section of the Board of Trade was 
held. 

The midsummer meeting of the Philadelphia 
Wholesale Lumber Dealers’ Association was 
held Thursday at the Manufacturers’ Country 
Club, Oreland, Pa. The afternoon schedule 
included golf and other sports. Dinner was 
served in the evening. 

H. J. Meyer proved himself to be’ king of the 
niblick wielders at the recent tournament of 
the Philadelphia Lumbermen’s Golf Club, whieli 
attracted fifty members ard guests to the links 
of the Old York Road Country Club. The win- 
ners, with the official scores, were: First, H. J. 
Meyer, 102-38-64; second low net, B. Hazzard, 
100-30-70; third low net, T. Updegraff, 112-40- 
72. Four players were tied for fourth honors: 
H. MeDowell, 91-16-75; R. Wistar, 85-10-75: 
A. Souder, 86-11-75; W. MacBride, 98-23-75 


On the play-off for fourth prize, Mr. McDowell 
was the winner. 

Thomas R. Marshall, secretary of the club, 
stated after the tournament that another meet 
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pi It 
sould be held in the near future. ‘‘ These golf 
affairs are most enjoyable,’’ he said. ‘‘ A large 
percentage of the members remain for dinner 
which is always a pleasant feature. While the 
scores are not always comparable with the fig- 
yres made by Sarazen, Barnes or Bobby Jones, 
yevertheless the fellowship is of the highest.’’ 


Launch Short Leaf Pine Association 


ABERDEEN, Miss., July 19.—The Short ‘Leaf 
Yellow Pine Association, comprising most of 
the shortleaf pine manufacturers of Alabama 
aud Mississippi, was successfully launched at 
, meeting held here recently at which time 
enough money was subscribed to assure the 
association of an active and successful future. 
The majority of the shortleaf yellow pine di- 
mension consumed in the United States is man- 
ufaetured in the territory served by this asso- 





To Survey Lumber 
Requirements 


The Forest Service has 
granted leave of absence for 
a year to L. N. Ericksen, For- 
est Products Laboratory, in 
order that he may make a sur- 
vey of the lumber require- 
ments of the Western Electric 
Co., of Chicago. The chief 
purpose of the proposed sur- 
vey is to determine the suita- 
bility of different grades of 
lumber for various uses in the 
manufacture of electrical ap- 
pliances. 


It is probable that the survey 
will include a study of the 
practicability of the purchase 
of small ready-cut stock to 
meet the needs of the big elec- 
trical equipment plant of the 
Chicago company. 


Mr. Ericksen is a graduate 
of the forestry division of the 
University of Minnesota. He 
joined the staff of the Forest 
Products Laboratory in 1921, 
specializing in small dimen- 
sion stock, hardwood grading 
and the wood requirements of 
the hardwood consuming in- 
dustries. His experience at 
Madison especially fits him for 
the survey which the Western 
Electric Co. wants made. Mr. 
Ericksen will begin his work 
this month. 











lation, and the manufacturers have banded 
together to eradicate the evils in their industry. 
_The manufacturers comprising this aggocia- 
tion propose to use every legitimate means to 
Promote their business interests and among 
other things will station representatives in the 
‘ousuming territory whose duties will be to in- 
vestigate complaints made against shipments of 


members and personally to protect their inter- 


‘sts. This is not intended as a reflection 
against the retail lumber dealers, in reality it 
‘8 4 protection fo the fair and honest retailer 
who 18 a8 much concerned as the manufacturer 
- killing the practice of unjust claims and 
‘omplaints. There will also be traveling in- 
‘pectors who will visit the mills and see that 
‘ach member is grading his lumber correctly 


and this feature will be as carefully watched as 
the complaints on the consuming end. In other 
words the shippers intend to furnish the grade 
sold, a grade of lumber that will stand the test 
and then they mean to see that they are paid 
in full for their product. 

The association condemns, as unsound and 
wasteful merchandising, the transit car practice 
and will make war against this evil. The mis- 
nomer grade of No. 2 common and better was 
also thoroughly discussed and a vigorous effort 
will be made to have the members ship their 
lumber strictly on grade. Full information 
relative to stocks on hand and marketing con- 
ditions will be carefully gathered which will 
enable even the small operator intelligently to 
conduct his business and market his product. 

The headquarters of the association have been 
established at Columbus, Miss., with the newly 
elected executive secretary, M. L. Wootten, in 
charge. The following officers were elected for 
the coming year: 

President—A. DeWeese, A. DeWeese Lumber Co., 
Philadelphia, Miss. 

Vice president—J. W. 
Co., Fullerton, La. 

Executive secretary—-M. L. 
Miss. 

Secretary—-F. A. Bradley. 

Treasurer—Charles Treas. 

Directors—Officers and T. R. 
Miller and J. R. Phillips. 


Crawford, Gulf Lumber 


Wootten, Columbus, 


Simmons, E. T. 


Fire Prevention Mill Managers’ Topic 


Houston, Tex., July 20.—Lumber under- 
writers had their day at the monthly meeting 
of the East Texas Mill Managers’ Association 
at Galveston Saturday, and they took the oppor- 
tunity of telling the mill managers a few facts 
that were none too pleasant to hear. 

Hugh Harleston, of Kansas City, Mo., of the 
Lumbermen’s Underwriting Alliance, declared 
the South in 1925 produced 50 percent of the 
premiums and 80 percent of the losses. He con- 
sidered as a base the entire United States and 
Canada. Mr. Harleston said there had been 
an increase in the South in the fire hazard, and 
because of this stock companies almost unani- 
mously are withdrawing from liability on wood- 
working plants. He stressed the importance of 
improving this situation by installing high 
grade fire fighting apparatus, training the men 
at the mill to master the art of fire fighting, and 
the employment as watchmen of capable and 
efficient men thoroughly instructed in their 
duties. 

Dwight Sleeper, of Chicago, of the National 
Lumber Manufacturers’ Inter-Insurance Ex- 
change; H. M. Schram, of the American Lum- 
ber Underwriters, of Houston, and A. F. Bills, 
of Manufacturing Lumbermen’s Underwriters, 
of Kansas City, spoke briefly along the same 
lines as stressed by Mr. Harleston. 

A roundtable discussion following the talks 
indicated a keen interest on the part of the 
mill managers in the topic of fire prevention. 
Representatives of the several larger mills with 
organized fire companies among employees were 
questioned at length by representatives of other 
lumber concerns without such protection. 

E. O. Siecke, of College Station, State forester 
of Texas, secured through a resolution adopted 
the whole-hearted pledge of support of the 
forestry department, which is confronted with 
the problem of adequate appropriations from 
the State. 

The Saturday meeting was said to have been 
one of the most profitable meetings of the mill 
managers of the year. 


THE PLUM ecureulio is a species of beetle 
which attacks peaches, plums and other fruit. 
As a result of control activities followed since 
the unprecedented outbreak of the cureulio in 
Georgia peach orchards in 1920, this insect 
seems to be under complete control. A report 
received from a local representative of the 
United States Department of Agriculture states 
that the Georgia peach crop this season is esti- 
mated to be the largest in the history of the 
industry. There are few signs of damage from 
eurculio. , 





Fast Delivery 
on Mixed Car Shipments 


Oak and maple flooring, all grades and sizes, 
Tennessee red cedar, at your station the fol- 
lowing morning if you phone or wire your or- 


der before noon. This service is possible with- 
in say 100 miles of Chicago because of the 
wonderful railway facilities which center in this 
city. Over 38 railroads with 109,000 miles of 
track, have their terminal in Chicago, the great- 
est point of merchandise 
distribution in the world 
for distance shipments in 
the least time. 
Quality—Price 

Strictly guaranteed ac- 
cording to Association 
rules, with satisfaction to 
you and your customer or 
money back, and no quib- 
bling. Prices right. Wire 
collect your next order to 
the ‘‘House of Pleasant 
Dealings.’’ 




















4052 Princeton Ave., 


CHICAGO Telephone Boulevard 0636 


7-24-26 











| Fix Your 4 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 





Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 


Over $9,500,000 paid to our policyholders 
The 





American Credit-Indemnity Co. 
NEW YORK 





{ 
| 
| 
compared to the security afforded. 


OF 
511 Locust St. 1751111.Mer.Bank Bid. 80 Maiden Lane 
St. Louis, Mo. Chicago, Ili. New York, | N. Y 




















The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 









mens; detach 

them one by 

one and observe ;OTEEL COMPANY 
their clean-cut OrTTesUREH eA 


COOMER OYILOMm® 
cmicaeo 


edges and gener- 
al excellence. 


The John B. Wiggins Company 
Established 1857 
Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods ~* 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








Hemlock—Complete Stock 

4/4 Birch No. 1 C.&8B...350,000 4/4 Basswood No. 2 Com....3, 

4/4 Birch No.2 Com ...175,000 4/4 Soft Elm No.2 C.& B. 100. 

4/4 Maple Sel.& FAS... 16,000 8/4 Soft Elm No.2 €. 4B ..30. 

4/4 Maple Mo, 3 Com......150,000’ 8/4 No.2Com Hard Maple. 15, 

4/4 Besswood No.1 C. &B.30,000 13/1612” Fac. Ma. Floor .40, 
Hemlock Lath 4° and 32” 


Write for description and prices. 
rygue ’ 
Hales’Timber Go., Inc. 
FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. | 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech 
Bass 1 


Spruce. Cedar Shinales 
Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
q Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
h, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 











END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 
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A Lumberman Grows With the 
Nation's Capital 


(Continued from Front Page) 

Mr. Wimsatt has been « hard worker. He 
started in at 6 a. m. as « boy, worked all day 
and returned after dinner to assist in posting 
the books, remaining until 9 p. m. He has 
worked hard ever since and is still at it, al- 
though. the development of his business has 
relieved him of a good deal of detail work. 
Nevertheless Mr. Wimsatt continues to figure 
all of his important bills and keeps in intimate 
touch with all branches of his business, which 
ineludes manufacture as well as merchandising 
of lumber, and the operation of a short-line 
railroad. 

‘*T have always stuck to a strictly legitimate 
wholesale business,’’ he said. ‘‘My business is 
with the retail merchant. We do sell to a few 
large railroads, the Pennsylvania and Balti- 
more & Ohio, for example, which buy from the 
manufacturer. The Pennsylvania sends its owm 
inspectors to our mill at Dover, N. C., while 
the Baltimore & Ohio does its inspecting here. 
We do not know the public or the consumer in 
«i business sense, not even selling direct to the 
larger building contractors, such as Fuller & 
Co. We are wholesalers and stick to our job.’’ 


Says Life Quite Uneventful 


Mr. Wimsatt said that his life has been quite 
uneventful. He has attended to his business 
affairs as a business man, looked after his fam- 
ily and sought to do his duty as a citizen. He 
has had some ups and downs, like other busi- 
ness men, but has managed to keep on top and 
make a considerable success of life. 

‘*T have been a sort of pater familias to 
young men entering the lumber business here,’’ 
he said. ‘‘Oceasionally one has died owing me 
«a few thousand’ dollars or has failed without 
liquidating his indebtedness, but that is all in 
the course of normal business. Three weeks 
ago my large sawmill at Dover, N. C., near 
Newbern, was destroyed by fire, but that also 
is an ineident to business. We will be cut out 
down there in probably four or five years and 
will rebuild as a one-band mill instead of two 
on that account. The insurance on the mill 
was $30,000 and the new mill will cost about 
$40,000. We were very fortunate at that in 
having a fairly efficient fire protection system 
and a favorable wind when the fire came re- 
cently. Our planing mill, larger than the saw- 
mill, was not damaged, and our yard with 
8,000,000 feet of lumber stored and our dry 
kilns likewise escaped.’’ 

Mr. Wimsatt also operates a chain of small 
mills cutting softwood. 

Mr. Wimsatt has witnessed great changes in 
the lumber business. 

‘*Originally,’’ he said, ‘‘all our lumber came 
up the Potomac by vessel. A good deal of it 
is still shipped that way. We have a small 
fleet of schooners busy all the time. We han- 
dle all kinds of lumber. Just now a steamer 
is en route from the north Pacific coast with 
fir lumber and red cedar shingles. We get lum- 
ber from Washington and Oregon, the Inland 
Empire, from California, from Virginia, West 
Virginia, the Carolinas, and other southern 
States. A lot comes from Texas, and hard- 
woods and softwoods from Canada. 


Changes in Demand for Lumber 


‘Years ago we used to handle great quanti- 
ties of rived cypress shingles. Now if we got 
an order for 10,000 of them we would hardly 
know where to place it. They are not riving 
them any more, the sawed shingle having taken 
their place. No sawed shingle ever equalled the 
rived cypress product in durability, but the 
hand process was a slow one and times have 
changed. The red cedar shingle is much thin- 
ner, but very popular and we handle it in large 
volume. 

‘*Time was when we brought spruce lath 
from New Brunswick cargo after cargo. In 
those days I would say we handled 90 percent 


spruce lath. The change in this respect has 
been so far-reaching that perhaps 10 percent 
would now cover spruce and 90 percent south- 
ern pine. 

‘*Many years ago longleaf yellow pine step- 
ping for outside use was the highest quality 
of lumber we handled from the South, and I 
can well remember when we handled it at a 
profit on the basis of $25 per 1000 feet. The 
other day I was asked for a quotation on a 
relatively small quantity and the figure given 
me by a large southern mill was way over $100. 
When we were getting this fine lumber on a 
$25 basis wholesale it cost us more than south- 
ern pine flooring, which then was shipped 
rough and finished here. 

‘*Maple flooring used to be the favorite in 
hardwoods in this district, but has been largely 
displaced by oak. The quantities of oak floor- 
ing we handle these days are quite remarkable, 
While perhaps no hardwood beats maple for 
wearing qualities the grain of the oak seems to 
be preferred here, and as merchants we natu- 
rally handle what the trade demands. We also 
handle a great deal of southern pine flooring, 
which is likewise very popular and makes a 
beautiful floor.’’ 


An Incident of the Early Days 


Mr. Wimsatt recalled an incident of many 
years ago when a friend came into his office 
and informed him he was going to Alabama 
that night to pay cash for a tract of longleaf 
yellow pine which he and his associates had 
cruised. He said he had $50,000 in his hand 
bag. 
‘*T asked him what he was going to pay for 
it,’’? said Mr. Wimsatt. ‘‘He told me $1.25 an 
acre. Think of it in these days! A dollar 
and a quarter an acre for as fine a stand of 
longleaf pine as grew in the South. The tim- 
ber of that quality would probably be worth 
$80 an acre today, not to mention the land, but 
the transaction took place long ago.’’ 


Mr. Wimsatt has perhaps 30,000 acres of 
eut-over Jand in the vicinity of his Jarge plant 
at Dover, N. C. Some of the land is highly 
fertile and about 700 acres are now being 
cropped. About 200 acres are in tobaceo this 
year. Last year 160 acres were planted to this 
crop, producing 160,000 pounds of tobacco. 
Some corn and cotton also are raised, and a 
considerable number of hogs, which promise 
to do well in view of prevailing prices. This 
year, however, the hog venture ran into bad 
luck. About seventy young pigs died off before 
it was discovered that they had crossed fangs 
and when they suckled tore their tongues to 
pieces. This trouble was remedied. 

On his farm near Washington Mr. Wimsatt 
raises wheat and corn and every year feeds 4 
earload of cattle, which the following spring 
are marketed. He also feeds a number of pigs, 
which run behind the eattle. This year the cat- 
tle sold for a little over 9 cents on the hoof, 
while the hogs that ran behind them brought 
upward of 14 cents. 

‘*We do have a wonderful pile of manure in 
the barnyard every spring after the eattle are 
shipped away,’’ said Mr. Wimsatt, ‘‘and that 
helps a lot in keeping up the fertility of the 
farm. We also keep a small dairy herd, 
chiefly on account of the grandchildren. When 
they come out here they can drink four or five 
gailons of milk in no time.’’ : 

Mr. Wimsatt has a 6-hole golf course on his 
farm, and is actively interested in the sport, 
spending part of Saturday afternoon and Sun- 
day on the green. His children and grandchil- 
dren also patronize the links Saturday after- 
noons and Sundays. Years ago he helped keep 
fit by playing tennis, but the tennis court has 
not even been leveled off this year. ‘‘I find 


tennis rather speedy now and a bit hard on the 

knees,’’ he said. . 
One of Mr. Wimsatt’s grandsons, Kurtz Wim- 

‘*He plays & 


satt, is 6 feet 11 inches tall. 
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rather erratic game of golf,’’ said Mr. Wim- 
satt, ‘‘but when he strikes the ball fair you 
ought to see it go. He puts his great height 
and reach into the drive and the ball surely 
flies. I never saw such a drive, and I have wit- 
nessed some good ones.’’ 

Mr. Wimsatt is much interested in horticul- 
ture and has quite an extensive apple and 
peach orchard on his country place. He also is 
experimenting with English walnuts and pe- 
cans, and raises quantities of cherries and 


small fruits. The other day he purchased a 70- 
acre tract across the road from his 250-acre 
farm. The new addition is largely overgrown 
and untilled. He bought it, he said laughingly, 
‘*just to keep somebody else from getting it.’’ 

His country home is of colonial type, with 
spacious porches and surrounded by enormous 
oak trees. He finds it about eight degrees 
cooler there on hot days than down in the city, 
and takes great delight in having his friends 
visit him on the farm. 


In the Realm of Building 


Remodeling Attains Good Volume 


Lima, OnIO, July 19.—Considerable remodel- 
ing is being done in Lima, the building figures 
each month showing a good amount expended 
for the remodeling of old homes. During June 
$141,498 was spent on new buildings, and $17,- 
715 remodeling. During May permits for new 
buildings amounted to $123,170, and for re- 
modeling jobs $15,685. While the remodeling 
figures, naturally, fall far below those for new 
construction, they nevertheless indicate that a 
very respectable amount of lumber is being 
used from month to month for the remodeling 
and repairing of old homes. Those conversant 
with the situation attribute this activity in re- 
modeling to the interest aroused in the possi- 
bilities of making new homes from old ones, 
fostered by the remodeling campaign conducted 
by the AMERICAN LUMBERMAN. The possibili- 
ties in that direction, illustrated by the AMER- 
IcAN LUMBERMAN’S book of remodeled homes, 
has led to tangible results in many cases. 


June Permits Five Percent Over May 


Figures on building permits issued in 462 
cities for the first half of 1926 seem to indicate 
that building activity during the next six 
months will measure up well with the same 
period last year, according to the National 
Monthly Building Survey issued by S. W. Straus 
& Co. Totals for the first six months of 1926 
were $2,218,002,755 compared with $2,343,308,- 
089 for the first half of last year, a loss of 1 
percent. 

Commenting om these figures, the Straus bul- 
letin says: 

Against this slight falling off, the figures for 
June revealed a rather surprising volume. Per- 
mits issued in the 462 cities were $413,593,412, 
compared with $384,321,193 last June, a gain of 
7% percent. The significance of the figures lies 





BYLLDING MATERLAL INDEX 
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in the fact, however, that they represent a gain 
over May this year of substantially 5 percent, 
which #§ abnormal. Normally, there is a rather 
sharp decline between May and June, sometimes 
running as high as 10 percent. Last year, when 
building activities were proceeding with unprec- 
edented momentum, June permits were just about 
equal to those of May. Whether this June spurt 
marks the beginning of a period of even more in- 
tensive building activity than has ever before 
been experienced in the United States or whether 
the June reports represent a considerable volume 
of accumulated projects that were deferred from 
the spring months, due to unfavorable weather 
conditions, can not now be determined. 


Removes Ban on High Buildings 


MILWAUKEE, WiIs., July 19.—A_ building 
boom in the downtown section during the next 
two years to the extent of between $25,000,000 
and $30,000,000 is predicted as a result of the 
decision of the Wisconsin State Supreme Court 
which permits the city, under home rule, to 
regulate the heights of the structures here. This 
is a reversal of the first decision of the high 
court which previously held that Milwaukee’s 
250-foot building height ordinance was illegal 
and that the home rule powers of the city did 
not cover the regulation of the height of build- 
ings. 


House Built on Wrong Lot, Moved 


LOUISVILLE, Ky., July 20.—A crowd of about 
200 persons assembled in the vicinity of 32nd 
and Magazine streets, on Saturday night, and 
watched a crew of house movers who were busily 
engaged in moving a new 4-room frame bunga- 
low to an adjoining lot, after the builder had 
discovered that he had built the house on the 
wrong site. Fortunately for the builder the 
house was of frame construction, and therefore 
readily moved. 


Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


Maximum Price Level 


Co 
i] 


Price Level, May, 1926 





Pittedur, 
Mails, wire, 1913 AVERAGE PRICE = 100 
Pittsburgh 
Spructral, steel INDEX — ” 
ar. pr. ay 
Douglas Pir, No. 2, At Peak 1926 1926 1926 
at Mille, COMMODITY Date Index Index Index Index 
Hemlock, No. 1, north- Building material index..Apr. 1920 299.7 77.0% 17%.2 171.6 
‘TR, Chicago. $rick, common ......... Oct. 1920 251.1 173.1 175.2 
lath og Tre CTT ery Jan. 1921 233.7 195.46 16.1 191.7 
i ailin ime Hollow tile ............2 June 1920 286.9 117-2 117-2 117.2 
: Lime, common lump....Oct. 1920 286.0 219.2 218.9 217. 
Eee Shingles, Portland cement ....... Sept. 1920 192.9 168.4 168.4 168.4 
Building sand........../ Jan. 1921 209.6 170.0 168.4 165.6 
“MecTRitey Pista, Bars, reinforeing.......: July 1917 327.1 145.4 149.0 145.4 
7 Nails, wire....... ...Jan. 1920 252.9 151.2 151.2 151.2 
"ilow Pine Flooriag, Structural steel.........June 1917 331.0 129.1 129.1 129.1 
seen Douglas fir, No. 1.......3 Jan, 1920 407.3 179.2 179.2 179.2 
Mate Class, Hemlock, No. 1, north..Mar. 1920 282.1 162.8 161.3 161.3 
aw York, Lath, yellow pine....... Feb, 1920 582.0 178.3 166.2 167.1 
Winhow Glass, Red cedar shingles...... Feb. 1920 346.8 152.0 141.4 137.3 
£-0.0, works . Oak, white, plain....... Mar, 1920 419.0 175.6 175.6 175.6 
Linseed 01) Yellow pine flooring..... Feb. 1920 455.3 208.2 203.5 198.6 
Hew Yorn,’ EE Ley Aug. 1920 329.5 150.8 150.8 150.8 
Iutty, Window glass .........- Aug. 1918 295.2 138.3 138.3 138.3 
New York, Linseed Ofl....ccccccccced Aug. 1919 480.4 174.1 174.5 174.6 
Turpentine eee Jan. 1920 226.4 150.9 150.9 150.9 
ew Yor OENS. 62ccscecsens Apr. 1920 601.8 233.0 226.0 201.3 
_ ere Jan. 1925 243.3 225.6 225.6 225.6 
rite lena 
New Yor,’ 


* May figure not available. 


3ar represents level as of April 








WILSON’S 


WEED KILLER 


kills vines, poison ivy, and all weeds from 
your lumber yards immediately and effici- 
ently. One application a season is sufficient. 
Just mix with water and sprinkle. So easy. 
Most effective weed killer on the market. 


One quart (makes 10 gallons) 75¢. 
One gallon (makes 41 gallons) $2.00 


Write— , ; 
DEPT, R SPRINGFIELD, N. J. 














| engineering service. 


We'll Build An 
Entire Plant 


for you—survey your site, make speci- 
fications, furnish labor, superintend 


=== 





construction, and guarantee the work. 


Certainly 36 years’ experience in 
this work qualifies us to give the 
greatest satisfaction. 


Write tor full particulars on our 





_LHRALL&S HEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 














Lake Charles, La. 























INSURE! 


We can quote you authori- 
zation and rate on your 
lumber properties by wire 
or return mail. Wire or 
write for information. 


RECIPROCAL 
NON-ASSESSABLE 


The Lumber Underwriters 


A. B. Banks & Co., Mgrs. 
LITTLE ROCK, ARKANSAS 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - « 














F YOU use BOX SHOOKS or cut 
to size stock in any of the follow- 
ing woods and will give us an oppor- 

tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(‘Idaho White Pine 
Pondosa Pine 
= Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 


Sullivan Creek Lumber Co., Lto. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


Prices 
Anywhere. 






























HARDWOOD FLOORING 
Maple - Oak - Beech 


, ai? Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 












CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 














Southern Millwork Men Dis- 


cuss Marketing Problems 


SAVANNAH, Ga., July 19.—The mid-summer 
convention of the Southern Sash, Door & Mill- 
work Manufacturers’ Association was held at 
the De Soto Hotel, here, last Wednesday, Thurs- 
day and Friday, with about fifty members pres 
ent. J. Harold Mulherin, of the Perkins Manu- 
facturing Co., Augusta, Ga., chairman of the 
association board of directors, presided. 

The first address Wednesday was by H. L. 
Kayton, president of the Southern Forestry 
Congress, who spoke on ‘‘Southern Forests 
and Lumber.’’ He told what his association 
is doing in advancing forestry and reforesta- 
tion work in the South. 

‘*Our duty in Relation to the Sale of Wood 
Building Material as Against Substitutes,’’ was 
discussed by W. F. Shaw, assistant manager of 
the National Lumber Manufacturers’ Associa- 
tion. Mr. Shaw explained the purpose of the 
national advertising campaign of the manu- 
facturers’ association to increase the use of 
lumber, and told the millwork manufacturers 
how they could codperate and assist in this work. 
He stated that the association had recently de 
cided to open twelve or more offices in different 
sections of the United States in order to have 
service facilities available within a day’s notice 
for almost any district in the whole country. 
Following his talk the association went on 
record with a resolution approving the plan 
of the national organization and agreeing to 
give the advertising campaign the support and 
codperation of the industry in the South. 

The final subject Wednesday morning was a 
roundtable conference on ‘‘The Utilization of 
Southern Lumber.’’ Those speaking on this 
subject included John M. Gibbs, of Norfolk, 
Va., secretary of the North Carolina Pine Asso- 
ciation; KE. C. Harrell, of Jacksonville, Fila., 
secretary of the Georgia-Florida Saw Mill Asso- 
ciation; and William Petrie, of the Gulf Red 
Cypress Co., of Savannah. 

Mr. Gibbs presented statistics to emphasize 
the increasing costs of timber. He also told 
of the plan of the North Carolina department 
of agriculture, division of markets, to perpet- 
uate the supply of shortleaf pine in that State. 
Mr. Harrell spoke somewhat along the same 
lines as did Mr. Gibbs, stating the future would 
develop many ways by which southern lumber 
could be commercially utilized until there would 
be little or no waste product at the mill as there 
is at present. Mr. Petrie urged the millwork 
industry in the South to buy its lumber from 


southern sawmills, and to utilize the lumber 


produced in the southern territory. 


The convention opened Thursday morning 


with the election of five new members: The 
Starr Manufacturing Co., Benson, N. C.; Cun 
ningham Lumber Co., Columbia, 8. C.; D. W. 


Roof, Columbia; Davidson Sash & Door Cv., 
Lake Charles, La., and the Acme Builders’ Sup- 
ply Co., Meridian, Miss. 

The most important matter of the meeting 
was then taken up—‘‘The New Definition of 
Millwork and the Uniform Proposal.’’ After 
considerable discussion it was laid on the table 
until the annual meeting in November. 

Several spoke on this subject, the first being 
Wilkie J. Schell, Jacksonville, Fla., who advo- 
cated adoption of a uniform proposal and a new 
definition, but suggested certain changes. 

L. EK. Kern, of New York, technical secre 
tary of the American Institute of Architects, 
made a very interesting and instructive talk 
concerning this matter, stating that the in- 
stitute was favorable to a uniform proposal and 
definition, but recommending that the committee 
consider the standard contract form that is 
already in use by the American Institute of 
Architects, and adopt this form either in whole, 
or use such paragraphs or sections that directly 
relate to the subject covered in the millwork 
contract. Legree Inglesby, of Columbia, 8. C., 
and A. T. Griffin, of Goldsboro, N. C., were 


other authorities who spoke on this subject. 

‘*Changes in Grades of Window Glass an( 
Labeling of Glass,’’ and ‘‘ Window Glass and 
Millwork,’’ was discussed by M. C. Sullivan, of 
the American Window Glass Co., Atlanta; 
Powers Pace, of F. J. Cooledge Sons, Atlanta: 
B. W. Spille, of the Hires-Turner Glass Co,, 
Washington, D. C.; C. T. Mahan, of the United 
States Sheet & Window Glass Co., Freeport, 
La., and J. E. Ingram, of the Pittsburgh Plate 
Glass Co., Atlanta. The talks largely concerned 
the proposed changes in window glass labeling. 

‘*The Quality of Millwork Should Be Raised 
to a High Standard’’ was the final topic dis. 
cussed Thursday, C. H. Dudley, of Atlanta, 
speaking on this subject. Advocating improve. 
ment in the quality of millwork, Mr. Dudley 
touched first upon the proper and careful selee- 
tion of raw material and its treatment after 
being received, then brought out the vital im. 
portance to the industry of modern woodwork 
ing machinery for turning out not only more 
work but better work, and also doing this 
work at a lower cost. He also touched upon 
the careful selection of mechanics and ma- 
chine operators in the different departments 
of the business as a means of bettering the 
quality of the work, and told what excellent re- 
sults the Phoenix Planing Mill, of which he 
is the manager, had achieved, by holding reg- 
ular meetings once each week of superintendents 
and foremen to discuss their differences and ex- 
change ideas in the handling of their work. 

The first subject discussed Friday morning 
was: ‘‘Should We Sell Millwork Exclusively 
Through the Retail Dealers or Direct to Con- 
sumers and Contractors?’’ Those speaking in- 
cluded J. Harold Mulherin, of Augusta, Ga.; 
Emry Eade, of Little Rock, Ark., and C. B. 
Harman, of Atlanta. 

Discussing this problem from the viewpoint 
of the manufacturer, Mr. Eade stated that one 
of the first and most important problems of 
the millwork plant was ‘‘How can my product 
be marketed to my advantage?’’ In this re- 
spect the matter of cost plays an important role. 
He said that he did not believe the consumer 
paid a higher cost because of the ‘‘ middle 
man.’’ He urged every codperation between 
the retailer and the manufacturer, and ended 
with the statement that he advocated distribu- 
tion through the ‘‘middleman.’’ 

On this subject, Secretary Harman said that 
it is not customary anywhere in the South to 
sell plan and detail work through the retail 
dealers, principally because they prefer to sell 
stock material and because very few dealers 
are able to handle an order for detail work, and 
because they do everything to discourage the use 
of special work. A firm which is selling direct 
to the contractors and consumers should not 
undertake to sell to the retail dealers. 

A. .C. Bensen, field superintendent for the 
Lumbermen’s Mutual Insurance Co., spoke on 
‘«The Value of Organized Effort in Fire Pre- 
vention Work.’’ The final talk Friday was by 
A. G. Morris, of the Moore Dry Kiln Co., of 
Jacksonville, Fla., who diseussed ‘‘The Dry 
Kiln and Millwork.’’ 

The annual golf tournament of the associa- 
tion for the millwork championship of the South 
was played Friday afternoon at the Savannali 
Golf Club, Wilkie J. Schell, of the Schell Sash 
Manufacturing Co., of Jacksonville, winning 
the championship. As a result Mr. Schell will 
retain the Williams Cypress Cup until the 1927 
summer convention, at which time the cup will 
again be played for. 

This tournament was for active members of 
the association only, but there was also 4 
special tournament for the associate members, 
the winner receiving a leather golf bag pre 
sented by the American Window Glass Co. It 
was won by Powers Pace, of F. J. Cooledge & 
Sons, of Atlanta. 
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Dealers Tell of Prospective 
Millwork Conditions 


, number of leading retail lumber dealers and millwork manufacturers throughout the coun- 
»y in letters to the AMERICAN LUMBERMAN have told of present business conditions and pros- 
ects for fall in the sash, door and millwork field, and since these brief surveys give a concise 


and authentic review of business conditions they are of exceptional interest. 


These letters 


ome from Oregon and North Carolina and from Canada and Florida, but most of them bear 


the mark of central and central western communities. ters 
In a number of localities there is considerable business, but the ever-existing evil 


optimistic. 


of overproduction keeps prices at unsatisfactory levels. 


The general tone of the letters is not 


Farm crop prospects on the whole are 


good, and a number of millwork dealers are counting on a good farm trade to keep the vol- 


ume of their business up to last year’s. 
the prospects for fall business : 


LINCOLN, Nep.—Business in Lincoln has been 
about the same as last year. This is all special 
millwork. Business out in the territory has been 
much poorer than last year because of a short 
wheat crop and a low price of corn on last year’s 
crop. We will have a wheat crop no larger than 
we did last year, but the corn prospects are some- 
what better. It has a long way to go, however, 
before maturity and we must have frequent rains 
petween now and the first of September to make 
a satisfactory crop. As soon as it is determined 
that we do have a good corn crop at a fair price, 
there should be a better business in the fall than 
we had last year, but the whole year can not be 
any better than it was last year—and that was not 
very good. 


Denver, CoL_o.—Regarding present conditions 
and outlook for fall business, there has been con- 
siderable shrinkage in the volume of city business 
n this intermountain territory as compared with 
last year. On the other hand, conditions in the 
mining and agricultural sections are decidedly 
jetter. Our opinion is that the increase in the 
volume from the country will offset the city de- 
crease for the remainder of the year and that 
1926, as a whole, may not show any particular 
shrinkage from that of 1925. 

PoRTLAND, OrE.—The outlook for fall business 
in sash, doors and millwork, both stock and spe- 
cial, is very fair in this locality, and if we had 
millwork in the same proportion to the permits 
taken out that we had a few years ago, the manu- 
facturers in this locality would be loaded to ca- 
pacity. As it is, the production is just a little 
more than the demand; therefore, prices received 
are far from satisfactory. 


GREENSBORO, N. C.—We only do special mill- 
work, and in our particular line there is a fair 
demand at exceedingly low prices. 


INDEPENDENCE, KAN.—Concerning the outlook 
for fall business in stock and special millwork, 
we are very optimistic. In this section of the 
country we have a splendid crop of winter wheat 
and with such rains we have had, at this time 
our corn is looking good. There is plenty of easy 
money and we look forward to a larger volume of 
business this fall than we had last year. 


LaFayetTg, IND.—The outlook for fall business 
and our present volume is reasonably satisfactory. 
Of course, we are in the middle of an agricultural 
community and when the farmer prospers his 
prosperity is reflected in all lines. 

MIDLAND, ONT.—With reference to present con- 
ditions and outlook for fall business in sash, doors 
and millwork, we might say that we do not look 
for a boom in this line, but believe there will be a 
fairly good fall business from present indications. 

SAGINAW, M1icH.—Outlook for fall business is 
very promising in this section. Our season was 
very late and our building program now is quite 


a We are looking forward to a very busy 
all. 


ARVADA, CoLo.— Our views on the fall outlook for 
sash, doors and millwork are that the demand will 
5b€ much smaller than a year ago, in fact, much 
smaller than the last several seasons. 

CHESTER, Pa—We can not feel that there is 
much in the outlook in trade or special work for 
this fall. The one exception is in schools and 
public buildings. This section seems to be much 
verbuilt both in small houses and in houses tak 
ing special millwork. 


DAVENPORT. 


TIowa.—Our 
condition 


view of the 
of millwork business is 


present 
that we are 


Following are a few pertinent extracts concerning 


suffering from overproduction, and as we do not 
expect a material increase in the demand during 
the balance of the year, we expect the present 
competitive situation will continue. 

PALATKA, FLA.—Business in this State is very 
good. It is not as brisk as last fall but is better 
than usual at this time of year. We look for a 
very good business next fall and winter for both 
stock and special material in millwork. 


| SASH, DOORS and MILLWORK 


Sash and door manufacturing plants in the 
Minneapolis and St. Paul (Minn.) district in the 
last week did a fairly heavy volume of business, 
considering the season. Normally this is the quiet 
time. Some of the mills are operating virtually 
at capacity, filling special contracts. Generally 
the mills are on the midsummer schedule. Some 
country business is coming in, although on the 
whole this source of trade is small. City trade 
also is quiet. The manufacturers now are look- 
ing to the fall season to give sharp stimulus to 
trade. 

This is a quiet month with the planing mills 
and door plants at Buffalo, N. Y., because of the 
vacation season, but trade is said to be about up 
to normal. A fairly large amount of new building 
will be started in the fall. 

The sash and door factories in Los Angeles 
(Calif.) are operating on a very satisfactory basis, 
production being about 10 percent above that of 
last year at this time. Trade in the city is 
slightly below that of a year ago, but a big in- 
crease has been shown in the rural communities. 
Prices are firm. 

Kansas City (Mo.) plants are looking for a little 
improvement in demand between now and the first 
of September. With the striking carpenters back 
at work there will be an increase in construction 
work and orders which have been held back for 
two months will begin coming in. Yard demand 
is reported slow. 

The Baltimore (Md.) sash and door men are 
inclined to take a somewhat more favorable view 
of the situation than recently. Competition con- 
tinues very active, however, with price adjustments 
frequent. But the local mills appear to be getting 
enough orders still to keep them going at full 
time, or nearly so, and the returns in the main 
are satisfactory. 

According to the American Glass Review the 
more popular sizes in the higher qualities of win- 
dow glass are scarce with production at a low 
mark. The journal quoted continues: ‘Some ob 
servers are inclined to think that this condition 
will continue and become more intense despite the 
anticipated increase in production before the fall 
buying season gets into full swing. There has 
been noted in window glass specifications recently 
a decided trend toward the smaller sizes in the 
higher qualities. Percentages of the very large 
sizes are not as big as in former years. Some 
rather interesting facts can be brought out by 
any manufacturer, distributer or dealer if he will 
take the time to make comparisons of sizes and 
qualities most in demand. The heavier grades of 
sheet glass and plate glass appear to be super- 
seding window glass in the larger sizes both in 
homes as well as in public buildings.” 

SR AARAABAAAE: 


Installs Frame Making Machinery 


JACKSONVILLE, FLA., July 12.—The Peninsular 
Lumber Co., of this city, has recently added to its 
large retail yard here a complete frame factory, in 
which it has installed the most modern machinery 
for the manufacture of that commodity. Frames 
of all descriptions will be manufactured from Flor- 
ida red cypress and dense longleaf pine. 

















Beautiful Floors 
for Country 
Club Houses 


fle I f 

F ee Xe ‘s ~ tt: wee ; oe 
Many thousands of feet of 
Maple, Beech and Birch 
Ilooring have been used in 
Country Club Houses 
throughout America. This 
flooring was selected be- 
cause of its beauty, durabil- 
ity and economy. There is 


no better flooring for billiard 
rooms, card rooms, ball- 
rooms, etc., where there is a 
constant scraping of feet. 


This is only one example 
of the sales possibilities of- 
fered in our “Old Reliable” 
Maple, Birch and Beech 
flooring. There are many 
other places where it offers 
big value to builders and 
makes sales for dealers. Let 
us tell you about these uses. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all fu- 
ture stock lists. 
obligate you in any way. 
it now! 


This does not 
Do 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


a ei 


an 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


| Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable”’ 
Hardwood Flooring. 
I would like to receive future lists as 
. they are issued. This will not obligate 
| me in any way. 
| | 
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f Reliable Values 


in SOUTHERN 
HARDWOODS 


Our business is to provide 
users of hardwoods with the 
right kind of stock for their 
needs. 


We are producing fine quality 
Arkansas Oak, Gum, Ash and 
Elm lumber. Good manufac- 
ture, reliable grading, Values 
that satisfy. Nice dry stock ready 
to ship. What do you need? 


Let us have your inquiries on 
all Southern Hardwood items. 


The BREECE-WHITE 
Manufacturing Co. 
SALES OFFICE: 
Bank of Commerce Bldg., 
MEMPHIS, TENN. 


Sales Representatives: 
H. O. PENCE, 610 Lombard Bldg., Indianapolis 
BOYD WHITE, 210 BK Fitth St., Jamestown, N. Y. 
RICHARD KOEHLER, 7218 BE. End Ave., Chicago, 
I. J. NEWSOME, %12 Grand Rapids Sav Bk 
Bhiv., Grand Rapids, Mich 
FRANK HANDEYSIDE, Appleton, Wis. 
ALBERT D. FEARS, P. 0. Box 347, Omaha, Neb. 


Mills: Arkansas City, Ark. — Fondale, La. 


























ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


| THE HEBARD CYPRESS COMPANY, 
- Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BPOWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Features of Cletrac Crawler Tractor 


Dependable, low-cost power, simple construction, 
great strength and “Snap” lubrication system are 
among the outstanding features of the model “K’’ 
Cletrac crawler tractor manufactured by the Cleve 
land ‘Tractor Co., of Cleveland, Ohio. The “Snap” 
lubrication system is especially noteworthy, the 
word “Snap” being the copyrighted name _ orig- 
inated to deseribe what is termed by some auto- 
mobile coneerns as the “One-Shot” system. There 
is no other tractor that has this and, according to 
the Cleveland Tractor Co., it is a very important 
factor in reducing time and effort in maintenance 
and operation. The Cletrac “K’’ combines a 
wealth of power with remarkably low-cost opera- 
tion, and its unusual strength and endurance fit 
it for hauling heavy loads of timbers and for the 
various other power jobs of the logging camp, 
yard or mill. The accompanying illustration de- 
picts the model “K’’ Cletrac employed in trans- 
porting logs in Mercer County, Pennsylvania, a 
distance of 5% miles, the tractor replacing and 
handling more lumber than was formerly handled 
with four teams. 

Specifications and ratings of model “K” Cletrac 
crawler tractors are thus enumerated by the manu 
facturer : 

Motor -Four-cylinder, four cyele, water cooled, 
valve in head, cylinders cast enbloc, 4-inch bore 
by 5%-inch stroke. Crank shaft is .45 carbon 
steel, heat treated, supported in three large bronze- 
back, babbitt-lined main bearings. Vistons are of 
east iron, having three compression rings. Con- 
necting reds are of .35 drop forge carbon steel. 
Valves are cast iron 1%-inch diameter. 

Motor lubrication—Force feed lubrication to 





tion of the transmission is provided by the lower 
train of gears running in an oil bath. 

Cooling system—Tubular radiator with sufficient 
fins for cooling. Capacity eight gallons. The fay 
is of 4-blade construction driven from pulley op 
crank shaft by a composition flat belt. 

Steering—-Is accomplished by the effect of the 
motor through planetary compensating gears. Ag 
pressure is applied on either side of the steering 
brake drums by the steering gear, it slows dow, 
the respective track on which drum the pressure 
is applied, causing the opposite track to speed up, 

Lower track wheels—The lower track wheel ag. 
semblies are of plain bearing design, having cast 
iron bearing boxes with hardened steel shafts. 
Lubrication is by the use of the “Snap” force-feed 
system. Qne press of the pump plunger will oj} 
all lower track wheel bearings. 

Drive sprockets—-The drive sprockets are of cast 
steel and are supported on extra large shafts 
mounted in heavy duty ball bearings. 

Tracks and tractive surface—The track shoes 
are 914 inches wide, S,-inch pitch. Grouters are 
14-inch high. There are twenty-two carbon steel 
shoes in each track. having }{j-inch diameter alloy 
steel track shoe pins. The rollers are of 10-26 
S. A. E. steel, case hardened. The bushings are 
of alloy steel. Length on ground each side is 61 
inches. The total tractive surface is 1,160 square 
inches. Ground pressure is 3.6 pounds a square 
inch. 

Speeds—Two speeds forward and one reverse. 
Low speed is 2.25 miles an hour: high speed, 45 
wiles an hour; reverse speed, 1.75 miles an hour. 





General dimensions and weight—Length over 











Model ‘°K’? Cletrae crawler tractor cmployed in hauling logs in Mercer County, Pen nsylvania 


erank shaft and connecting rods Splash lubrica 
tion to cam shaft, cylinder walls, pistons, rings 
and wrist pins. The oil pressure relief valve is 
located at front of motor on right hand side, ex- 
cess oil by-passing from front main bearing to 
timing years. 

Ignition—BDy high tension Eisemann magneto 
with impulse starter. Full advance is 28 degrees 
with a maximum retard of 20 degrees on the im- 
pulse starter. 

Governor—F ly ball governor to butterfly valve 
at point of carburetor intake. 

Carburetor and fuel system-——-Tillotson carbure- 
tor, size 14%, inches. The intake manifold is hot 
spotted above the carburetor to assure perfect 
vaporization of the gases. Manifold designed for 
both kerosene and gasoline. All fuel lines are of 
annealed copper tubing. The fuel tank and mount- 
ing are assembled to the tractor frame and held 
in place by two steel straps. It has a capacity of 
eleven gallons in main tank and three-quarters of 
a gallon in auxiliary tank. 

Clarifier—All air entering the carburetor is 
cleansed by Pomona clarifier securely mounted to 
the engine with a steel tube connection to car- 
buretor. 

Cluteh—Borg and Beck, of pull-type design, sin- 
gle plate, 10-inch diameter. 


Transmission—Selective type—two speeds for- 
ward and one reverse. All shafts and gears are 
made of alloy steel and heat treated; heavy duty 
ball bearings are used throughout. The lubrica- 


all, 99 inches: width over all, 4814 inches ; height 
over all, 52 inches: ground clearance, 10 inches; 
center to center of tracks, 39 inches; shipping 
weight, 4.265 pounds. 

Ratings--At the draw bar, 15 horsepower; at 
the power pulley. 25 horsepower. Draw bat 
pounds pull, at 2.25 miles an hour, 3,500 pounds: 
draw bar pounds pull, at 4.5 miles an hour, 2,200 
pounds. 

Power pulley and take-off extra equipment— 
Attachment furnished with belt pulley, of 12-inch 
diameter, 6-inch face Operated at 860 revolutions 
a minute at a belt speed of 2,700 feet a minute. 


Truck Use Increasing in Corn Belt 


Demand for motor trucks in prosperous farming 
sections is indicated by the commercial vehicle 
registration in the six corn belt States of Illinois, 
Indiana, Iowa, Kansas, Minnesota and Nebraska, 
which have a total motor vehicle registration (e% 
eluding Chicago figures) of 382,501. This is more 
than twice the number operated in these States 9 
1920 when the total was 168,185. 

Se Raa aws 

MoToR BUSES are now providiag pub lic transport 
service over 5.000 miles of route in territories 
which have no rail communication, according to ® 
survey of eight States by the United States ; bureal 
of public roads. In Kentucky there are 15 countien 
which have no rail communication that are serve 
by 19 bus routes operating 31 vehicles. 
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A Toast to the Host 


oh. I would not drink to the glasses’ clink 
And the happy song and the merry clatter, 
I would drink to the days when we go our ways, 
And the song is still, and the good friends 
scatter. 
Oh, the glass goes ’round with a pleasant sound, 
And the lamp is bright, and the wit is clever, 
But I drink a toast to the sort of host 
Who’s a friend tonight and a friend forever. 


For a friend’s a friend to the utmost end, 
Not here and gone like a flying swallow, 
So I drink to you and a friendship true 
Tonight and all of the nights to follow. 
And I bid you fill with a right good will, 
While the lamp is bright, while the warm 
heart mellows, 
And to drink a toast to a kindly host: 
Here’s the best of luck to the best of fellows. 


Here’s a kindly toast to a kindly host, 
To the sort of host that the soul remembers, 
When the light you miss of a night like this, 
Whose love still gleams like the glowing 
embers. 
Though old time brings tears and the long, long 
years, 
And the sadder hearts and the colder weather, 
When the shadows fall we shall still recall 
This night of nights we were here together. 


We See b’ the Papers 


Hollywood has a movie actress 90 years old. 
We suspected it. 


France keeps looking for recipes when what 
she needs is a receipt. 


A demagogue is a man who plays both ends 
against the middleman. 


Red Grange says he is no movie actor, thus 
making himself the greatest of them all. 


Paris announces that skirts are to be ‘‘short- 
er than ever.’? No, not ever. There was Eve. 
A real baseball fan is one who calls up the 


sporting editor to get the score of an exhibition 
game. 


Many popular song writers steal their melo- 
dies, but no one will ever accuse them of steal 
ing an idea. 

Probably these daylight bandits you read 
about are after some of this daylight we have 
been saving. 


About the only thing of which we feel sure 
in the presidential race is that Alabama is still 
voting for Underwood. 

_ Two New York bricklayers broke the record 

y laying 10,000 brick in seven hours. Or was 
it the other way around? 


We might save a little money by investigating 
Senatorial candidates beforehand instead of 
senatorial primaries afterward. 

Illinois University is going to build an ice 
mk under its football stadium, and it is easy 
‘o guess where it got the idea. 

_ In Florida the speed limit is 45 miles an 
our, and there are probably a lot of fellows 
Wao say, ‘‘Of course, that means sixty.’ 


A French eabinet falls so often now that 
Wien the French people hear something fall 
“urng the night they don’t even get up. 

_A Nebraska man’s whiskers were struck by 
ightning. With a presidential campaign com- 
‘ag on this ought to afford Mr. Hughes some 
lope, » 


Another thing we could never get through 
our head was how a man could live in America 


vind claim to hold the championship of Eng 


If you spend a let of time hating your com- 
Petitor, it would be well to remember that 2 


percent of the business failures in the country 
last year were caused by competition and 37 
percent by poor management. 

The soviet government has relaxed the rule 
against foreign gold prospectors. You have to 
let a fellow find it before you can take it away 
from him. 

On the road to Ludington we saw a sign 
‘*Ladies Ready to Wear Clothes.’’ We were 
glad to hear it. We had begun to fear that the 
dear things were getting over the idea. 


Between Trains 


MILWAUKEE, WIs.—Down on the dock tonight 
we heard another reason why wood should be 
used, and not a substitute. A young sailor said 
to us, ‘Me for a wooden ship. Why, say, bo, 
when one of them steel ships starts to sink all 
there is to grab is the anchor! ’’ 

It was the National Knitted Outerwear Asso- 
ciation that had us come up. We hope the girls 
are wearing outerwear; we understand they 
have practically dispensed—but, of course, we 
don’t know anything about it. We tried to 
think if we had seen a girl lately with outer- 
wear, and it seemed to us that nearly every girl 
was we had seen lately. 


GRAND Rapips, Micu.—Insurance men, the 
real ones, the ones who see to it that your life 
is adequately covered, or would if you would 
let them, dined tonight, and we talked about 
everything but one thing, insurance. About 
the best way a man can serve his business some- 
times is to get away from it. 





BELLAIRE, OHIO—The Kiwanis Club invited 
in the Lions Club, and the Lion and the Ki- 
wanian lay down together, metaphorically 
speaking. There wasn’t any other laying-down 
observable. That is one thing about the service 
clubs. While the highbrows are writing articles 
laughing at them, the clubs go right on making 
life livable for the highbrows. In fact, they 
can almost make life livable with the highbrows, 
and, if they can do that, they have done much 
indeed. 





Just a House 


We have to live in just a house, 
A bit old-fashion house at that; 

We live in just a wooden house, 
While other people have a flat, 

A flat with walls of solid brick, 

And concrete floors, well, inches thick, 
And steps of stone, and bars of steel 
And you can guess how we must feel. 


We have to live in just a house, 
For Dad’s a lot old-fashion, too. 
He says he’d rather have a house 
Than all the flats he ever knew. 
He likes a lawn, and things to raise 
(Can you imagine, in these days?), 
And peace and quiet. ‘‘ Peace’’ is right; 
You never hear a sound at night. 


We have to live in just a house, 
A place you never hear a sound; 
He says the Leauty of a house 
Is that—there’s no one else around. 
Now, in a flat, when day is gone 
There still is something going on; 
But in a house, when day is fled, 
You might as well be all in bed. 


We have to live in just a house, 
A house that’s built of wood, at that. 
Dad says that when he wants a house 
That’s built the way they build a flat, 
With walls of steel and stone and brick, 
And concrete floors, well, inches thick, 
He’ll never look for one for sale, 
He’ll simply get himself in jail. 

















A Sales Idea 
for You 


You want to buy hardwood 
flooring and trim on as favor- 
able a basis as you can, quality 
considered. Now we are cut- 
ting finest West Virginia tim- 
ber—the cream of the timber in 
the Appalachian district. We 
can ship five kinds of flooring 
and five kinds of hardwood trim 
(see list below) in mixed cars 
with Poplar bevel siding. 


If you feel that a carload of 
this stock is more than you can 
handle club together with some 
neighboring dealer or job a 
part of the car. Other dealers 
are doing it and making extra 
profits in this way. 


Get in touch with us and 
no doubt we can work 
out a plan together. 


THE MeEApow River LumBerR Co. 
RAINELLE, W. VA. | 


MEADOW RIVER 
OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Sidin 

Oak, Chestnut, Maple, Poplar and Be 
interior trim, kiln dried or air dried hardwoods. 

















70 AMERICAN LUMBERMAN 


JULY 24, 199 








.-—~ 


STOCK 


SELL MORE 


If you are going to get 
all the profit there is in 
your business, you must 
keep stock investment 
down. 


Do it with local lot 
buying. We're making 
a specialty of this service 
that is making money for 
dealers. 





Ask us about it. 























Reliable for 
40 Years 


Long 
and 
Short 
Leaf 


Flooring 
Ceiling 
Siding 
Roofers 

Air Dried or Dimension 
Kiln Dried Boards{ F228", 


Shipments within 24 hours. 


Gordy Lumber Co. 


VALDOSTA, GA. 
All Sales Subject to S. P.A. Rules & Inspection 
























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“* Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Cummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


‘ a ww LUMBER 
Cypress cowess 


Shingles and Lath 





Sales Office, 300 Madison Ave., New York City 











| BUSINESS CHANGES, 





Business Changes 


ALABAMA. Monroeville—B. A. Parnell Lumber Co, 
removed to Selma 

ARKANSAS Little Rock—Chas. T. Abeles & Co. 
sold to Arkla Sush & Door Co.; includes branches in 
Eldorado, Ark., and Alexandria, La. 

CALIFORNIA. Chula Vista—National Avenue Lum- 
ber Yard sold to ©. Rodney Smith who will remove it 
to National Ave. and Flower St. 

Downey—Downey Building Supply Co., owned by B. 
Fallon, has been sold to Los Angeles interests and will 
be operated as Downey Lumber Co, with W. W. Har- 
vey as manager. 

Loadi—United Lumber Yards (Inc.) sold to Mokelumme 
Lumber Co 

INDIANA. Indianapolis— Beech 
sold to Newcomer Lumber Co. 

KANSAS. Bendena—Western States Lumber Co. suc- 
ceeded by G. L. Hagen Lumber Co. 

MICHIGAN. Bessemer—Contratto, Michela & Co. suc- 
ceeded by Michela Corporation; retail lumber. 

MISSISSIPPI. Meridian—McGinnis-Burdette Lumber 
Co. changing name to Burdette Lumber Co. 

MISSOURI. Fiat River—Lead Belt Lumber Co. sold 
to E. C. Robinson Lumber Co., of St. Louis. 

NEBRASKA. Pender—Moseman-Heyne Co. reorgan- 
ized; Pender and Bancroft plants go to Heyne Lumber 
Co., a new corporation; Thurston, Emerson, Nacora and 
Hartington plants will be run by John Moseman and his 
sons, Walter and Clyde. 

NEW YORK. Warsaw—-Garret Moody sold lumber 
yard to Wyoming *Valley Lumber & Supply Co. 

NORTH DAKOTA. Berlin, Englevale, La Moure, 
Marion and Verona—’. A. Finch Lumber Co. succeeded 
by Thompson Yards (Inc.). 

OREGON. North Bend—Reese & Co. have purchased 
the sawmill of Reese & Tappendorf. 

PENNSYLVANIA. North East—-Eureka Copper Prod- 
uets Corporation succeeded by Eureka Mfg. Co. 

TENNESSEE. Springfield—T. L. Herbert & Sons Lum- 
ber Co. sold local branch to Brandon & Dozier. 

TEXAS. Dallas—Stickle Lumber Corporation leased 
plant to Lone Stur Flooring Co. 

UTAH, Mount Pleasant--Bent Hansen Lumber Co., 
composed of Parley Hansen and Bent R. Hansen, dis- 
solving partnership. One partner will continue the 
lumber business and the other the furniture and hard- 
ware store. 

Salt Lake City--Eastern & Western Lumber Co. suc- 
ceeded by Cross Lumber Co. (Ine.). 

WASHINGTON, Marysville—Mutual Shingle Co.’s 
mill sold to Wisconsin Butter Tub Mfg. Co. and will be 
rebuilt to make butter tub staves of spruce. 

WEST VIRGINIA. Oxley—Raleigh Lumber Co., a 
subsidiary of the Ritter Lumber Co., has been sold to 
G. ©, Hedrick, of Beckley, W. Va. Sale includes 45 
acres, 75 houses, store, club house, community house, 
water and light plant and mill. Reported purchaser will 
establish a furniture plant. 


Grove Lumber Co. 


Incorporations 


ALABAMA. Birmingham-—-Watson Lumber Co., in- 
corporated; capital, $15,000. 

ARKANSAS. Humphrey—Humphrey Land & Lumber 
Co., incorporated; capital, $5,000. 

DISTRICT OF COLUMBIA. Washington—Blue Ridge 
Lumber Co, has obtained a Delaware charter to engage 
in the lumber and building supply business with an 
authorized capital stock of $200,000. 


IDAHO. Greer—Cedar-Pine Products Co.,  incor- 
porated; capital, $6,000; sawmill. 
ILLINOIS. Chieago—Chapman Bros. (Ine.), incor- 


porated; capital, $90,000; 3201 Shields Ave.; mfr. fur- 
niture. 

Chicago—Zechman Bros., incorporated; capital, $25,- 
000; 2783 Clybourn Ave.; lumber. 

KANSAS. Viola—Viola Lumber & 
incorporated; capital, $25,000. 

MARYLAND. Baltimore—Baltimore Hanger Mfg. Co., 
incorporated. 

Thurmont 
corporated. 

MASSACHUSETTS. Boston 
corporated; capital, $125,000. 

MICHIGAN, Seaverton—Beaverton Lumber Co., in- 
creasing capital from $25,000 to $40,000. 

Three Oaks—Three Oaks Lumber & Coal Co., incor- 
porated; capital, $40,000; old concern. 

Three Rivers—Wirt M. Hazen, incorporated; capital, 
$200,000; old concern. 

MISSOURI. 8t. Louis—-Herman Body Co. increasing 
capital from $75,000 to $125,000. 

MONTANA. Great Falls—-Yaw Lumber Co., 
porated; capital, $50,000. 

NEW YORK. Buffalo—Perrin-Curtin 
poration, incorporated; capital, $300,000. 


Hardware Co., 


West Virginia & Maryland Mfg. Co., in- 


Noyes Lumber Co., in- 


incor- 


Lumber Cor- 


Buffalo—South Buffalo Lumber Corporation, incor- 
porated; capital, $20,000. 
New York, Manhattan—Finnish-American Lumber 


Corporation, incorporated; capital, $300,000. 

NORTH CAROLINA. Morehead City—Morehead 
Building & Supply Co., incorporated; capital, $50,000. 

OHIO, Cleveland—Wood Specialty Co., incorporated; 
eapital, $12,000; to manufacture and deal in wooden 
articles such as furniture, carvings and cabinets. 

Lima—Moulton Lumber Co., incorporated; capital, 
$30,000; to deal in all kinds of lumber and timbers. 

Twinsburg—Twinsburg Supply & Lumber Co., incor- 
porated; capital, $50,000; to deal in lumber and building 
materails. 

OREGON. Portland—Leisure & Van Bebber, incor- 
porated; capital, $25,000; stirrups and saddle trees. 

Portland—Namrogo Lumber Co., incorporated; capital, 
$300,000; sawmill. 

Portland—W. A. Pittenger Co., incorporated; cap- 
ital, $15,000; logging and mill supplies. 





TENNESSEP. 
Co., incorporated; capital, $50,000. 


Memphis—Coleman-Hackney Lum\y 

Shelbyville 
ital, $500,000. 

TEXAS. Dallas—-Lone Star 
porated; capital, $75,000. 

VIRGINIA. Richmond—Virginia 
incorporated; capital, $10,000. 

WASHINGTON. Everett—Everett Millwork Co., 
corporated; capital, $25,000. 

Seattle—Red Arrow Mfg. Co., incorporated; capita) 
$5,000; woodenware and toys. 

Tacoma—Brownlee Logging Co., incorporated; capitg) 
$5,000; logging. 

Winlock—Vaness-Harriman Lumber Co., incorporated 
capital, $10,000; sawmill. 


Casualties 


CALIFORNIA. Kingsburg—Warehouse o 
Planing Mill burned to ground; loss, $5,000. 

FLORIDA. Wauchula—J. R. Searcy’s sawmill ¢& 
stroyed by fire; loss, $5,000 

IDAHO. Moscow—Madison Lumber Co., loss by fire 
$1,000. 

Tamarack.-J. J. Broomfield’s planing mill burned 

LOUISIANA. Arcadia—Plant of Huie Lumber (: 
destroyed by fire; loss, $50,000. 


Musgrave Pencil Co., incorporated: ¢, 
Flooring Co., ine, 


Willow Chair ¢; 


kK ingsb irg 


MICHIGAN. Grand Rapids—Togan-Stiles (Inc.), loss 
by fire, $1,000. 
OREGON. Klamath Falls—Long Pine Lumber (« 


loss by fire, $50,000; sawmill destroyed. 

Lakeview—Campbell & Archer, loss by fire, $15,000 

PENNSYLVANIA. Washington—Dunbar & Walla 
Lumber Co., loss by fire, $10,000; planing mill and shops 
destroyed. 

TEXAS. Fort Worth—Fort Worth 
partly destroyed by fire, loss, $15,000. 

Houston—Crain Ready-Cut House Co., loss by fire 
$150,000. 

WASHINGTON. Kalama—Columbia Door Co.'s plan 
burned with loss estimated at $300,000. 

Spokane—Harper planing mill destroyed by fire. Play: 
was located five miles from Northport at mouth of Oni 
Creek. 

WISCONSIN. Hiles—Sawmill of Chas. W. Fish Lum 
ber Co. destroyed by fire; loss reported at $90,000. 


New Ventures 

ARKANSAS. Batesville—F. ©. 
lumber and building supply business. 

Cave City—Claude Patterson opening 
building material business. 

MICHIGAN. Escanaba—Oakland Lumber & Supp 
Co. opening lumber yard. 

NEW YORK. Brooklyn—Flatbush Lumber Co. ha: 
started in business. 


Planing Mills 


Haagwood opening 


lumber an 


OKLAHOMA, Enid—-J. L. Williams is opening a w- 
tail lumber yard. 
TEXAS. Santa Rosa—-Thos. W. Blake Lumber & 


Hardware Co. new concern. 

WASHINGTON. Spokane—Cedar & Pine Products ( 0 
with office in Symons Block, is a new concern, recent! 
incorporated, engaged in manufacture and wholesaling 
of lumber, cedar posts and cedar poles. 

WISCONSIN. Antigo—Flooring plant reported to |» 
established by Sam Horner if aid from citizens is fort! 


coming. 
New Mills and Equipment 


ARKANSAS. Ola—Southland Bros., of Plainview 
have established a new lumber yard in Ola and wil 
erect a sawmill. 

GEORGIA. Columbus—Columbus Casket Co. will 
establish a plant to manufacture caskets; Willard Ben 
son, superintendent. 

INDIANA. New Haven—Sperry Mfg. Co. will rebuilt 
handle factory which was destroyed by fire with loss of 
$80,000. 

KENTUCKY. Livermore—Livermore Chair Co. plan‘ 
66x133 ft. factory. 

Louisville—Louisville Chair & Furniture Co. has pu! 
chased a 5-story building at 11th St. and St. Louis Ave 
and will expend $25,000 for improvements. 

NORTH CAROLINA. Warrenton—Warrenton Box & 
Lumber Co. will rebuild plant destroyed by fire Ww!!! 
loss of $40,000. 

TENNESSEE. Dove—A. A. Tate, of Comfort, Teno 
will rebuild burned sawmill here. 

Kingsport—Tennessee Eastman Corporation, p a 
White, general superintendent, has begun construction 
of 27-mile tram road and will erect 8-ft. band mill wit! 
J. W. Lee in charge. 

WASHINGTON. Oak Park—Dr. J. ©. Siegle, 4 Ta 
coma dentist, has purchased an interest in the Camas 
Lumber Co., which is now engaged in rebuilding ''* 
mill at Oak Park. 


New Sheds and Yard Improvements 


CALIFORNIA. Rodeo—Tilden Lumber Co 
new office and warehouses. 

FLORIDA. Palm Beach Heights—Dade County Lun 
ber Co., R. P. Paddison, manager, will erect $150.' 
buidling for offices, sheds and warehouse. f 

ILLINOIS.  Carbondale—Carterville Lumber & Fit 
Co., of Carterville, will erect new lumber yard buildine 
here and open retail business. 

MISSOURI. Jefferson City—Scruggs-Gubleman Lit 
ber Co. remodeling warehouse. 

SOUTH DAKOTA. Hot Springs—Lash Lumber (6 
has begun $10,000 building improvements 

TEXAS. Edinburg—Tewell Lumber Co 
shed 20x80 ft. and extending yards. ; 

Gonzales—Remschell Bros. erecting building. 


erecting 


erecting BF 


Tom Bean—Pen lumber yard building new sheds 20 
remodeling office. 
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Dp. E. CHIPPS, a prominent lumberman of 
Fort Worth, Texas, head of the D. E. Chipps 
Lumber Co., hardwood wholesaler, was shot and 
killed on Saturday, July 18, by Rev. J. Frank 
Norris, pastor of the First Baptist Church of 
Fort Worth. According to the story told by the 
pastor, Mr. Chipps had called late in the evening 
at the church office to protest against certain 
passages in Mr. Norris’ sermons. A_ violent 
quarrel ensued which ended in the _ shooting. 
Self defense is the plea offered by the slayer. 
Mr. Chipps had long been a prominent figure in 
the southern hardwood industry and for many 
years was a director of the National Hardwood 
Lumber Association. He had been very active 
in civic and public affairs and was a close friend 
of the mayor and city manager of Fort Worth. 
The attack made on these officials by the ‘“‘fight- 
ing pastor’ of Fort Worth was the immediate 
cause of the quarrel, but it is thought that a 
serious religious controversy current in that sec- 
tion underlies the trouble. Funeral services were 





THE 


LATE D. E. CHIPPS 

held from First Presbyterian Church, of Fort 
Worth, on Monday afternoon, Rev. J. K. Thomp- 
son, pastor of the church, officiating. The serv- 
ices were attended by city officials and many 
prominent citizens. The slain man held a high 
reputation for generosity and good fellowship 
and was warmly regarded by many of the lead- 
ing Fort Worth citizens. 


SAMUEL P. TRIMBLE, former president of 
the Pittsburgh Builders’ Exchange, and mem- 
ber of the firm of William F. Trimble & Sons, 
originally an old-time lumber concern of Pitts- 
burgh, Pa., before branching out into general 
contracting, died Thursday night, July 15, at his 
home in the Iroquois Apartments. Mr. Trimble’s 
death was sudden, having followed an attack of 
acute indigestion with which he was stricken 
while at luncheon in the afternoon in the Pitts- 
burgh Chamber of Commerce. Previous to his 
sudden illness, Mr. Trimble was apparently in 
the best of health. Mr. Trimble spent his en- 
tire life in Pittsburgh, having been born in the 
Manchester district of the city, a son of the 
late William F. Trimble, founder of the firm 
of which Mr. Trimble later became a member. 
He was an active member of the Pittsburgh 
Builders’ Exchange, of which he served as presi- 
dent for five years, and was also a member of 
the Pittsburgh Chamber of Commerce. As one 
of the leading building contractors of the city, 
the Trimble firm has had dealings with most of 
the lumber dealers in Pittsburgh and western 
Pennsylvania. Mr. Trimble is survived by his 
widow, a daughter, Mrs. Marie Tyler, of Mead- 
ville, Pa., and two brothers, Judge Thomas P. 
Trimble, of the Allegheny County courts, and 
Robert Trimble, chief construction engineer of 
the Pennsylvania Railroad. 


E. W. HARRIS, general manager of the Dal- 
kena Lumber Co. since its organization in 1908, 
died suddenly Thursday night, July 15, at his 
home at Dalkena, Wash., of heart failure, at the 
age of 52. He had been working about his lawn 
until 9 o’clock,- when he complained of feeling 
il_and expired soon after. Mr. Harris was 


Clean known in Inland Empire lumbering cir- 
cies, e 


a F was a member of the Knights of 
Fythias and Masons at Newport and the Elks 
gnd_ the Shrine at Spokane. He was born in 
iene Wis., and went to Washington in 
laah and engaged in business at Priest River, 


yah, becoming bookkeeper for the White Pine 
4uMber Co. After two years there he went to 


Spokane as manager of the Spokane branch of 
the Wallace-Ballord Lumber Co., of Minneapolis, 
and two years later when the Minneapolis con- 
cern became one of the principal owners of the 
Dalkena company Mr. Harris was promoted to 
general manager, a position he had held since 
1908. He was recognized as one of the best 
lumbering authorities in the State, and had a 
wide acquaintance with men of the industry. 
Under his training several leading executives 
of the lumber business in that section have been 
developed. 

_MRS. P. L. GORDY, wife of P. L. Gordy, log- 
ging superintendent for Central Lumber Co., at 
Quentin, Miss., died on July 18, at the King’s 
Daughters Hospital at Brookhaven, Miss. Mrs. 
Gordy had been confined to her bed and to the 
hospital for a long time and while her death 
was not unexpected, the bereavement is keenly 
felt by her family and friends. Funeral services 
were held July 19 at the home of her son-in- 
law, Ralph Decell, in Brookhaven, Miss., and 
the body was shipped to Lawrence, Miss., for 
final interment. Mrs. Gordy is survived by her 
husband, three daughters and one son. 


G. HORACE H. HILLS, secretary and treas- 
urer of Montgomery Bros. & Co., Buffalo, N. Y., 
died suddenly at his home there on July 18, 
aged 53. He had been in ill health for the last 
year, but had been on the golf course the day 
previously and apparently was fairly well. He 
was born in Hamilton, Ont., and went to Buf- 
falo thirty-two years ago. For the last twenty 
years he had been with the Montgomery com- 
pany, first as a bookkeeper and later as an 
officer. He was a member of the Buffalo Club, 
the Buffalo Athletic Club, Wanakah Country 
Club, Canoe Club, Buffalo Lumber Dealers’ As- 
sociation, Chamber of Commerce and_ the 
Knights of Columbus, in which he took an ac- 
tive part. Surviving are his wife, Mrs. Mary 
Hurd Hills, and a sister, Mrs. William F. Mc- 
Gee, of Toronto. His brother was the late 
Hamilton Hills, of Alfred, N. Y. 





JOHN W. ALEXANDER, ex-resident of Port- 
land, Ore., and prominent Pacific Coast lumber- 
man, died suddenly in Burlingame, Calif., July 
14, while visiting his son. Mr. Alexander had 
just returned from a trip to Portland when he 
passed away. He went west from Saginaw, 
Mich., many years ago and for seventeen years 
he was connected with the Weyerhaeuser inter- 


ests in the State of Washington. Later he 
opened offices in Portland. He is survived by 
his wife and three sons, James, Arthur and 


John, all residing in California. 

JOHN PESHEK, 78, a pioneer lumberman of 
Oconto, Wis., died at his home July 14, follow- 
ing a prolonged illness. He was born in Mil- 
waukee and went to Oconto 53 years ago. He 
was a sawyer in the Jacob Spies mill in the 
early days and for many years operated a mill 
on the North Shore, retiring two years ago. He 
is survived by his widow, three sons and four 
daughters. Six grandsons of the decedent car- 
ried his casket to the grave on Saturday, July 17. 





HENRY STAMPER, SR., aged 60, formerly a 
well known lumberman of Stone, Ky., who re- 
tired from active work three years ago, died at 
his home there Thursday, July 15, after an ill- 
ness of several weeks. Mr. Stamper was suc- 
ceeded by his son, Henry Stamper, jr., who has 
since operated the mills of his father. He was 
born in Maryland, going to eastern Kentucky 
many years ago, and engaging in the lumber 
business. His wife survives him. 


MRS. JEANETTE HASCALL ABBOTT, 73 
years old, widow of Frank P. Abbott, prominent 
lumberman of Goshen, Ind., and East Chicago, 
died recently in an Indianapolis hospital of in- 
juries received in a fall at the home of a daugh- 
ter in Indianapolis several weeks before. She 
is survived by three sons and five daughters. 
The body was taken to Goshen for burial. One 
of the daughters is the wife of Ring W. Lard- 
ner, well known humorous writer. 

JOHN FRANK TRACEY, 78 years old, who 
worked as a saw filer in the first lumber sawmill 
at Minneapolis, Minn., then St. Anthony Falls, and 
who continued at that work until the last mill 
disappeared from that city, died at the Soldiers’ 
Home at Minneapolis on July 16. He entered 
the military service when 14 years old and was 
with General Sherman on his march to the sea. 
He is survived by one daughter in Minneapolis. 


AARON W. HUGHES, 80 years old, who for 
many years was engaged in the retail lumber 
business at Columbus, Ind., died at his home in 
that city on July 14 after a brief illness. Mr. 
Hughes, who was connected with several of the 
leading business enterprises of Columbus, was 
well and favorably known to the lumber trade 
in Indiana. He is survived by his wife, one 
son and one daughter. 


LOUIS |. HEILMAN, of the Pioneer Lumber 
Co., Sheridan, Wyo., dropped dead July 1, prob- 
ably due to a heart attack. Mr. Heilman, who 
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had been ill for five months, was exerting him- 
self in an effort to move his automobile, which 
had become stalled near his cabin at Piney, 
when he was overcome. Mr. Heilman was a 
former secretary of the Mountain States Lumber 
Dealers’ Association, and was vice president of 
the Western Retail Lumbermen’s Association 
at the time of his death. He was 44 years of 
age. 

SANFORD DE WITT HALLOCK, aged 78, a 
retired lumber and building supply dealer of 


Columbus, Ohio, died recently from the infirm. 
ities of old age. At the time of his death he 
was treasurer of the Hallock Sand Co., of which 
his son, S. Neal Hallock, is the head. He re. 
tired from the lumber business about twelve 
years ago. He leaves a son and daughter. 

JOHN MURRAY, SR., who was the world's 
champion trick and fancy log roller in 1914, was 
found dead at his home in Rice Lake, Wis., op 
July 7. Death is believed to have been causeg 
by heart disease. 





LUMBER T 












4 


% 
ie 





Denies Rate Increase to Western Lines 


WASHINGTON, D. C., July 20.—The Interstate 
Commerce Commission has denied the application 
of the railroads in the western district for a 
blanket increase of 5 percent in freight rates, 
which would have been applicable to lumber in ad- 
dition to other commodities. The West Coast 
Lumbermen’s Association and other western ship 
pers, in addition to the Southern Pine Association, 
had intervened in the case and had urged strongly 
a refusal of the increase. 

The commission held the increase was not justi- 
fied by financial emergency. The commission ad 
mitted, however, that there were many inequalities 
in the rate structure in certain sections of the 
West which should be corrected. 


Complaints Filed With Commission 


July 19.—The Andersen 
Lumber Co., of Bayport, Minn., hag filed with the 
Interstate Commerce Commission a complaint 
against the Northern Pacific Railway Co., seeking 
$1,000 reparation on fifty carloads of lumber re 
ceived between July 1 and Sept. 11, 1922, from 
western points on which the rates applied are 
ulleged to have been unjust and unreasonable. 

The George E. Breece Lumber Co,, with prin- 
cipal office at Albuquerque, N. M., has filed a 
complaint seeking $153.82 reparation on thirteen 
carloads of lumber shipped from Monroe, La., to 
destinations in Kansas and Texas. Eleven cars 
were switched from the Missouri Pacific road at 
Monroe to the Vicksburg, Shreveport & Pacific, 
the latter not absorbing the switching charges and, 
in effect, inéreasing the rates over what they would 
have been from Monroe had shipments originated 
on that line instead of the Missouri Pacific. 

Complaint has been filed with the Interstate 
Commerce Commission by a group of lumber dealers 
operating at and near Kansas City, including the 
Badger Lumber Co., Cowley-Lanter Lumber Co., 
Dierks & Sons Lumber Co., H. D. Heitz Lumber 
Co., Snyder-Kunkel Lumber & Coal Co. and the 
Southwest Lumber Co., against the Atchison, To- 
peka & Santa Fe and other carriers against rates 
on lumber from the Pacific coast to points in Kan- 
sas and Missouri. 

The lumbermen ask for a thorough investiga- 
tion, alleging that “rates and charges exacted and 
collected and now in effect and being exacted and 
collected by defendants on interstate shipments 
of lumber and shingles from points of origin in 
Oregon and Washington to destinations in Kansas 
Missouri were and are unjust and unreasonable 
and in violation of Section 1 of the act to regulate 
commerce ; that the rates applying to complainants’ 
competitors were and are unduly prejudicial and 
unjustly discriminatory.” 


WASHINGTON, IT. C., 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., July 21.—Revenue freight 
loadings for the week ended July 10 amounted to 
900,977 cars, distributed as follows: Forest prod- 
ucts, 51,729 cars; grain and grain products, 43,728 
ears; livestock, 25,827 cars; coal, 147,780 cars; 
coke, 10,915 cars; ore, 65,365 cars; merchandise, 
226,367 cars; miscellaneous, 329,266 cars. 

PASS SEL EEE ST ZI 
Decline in Shipbuilding 

WASHINGTON, D. C., July 19.—The tonnage of 
merchant shipping under construction throughout 
the world has declined to a new low post-war level, 
according to the transportation division of the 
Department of Commerce. Returns recently com- 
piled indicate that at the end of June, 1926, the 
vessels for all countries on which work had been 
started aggregated 1,970,000 gross tons, or about 
40,000 tons less than at the close of March 31 of 
the same year, and around 400,000 tons less than 
at the end of June, 1925. 

The decline in shipbuilding has been continuous 
for two years and the present level is considerably 
below that reached just prior to the war. Declines 
are shown for Great Britain and Ireland, Italy, 
France, Denmark and Japan. In contrast with 





the general falling off, there has been a slight 
increase in the United States amounting to 15,000 
tons. A sharp drop in the work of the German 
shipbuilders, 68,000 tons, has resulted in that coun. 
try receding from third to fourth place in world 
construction. The United States is still in sixth 
place, following Great Britain, Italy, France, Ger. 
many and Holland in the order named. 


Announces Reductions in Rates 


CINCINNATI, OHIO, July 20.—Important reduc- 
tions in freight rates on lumber originating on 
the lines of the Norfolk & Western railroad have 
been announced following negotiations with the 
road by the Southern Hardwood Traffic Associa- 
tion, Feduced rates will become effective 
Aug. 15h pail branch line stations of the Nor. 
folk & | west of Salem, Va., to virtually 
all pomés in Central Freight Association terri- 
tory. 

According to T. W. Elmes, assistant district 
manager of the Southern Hardwood Traffic Asgo- 
ciation at Cincinnati, the reductions will range 
from % to 9 cents a hundred pounds and should 
result in a much freer movement of lumber and 
permit lumber dealers in the Cincinnati district 
to compete more readily in certain other districts. 

The new rates on branch lines will be uniform, 
being 3 cents over main line rates for stations 
less than sixty miles from the main line, and 5 
cents over main line rates for stations more thi 
sixty miles from the main line. 


No Increase in Forest Products Rates 


MEMPHIS, TENN., July 20.—That there will be 
no general increase in rates on forest products 
from the Southwest or into the western district, 
which includes the southwestern lines, is the 
announcement made by J. H. Townshend, secre- 
tary-manager of the Southern Hardwood Traffic 
Association. This announcement resulted from 
the ruling of the Interstate Commerce Commis 
sion which denied any increase in freight rates 
to western carriers. The western carriers wer 
seeking an increase of 5 cents a hundred pounds 
in rates on all commodities. However, they mod- 
ified their demand on forest products to 2 cents 
a hundred pounds, and further agreed with the 
Southern Hardwood Traffic Association that they 
would make no increases in rates on forest prod- 
ucts to large consuming centers in the North, East, 
Carolina, Ohio River points etc., nor on rough 
material. 

Hearings held were attended by representatives 
of the traffic association which fought any I- 
crease. Further the commission made no ruling 
on the Hoch-Smith resolution which asks for 4 
general investigation of all rates, but continued 
this matter until a later date. 


Approves Rate Reduction on Forest Products 


A reduction of 1 cent a hundred pounds from 
points in the Mississippi Valley east of the Mis 
sissippi River to Evansville, Ind., Owensboro and 
Henderson, Ky., will be made effective as quickly 
as possible on forest products, according to deci- 
sion of the general committee of the Southern 
Freight Association, which has approved this re 
duction. The Southern Hardwood Traffic Associa- 
tion is urging immediate publication of tariffs. 


Patents Recently Issued 


The following patents of interest to lumbermen_fe 
cently were issued from the United States Patent office. 
Copies may be obtained from R. E. Burnham, patest 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number ¢f 
patent and name of inventor when ordering: 

1,592,190. Shaper guard. Peter Brickson. Chicago. 

1,592,507. Woodworking machine. Jobn C. Stutz, A’ 
buquerque, N. M. 

1,592,668. Box cleat nailing machine. 
Providence, R. I. 

1,592,743. TIamber wagon. 
Creek, Ala. 


1,592,746. 





Joba J. Maher, 
John G. Osborn, Bear 


Lumber marking device. Henry H. Pay- 


zant, Everett, Wash., assignor to Weyerhaeuser Timber 
Co., sume place. 
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Weddings of the Week 


NALTY-MOONEY. The marriage of Miss 
Lucille Catherine Mooney, daughter of Mrs. 
Frank Thomas Mooney, of New Orleans, La., to 
William Halpin Nalty, of Hammond, La., one of 
the leading young lumbermen of the South, was 
celebrated on the morning of July 21 in the 
Church of Our Lady of Good Counsel in New 
Orleans. The bride was attended by her sister, 
Miss Louise Mooney, and was given away by 
her brother, Frank Mooney. The best man was 
Louis D. Nalty, brother of the groom. The 
pride is one of the most charming members of 
the younger social set in New Orleans and has 
peen highly popular there. She is a graduate 
of Notre Dame College of Baltimore. The young 
couple will make their home after Sept. 10 at 








MR. AND MRS. W. H. NALTY 


309 North Pine Street, Hammond, 
Nalty is the son of John BL. Nalty, a prominent 
lumberman, and brother of Raymond Nalty, 
who is also well known in the southern lumber 
industry. He entered the lumber business with 
his father when he had completed his education 
at Soule College, New Orleans, and in 1908 be- 


La. Mr. 






pee ie 








came manager of the East Union Lumber & 
Manufacturing Co. at Brookhaven, Miss., and 
later also assumed the management of the Crys- 
tal Ice Co. at that place. In 1911 Mr. Nalty went 
to Hammond, La., to become vice president and 
general manager of the Hammond Lumber Co., 
which had been established by his father. He 
has become a leading factor in civic and social 
affairs in that city and in 1921 was elected 
president of the Chamber of Commerce. Upon 
completion of his term of office he was pre- 
sented with a silver loving cup by the citizens 
as the one who had been the most active in all 
things and rendered the greatest service to the 
city during the year. Mr. Nalty was Vicegerent 
Snark for the Hammond district for several 
years. 


RITTER-BELL. William McClellan Ritter, of 
Washington, D. C., and Columbus, Ohio, chair- 
man of the Board of Directors of the W. M. Rit- 
ter Lumber Co., was married in the Jefferson 
Hotel in Richmond, Va., on July 20 to Miss Anita 
Owen Bell, of Petersburg, Va. The ceremony 
was performed by Rev. Robert J. Bamber, of 
Petersburg. President Coolidge, a personal 
friend of Mr. Ritter, wired from his summer 
quarters: ‘‘My sincere congratulations and good 
wishes for the future go to you both.” Mr. and 
Mrs. Ritter left immediately after the ceremony 
for New York and will sail shortly for a tour of 
Europe. Among the guests at the ceremony, at- 
tended only by close relatives and friends, were 
Arthur C. Needles, of Roanoke, Va., president of 
the Norfolk & Western Railroad; James L. Ham- 
mill and Landon C. Bell, of the Ritter company; 
Edwin Mann, a banker of Bluefield, W. Va.; 
Capt. John Thomas Bell, of Cleveland, and Paul 
DD. Ritter, of Columbus. Mrs. Ritter is a daugh- 
ter of the late Isaac Bonaparte Bell, of Lunen- 
burg County, Virginia, and is a descendant of 
early James River families and a connection of 
John C. Calhoun, the South Carolina statesman. 
She is a graduate of Lynchburg College and took 
post graduate work at the University of Virginia. 
Mr. Ritter is one of the best known hardwood 
lumbermen, his company operating extensively 
in the Appalachian region. He retired as active 
head of the business some time ago and has 
since become widely known for his various phi- 
lanthropies, among which was the giving of 
shares in the business to his employees. He is 
active in lumber association work and is a di- 
rector of the Hardwood Manufacturers’ Institute 
and of the National Lumber Manufacturers’ As- 
sociation. Upon their return from Europe Mr. 


and Mrs. Ritter will be at home at 2223 Massa- 
chusetts Avenue, Washington, D. C. 





° . 
Finnish Lumber and Plywood 

WASHINGTON. D. €., July 20.—-Assistant Trade 
Commissioner Kekich cables the Department of 
Commerce from Helsingfors that Finnish sales of 
lumber for this season’s delivery had amounted to 
1,148,400,000 feet at the middle of June. Exports 
during May were 65,340,000 feet of lumber and 
3,000 metric tons of plywood. He adds that both 
the lumber and plywood trades continue to be af- 
fected adversely by the British coal strike. The 
anticipation in Finland is that rapid adjustment 
will follow settlement of the strike. 


Imports Into British West Africa 


_ Wasuineton, D. C.. July 20.—Lumber imports 
into Sierre Leone, British West Africa, last year 
totaled 1,368,017 feet, according to a report from 
C. E. Macy, vice consul in charge at Dakar, Sene- 
gal. This represented a considerable gain over 
1924, when imports totaled 962,696 feet, and re- 
fleets the forward movement in the building trades. 
Buildings in the Sierre Leone colony are usually 
constructed either of lumber or of stone or ce- 
ment. Figures on imports from country of origin 
last year are not yet available. In 1924 the 
United States furnished 592,741 feet of lumber, or 
considerably more than one half the imports. 


Advance Sales of Swedish Lumber 

Wasuinaton, D. C.. July 20.-——Swedish lumber 
Production thus far this year is below that for the 
corresponding period last year, according to cable 
Advices to the Department of Commerce from Com- 
mercial Attaché Klath at Stockholm. 

Advance sales of Swedish lumber at the middle 
of July are estimated at nearly 1,000,000,000 feet. 

Cause ef the expected low production and the 
at of the estimated advance sales, the Swedish 
umber trade is hopeful that prices will remain 
stable welt up to the end of the season. The fact 


Exports 


that the British demand is good despite the coal 
strike as well as the reported diminution of Rus- 
sian competition are believed to favor the Swedish 
expectations. 

June exports of lumber from Sweden included 
216,240,000 feet of rough lumber, of which 11,618,- 
000 feet were rough shook, and 37,736,000 feet of 
dressed lumber, of which 904,000 feet were planed 
shook. 


Belgian Lumber Imports for May 


WASHINGTON, D. C., July 22.—Arrivals of Amer- 
ican lumber at the port of Antwerp during May 
were heavier than for the preceding month, states 
a report to the Department of Commerce from 
Consul General George S. Messersmith, Antwerp, 
transmitting official import data of Belgium. How- 
ever, the continuous downward trend of the Bel- 
gian frane largely deterred transactions in Amer- 
ican woods, and sales of American lumber fell off 
as compared with April. Only small quantities of 
oak were consumed by the Belgian furniture in- 
dustry during the month. 

Arrivals of Volhinian oak were regular during 
the last month, while French: oak was also im- 
ported in comparatively large volume. Slavonian 
oak, which is considered to be of superior quality 
to oak of other origins in Belgium, enjoyed a good 
demand with the Belgian furniture industry, es- 
pecially for fine grade work. Belgian lumber sold 
fairly well, especially oak, but production is not 
sufficient to meet domestic requirements. Domestic 
elm and poplar were in good demand toward the 
close of May, and the sawmills were engaged for 
several weeks sawing to order. 


SEEDLINGS NUMBERING 162,000 were shipped 
from the Indianapolis forestry at Henryville, 
Ind., to forty-two counties in Indiana and to 
other States during the spring of this year, ac- 
cording to Charles (. Dean, State forester. 
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The Best Car Materials 
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—and when the house 1s 
built! 


There’s a satisfaction in de- 
pendable construction. 


If the plans are right; if the 
contractor knows his busi- 
ness; if good workmen have 
handled the tools; and if 
long leaf pine has been used 
wherever strength is needed, 
you have a building that 
will stand the test of time 
and stress. 


And CALCASIEU is the 
best of the long leaf. 


In breaking strength, crush- 
ing strength and stiffness, 


Long Leaf Pine surpasses 
all other American woods 


(see U. S. Govt. Agricul- 
tural Bulletin No. 99.) 
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ELIZABETH, LOUISIANA 
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faced by the lumber industry for several seasons. purchased a substantial interest in the Shaffer 
Hot dry weather and high winds have made the Box Co. and has been elected vice president and 
danger acute. Twenty fires at once were reported assistant general a _Mr. Brewer will retire July 
in the Rainier national forest last Tuesday as the from the North EF acific Public Service Co., of which wor 1as 
result of a severe electrical storm, A bad blaze he is treasurer. Ralph H. Shaffer, president of feet, a 
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situation is rapidly getting beyond control. preg — 8 plant damage S$ prop- Califor 
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. " jolf Club Aug. 6, will go out next week, an injury last Saturday when his automobile collid Jul 
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ing—Edge and Flat Grain. reports that so many Tacoma lumbermen wanted high speed. Both cars were demolished and both tically 
to donate prizes that it was necessary to draw (rivers escaped injury. James Buchanan, sr., is of pro 
, : : lots for the privilege. The feature event will be still in a local hospital recovering from injuries leal ¢ 
Write or wire for prices on competition for the Tacoma Lumbermen’s Club received in an automobile collision a week ago, a the 
Pioneer's challenge cup, a new trophy for the best net score when he and his younger son were riding in an- juctio 
for eighteen holes. The club cup will be for the other machine which was in a wreck on the Camp the sf 
best net score with full handicap. The winner [Lewis highway. of the 
will have his name engraved on the trophy, which Word of the birth of a second son to Mr. and rders 
No Waste will be competed for annually. The competition Mrs, John Philip Weyerhaeuser, jr., was received wrders 
is open to all lumbermen in the world. The Major here this week by J. P. Weyerhaeuser. ‘The new the la 
* Griggs challenge cup for the best eighteen holes member of the family will be named George Hunt and tl 
Endless Flooring against bogey, with half handicap allowed, must Weyerhaeuser, for his maternal grandfather. rease 
be won twice by same contender for permanent P. E. O'Neil, of the P. E. O’Neil Lumber Co., Cal 
—* . by Bears rscnegy A, 5 ee won it Chicago, was a visitor in Tacoma this week and lave 
in 1924, and J. J. Dempsey, o acoma, last year. called on an e he s. have 
ELROD, ALABAMA The district four-man team match will be played ee oe ener ee ind 8 
in the afternoon. The two teams with the best sold. 
medal score will play a best hole match for the PORTLAND, ORE. Augus 
championship. Four cups have been donated for July 17.—While forest fires are raging in parts Septer 
= =— the givers being C. C. Corse, of the of Washington, none of any consequence are re- Log 
° ‘ear Fir Lumber Co.; the Pacific National Lum- ported in Oregon at this writing, but weather con- Harb« 
Good Old Fashioned ber Co., the Pacific States Lumber Co. and the ditions are still such as to warrant every precau- hinde 
Dempsey Lumber Co. Prizes for a number of minor tion. The public in Oregon seems to fully realize Sound 
events and for runners up have been donated by the danger of carelessness with fire. if Tu 
\ ELLOW Pine sons A. H. Landram, of the St. Paul & Tacoma Lumber Maj. John D. Guthrie, of the Portland branch of igs rey 
ey Co., the Western Lumber & Manufacturing Co., the the Forest Service, and Dean George W. Peavy, of Puget 
BOARD A Puget Sound Lumber Co., the Mountain Lumber the Oregon Agricultural College, returned this week sider 
Fo. Co., the Shaffer Box Co., Ralph Dickman of the from a tour of Italy, Switzerland, Germany, Fin- € Sul 
¢ Dickman Lumber Co., the Defiance Lumber Co., land, Sweden and France. Maj. Guthrie devoted mun | 
SMALL TIMBERS John E. Manley of the Manley Moore Lumber Co., every minute he had to the study of forests and renev 
= and P. H. Johns of the City Lumber Co, The eligi- forestry practices. He was a delegate to the In- Fre 
FACTORY FLOORING bility rule provides that any stockholder, officer ternational Forestry Congress in Rome, going en- Co., 1 
or employee of any company engaged in manufac-_ tirely ‘‘on his own,” although he will make a report ig eX 
Mills at + turing, logging, wholesaling, retailing or exporting to the Forest Service. 
Tuscaleess “Putt. forest products, or any timber owner or lumber George Duncan, head of the Duncan Lumber Co., 
r journal representative is eligible to play, pro- says his rules for keeping customers are as fol- 
Jericho, Als. vided he has been in the business for not less than lows: “Give him what he buys, ship it when he Ju 
six months. wants it, charge him a fair price—and he will come pair 
No business was done at the regular meeting of back for more. He is the same as you or I; he will = 
STRINGFELLOW LUMBER Co the Tacoma Lumbermen’s Club last Wednesday. pay for service and quality, just like we do. If ees 
° The report of the golf committee was received and you are ashamed of your lumber, don’t brand it. 
TUSCALOOSA, ALA. approved. The remainder of the meeting was de- But if you are proud of it, put your trademark ge 
voted to a discussion of matters of general in- on it.’’ And he went on to say, “Our mill is 4 a 
terest. A proposal to back the establishment in member of the West Coast Lumbermen’s Associa- hich 
Tacoma of a mill supply warehouse, made several tion, and we deliver West Coast grades which are nea 
weeks ago, will be discussed Friday at a meeting based on American Standards.” yoo 
Sl PS EY VALLEY of the industrial bureau of the Chamber of Com- Russell J. Hubbard, manager Winchester Bay 7 
merce with the purchasing agents of the Tacoma Lumber Co., has moved his family to Reedsport for dart 
0) Py [ mills, and the club members were urged to attend. the summer. Reedsport, where the mill is located, a 
This proposal was discussed at some length. Little is right on the Pacific Ocean. Allen Hempbill, inle 
Ss _—__———_ change in market conditions was reported, with rail sales manager, states it is now cutting on spruce. that 
orders said to be falling off. He also says that more business has been offered caus 
SHORT LEAF P l NE Every foot of exhibition space has been taken for for the last two or three weeks, and that the mar seas 
the canna Tastvoate Furniture Manufacturers’ ket looks better. John Kiernan, president, spent fact 
Ba .e . =xposition Market, to be held the week of July last week at the miil. Mr. Kiernan is eighty-four at a 
S Sipsey Valley Softlite 26 at the Balfour dock. years young, and takes a very active interest in Kan 
Shortleaf is an excellent The cargo movement last week was unusually the lumber business now, as he has for a great fires 
textured lumber, every light, due largely to the holiday shutdown. The many years. , : fores 
haat well, ae j shipments were as follows: From the Baker, Charles §S. Keith, president Oregon-AmericaD more 
0 we manutactured. Shaffer and Milwaukee docks and Portacoma piers, Lumber Co., arrived in Portland this week from his Test 
Order it in mixed cars of 3,385,000 feet ; Wheeler, Osgood Co., 150,000 feet; home in Kansas City, accompanied by H. C. Flower, at | 
Enish Soosing sidlow St. Paul & Tacoma Lumber Co., 2,700,000 feet; one of the directors of the Fidelity National Bank Mor 
i gs. 1g, Mountain Lumber Co., 60,000 feet; Puget Sound of Kansas City. fore 
ceiling, boards and ship- Lumber Co., 350,000 feet, and Tidewater Mill Co., L. H. Stack, president, and F. H. Farwell, gel fight 
lap. 300,000 feet—a total of 6,945,000 feet. Destina- eral manager, of Lutcher & Moore Lumber C0. f n 
150,000 Feet Daily. tions: Atlantic coast, 4,225,000 feet; California, Orange, Tex., are in Portland looking over the Kce 
1,560,000 feet; Japan and China, 1,110,000 feet; Northwest lumber industry. fore; 
SIPSEY VALLEY LUMBER Co Hawaiian Islands, 50,000 feet. Other than lum- Fred J. Crosier, Los Angeles commission mat, ther 
” ber: Atlantic coast took 50,000 feet cross arms, is spending a few weeks visiting among the mills fore 
BUHL, ALABAMA 4,800,000 shingles, 500 bundles broom handles and and wholesalers of Oregon and Washington. larg 
1,186 doors. California took 8,000 doors. Japan William C. Krafve, manager Fidelity Lumber T 
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ca’s Lumber Centers 


(, wholesaler, Portland, will leave Aug. 1 for a 
crip of probably two months, which will take him 
») most of the middle West lumber centers, as well 
. New York City and the east coast. 


RAYMOND, WASH. 


July 17.—Lumber shipments from Willapa Har- 
yor last month had reached a total of 17,000,000 
fot, according to C. E. Richmond, manager Wil- 
apa Harbor Traffic Association. Shingle ship- 
ments dropped off to only a little over 3,000,000 
pieces for June. During this period, twelve vessels 
lied for cargo from California, taking 931,000 
shingles and 10,002,354 feet of lumber and lath ; 
three vessels carried 2,320,000 shingles and 5,553,- 
115 feet of lumber and lath to Atlantic coast ports ; 
aod one freighter took 1,529,808 feet of lumber 
and lath to China. Total shipments carried in the 
dxteen vessels were 3,251,000 shingles and 17,685,- 
437 feet of lumber and lath. Charters for July, 
according to Mr. Richmond, include cargoes for 
(alifornia, the Atlantic coast and foreign ports. 


SEATTLE, WASH. 


July 17.—From the standpoint of upfilled orders, 
‘he fir mills are in a very strong position, as prac- 
tically all of them have heavy files. In the opinion 
ff prominent lumbermen, it would not take a great 
eal of additional offerings to cause an increase 
n the price of fir lumber. It is thought that pro- 
juction is very close to the maximum, and that 
the splendid crop conditions prevailing over most 
if the country will bring in much heavier volume of 
ders from the retail trade. They maintain that if 
yrders even keep up to the mark they have set for 
the last two months, a strong market will follow 
and there is every indication that demand will in- 
reage rather than diminish. 

California orders are reported heavier than they 
ave been lately, while Atlantic coast schedules 
ave been very heavy for the last two months, 
ind steamship space for July and August has been 
wld, The rate has increased from $10 to $12 for 
\ugust and there is very strong probability that 
September space will demand up to $13. 

Loggers are running at full tilt in the Grays 
Harbor section, and no fires of consequence have 
hindered their operations. Loggers in the Puget 
Sound district have not started up after the Fourth 
if July holiday. However, no shortage of logs 
is reported in any sawmill center dependent upon 
Puget Sound for logs, and unless there is a con- 
siderable increase in mill consumption there will 
¢ sufficient timber to take care of the mills’ normal 
tun until the fall rains start in, which will see 
renewed activity in the logging camps. 

Fred Karlen, of the Schwager-Karlen Lumber 
(o., who has been in the East on an extended trip, 
s expected home the latter part of next week. 


SPOKANE, WASH. 


July 17.—Following the Fourth of July holidays, 

sawmills in all districts have gradually resumed 
utting, until today fully 85 percent of the major 
mills are in operation. In both the fir and pine 
listricts, however, there are fewer night shifts 
than there were one year ago, and the tendency is 
‘0 adjust production to demand. There are but 
few unemployed lumber workers. City building, 
uighway and road work, railroad construction and 
maintenance, together with bridge work and dam 
‘mstruction, are at the season’s peak. 

More than 200 new lightning fires were ignited 
luring electrical storms July 12 in the national 
‘orests, and on privately owned timber land in the 
‘nland Empire. These with the scores of fires 
that were already raging throughout the district 
‘aused the most hazardous fire situation of the 
‘*ason, fire wardens and forest officials state. In 
‘act, the situation today is reported worse than 
at any time since the big fires of 1910. In the 
Aaniksa national forest, ninety-four new lightning 
stes had been reported from electrical storms, and 
‘orest Officials are positive that there are many 
_— fires which have not yet been discovered. 
Prd fifty soldiers from Fort George Wright 
“ Pokane were rushed to the Kaniksu forest. 
— than 2,000 men, in addition to the regular 
oon Protective forces, are now employed in fire 
ghting in the Inlaid Empire. The total number 
7 men fighting fires in the district is probably in 
ae of 3,000, it is estimated. In some places 
Gan officials have stopped tourists and compelled 
lease to fight fires. The expense of fighting the 
lars fires is estimated at several thousand dol- 

& day, 


The Orofino (Idaho) region is reported thriving 


by Arthur S. Guerin. Mr. Guerin said the lumber 
and agricultural outlook was the best in ten years, 
and business he reported to be growing rapidly. 
Orofino, situated in a region having the largest 
white pine timber stand in the country, is the cen- 
ter of considerable lumbering activity, with out- 
lying mills shipping lumber by truck to the town, 
where it is sent out by railroad. The Clearwater 
Timber Co. is engaged in a project that will tap 
its pine stands, and the Northern Pacific railroad 
is building more than forty miles of railroad into 
the heart of the timber district. Mr. Guerin re- 
ported the fire hazard in the region not as great 
as in the majority of places, because of the strict 
enforcement of forest fire prevention regulations. 


SAN FRANCISCO, CALIF. 


July 17.—Increased violence in the local car- 
penters’ strike has curbed building operations. 
Civie interference with the Industrial Association's 
policy of the permit system, which has been made 
possible through coéperation of retail lumbermen 
of the city and surrounding towns, has added 
somewhat to the chaos. All rioters are now being 
released on bond. 

Searcity of box lumber is the feature of the 
California white pine business today. Box orders 
are being received in increasing numbers daily, 
according to J. W. Rodgers, sales manager of the 
Lassen Lumber & Box Co., this city. Huge crops 
in California have brought about a big demand for 
boxes, and the capacity of California mills may be 
overtaxed to supply this trade. Other items on the 
list are less active than box lumber, however, and 
as the box business is seasonal it is likely the Cali- 
fornia mills will curtail their production imme- 
diately following this demand. 

B. A. Cannon, general manager Sugar Pine Lum- 
ber Co., Fresno; James Danaher, Michigan-Cali- 
fornia Lumber Co., Camino; H. D. Mortenson, Peli- 
can Bay Lumber Co., Klamath Falls; and J. M. 
White, Long-Bell Lumber Co., Weed division, Weed, 
were in San Francisco this week in connection with 
executive duties of the California White & Sugar 
Pine Manufacturers’ Association. 

W. J. Campbell, of Oshkosh, Wis., called at the 
sales offices of the Sugar Pine Sales Co. this week, 
according to John D. Spaulding, sales manager. 

Robert Scanlon, formerly connected with his 
father’s company, M. J. Scanlon Lumber Co., ‘has 
accepted a position as assistant mill manager with 
the Powell River Pulp and Paper Co., Powell River, 
British Columbia. He left last week for his new 
position. 

P. C. MeNevin, vice president of The Pacific 
Lumber Co., left during the week for a trip to the 
company’s Chicago office. Mr. McNevin hopes to 
return to San Francisco in time to meet his wife 
and daughter, who are expected to arrive here Aug. 
10 from Honolulu, where they have been visiting. 

R. O. Crozier, Chicago representative of the 
Cc. D. Johnson Lumber Co., Portland, Ore., accom- 
panied by his wife and daughter, arrived in San 
Francisco during the week. Mr. Crozier visited 
the Los Angeles office en route, and after spending 
a few days with Maj. Fred Locke, manager of the 
San Francisco office of the company, left for a visit 
to the company’s big plant at Toledo, Ore. From 
there he will go to the company’s general offices 
in Portland before returning to Chicago. 


VANCOUVER, B. C. 


July 17.—With so many big logging camps 
closed down until after the season of fire risk is 
over, log production has dropped. The mills have, 
however, a fairly good stock of logs in most cases, 
and at booming grounds in Burrard Inlet and Fra- 
ser River many millions of feet of logs are held to 
provide for the weeks of light deliveries from the 
camps. Mills do not expect any shortage of sup- 
ply. Logging operators are content to stay closed 
down, deciding that they cut the loss closer than 
if they took the risk of operating just at present. 

Timber owners and operators have become ex- 
tremely interested in the serious forest fire condi- 
tion, which has this year, with the recurrence of 
the period of greatest hazard, caused very impor- 
tant capital loss. Brooks, Scanlon, O’Brien Camp 
4 was wiped out on Monday, and refugees were 
only able to reach the headquarters at Stillwater 
after great hardship. Considerable valuable cedar 
has been destroyed and equipment burned includes 
sixteen donkey engines and a logging locomotive. 
At Myrtle Point, a 4-acre blaze was got under con- 
trol. Booth Logging Co. lost a donkey engine and 
some cut timber at their Jervis Inlet operation. On 
Vancouver Island, twenty-six new fires were re- 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


o, 
YS Partition, Ceiling, 
cy Moulding, Trim, 

i Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union i 
Trust Building, Baltimore, Maryland 
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Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 
coming back when he needs more. Try 
some of it and see for yourself. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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For your protection! 
And gain your dealers’ confidence 


Knowing the value of grade marking, you'll insist on 
grade markers that can be depended upon to make 
cleancut, readable, permanent marks. 

Careful study of these needs has developed Swisher 
Grade Marking Utilities that have proven unusually 
satisfactory. 


Use these utilities—they assure perfect 
and lasting imprints. 


We offer Steel Grade Markers sturdily built and deep- 
ly engraved in high-grade tool steel that assure unus- 
ually deep, clear, satisfactory imprints. 

Our Rubber Grade Markers also offer interesting ser- 
vice because of deeply cast characters 
in specially selected tough rubber 
that assure thousands of imprints 
with long life. 

Then, too, our special Inks specific- 
ally meet the purpose, assuring im- 
prints of fast color that will stand 
handling and weather conditions. 

Your guarantee is dependable ser 
vice of 38 years’ standing. 












me Write for our 
$e - 4 general catalog 
2 No. 186-A-26 


lL. M 36 
R. D. Swisher Mfg. Co. 


411 S. Clinton St., CHICAGO, ILL. 
Established 1888 


Quick service with dependable 
quality. 

Rubber Stamps, Seals, Stencils, Logging 

Hammers, Metal Trade Checks; in fact, a 


LM 
complete line of marking accessories. 
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Keeps Watchmen Conscientious 


DETEX 


“ALERT™ 
Portable WatchclockSystem 


A Watchclock System is something you want 

and expect to last a long time. Many of them > 
do—but don't forget the cost of maintenance. 
Consider the key: and the methods of record- 

ing. It will save you money. Detex Alert keys r 
and the Matrix (female die) in the clock, show 
practically no wear even after years of use, 
because the recording is accomplished by di- 
rect pressure of Matrix on key. 

There are many other fine features about De- 
tex Alert Watchclock Systems. Let us send 
you literature giving complete information. 


Detex Watchclock Corporation 

4i+~ Ravenswood Ave., CHICAGO t 

71 Varick Street 28 Beach Street 
NEW YORK BOSTON » 

Other DETEX 

Watchclock > 
> 
> 





> 
> 





Systems 


Patrol Portable 
Newman Portable 
Eco Portable 
Boston (Magneto 


Type) 















Established 1847 


C.B. Richard & Co. 


Foreign Forwarders, 


29 Broadway, NEW YORK Randle all clases of 
e Cargo, col Vo! Ss 

Ocean Freight 24 dxout dats. 
Brokers saan 


Special department handling export lumber shipments 











ported, with ninety others not 
Fanny Bay, one of the most serious fires on the 
Coast swept all the buildings in the settlement, 
except the shingle mill. In the interior, extremely 
dry weather has made the hazard very high. Loss 
of Lindsley Bros. (Canadian) Co.'s upper camp, in 
Kootenay lake district, and of the Kootenay Shin- 
gle Co.'s camp 3, both in the path of a big fire at 
Salmo-Erie, has been reported. 

A ship has been chartered for the H. R. Mac- 
Millan Export Co. and will carry a cargo of 4,500,- 
000 feet of creosoted ties to Calcutta, India. It is 
loading at the Vancouver Creosoting Co. plant. A 
second cargo will be despatched later in the sea- 
son. Four vessels will take lumber from British 
Columbia to the South Seas this season. 

Provincial Chief Forester P. Z. Caverhill has re- 
turned from a three months’ trip to Europe, in- 
vestigating forest conditions and forestry methods. 
Future forest policies carried out in British Co- 


reported out. At 


a 
OUU feet from Northwest ports. With the wes, 
coast of Mexico as destination, a vessel wil] be! 
next week with 1,500,000 feet of lumber. 

P. C. MecNevin, one of the executives of 4, 
Pacific Lumber Co., with headquarters in g,. 
Francisco, is in Los Angeles visiting at the cq 
pany’s offices. A. L. Hoover is the local rep, 
sentative. 


EVERETT, WASH. 


July 17.—With a few exceptions, the mills hy 
resumed operations after the Fourth of July eg 
down. Clough-Hartley mill, which has been yn& 


going repairs, will start early next week, 
Garner Shingle Co. remains closed. None of ¢ 


logging camps have resumed, and probably will p 
until the fall rains set in. There is no shortag, 
of logs at this time. While the price of lumber ; 
not to their liking, practically all of the mill oper 
tors look forward to a continued, heavy prody 
tion and consumption of lumber for the remainde 
of the vear. Wholesalers also take this view, RB 
Weidauer, Everett wholesaler, is quite optimist 
over conditions as reported by his eastern conné 
tions, 

If, W. 


have 


Stuchell and W. I. Carpenter, jr. wh 


been in Minneapolis, where they were calle 





lumbia will be influenced by his reports. Before 

beginning his tour, Mr. Caverhill attended the 

World Forestry Conference at Rome. 
BELLINGHAM, WASH. 

July 17.—Two cedar plants that had been 
closed ten days for repairs resumed operation 
this week, those of the 
Whatcom Falls Mill Co. 
and the Union Shingle 


Co., employing about 250 | 
men. At Lake Shannon, 
a new sawmill built by | 
the Puget Sound Sawmills 
& Shingle Co. began op- 
erating for the first time. 
It has a daily capacity of 
between 30,000 and 40,- 
000. feet and will cut the 
short and small logs pro- 


duced by the company’s 
camp, nearby, thus sav- 
ing the heavy haulage 


cost to Bellingham, sixty 
miles distant. 

Less than 3,000,000 feet 
of lumber was shipped by 
water this week. The 
Bloedel Donovan Lumber 
Mills shipped 650,000 feet 
to Hawaii, 500,000 feet 
to the Atlantic coast and 
1,500,000 feet to Califor- 
nia. Several cargoes will 
move next week, includ 
ing 1,000,000 feet for the 
Atlantic coast, which will 
be supplied by the Puget 
Sound Sawmills & Shingle 
Co. wr di e 
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J. J. Donovan, vice 
president Bloedel Dono 
van Lumber Mills, this 
week successfully urged 
the county board of 
equalization to make a 
reduction in timber as 
sessments. The board fi- 
nally voted a cut of 10 
percent on all timber land 


that was at one time 


This fine old wood-built residence is in an excellent state of preserve 
tion after more than 100 years of continuous service. 
548 Main Street, Orange, N. J., and was formerly the homestead of tl 
Lightipe family, being on the last parcel of a 200-acre tract of land 


It is situated at 


owned by the family. The framework of th 


house is of hand hewn oak, and the stairs and balustrades are of solid 


mahogany 





valuations in Whatcom 

County, where the Bloedel Donovan Lumber Mills, 
Buffelen Lumber Manufacturing Co., St. Paul & 
Tacoma Lumber Co. and many other companies 
have heavy timber holdings. 


LOS ANGELES, CALIF. 


July 17.—Without causing the slightest ac- 
cumulation, 137,000,000 board feet of lumber was 
unloaded at the Los Angeles harbor during June, 
and already this month there has been 68,000,000 
feet deposited. It is predicted that July will 
eclipse June. Taken over a three-year period, the 
stocks in the yards and on the docks are much 
smaller than they have been. However, the mar 
ket is a buyer’s market. The price of fir in 
southern California has softened somewhat during 
the last week or ten days, due largely to the de- 
termined efforts on the part of the big buyers 
not to purchase anything for which they are not 
in immediate and absolute need. 

Jack Rea, local representative of W. R. Chamber- 
lin & Co., spent his vacation in San Francisco. 

Cliff Bergstrom, representative in Southern Cali- 
fornia for the MacDonald-Harrington Lumber Co., 
is now taking his vacation in the Pacific North- 
west. 

The Downey Building Supply Co. yard at 
Downey has been taken over by the newly formed 
Downey Lumber Co. The new company is com- 
posed of W. W. Harvey, R. G. Tryon and §S. E. 
Moses. Mr. Harvey for several years was secretary 
of the Orange County Lumbermen’s Club. 


The J. H. Baxter Lumber Co. on June 14 re- 
ceived cedar poles and piling amounting to 2,000,- 


by the death of W. I. Carpenter, of the W. I. Cat 
penter Lumber Co., are expected back in Everet! 
by Monday of next week. Dean Carpenter aX 
wife will remain in Minneapolis a few days long 

Charles Burton, of the Charles Burton Lume 
Co., Oklahoma City, Okla., was among the weeks 
visitors to Everett. He was calling upon some © 
his mill friends and was a guest at the Rotary Clu 


luncheon, 
LAUREL, MISS. 


July 19.—Demand continues for practically © 
items of southern pine yard and shed stock as We 
as for specials. ‘The market has shown little © 
any change during the last two weeks. The lower 
grades and timbers continue exceedingly strove 
The mills generally through this section have vé! 
small stocks, and in some instances these a 
rather badly broken. Practically all local mills 
have very comfortable to large order files. Sbif 
ments are not moving out as rapidly as they did® 
month or six weeks ago. This is on account of the 
fact that a good many of the orders are for mix 
ears and naturally take longer to ship especialls 
when stocks are not full. It is almost impossiblt 
to get any of the local mills to accept timber ¢ 
ting for shipment sooner than three to five weeks 
The export market shows just a little improvemeD 


Hugh White, prominent lumberman of Columb, 
Miss., and Mrs. White were recent guests of Mi: 
and Mrs. Stewart M. Jones and Mrs. Frank B. Gi 
christ. \ 

J. L. Williams, of the Eastman-Gardiner Har 
wood Co., Mrs. Williams and their daughter ** 
away on a two weeks’ motor trip to North Caroliné. 
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PITTSBURGH, PA. 


July 20.—Retail lumber dealers have been ex- 
opiencing an improvement in trade in June and 
ily, which has strengthened the belief that the 


yt half of the year will be better than the first 


,glf. House building by individual home owners 
ntinues at a pace which is largely making up for 
ye decline in speculative building. Wholesalers 


wport more activity than a week ago. The en- 
graging industrial situation throughout the 


yntry is reflected in the lumber trade and the 
pports of the railroads on weekly car loadings. 
Wholesalers generally report the volume of busi- 
ness quite up to expectations. Orders being placed 
re generally for quick shipment. Prices remain 
yout the same as last week. Hardwoods seem to 
have touched bottom, and some items, particularly 
“um, are commanding slightly better prices, with 
prospects of advances to higher levels. Idaho and 
pondosa pines are varying in price from $1 to $3 
on Nos. 1 and 2 common, and $3 to $8 on D 
vlects and better. Some dealers in these items 

» making slight concessions, but only for the 
purpose of moving surplus stocks, while others 
ve holding firm to list prices. California white 
nd sugar pines remain in about the same position 
s Jast week. Fir, spruce and western hemlock 
re varying im price from $1 to $35. Southern 
pine prices are reported in some quarters to be 
varying from $1 to $10. Some wholesalers re- 
nort a little better demand for hardwoods, with 
no tendeney to reduce prices. 

Ross D. Sloniker, of the Mowbray & Robinson 
Lumber Co., Cincinnati, spent last Thursday with 
friends in Pittsburgh. 

B. H. Picket, of the Picket & Volk Lumber Co., 
accompanied his family to Chautauqua Lake, N. Y., 
the last of the week. Mr. Picket returned Monday, 
wut members of his family will remain there for a 
month. 

H. F. Domhoff, president Acorn Lumber Co., re- 
tuned the first of the week after an absence of 
two weeks. 

A large number of Pittsburgh lumbermen who 
are members of the Traffic Club attended the an- 
nual outing ef the Pittsburgh branch, held Mon- 
day at Idlewild Park, near Ligonier. 

0. H. Babcock was in Chicago last week on busi- 
nas for the Babcock Lumber Co. 


NEW YORK, N. Y. 


July 19.—There is good business to be had for 
the man who goes out and digs for it. Business 
was not as good last week as it was the week be- 
fore, but a slight improvement was noted as the 
week end approached. There is a big volume of 
transactions in fir, a good movement in western 
pines, a steady situation in cypress, a fair market 
in North Carolina and southern pine items, and a 
healthy condition in eastern spruce lath. Hard- 
woods are selling better than had been expected 
and the manner in which mahogany sales have held 
up has been surprising. 

Wholesalers have given notice that a $12 freight 
rate may be expected on West Coast items in Au- 
gust, and that an increase to $13 will prevail in 
September, causing an advance in prices. Just at 
present, however, fir prices are largely uncertain, 
even though most large distributers are sticking to 
set lists. A retailer seeking figures on fir put out 
even “feelers,” receiving quotations ranging from 
$32.50 to $34.50. He discarded all these offers and 
later placed a substantial order at $31.75. The 
retailer is a Long Islander and the sale entails a 
ack-haul of considerable cost. Another commen- 
‘ator on the fir situation, and one whose firm has 
‘itirely eliminated the handling of transits, de- 
‘lares that for standard schedules, with grades of 
limber assorted as to lengths and sizes, there is 
always ready sale. Larger shippers and wholesalers 
ate curtailing transits. 

B. Linde Palmer, who opened an office on May 1 
43 the New York representative of the St. Paul & 
Tacoma Lumber Co., has already found it neces- 
‘ary to make his headquarters more commodious, 
the office number having been changed recently to 
1184 Grand Central Terminal. ‘We have taken on 
4 great deal more business than I thought possible 
at the start,” Mr. Palmer said. 

: Mr. Palmer said his office would have to handle 
‘pproximately 100,000,000 feet of lumber a year, 
“y that it was the company’s policy to have every 
it sold before it starts from the Coast. “We are 
‘ot shipping any transits,” Mr. Palmer emphasized. 
entiaon C. Holland, the well known white pine 
the and wholesaler, is spending a vacation at 
a Olland Farm near Bolchertown, Mass. His 

ce reported that business had shown an im- 
provement since July 4, but last week had not been 
*4 00d as the week before. 

o- B. Coho, secretary New York Lumber 
Sache Association, is spending his week ends at 


m’s Head, Conn., where his family is stayin 
for the summer. , _ 


James Brown, formerly with the Broadway Lum- 


ber Co., Brooklyn, is now in charge of the 
Hicksville, Long Island, yard of the Brislin Lum- 
ber Co. 

The first annual party of the Celotex Co. will be 
held Tuesday, Aug. 10, at Briarcliffe Lodge, Briar- 
cliffe, N. Y. All lumber dealers in the metropolitan 
district have been invited. There will be a sports 
program and a dinner. 

Charles R. Lockridge, New York representative 
of the Bloedel Donovan Lumber Mills, is spending 
a vacation in Canada. 

C. Lacey, former representative in Kansas 
City of the Craig Mountain Lumber Co., Worcester, 
Idaho, is in the East to locate an office for that 
company. He expects to settle in New York. His 
family came East with him. 

The Eben B. Smith Lumber Co. (Inc.), exclusive 
shippers of southern pine roofers, has moved into 
larger quarters at 1841 Broadway. 

William R. Creed, of W. R. Creed & Co., has just 
returned from an automobile tour in the Adiron- 


dacks. 
WARREN, ARK. 


July 19.—Demand for Arkansas soft pine this 
week has been rather active, slightly heavier than 
last week. Demand was sufficient to give prices 
a good tone. Finish and finish products rule 
strong, with No. 2 boards holding firm, also floor- 
ings except 4-inch B&better flat. Moldings and 
easing orders are being received in fair volume, 
while prices of these items hold firm. Inquiries are 
being received in good volume from the retailer, 
but are mostly for mixed cars. Inquiries from 
industrial buyers are not heavy, although there 
is a fair volume of business from them. Demand 
for car roofing and siding is light. Production 
is reduced by 55-hour week schedules. Some of the 
small mills have been cutting out. Weather has 
been good, and log supplies have been fully main- 
tained. Shipments have exceeded production and 
new business, while bookings at most of the plants 
have exceeded production also. Labor is quite 
plentiful. Car supply is adequate. 


KANSAS CITY, MO. 


July 20.—There has been no increase of activity 
in the lumber market in the last week, and sales 
managers say they think they can hold their own 
until the early fall, when a good increase in the 
demand from country yards is expected. In the 
view of most lumbermen whose opinions were 
asked, city yards will be unlikely to increase their 
requirements much for the rest of the season. 
Yard stocks are, in most cases, being purposely 
kept low and there is not much prospect for any 
increase in the building program this year. There 
is very little business coming from the East, and 
lumbermen here think the only prospect for in- 
creased demand is in the middle West. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., left last Friday for a vacation trip 
to Canada. 

Orville Pier, southern pine sales manager for the 
Pickering Lumber Co., left yesterday for a camp- 
ing trip in northern Minnesota. 

Clyde Baxter, of the B. B. Baxter Lumber Co., 
and Mrs. Baxter left Sunday for a combined vaca- 
tion and business trip in California. 


DULUTH, MINN. 


July 20.—-An enlargement in inquiry from Minne- 
sota, northern Wisconsin and middle West points 
for mixed carlots of northern pine was a trade 
feature during the last ten days. Reports being 
received show that much new construction is un- 
der way, and that considerable material will be 
required to carry through other fall programs, 
Crop conditions this season are claimed to be well 
up to the average. Substantial shipments of lath 
have been made during the last few days, and job- 
bers are of the opinion that operators of small 
mills will succeed in cleaning up their cuts. Con- 
ecessions running from 50 cents to $1 are being 
made by the northern pine mills on items of which 
they happen to be long, but apart from that quota- 
tions are being firmly held. A marked picking 
up in inquiry and orders for box lumber is a 
gratifying recent development. Moderate lots of 
box held by smaller producers are being cleaned 
up. Buyers appeared to have been keeping close 
tab on lots, as they have been making offers 
promptly when they have known them to be ready 
to ship out. Box manufacturers find considerable 
expansion in demand from wholesalers and fruits 
and vegetables packers. 

Improvement was reported in the pulpwood mar- 
ket, Wisconsin and Minnesota paper mills grinding 
wood more freely than in several seasons as a re- 
sult of ample water supplies in their dams. 

A survey has shown that sawmill companies at 
Cloquet, Virginia and International Falls are 
operating full time, with ample supplies of logs 
to carry them through the season. No summer 
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camps are being maintained. The Weyerhaeuser 
interests, at Cloquet, and the Virginia & Rainy 
Lake Co., at Virginia are employing crews in plac- 
ing logging tracks for fall and winter operations. 


MACON, GA. 


July 19.-There is a fair demand for roofers 
from the East and West, and the movement has 
been close to normal throughout the week. How- 
ever, prices ure still at $18.50 and $19.50, with a 
few manufacturers obtaining a premium. Some 
mills have curtailed, and others are closing down 
for a few days’ vacation, but mill operation gen- 
erally has been nearly up to normal. A few manu- 
facturers are letting their stock pile up and dry 
out, refusing to sell at the prevailing prices. Lots 
of inquiries are coming in from the East and from 
some of the western centers, but there appears no 
inclination on the part of wholesalers to offer more 
than $18.50 and $19.50. 

There was no change in the longleaf pine mar- 
ket this week. Reports from the southwestern part 
of the State indicate that all mills continue operat- 
ing to capacity. Railroads are planning further 
expansion this fall, which will create further de- 
mand for longleaf dimension. 

Hardwood lumber was in good demand this week. 
There was no change in prices, however. Ship- 
ments were a little above normal. Production has 
been normal and logging conditions have been sat 
isfactory. The demand for trim continues above 
normal, and shipments have been heavy into the 
eastern part of the country. 


SHREVEPORT, LA. 


July 19.—-The weather has been ideal and in 
most places the southern pine mills have been 
going steadily. The small mills have been loath 
to sell their lumber for transit shipment, and have 
been asking for definite shipping orders. They have 
been wanting better prices and have accepted only 
enough business to keep going. This situation has 
made trading slow and difficult, and shipments will 
likely show some decline. On the other hand, 
prices have not moved upward. Buyers are plac- 
ing bona-fide orders for just what they need, Once 
in a while an order gets delayed through accident, 
and then the wires are kept hot. The mills are 
satisfied that prices are going to be somewhat bet- 
ter before long, and buyers realize that the present 
lumber market is really low. Therefore when they 
find the stock they want, they place orders readily. 

Hardwood prices are slightly better. Fall buy- 
ing bids fair to start rather early this year, but 
there is not yet much stock in shipping condition. 


JACKSONVILLE, FLA. 


July 19.—In the southeastern lumber market, 
there is sufficient business to keep things going at 
the same rate as during the preceding week. About 
the only improvement has been in red and sap 
gum. Some of the mills have stiffened on their 
gum prices. 

Pine continues to move slowly and the accumu- 
lation at the mills is still very much in evidence. 
The yards are buying mixed cars of shed stocks, 
and an occasional car of sheathing and framing. 
The framing orders usually call for an assortment 
of lengths, which under normal conditions the 
mills would not think of handling. There have 
been no changes in prices of longleaf or shortleaf, 
as the mills seem more than willing to move their 
stocks at prevailing prices. The shortleaf mills 
have been a little bit easier on their B&better fin- 
ish, due to the amount of stock they have been 
able to get out with a spell of dry weather. Tim- 
ber schedules for both yards and railroads con- 
tinue to be received in encouraging volume. This 
is giving practically all of the mills something to 
eut on. However, it can not be said that this cut- 
ting is overly profitable. 

A fair volume of cypress is being moved. The 
Florida yard trade is calling for some mixed cars of 
shed stocks, finish and moldings, most of which 
business is going to the larger mills. The smaller 
mills are getting the most of the factory trade, 
which is using an occasional straight car of select 
or No. 1 shop or No. 1 common, they being able to 
make decidedly better prices on such stock than 
the larger mills. The eastern and middlewestern 
markets have been sending in some very nice busi- 
ness of late. However, business from these sec- 
tions has been a disappointment this season. 

Hardwood demand has been the best feature of 
the last week. It is principally for sap and red 
gum, which are the most important woods for this 
section. There have been several very nice orders 
placed for FAS and No. 1 common and selects, with 
the No. 2 common being used up by the southeast- 
ern box and crate trade as fast as it is dried. Oak, 
poplar and other southern hardwoods have just 
about held their own. 

Gordon J. McDonald, president Gordon J. Mc- 
Donald Co., New York, was in Jacksonville from 


rt, 
Friday through Sunday renewing old acquaip;. 
ances, and lining up stock for his trade. Mr, yp. 
Donald was winding up a trip that took him +, 
mills in this State and Louisiana. : 

Weather has been much better of late. Car Bup- 
ply is holding up well. Labor is short in gom, 
sections. 

Joseph Bland, of Bland-Brown Lumber Co,, sti 
son, Ga., was a recent visitor to Jacksonville, Thy. 
Brown-Bland Lumber Co. is successor to W. R. Aly. 
man & Co. and has taken over that company’s 
entire holdings at Stilson. ‘ 

R. J. Reiser, of Huttig Sash & Door Co., g; 
Louis, has just returned to headquarters after gey. 
eral days spent in Jacksonville and Florida going 
over the company’s affairs at its several branches 

Syd L. Moore, sales manager Robert R. Sizer ¢ 
Co., Jacksonville, is now in San Francisco atteng 
ing the convention of the Lions Club as a delegate 
from this State. Before returning to Jacksonville 
Mr. Moore will visit several of his company’s West 
Coast mill connections. 

Evan Harrell, of the Elberta Crate Co., Bain 
bridge, Ga., is spending his vacation with hig par 
ents in this city. Mr. Harrell is the son of B, ¢ 
Harrell, secretary of the Georgia-Florida Saw Mi)) 
Association. 


HOUSTON, TEXAS. 


July 20.—If the feeling among lumbermen that 
things are looking better means anything, there has 
been improvement in the southern pine market. 
Everywhere there is evidence of optimism not felt 
here in several months. Industrials and railroad 
stocks are selling a little better, and the oil field 
business is better in spots, Further reports from 
the furniture shows are encouraging to the hard 
wood men. Heavy building operations in southern 
Texas cities continue. 

R. 8S. Sterling, Houston capitalist, oi] man and 
newspaper owner, has purchased through his asgso- 
ciates the Houston yard of Lynch Davidson & Co 
It is understood there will be no change in the 
operating staff. The new owners have taken pos 
session. Addison I. Cammack, manager for several 
years, will continue in that capacity. The yard 
has been in operation five or six years. The sale 
involved stock and business only. This is the 
only holding of the company that has been sold 
The company’ will continue to operate its other 
yards throughout the State, according to J. H. 
(Jack) Cooke, vice president and general manager. 


NORFOLK, VA. 


July 19.—-While a few North Carolina pine mills 
in position to make water shipments were fortu- 
nate in booking rather large orders for mixed 
cargoes of box lumber and better grades last week, 
other millmen and wholesalers have found business 
a little quiet. Production has been curtailed a 
great deal by hot weather, vacation days and the 
call of farmers for extra labor. 

There has been a little better demand for 4/4 
edge No. 2 and better, both band and circular sawn, 
prices remaining the same. There is some surplus 
of band sawn stock, but good circular edge is 


scarce. Orders now are sent when stock is abso 
lutely needed and quick shipment is always 
stressed. The New England market has pot 


opened up as yet, but other buyers are using more 
good lumber. No. 2 and better 4/4 stock widths, 
band sawn, have been moving better, but demand 
is light. Good circular sawn stock widths are 
growing scarce; a number of mills are oversold 
and are looking for higher prices. Edge 4/4 No. 4 
continues rather quiet, but No. 3 stock widths are 
active, both band and circular. A few more ip 
quiries for 5/4 and thicker edge in stock widths 
have been received. No. 2 and better bark strips 
have also been moving better. 

Demand for 4/4 edge No. 1 box, rough, kiln dried 
and air dried, has been rather light. One or two 
small cargoes have been sold. Buyers are still 
very particular about air dried stock. Prices are 
not likely to go any lower. No. 1 4/4 stock bor 
has been moving fairly well, but total business 
has not been large. Some small mills are oversold 
for a short time, but some good stock box is to 
be had for quick shipment. Edge 4/4 No. 2 box 
continues very quiet, as buyers do not seem to need 
this item. No. 2 4/4 stock box has also been 
temporarily slow. There is still a good demand 
for 5/4 and 6/4 stock box. Buyers would be it- 
clined to buy more 6/4 edge box air dried, dressed 
and resawn, but mills will not accept present low 
prices. Box bark strips, 4/4 rough and dressed, 
have been very quiet. 

Early last week there was very little activity 
in dressed pine, but during the last half sale 0 
flooring picked up noticeably. Prices vary = 
than they should, but are no lower. Roofers, bo 4 
air dried and kiln dried, have been quiet. Price 
are at rock bottom and mills are turning down low 
offers without hesitation. Lath are still moving 
rather slowly. Dressed framing is moving fairly 
well, but rough framing is very quiet. 
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LAKE CHARLES, LA. 


July 19.—Demand for southern pine continues 
to hold up unusually well for midsummer. While 
wholesalers are not particularly active in the mar- 
ket, and very little buying of a large nature is in 
evidence, the volume of small orders is of enough 
consequence to hold orders fairly close to normal. 
Building materials of all types are in fair call, 
and the market for upper grades continues to show 
improvement. Lower grades are in good call, and 
there is a good market for dimension in this entire 
territory, especially such as is used in the oil fields. 
The bulk of the buying is of the rush variety, and 
it is still evident that retailers have no intention 
of stocking up so long as their needs are taken care 
of as they have been the last few months. There 
js still a great deal of building in southwest 
Louisiana, both of a residential and industrial na- 
ture, and a very favorable crop outlook for this 
fall is creating a feeling of optimism. In the 
meantime, however, prices are still much lower 
than they should be, and there is also a tendency 
on the part of buyers to bargain. The tendency of 
most mills is to hold firm to lists, and fluctuations 
are of little importance. There has been prac- 
tically no change in export demand, and a fair 
yolume of stock is moving from both Louisiana and 
Texas ports. Excellent weather continues to pre- 
yail in this territory, and most logging camps are 
operating under very favorable conditions. Pro- 
duction is still behind both orders and shipments 
as a number of the mills in this section are opérat- 
ing on short schedules, 

Managers and representatives of Long-Bell Lum- 
ber Co. mills in Louisiana, Arkansas, Texas and 
Mississippi held a conference at the Long-Bell 
plant at Lake Charles on Friday of last week, for 
the purpose of letting contracts for lubricating and 
refined oils for all mills in the States represented 
at the conference. The visitors were entertained 
by Mr. Cobb, manager of the local mill, at a 
luncheon at the Majestic Hotel. 


BROOKHAVEN, MISS. 


July 19.—Business the closing days of last week 
was fairly good. Today there were orders enough 
to take care of production for a little more than 
three days. Inquiries have been heavier than for 
any equal period for some time. They are coming 
from all sections. 

A number of orders have been received from the 
East and New England. There have been heavy 
purchases of grain doors, and all the No. 4 lumber 
has been sold, including the production over the 
next thirty days. This is: to be used for grain 
doors, and following this there will undoubtedly be 
a considerable sale of No. 3 lumber for this same 
purpos:, as some railroad specifications permit No. 
4 common while others permit only No. 3 common. 

Floorings, particularly in 4-inch, are moving in 
nice volume and there have been practically no 
price recessions over the last few weeks. Drop 
siding has shown fair movement in all grades, and 
the stocks are only nominal. This is likewise true 
of ceiling and partition. Finish items are rather 
draggy. 

No. 2 fencing in both longleaf and shortleaf is 
very scarce and remains very firm. No. 2 common 
boards and shiplap in shortleaf are holding very 
nicely, and as the call for oil field lengths of 12- 
inch No. 2 boards is considerably ahead of supply, 
better prices are being secured. No. 2 longleaf 
boards in 8- and 10-inch are showing small move- 
ment, due to the flattening out of the island trade. 
On the other hand there has been a good trade for 
12-inch No. 2 in longleaf, and there is no surplus 
of this item. The inquiry for 5/ and 6/4 No. 2 is 
showing some life. No. 3 fencing remains a very 
good seller, and there is hardly any crating lumber 
to be offered by the mills. No. 3 boards and ship- 
lap have been considerably more active, and sur- 
Pluses 'are dwindling fast. No. 1 lath are very 
weak, $4.75 to $5 mill. No. 2 lath are fairly firm 
at $4.25, mill, with a comfortable oversale. Pine 
shingles have shown slight movement. 

Longleaf dimension in both No. 1 and No. 2 
grades is in good demand, while shortleaf remains 
rather sluggish. No. 3 dimension stocks have been 
Practically exhausted by recent sales. 

Sales of odds and ends have been very encourag- 
ing. Box shook business is holding fairly well, 
after a heavy local vegetable business, and the 
Making of stock at odd times for next season’s 
vegetable crop will soon begin. 

The hardwood market is very encouraging so 
far as volume is concerned. No. 1 4/4 common and 
Select plain sap gum appears to be the leader in 
hardwoods, while 4/4 No. 1 common and select 
poplar has been a close second. The oak flooring 
ge try to keep well bought ahead on oak floor- 
ng sizes and grades, and there has been a nice 
movement of this material. 

South American export trade has been fairly 
Sees, and there have been heavy shipments to that 
ountry. Europe is doing very little buying. 

8. E. Moreton, vice president and general man- 


ager J. J. Newman Lumber Co., Mrs. Moreton and 
their son David are leaving Wednesday for a trip 
by auto to the mouftain resorts of North Carolina. 

E. J. Hurst, general sales manager J. J. Newman 
Lumber Co., is attending an export meeting at New 
Orleans, and will go from there to the midsummer 
meeting of the Southern Pine Association at Mem- 
phis. 

W. L. Finney, credit manager Homochitto Lum- 
ber Co., remains at Touro Infirmary, New Orleans, 
going on his third week. 

Fred Cline, purchasing agent Sears-Roebuck & 
Co., Chicago, stopped off in Brookhaven last week 
for a visit with relatives. He had been visiting 
the company’s new plant at Newark, N. J., and 
after calling on a few of the west side mills, ex- 
pects to take his family to California. 


BOGALUSA, LA. 


July 19.—A popular promotion among the Great 
Southern Lumber Co.’s officers was announced the 
other day by Superintendent Gus Chandler. J. R. 
Burke, an excellent sawmill man who came to 
Bogalusa several years ago from California, has 
been promoted to assistant superintendent. He is 
popular with everyone in the planing mill, and even 
greater strides forward in the production end of 
the Great Southern business are predicted with 
Mr. Burke in the position of assistant superin- 
tendent to aid Mr. Chandler. 

J. K. Johnson, head of the forestry department 
of the Great Southern Lumber Co., accompanied 
by his family, has returned from an extensive tour 
of Florida. He states that building is still on 
the increase and that the people of Florida are 
glad that the speculative period has passed. Prop- 
erty values are rapidly getting back on ‘a sound 
basis, according to Mr. Johnson. 

Mayor W. H. Sullivan, general manager of the 
Great Southern Lumber Co., who was responsible 
for getting the people of this community inter- 
ested in poultry raising some months ago, has come 
forward with another idea that will mean in- 
ereased activity along this line and more pub- 
licity for Bogalusa. “‘Hammond has her strawberry 
earnival and Picayune has her peach festival. 
What is the matter with Bogalusa having a 
Chicken Day?” said Mayor Sullivan. “We could 
display chickens and eggs, serve fried chicken to 
every visitor, and make a regular local holiday 
out of the event.”’ The opinion of other Bogalusa 
citizens has been sought on the matter and action 
is expected soon. 

Dwight Demeritt, a graduate of the Yale fores- 
try school and a man with considerable experience 
in the forests of the South, has been appointed 
farm forestry expert of the extension department 
of the Louisiana State University. His work will 
be to assist forestry clubs and to help farmers who 
desire to practice reforestation. Mr. Demeritt 
spent the early part of the summer at Bogalusa 
as a member of the faculty at the summer fores- 
try school. 


TUSCALOOSA, ALA. 


July 19.—The southern pine market has been 
rather dull during the last week, though inquiry 
this morning seems to be considerably better. Pro- 
duction is running around 65 percent of normal, 
and stocks are very low and badly broken. In 
dimension, 2x12-inch has become very scarce in 
this section. Offers today from wholesalers indi- 
cate a very firm tone to the market, with more 
business being offered. 

Hardwood inquiry is perhaps a little lighter. 
Low grade poplar is moving very well, while high 
grade seems to be dragging. Red and sap gum are 
in good demand, but prices are low and unsatis- 
factory to the mills. Oak is moving fairly well, 
but prices are not satisfactory. 


MILWAUKEE, WIS. 


July 20.—There was a spurt in the lumber mar- 
ket here following the holiday dullness, and re- 
tailers were actively buying construction lumber. 
Despite this, the market is still in its midsummer 
lull. Southern pine and fir continue to be the 
leaders in the construction field, and there is a 
little hemlock going to the trade. The latter item, 
however, is enjoying good demand from country 
retail yards. Prices in the softwood market are 
satisfactory, but they show no sign of firming up. 
The flooring factories are making efforts now to 
fill their orders, as most construction has ad- 
vanced to the flooring stage. This is also true of 
millwork factories. The flooring manufacturers 
have reduced the output of maple flooring, due to 
prices on oak being so low here. Auto body plants 
are still buying on a conservative basis, and their 
production is being kept at a good average. The 
box and crating business has not come back to the 
point where it was prior to the holidays, although 
local plants are taking low grades of hardwood, 
for which they are paying a good price. They re- 
ported that the packers and shippers have not come 
into the box market as strong as they did pre- 
viously. This business is expected to increase 
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within the next few weeks. There is a good volume 
of business on knock-down frames and a good deal 
of effort is being put into this line. Prices in the 
hardwood market are holding about the same as 
they have previously. 

George F. Eller, president John Eller Lumber 
Co.; Peter Weimer, secretary Milwaukee Sash & 
Door Co.; Rudolph Best, president and treasurer 
Best & Lade Lumber Co., and Merwin Meyer, secre- 
tary-treasurer Milwaukee Woodwork & Building 
Co., all of Milwaukee, are among applicants to the 
State for a charter to organize a new bank in 
Milwaukee. A public hearing will be held in Mad- 
ison on Aug. 18. 


BEAUMONT, TEX. 


July 19.—The southern pine market today is in 
a very satisfactory state, especially when the sea- 
son is taken into consideration. Demand is show- 
ing improvement. The outstanding feature is the 
eall from the oil field sections for derrick and 
building materials. In addition to the local ac- 
tivity, brought about by the recent development 
of a deep sand in the old Spindle Top field (where 
some thirty new derricks are up and as many 
ordered), there is an increased demand for der- 
rick patterns from the central Texas and Pan- 
handle fields, and also from the Oklahoma oil 
territory. The result of all this is that the mills 
are cleaned out of derrick material, and oil field 
items are scarce indeed. Demand for ordinary 
yard stocks remains about the same. Demand for 
both domestic and export timbers, longleaf and 
shortleaf, continues strong. There have been no 
price changes. 

The hardwood market is showing some improve- 
ment. No. 1 common sap gum FAS is in good 
demand, and there is also an upward tendency 
noted in trim. Flooring and oak items remain 
unchanged. Reports are that furniture buying at 
recent shows was heavier than in 1925. This is 
certain to be reflected speedily in an increased 
demand for furniture woods, due to the fact that 
furniture makers had been buying hand to mouth. 


ATLANTA, GA. 


July 20.—Pine output at Georgia mills is re- 
duced because of several smaller mills shutting 
down rather than sell at the present low prices, 
but larger mills are still operating on about the 
same basis. Hot weather is the only drawback to 
logging, and most larger mills have more logs than 
they need for the present. As a whole Georgia 
output is around 80 to 85 percent of normal. 
Shipments are no larger, principally because mills 
are refusing many orders offered them. 

Retail yards in larger southeastern cities all 
seem to be doing a good volume and are buying on 
a fair basis. In smaller communities, however, 
yard call is less active, though the outlook is very 
good for late summer and fall. The railroad and 
industrial call is fairly good all over the Southeast, 
and the millwork industry is also a good buyer. 
Yard call in the middle West has declined, and is 
not very active in the East save for mills that have 
established sources in that district. Railroads in 
the East are buying on a good basis, but not those 
in the middle West. 

The roofer market is decidedly off, though ship- 
ments are steady on orders previously placed. Man- 
ufacturers are receiving plenty of offers of around 
$18 to $19.50, but rather than accept less than $19 
and $20 many have announced their intention of 
closing down. A few mills having established 
connections in the East and middle West are still 
getting $19 and $20, but orders are small. 

Pine flooring has weakened further, to $40 for 
1x4-inch B&better, a $3 decline. No. 1 and No. 2 
common are off about $2 and No. 3 about $1. For 
1x3- and 1x6-inch flooring average declines of $1 
to $2 are noted. Declines of $1 to $2 are also 
noted in all ceiling, while partition is off $2 to $4. 
Other items off $1 or more include siding, finish 
and- boards. 

The recent failure of the Bankers Trust Co., of 
Atlanta, operating more than 100 banks in Georgia, 
most of them in small towns, is understood to have 
cost several lumbermen throughout the State con- 
siderable sums. Though many banks will be able 
to re-open shortly, others will stay permanently 
closed and depositors will recover but a part of 
their money. One of these banks, located in At- 
lanta, carried considerable lumber paper. 

The Willis Lumber Co. has started production at 
its new plant in Ocilla, Ga., operating both a saw- 
mill and planing mill with a daily output of about 
20,000 feet. 

R. H. Morris, of Macon, Ga., southern manager 
for the North Carolina Pine Association, left last 
week for an extended visit in Norfolk, Va., where 
he recently started construction of a new home. 
Though Mr. Morris’s headquarters are at Macon, he 
makes his home at Norfolk. 

C. H. Dudley, sr., manager Phoenix Planing Mill 
Co., of Atlanta, announces the transferring of R. G. 
Freeman from the Tampa (Fla.) offices to Atlanta. 


Joseph A. Carr, jr., arrived recently in Macon. 
Ga., from Philadelphia, to take over management 
of the Macon offices of Hallowell & Souder, Phila- 
delphia wholesalers. He succeeds B. M. Duncan, 
who recently resigned to join a lumber concern at 
Norfolk, Va. 

T. H. MecKey, vice president of Daugherty, 
McKey & Co., Valdosta (Ga.), wholesalers, ex- 
pects to return to duty next week after a month's 
vacation with his family at St. Simons Island, near 
Savannah, Ga. 

Julius W. Gresham, of the Gresham Manufactur- 
ing Co., of Griffin, Ga., manufacturer of millwork, 
recently purchased the Griffin Hotel, the leading 
hotel of that city, and will remodel and enlarge it. 

There has been considerable talk recently among 
Atlanta wholesalers and manufacturers relative to 
the organization of a Lumbermen’s Club in Atlanta. 
The need for a club is said to be widely felt. 


MINNEAPOLIS, MINN. 


July 20.—Lumbermen throughout the Northwest 
were scanning reports from the agricultural dis- 
tricts this week which told of the beginning of 
the annual harvest at a time when wheat prices 
were standing at new high levels. Harvesting of 
small grain was under way in scattered sections 
of the Northwest at the beginning of this week. 
Some oats and barley, also, are being cut. South- 
ern Minnesota and southern South Dakota were 
first to begin harvesting. Central Minnesota and 
central South Dakota will reach that stage late 
this week. By early next week harvesting is ex- 
pected to be general throughout the territory. The 
crops are spotted. In some sections, where the 
early drouth was broken by timely rains, there 
will be close to a normal crop. Where the dry 
spell continued so long that damage resulted, 
there will be light crops. Experts, however, ex- 
press a belief that as a whole there will be a 
fair crop and that any shortage is likely to be 
offset by high prices. The situation today is en- 
couraging to farmers and business men. 

The Northern Pine Manufacturers’ Association 
is maintaining its record breaking business for the 
last five-year period, according to figures just an- 
nounced by E. J. Fisher, manager of transporta- 
tion. Mr. Fisher said he believed the increased 
business could be attributed to a large extent at 
least to the fact that northern mills were in 
position to meet quick shipment requirements of 
retailers who normally have given part of their 
business to western mills. Another factor, he 
said, is that there is a genuine preference for 
northern pine in a large territory. Figures for the 
principal receiving States are as follows: 





April May June 

Tllinois Sd see SE wee 403 4506 524 
rer 14 24 24 
rere jenna ns 109 92 3 
ES eae 8 22 23 
PE scree seneenne 96 112 108 
Rr e 425 512 551 
EES, SE 69 65 48 
Dn Gipdnbnabneneecion 125 104 121 
re 29 41 te 
ED cia dike eb awatee 373 396 511 
Gitee Bites «.. cc cccecs 11 14 25 
EE oii arc eda ma eveeii 29 32 41 
TE dna we onenme nee 1,691 1,864 2,104 


Indications are that there will be a fair fall 
business, according to Adolph Hendricks, of A. C. 
Winnor & Co., producers and wholesalers of north 
ern lath, cedar products and hardwood, who has 
just returned from a trip through southern Minne- 
sota and northern Jowa. Present buying on a 
whole is below normal. 

Oscar Thyren, of Kelliher, Minn., distributer 
for the Larson Bros. Lumber Co., wholesaler of 
northern white cedar posts and poles, was in the 
Twin Cities in the last week. He said that the 
movement of those products now is slow but that 
fall prospects are good. Supplies on hand are 
adequate, he said. 

O. P. Pearson, sales manager Foster-Latimer 
Lumber Co., Mellen, Wis., said that while north- 
ern mills have been producing heavily there is no 
surplus of dry hardwood lumber. Business in the 
vicinity of Mellen has been good. Farmers in that 
section are buying liberally, since crop prospects 
are excellent. 

Anthony Dale, yard manager for the C. E. Mc- 
Gowan Lumber Co., at Sisseton, S. D., when in 
Minneapolis said that business had been only fair. 
The crop prospects are not satisfactory, due to 
the lack of rain late in the spring. 

Montana retail lumber business is expected to 
be fair this fall, according to Fred Bieck, lumber 
and mining man of Virginia City, Mont., who 
was in the Twin Cities in the last week. One of 
the encouraging factors, he said, is the revival 
of the land movement in that State. ; 

Among the lumbermen who were in the Twin 
Cities in the last week were: K. D. Greef, secre- 
tary and treasurer Hitchner & Hitchner (Inc.), 
of Sandpoint, Idaho, producers and wholesalers of 
cedar posts, poles and piling; H. F. Rieff, Littl 
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Rock, Ark., retailer; H. W. Stuchell, of the Hclipse 
Mill Co., Everett, Wash.; and George S. Rich, of 
the Rich Lumber Co., Seattle. 


BOSTON, MASS. 


July 20.—While eastern spruce is slow and prices 
are yielding a little here and there, Douglas fir is 
moving in large volume and the general tone of 
fir quotations has strengthened. Buyers continue 
to find fir prices more attractive than spruce. 
Large quantities of lumber from the Coast have 
arrived in recent weeks at New London, Conn., 
Providence, R. 1., Boston and other New England 
ports. Wholesalers have considerable Coast soft- 
woods in stock at these terminals. 

Eastern spruce specialists said today that frames 
are quiet even at the recent declines, They report 
no definite change in quotations for random 
jlengths from Canadian mills, but diagnose the tone 
of the market as a shade easier. Really dry spruce 
poards continue to be very scarce and this fact is 
keeping prices steady. About 1,000,000 feet of 
softwoods from eastern Canada arrived here last 
week. 

A well known Canadian shingle manufacturer 
surprised the trade last week by announcing an 
advance of 10 cents on his white cedar clears, mak- 
ing his new selling price $4.35, less commission for 
the wholesalers. A white cedar manufacturer who 
produces an extra nice quality of shingles is asking 
$5 for his extras, whereas the going price in the 
local market is $4.75. Shingles have been selling 
very slowly here this year, principally because of 
the unreasonable restrictions and prohibitions im- 
posed by revised building codes in many com- 
munities. 

Although the actual volume of hardwood flooring 
orders booked in New England territory during 
the last two months or so is said to be larger than 
ever before, intense competition among rival sellers 
has continued to weaken prices. Clear plain white 
oak flooring, 13x2%4-inch, is reported to have been 
offered at $95 within the last few days. Clear 
maple flooring, 13x24%4-inch, has been offered at $88 
and birch at $79.50. 

Southern pine specialists are expressing the 
opinion that the very modest business in both long- 
leaf and shortleaf flooring this summer is the result 
of the strenuous selling of hardwood flooring. 

The Atlantic Lumber Co., wholesaler, has found 
it necessary to secure more comimodious offices, 
moving to 1 State Street, where it occupies the 
entire ninth floor. 


NEW ORLEANS, LA. 


July 19.—Midsummer market conditions appar- 
ently prevail in all southern woods. Southern pine 
showed moderate gain in shipments, cut and book- 
ings in the order named, for the week, but all 
three ranged below the “normal production” line. 
Cypress production climbed above the normal line 
again, with bookings running second and shipments 
third. In the hardwood division sap gum con- 
tinued in leading call, with red gum apparently 
second. Prices all round seem to have stayed about 
as they were. 

The Celotex Co. announces that its plant addi- 
tions now under way will be éompleted about Sept. 
1, bringing its daily output above 1,000,000 feet. 

Winnfield, La., reports a visit from engineering 
representatives of paper and pulp interests, who 
sought data regarding the establishment of a plant 
there. The Winnfield “boosters” claim exception- 
ally fine facilities, including timber supply, oil and 
gas for fuel, and lime “available to the manufac- 
turer without a,freight charge.” 

The newly organized St. Claude Lumber Co., at 
Arabi, La., just below New Orleans, has completed 
its office building, stocked its yards and is open 
for business. M. J. Duvernay, a New Orleans lum- 
berman with large experience in both wholesale 
and retail fields, is president. 

Albert R. Israel, manager of the publicity and 
trade extension departments of the Southern Pine 
Association, resigned effective July 15, and is pre- 
baring to leave in a few weeks for the West Coast, 
Where he plans to take a long rest before engaging 
in business there. 

The Lumbermen’s Club of New Orleans will 
enjoy its first outing of the present season next 
Saturday at Edgelake, where a camp has been 
rented for the day. The club porters and cooks 
will be taken along to conduct the culinary pro- 
gram, and the entertainment committee has ar- 
ranged a very attractive program including water 
Sports, a Charleston contest, and dancing through- 
out the day. 

Miss Florence Stope, auditor of the Southern 
Pine Association, was elected treasurer of the Na- 
tional Federation of Business & Professional 
Women’s Clubs at the annual meeting of that or- 
ganization in Des Moines, Iowa, last Friday. Mrs. 
Stone is president of the Louisiana Business & 
Professional Women’s Clubs, and also heads the 
Louisiana League of Women Voters. 

Advices from Monroe, La., report the filing of a 


$4,000,000 mortgage, given by the Brown Paper 
Mill Co., of West Monroe, to the Continental & 
Commercial Trust & Savings Bank, of Chicago. 
The document is hailed in Monroe as evidence that 
the company will erect the projected $2,000,000 
addition, doubling its capacity. 

Secretary-manager EB. W. McKay, of the South- 
ern Cypress Manufacturers’ Association, will leave 
for Chicago, on business, next Thursday. 

Harvey Moynan, manager Louisiana Red Cypress 
Co.’s hardwood department, is visiting Memphis 
and the surrounding territory this week. 

J. R. Black, insurance manager for the Southern 
Cypress Manufacturers’ Association, returned last 
week from Florida after spending several weeks 
visiting the mills of association members in east 
coast territory. 


HATTIESBURG, MISS. 


July 20.—Production of southern pine is on 
about the same basis as. during the first half of 
July. No effort is being made to increase mill 
stocks. Demand is holding up well for the season. 
Special cutting, in the larger sizes especially, con- 
tinues in very good call. Local demand is still 
taking much of the surplus of dimension and shed 
stocks, and with the demand from the usual con- 
suming territories possibly a little better than 
usual at this season, the mills are not complaining 
to any extent. 

Fire of undetermined origin destroyed one of the 
pine mills and several cars of lumber of the Chica- 
saw Lumber Co. near State Line, Miss., last Sun- 
day. No insurance was carried. It is understood 
that the mill will be rebuilt. 

Cut-over lands in South Mississippi have been 
selling well for the last few months, and recently 
several large sales have been made. The Lampton 
Realty Co. sold 20,000 acres in George and Jackson 
counties to S. H. Stratton, of Kansas City. It is 
understood these lands will be cut up into small 
tracts and set to pecan and other fruit trees and 
sold. ; 


WINNIPEG, MAN. 


July 19.—Country lumber dealers report some 
what of a let-up in building activities, as is usual 
just prior to harvest. However, they welcome a 
breathing space after a very active six months. 
Fall will be very busy, and dealers need an oppor- 
tunity to sort up stocks. There seems to be very 
little change yet in wholesale prices, and it is 
doubtful whether the market will show much more 
strength. Some Coast mills, which have not sought 
Prairie trade, are now turning their attention to 
this market, with the result that price stabiliza- 
tion seems to be out of the question. Northern 
white spruce operators have an excellent opportu- 
nity to give exceptional service to the Prairie deal- 
ers and are able to maintain a price. The northern 
spruce mills are all looking for a large volume of 
fall business. 

Secretary Ritter, of the Western Retail Lumber- 
men’s Association, expects to make his annual trip 
to the Pacific coast shortly, principally for the 
purpose of discussing cojperative advertising with 
the manufacturers. 

Work of rebuilding the mill of the B. F. Harris 
Co. (Ltd.), Reesane, Sask., which was partially de- 
stroyed by fire July 4, has been started, and it is 
hoped that the operation will be ready to start 
sawing in a few weeks. The mill cuts spruce, in 
which it has built up a quite satisfactory trade. 
The loss was covered by insurance, 


TROUBLE AND LITIGATION 


BEAUMONT, TEX., July 20.—George W. Brown 
and J. O. Sims, receivers for the Miller-Link Lum- 
ber Co., of Orange, last Thursday began mailing 
out checks to creditors of the concern to a total 
of a little more than $293,000, making the third 
dividend to the creditors since the receivers were 
appointed in 1920. This represents 30 percent of 
the balance due and makes a total of 70 percent of 
the original indebtedness which has been paid the 
ereditors. The receivers paid a 30 percent divi- 
dend in July, 1923, and a 10 percent dividend in 
the late summer of 1924. When Brown and Sims 
were appointed receivers of the company in 1920 
the principal debt totaled $1,241,324. A total of 
$869,000 has now been paid out to the creditors 
and about $300,000 remains in cash and other 
assets in the hands of the receivers. 


MARINETTE, WIS., July 19.—A petition for re- 
ceivership by the bondholders of the Lake Inde- 
pendence Lumber Co., of Big Bay, Mich., near 
Escanaba, was granted by Judge Richard C. Flan- 
nigan following a hearing in Escanaba. William 
Boniface, of Milwaukee, was named receiver. The 
lumber company owns about 26,000 acres of timber 
land in the Upper Peninsula, a large sawmill at 
Big Bay and a large quantity of lumber, more 
than sufficient, it is believed, to cover all liabilities, 
which amount to $1,700,000, of which $1,200,000 
is in a bond issue and the remainder unsecured. 


SovutH Benp, INp., July 19.—G. H. McMichael 
has been appointed receiver for the R. M. Merrill 
Lumber Co., of this place. 





Practical 
in its 
simplicity 
flexibility and 
all-round efficiency 


Practical from every standard 
of the lumberman’s needs for sim- 
plicity, strength and flexibility. 
25% to 50% less parts, doubly 
reinforced head frames with 
through braces running full length 
of leg; generous steel gussets at 
corners ;3-point suspension motor; 
all moving mechanical parts in- 
dependent of frame torsion. 
Ideally suited to mill or yard pur- 

poses; greatly reducing handling 
and delivery costs. Write for full 
particulars and performance 
records. Willamette Iron & 


Steel Works, Portland, 
Oregon 


WILLAMETTE 


Carrier 

















“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 





: 
i 
$ 
3 
b 








82 


AMERICAN LUMBERMAN 


JULY 24, 1926 








| CHICAGO 










































( — 
af A Genuine White Pine 
\\] Frames shipped in 


mixed cars contain- 
ing California 


e 'G \\f White Pine Lum- 
ii ber, Doors, Sash, 
|} Moulding, etc. or in 
| 


cars with Pondosa 
White Pine Lumber 


gs in Selects, Siding 
‘} and Boards. 

Progressive dealers 

\\\i are finding it profit- 


/\\ able to stock 
Frames. 

Very low prices to- 
\]} day on Frames 
\\1 loaded with “C” and 
\ “D” Selects, No. 1, 














\} 2 and 3 Boards and 
Send Us Siding in Pondosa 
Your White Pine. 
Inquiry 








“Producers of White Pine for Over Half a Century” 
The RED LUMBER Co. 


Sales Office: 
Telephone 


Michican Ave. CHICAGO == Seare'228i 


Sales Representatives for Central States 
Hedlund Lumber & Mfg. Co., Spokane 








Imagine a Store 


with all the salesmen in the stock room. That's 
exactly what some sawmills are. Let us repre- 
sent you at the front counter of the largest lum- 
ber consuming center on earth. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 














Lu . 
HUTCHINS Seebec22 | Doses 
Saw Mill, Band Resaw andPlaning Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND,ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
| Blue Island800 —Pallman 8020 (No Toll) | ORDERS SOLICITED 








occ Furniture Factories 


or other woodworkers? 
If so, we can help you bulld business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not Pay are a 
subscriber. For rates ask for Pamph- 
let No. 49-C, 


LumsBermen’s Crevit AssociATION 


Sulte 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 














THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers. 431 8. Dearborn St., Chicago, Il. 








Jack Orr, sales manager of the Lake Independ- 
ence Lumber Co., Big Bay, Mich., was a business 
caller in Chicago this week. 


Cc. W. Lawrance, manager of the Chicago office 
of the Long-Bell Lumber Co., and family are en- 
joying a two weeks’ outing at Estes Park, Colo. 


E. N. McDevitt, sales manager of the Somers 
Lumber Co., Somers, Mont., was in the city last 
week visiting his friends and calling on the trade. 


H. A. Fry, of the Wisconsin Land & Lumber 
Co., Hermansville, Wis., was in the city this week 
calling on some of his acquaintances in the trade. 


John Collins, formerly Chicago representative 
of the Chicago Lumber & Coal Co., has accepted a 
position with the Herman H. Hettler Lumber Co. 


A. Q. Powell, who covers a portion of Michigan 
territory for the Hilgard Lumber Co., was in the 
city last week conferring with company officials. 


Will Bray, of the Sprague River Co., Braymills, 


Ore., manufacturer of California white pine, 
passed through Chicago this week on his way 
west. 


Douglas Basnett, of the engineering department 
of the Chicago offices of James D. Lacey & Co., 
returned the first of the week from an extended 
trip to Alaska. 


W. TD. Wheeler, of the Wheeler-Timlin Lumber 
Co., Marshfield, Wis., was in Chicago this week 
ealling on some of his friends and looking up a 
little business. 


A. J. Olson, treasurer of the Vangsness Lumber 
Co., is calling on the consuming trade in the city, 
after a two weeks’ vacation spent at his former 
home in Wausau, Wis. 


H. B. Jamison, sales manager of the East Ore- 
gon Lumber Co., Enterprise, Ore., passed through 
Chicago a few days ago on his way east: He paid 
some of his local friends a visit while in the city. 


P. L. Musick, general manager of the Hilgard 
Lumber Co., left the first of the week for Missis- 
sippi to call on some of his connections in that 


State. He expected to be back in Chicago by Thurs- 
day. 
W. B. Coats, traffic manager of Betty & Sons 


Lumber Co., Montgomery, Ala., stopped off in Chi- 
cago this week to call on some of the larger com- 
mission concerns, after visiting Cleveland and 
Detroit. 


Dan Shelby, of Clark & Boice, Dallas, Tex., was 
in Chicago the latter part of last week and, after 
ealling on the trade, went on to Detroit to look 
after business matters. He returned to Chicago 
this week. 


The Stilwell Lumber Co., Detroit, Mich., an- 
nounces the removal of its offices from 509 Guar- 
anty Trust Building to 1101 of the same building. 
The telephone numbers, Cadillac 1851 and Cadillac 
1852, will remain the same. 


Mrs. B. C. Grovenstein, sales manager of the 
Redding Lumber Co., Macon, Ga., was a Chicago 
visitor this week. Mrs. Grovenstein was calling 
on some of the commission firms of the city and 
looking over retail yard conditions. 


William Haley, who has been manager of the 
D. J. Young lumber yards in Covington, Ind., has 
been promoted to an executive position in the 
Chicago offices and Rufus Turner, his assistant at 
Covington, has succeeded him as manager. 


W. E. Cooper, of the Caddo River Lumber Co., 
Kansas City, Mo., passed through Chicago this 
week on his way home after an extended European 
trip. Mr. Cooper paid some of his local friends 
a short visit before proceeding to Kansas City. 


J. J. Jennelle, manager of the Lumber Manu- 
facturers’ Agency, of Centralia and Seattle, Wash., 
was in the city a few days ago calling on his local 
representative. Mr. Jennelle was bound for the 
East where he expected to look over business con- 
ditions. 


W. H. Gleason, manager of the Chicago office of 
the James E. Stark & Co. (Inc.), Memphis, Tenn., 
and Mrs. Gleason have been spending the week in 
the vicinity of Marquette, Mich., and at the former’s 
old home* at Rhinelander. It is Mr. Gleason’s 
vacation. 


F. A. Todd, of White’& Todd, prominent retail- 
ers of Aurora, IIl., was in the city this week call- 
ing on some of his friends in the trade. Mr. Todd 
reported that there had been quite a little building 
activity in Aurora this year and that business 
has been good. 


Cc. E. Klumb, of the Finkbine Lumber Co., Jack- 
son, Miss., arrived in Chicago the latter part of 
the week, after attending the Southern Pine As- 
sociation meeting at Memphis, and from here took 
a train for California where he will visit the 
company’s redwood operations. 


Charles H. Rieth, well known lumberman of St. 
Louis, Mo., was in Chicago this week looking after 
business matters. Mr. Rieth is an old time lum- 
berman, having served his apprenticeship a good 
many years ago in and about Goshen, Ind., when 
the Indiana hardwood industry was in its prime. 


Mel Neely, of the Howe-Neely Lumber (Co., 
Helena, Ark., was a recent Chicago visitor. Mr. 
Neely stopped off here on his way from Grand 
Rapids, where he had been attending the furniture 
show and calling on some of his friends and cus- 
tomers. He reported booking a nice lot of business 
in Michigan. , 


Walter R. Fifer, of the Prendergast Co., Marion, 
Ohio, was in the city this week calling on local 
lumbermen. Mr. Fifer was seeking to interest his 
business friends in the facilities which his concern 
now offers for handling Inland Empire pine busi- 
ness through its Spokane office. He went on from 
here to Milwaukee. 


A. A. Germain, of the Germain Land & Timber 
Co., Pittsburgh, was among the prominent eastern 
lumbermen visiting this market during the week. 
There is considerable building going on in Pitts- 
burgh, according to Mr. Germain, but it is not the 
kind in which much white pine is used. He also 
reported that speculative home building is well 
caught up. 


H. H. Spaulding, vice president of the Lake In- 
dependence Lumber Co., Big Bay, Mich., returned 
to Chicago the middle of the week after a short 
vacation spent at his summer home at Harbor 
Point, Mich. Mr. Spaulding arrived in the midst 
of the heat wave and found the Chicago tempera- 
ture quite a change from the cool lake breezes he 
had been enjoying. 


R. T. Moore, vice president of the Peavy-Byrnes 
Lumber Co., Shreveport, La., spent the last week 
end here visiting with some of his friends and 
conferring with J. A. Gillespie, manager of the 
northern office of the Peavy companies. Mr. Moore 
was on his way to Washington, D. C., to attend the 
directors’ meeting of the Chamber of Commerce 
of the United States of America. 


Mark Elledge, of the M. M. Elledge Lumber 
Co., Corinth, Miss., was a visitor in this market 
last week. From here he went to Jackson and 
Detroit, Mich. In conversation with some of his 
local friends he reported that 60 percent of the 
small mills in his section are closed down until 
the farming season is over, which partially ac- 
counts for the scarcity of short dimension. 


L. K. Pomeroy, president, and E. P. Connor, 
vice president, of the Ozark-Badger Lumber Co., 
Wilmar, Ark., were in the city this week calling 
on some of their lumbermen friends. Mr. Pomeroy 
and Mr. Connor, both of whom are University of 
Wisconsin alumni and kiln drying experts, operate 
a planing mill and concentration yard at Wilmar, 
making a specialty of Arkansas soft pine trim. 


J. A. Gillespie, manager of the northern office 
of the Peavy-Byrnes Lumber Co., Shreveport, La., 
has just recently returned from a trip through the 
Bast and reports the business outlook good. 
“There is plenty of building activity at all points 
from here to the Atlantic Ocean,” he says. “In- 
dustries are also in good shape and we are in a very 
optimistic frame of mind regarding the future.” 


Frank H. Northrup, of C. E. Northrup & Sons, 
Gallatin, Tenn.. dealers in lumber and poles, was 
a caller at the office of the AMERICAN LUMBERMAN 
Wednesday. Mr. Northrup came to Chicago by 
way of Indianapolis, making a stop of several 
days in the Indiana city, and spent a few days 
in Chicago. C. E. Northrup & Sons specialize 
in chestnut and red cedar poles and in red cedar 
lumber. 


Miss M. E. Cowper, executive secretary of the 
Lumbermen’s Association of Chicago, is now tour- 
ing the East in company with a lady friend. They 
left over a week ago in Miss Cowper’s Essex for 
New Jersey, where they expected to visit relatives 
before proceeding to Waterbury, Conn. On the 
return trip they planned to stop at Philadelphia 
for the Sesqui-Centennial, and also visit Washing- 
ton, D. C. 


F. B. Macomber, of F. B. Macomber & Co., white 
pine wholesaler of San Francisco, Calif., paid 
Chicago a visit last week and spent the time call- 
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ing on some of his friends and acquaintances in 
the trade. Mr. Macomber formerly lived in Chi- 
cago and as he had not been back to the city for 
more than eight years, the visit was an exceedingly 
significant one for him. He had been in the East 
jooking over business conditions, following a water 
trip from the West Coast to the eastern seaboard. 


John T. McGinn, newly appointed ‘trade mis- 
sionary,”’ and Albert Hermann, manager of the 
lumber seasoning department, of the Western Pine 
Manufacturers’ Association, were in Chicago this 
week making a preliminary survey of this section 
in connection with: their association’s recently 
launched campaign to extend western pine mar- 
kets. The AMERICAN LUMBERMAN acknowledges a 
cll from Mr. McGinn and Mr. Hermann. 


G. A. Vangsness, of the Vangsness Lumber Co., 
has just returned from a vacation spent with his 
family at St. Paul and points in northern Wiscon- 
sin. Mr. Vangsness made a trip to Florida some 
weeks ago and on returning went directly to St. 
Paul to join his family who had preceded him 
there. After a pleasant visit with relatives in 
that city, they drove to Cornell, Wis., for a visit 
with Mr. Vangsness’ mother. They also stopped 
at Eau Claire, Wis., before returning to Chicago. 


Austin Sanborn, of the A. M. Sanborn Lumber 
Co., Chapman, Kan., and president of the Central 
Kansas Lumbermen’s Association, visited the of- 
fices of the AMERICAN LUMBERMAN last Saturday 
during the course of a business and pleasure trip 
to the East. Mr. Sanborn makes annual trips 
during which he visits retail or manufacturing 
centers with a view to seeking ideas that he can 
adapt to his own business, having heretofore 
visited manufacturing centers in the South and 
West. Business in his territory is fairly good, 
and with large wheat crops being harvested he is 
of the opinion that the lumber business will be 
unusually good this fall. 


June Inspections Exceed May 


Total original inspections for June, as reported 
by the National Hardwood Lumber Association in 
the July issue of its official bulletin, amounted to 
22,513,477 feet, of which 19,500,612 feet was the 
work of the association’s salaried staff and 3,012.- 
865 feet fee service. Reinspections were made on 
264,333 feet. 

Commenting on the figures the bulletin says: 

“These figures register a moderate advance over 
those for the preceding month of May and are on 
the whole a fair showing for the month for which 
they stand. In June of last year total original in- 
spections were 24,141,508 feet.” 


Lumberman’s Polo Pony Cops Medal 


“The Jew,’ polo pony owned by D. V. Dierks, 
secretary-treasurer of the Dierks Lumber & Coal 
Co, Kansas City, Mo., is among the 1925 medal 
winners in the polo mount class, which were re- 
cently announced by the Horse Association of 
America. Mr. Dierks’ mount receives a bronze 
medal, “emblematic of highest excellence in actual 
performance” among .the entrants from the Kansas 
City Polo Club. Each year the Horse Association 
of America awards a medal to the outstanding 
polo mount in each club recognized by the United 
States Polo Association. Mr. Dierks is an ardent 
polo player and has a string of six fine ponies. 


Central American Timber Stands 


Marked interest is being shown in timber lands 
in Central America, according to William D. Dur- 
land, of James D. Lacey & Co., who has recently 
returned from Panama where he has been spending 
the last three months directing an important tim- 
ber cruise. “Panama, while not too heavily tim- 
bered, as a whole does contain many desirable 
Umber stands that are accessible and of sufficient 
size and quality to warrant exploitation,” he says. 

“American interests and capital, acting wisely in 
anticipation of the inevitable disappearance of our 
domestic hardwood supplies, are acquiring timber 
limits in this republic and contemplate increased 
development and enlarged operations in the im- 
Mediate future. 

“The better tropical hardwoods, both hard and 
‘oft varieties, have undeniably an assured com- 
mercial future. The fact that to date the most 
abundant and more economically exploited species 
Include those that are the least known on the 
World markets, is a handicap only to the weary 
and faint hearted. The automobile was little 
known twenty-five years ago and so were many 
other things which today have reached a standing 
of commercial prominence. Suitable wood and 
*nough of it is available in Central and South 


America to supply most of our hardwood needs. 
Our decreasing domestic supplies find their coun- 
terparts in these tropical woods. It is to be re- 
gretted from a financial as well as an economic 
standpoint that more American lumbermen and 
allied capital are not aware of the opportunities 
afforded in Central and South American timber 
lands. ‘Their potential possibilities are great and 
warrant immediate consideration.” 

Chief among the tree species found in Panama 
by Mr. Durland, which because of their suitability 
as substitutes for certain domestic hardwoods are 
of economic importance, are the following: Espave 
(Anacardium rhinocarpus) which, while bearing no 
botanical relation to the legitimate mahoganies, 
produces a wood similar in color and grain to 
mahogany. It never will replace true mahogany, 
but is equally as good a wood as many of the so- 
ealled mahoganies which have been placed on the 
market from time to time. It is one of the most 
important and abundant trees of Panama, excellent 
in use for ceiling, siding, panels, wainscoting and 
similar uses and, properly marketed and handled, 
it is certain to become an economic factor of con- 
siderable magnitude among the wood manufactur- 
ing industries of the United States. Among other 
woods are quipo (Cavanillesia platanifolia) ; cedro 
espinosa (Bombacopsia sp.); cedro amargo (Ce- 
drela sp.); roble (Tecoma pentaphylla) ; sangre 
(Licania platypus); maria (Calophyllumcalaba) ; 
amarilla (Lafoonsia puniaifolia) ; cabima (Copai- 
fera sp.); nazareno (Poltogyne purpurea) ; coco- 
bola (Dalbergia retusa) and manglo colorado 
(Rhizophora manglo), the latter of which supplies 
long-lived piling and railway ties as well as a 
tannin of considerable commercial value. 


Opens Softwood Department 


L. D. Leach & Co., Chicago, have opened a soft- 
wood department which will specialize in southern 
pine and western stock. Southern pine will be 
drawn from an excellent mill near Columbus, Miss., 
and two good sized concentration yards, while the 
West Coast woods will be secured from reliable 
mills lined up by E. B. Simonson, formerly of the 
Osgood-Simonson Lumber Co., who has been placed 
in charge of the department. The Leach organ- 
ization will continue to handle its line of hard- 
woods and Idaho pine from its mill at Blueslide, 
Wash. 


Pioneer Returns to Early Home 


MINNEAPOLIS, MINN., July 20.—Over trails he 
blazed through virgin timber more than a half 
century ago, Oliver W. Barnes, of Berkeley, Calif., 
traveled to Minneapolis for the first time in sixteen 
years to visit his half brother, T. B. Walker, 
pioneer lumberman. 

Mr. Barnes, now 73 years old, drove nearly all 
the way from California himself. On the way he 
stopped at Bemidji, Minn., which city he helped 
to found in the early lumbering days. Sixty years 
ago, when he was 13 years old, Mr. Barnes came 
up the river from Xenia, Ohio, to Minneapolis 
to visit his half brother who had located in Minne- 


apolis, then a little village, four years before. 
After attending school for three years he was 
allowed to go on trips with Mr. Walker and, 


finally, when he was 18 years old, headed his own 
surveying crew. 

Mr. Barnes tells of a thrilling experience in the 
early days in the northern Minnesota forests. He 
had gone north to one of the lakes with an Indian 
guide. One day the guide disappeared and word 
came to the party that the Indians had become 
angry because they believed the white men were 
about to cut down their timber. The Indians 
went out in search of the white men. At night 
Mr. Barnes paddled across the lake in a canoe, 
passed near the Indian camp and hid all next day. 
The party escaped. 

Mr. Barnes will remain here three weeks before 
continuing to Xenia. 


Hoo-Hoo Parson Attends Reunion 

SALT LAKE City, UTAH, July 19.—“Parson” P. A. 
Simpkin, well known chaplain of Hoo-Hoo and 
formerly a prominent Protestant minister of this 
city, is in Utah at this writing for the purpose 
of attending a family reunion at the home of his 
son, Dr. John Simpkin, of Kenilworth, near Price. 
“The Parson,” as he is affectionately known to the 
lumbermen of this region, said it is the first time 
his entire family has been able to meet in reunion 
for many years. 


THE StTaTeE nursery of Indiana produced 78,- 
524 young trees this spring which were planted 
in the State forest over an area of sixty-three 
acres. Forty acres in MeCormick’s Creek Can- 
yon State Park were also planted. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























White Pine 
LONG and SHORT LEAF 


ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 
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| B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
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* 
The following f.o.b. mill prices are: taken from sales made during the week ending July 17 in sections named: 
Hat Kan Hat- Kan- Hat- Kan- Hat- Kan. 
Shreve- ties sas Shreve- ties- sas Shreve- ties- Sus Shreve- ties- sas 
port, burg, City, port, burg, City, port, burg, City, port, burg, City, 
La. Miss. Mo ; La. Miss. Mo. la. Miss. Mo. ; — Miss. Mo. 
Floorin Finish : F am 
nd Payee B&better rough: : Dimension, S1S1E LB&better— 
1x3” EG Béa&better. 75.46 74.03 71.41 PE cicsckew aonon Co oe No. 1— Nn Oe OE ee 65.21 
Dscceeeee sence seeee 55.91 i swiitiiahada apead Ot ee 2x 4,10 ..cceee 27.91 22.00 27.94 3%, SOBEL ccc cvese 78.85 
No . teeee see Bette weeee De snetidtancave: kena 43.41 52.00 a sevacen 26.76 23.11 27.56 
dt Rede Moe ee : TTL 46.50 54.00 (Perce 27.39 25.85 29.26 Roofers 
No. 2 - $8.25 34.18 36,75 1x5 and 10”...... .+-+ 45.11 64.00 oc Se ee ee BA cc eccccce cece ff ee, 
¥G Ré&better. an ox SS 1x12” 2... cece e eee ees 57.42 67.00 SO. ketvews TAT sania 24.74 
p sgnecees cooce COUT GAGS 1x4 to ideo 22 2 22T O99 .... . Oe -cnciane 25.18 23.11 24.85 Shiplap 
No 1 ante deaete’ a ree 5/4 5 seeee sees 63.83  Bepeicaints sts 25.89 23.72 26.89 No. 1 
No, 2.... ones 82 AD 5/4XB" ceveceeeeee ceees 51.50 63.33 18 & 20’... 29.75 26.57 28.73 PU ns aione <dinns 35.15 
Int” EG nate tter. 69.70 62.91 68.58 Dt! tcpeetoneen anaes “oes 63.33 2x 8", 10" ...eee —- 25.00 Other Igts.. 35.18 34.31 35.15 
seneee sbece onaet 51.00 1%, and 2x4 to 12” ..... 52.67 ..... oe eg BE ccoce MD SEs DOG ess éense cteee Ge 
yee oeeee seeee Oe © Bitee BIW” ...26 cence 76.00 _ ce Beer 27.57 Other Igts.. 43.50 2... 38.79 
No. 1 & ©. sess se ees Ge & BED cceoe seers seoce 76.00 18 & 20’... 34.12 26.79 30.68 No. 2 (10 to 20’): 
FG Bé&better... 44.98 43.25 44.94 L&better surfaced: ee EE icauee kanee? dee 27.36 SS 22.30 22.15 22.01 
D scceeeee coves .---. 38.85 MEE oondinas scion 50.64 ..... Oe suwinec 29.83 25.05 28.83 os) ee 22.56 22.08 22.36 
NO, 1 ..--s sees S798 «.05- pea: ... 54.56 49.83 55.78 | 31.31 25.98 29.92 | No. ., {all lengths): i . 
No, 1 & ©. 38.74 ..... ..... IX eee eeereeees 56.69 53.06 57.82 18 & 20’... 34.49 27.19 29.91 1X BP wee eeeeeeeee 17.66 18.50 17.62 
No. 2..... 28.86 18.93 23.79 | 1x8” .........000. 59.12 55.26 57.95 a te 2... ences DRED Seesk 1x10" beet eeeeeeee 18.58 18.05 18,11 
N@ 3 «++ reves 14.00 vr eee lx and 10”....... 64,16 64.05 68.51 2x12”, 10"... eee ee ces 34.50 , 
ee eS ee | ore Ixia ea uctede 72.35 69.61 72.48 ees 36.78 Sich 34.18 Timbers 
No. 2, C. M... 21.00 21.02 ..... H/4X4Y vee e eee P seen. G7, 2 RD” scwcece 37.52 ..0.- 38. No. 1 Sq.E&S S48, 20’ and under: 
ec GG ccs SO BOR cst 5/4x6” ...ceeevees 70.96 61.00 67.42 18 & 20’... 37.45 30.25 40.82 . Longleaf - 
ME” cessesedeve 70.96 64.00 67.42 N o & Short- Long- Lon 
Ceili 5/4x5" & 10”..... 78.98 75.25 80.39 | *° * : e. 
e1lling on - 7 « onan ¢ 9 92209 leaf leaf leaf 
. os a . PRR” anavenes 78.98 74.16 80.39 2x 4”, 25.45 20.32 23.32 R” 29.31 25.87 28.28 
Vex4" H&better Jae weene 31.25 36.00 1% and 2x4 to 12 ye ee oe 25.20 19.25 23.55 P te cbehcbahieeehnte 7 eg a 
NO, BD oceesees cose 28.47 80.76 EMM csr. piace secas 69.97 24.49 21.37 27.05 a Seaemecercenns 41.00 40.23 45% 
& x4" Babetter y "37.00 aa 36.00 6/4 & 8/4x6”..... seadic:’ wuaee 69.97 30.00 22.78 30.90 age ihe hat eh ety 42.90 
= et” ae 38.85 3 b ‘ a 5 = YP scccscccenere eevee eeece 
ms a 32.19 35.18 31.67 ; G/4 & 8/4KB8". 0.6. eee tenes 69.97 2x 6", = i v Be feeteceensases Gates ceese 43.24 
No. 2 ..---.-- 20.45 19.22 19.53 | © surfaced: = 3 : 
i Misucé ‘se pee " ae 1xG to 12”........ «. 2, 42.91 2... Shortleaf Timbers 
¥x4” B&better arr 14.45 ..... 1x4” oo. seee, +++ 48.33 43.00 ..... 25. 09 No. 1 S48, 20’ & under: 
BM” cccces ohooee Gee 42.91 err 9x 8 23.00 6” —— © . 23.09 
Partition ins. and 16°22... oe Bae: BED. OP ccclicccrtens sence Be 
SS O88 BW acccce De GR ccezse YA. BD an 
ix4 & 6” B&better. $0.08 45.48 48.26 ie tte OS EEO 26.39 Me” svtsnnsanetees unaeas 32.16 
No. 1 ake baat te atic 2.00 40.00 ..... h/4x6” ...... i ae °  Weeete Ps 2 
No. 2 . sate 8 ee ah geaieint Seakaliaesc _—e Se OP ikicccen xeasa Keene 24.00 Plaster Lath 
1x6” No. 2 cece WBE cores coeee 1%4x4 to 12”..5... ..... GOIB ..... | RE we aweee ceuee 19.97 22.66 | No. 1, %”, 4’...... 5.09 ..... 4.69 
26.95 21.77 27.97 | No. 2, %”, 4’....... BOR acccs 3.89 
Bevel Siding Casing and Base ‘ a Pree 26.35 
N&better: 2x12”, 22.00 19.97 25.39 Byrkit Lath 
%x6" Bhbetter .... $1.00 ..... sens ‘on on ne 31.50 21.77 29.75 , 7 . 
04 OR in PC nntsdches ebmes 61.33 58.48 o OE) ET cercceeeién “ecank 6000 12.92 
, Dseeceeee sees poceees 24.25 8 and 10” 68.54 66.70 33.00 ..... 33.00 | § and 10’ 15.39 
%xG” Mébetior 2.0. W985 LL ote ? a. a No. 3, ¢ mae ee Tee | se cet be ne 14.98 
» esate ae sis RP a ave teas 14:00 15-75 13°82 We NR ined. weracs - seces ' 
» sat 7 eer c , 
7 14 a ‘a 7 6 re 16.90 — 10.31 (All 1x4 and oo vanes 
x 8", ant a mele. Seimei 36.55 Sad on O MGhettee . 2650 2088 e690 5 BEER cscccce. aceee scuns 15.74 / x4 and 6”): 
Other tate.. 0546 tnds Sues | '**S Geer .. SS Sn sa Ox 4 to 12".. 02... 14.00 ..... B&better, Pand 18’ ..... ..... 52.40 
InlO” 14 and 16". wcoes cevecs 39.00 No. 2 .... 26.69 24.21 27.26 sis Od Wand 20" ..... woes 49.33 
Other Igts.. 41.61 43.19 39.00 No. 2 & better log run: cues WM cance sea 
Ix12”, Other Igts.. 51.44 ..... 49.34 Fencin Po ee eiscaes Seaek “EE -eusus No. 1— 
g, 518 » 10 
No. 2 (all 10 to 20’): No. 1 BD ceeeeee secre IED 00. 4 and 1B’. coecccce AT 47.00 
ne Ei isseese” Annee pee OS aa ee 36.12 nw an Le ceeeeee cores SESE oe. (eediaatet tein snisich i a oe 
{eRe 22.05 22.33 21.35 Other Igts... 34.91 ..... 36.12 ox 6", 10) ....... «++ 17.50 ..... Re itll alata 
1x10” ............ 28.10 22.29 22.11 $90", OD vcscves. ees peas 40.36 = seeeers ceeee UUM «2... ©. ecg = = = “epi: 
—a: atin @ : neo ee . » @ BR “Siete = ead IN ia ecu t Apne o> 8 
2 Ixl2 - 27.75 24.02 27.04 Other Igts. se Ce. owens 10.36 Ae. re No. 2 Random...... ae » O4 
o. 3 (all lengths): No. 2 (all lengths): Ox 8”. 19° 
Ix &” 17.50 18.01 17.18 Sper ey 16.96 ..... 16.61 eed 2 oe ands Car Sills 
1x10” ; teeteree eens oo 17.92 a ssreeneuneess _ . ae 20.60 “ae ‘Sete eee = Sede ta OO: CO. biiax ex: 60.25 
Ixt2 18.15 18.2 18.44 No. 8% (all lengths): DE wtisene wekee ne aa0de 
No. 4, ull widths and "Leet sae  —e 13.10 sy pee ° Bae Stringers 
ie RED aeceoet eeseus 8.00 8.72 a” newensaeesnsn | ae 15.22 es ae ae eas. scece ED Scene Me. Sree, SEGRE wscet cvese 58.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended July 16: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” Bebe S oa * No. 1 No. 2 $38 * $22, 2 ie35 
ae Lee ae 71.50 i <<. ccr.ebe bbee aan oO 51.00 ON °c ei ata 36.75 22.00 40 
~ MET tabiaae see, ke  eedebinbbebbatetee 69.50 52.00 | 12,34, 10, 18, a” eadien * ae eS reer 35.75 23.50 18.00 
oR” 68.40 Sh a Ds ceveneen anes 74.50 54.00 = De -Maesieevns deaee 23.50 18.25 
5 CORRE ee ee , 4 wn » OF 97 00 $29 00 2 4” 24 50 $26 00 
ET in diihe cca ichinkiteen 76.25 56.00 | $27. 29. 2x 4” $24.50 $26. Getenn sat Pesiiiien 
Flat grain 1%, 1%, 2”x4 to 8”.... 77.00 ..... ayo oo = a8 r+ pags swe & ~_ , 
Witihetiet ....scicccs 58.00 $46.50 ee. Ss. S eee lhe 27 25 29.00 2x10” 24.00 25.50 ae Ge ri et 
; - pong 27. 29. t ; 
No. i TT Titre ire 46.50 39.75 Fencing and Boards 29.00 30.75 2x12” 26.00 27.50 Bé&better $38. 00 $41. 50 $44. 50 $48. “00 
Pk: Bcktencescsvecenn ae | aaa No.1 No.2 No.3 1 ae ee 
Ix 4” ..........$34.00 $18.00 $14.75 : oe prxenes © . ee oe 
” Moldings EY seceneatens 36.75 21.50 16.50 Casing and Base een Mee 21:00 
1%” and under. .26 percent discount | 1x 8” .......... 36.00 23.00 18.00 B&better Lath F 
1%” and over...21 percent discount SEE. saps @dideion 37.00 23.50 18.00 DE cee eeh tuna eee ae $75.00 No.1 No.2 
7-M series . 61 percent discount ME witeredeas 50.00 27.00 18.50 UT tore maar wide eae Saree a Agee 80.00 PME” vcetegademine $4.95 $4.40 





WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HemMLocKk Boarps, 818— HeMLocK, No. 1, 81S1E— 
8’ 4’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22- 


24’ 


10-1 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 


1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 

For merchantable S1S, deduct $8 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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NORTHERN PINE 


Duluth, Minn., July 19.—Prices on northern pine f.o.b. Duluth are firm: 


COMMON Boarps, RoucH— 
6’ 


FENCING, RoucGH— 





A 8° 10’ 12’ 14°16” 18’ 20’ 8’ 10, 12614" 16’ 18&20’ 
M1, Posvsses. $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 $55.00 $59.00 $61.00 $61.00 
rxeninss 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 No. 2 41.00 43.00 46.00 46.00 
FP occceees 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 No. 3 29.00 31.00 32.00 32.00 
PR. swessnes 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 50.00 56.00 62.00 62.00 
_Peheptepie 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 No. 2 6.00 41.00 47.00 45.00 
See tarreree 41.00 44.00 54.00 64.00 50.00 49.00 60.00 60.00 No. 3 28.00 29.00 30.00 29.00 
No Or SIIIE! 28°00 31100 33:00 38°00 33:00 33:00 85:00 gai0g «NO. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
inn ons 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. $1 or 28S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and Oo. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, $1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
4 $27 50 $31 50 $33.50 $31.50 $31.50 $32.50 $34°50 $34°50 A = 3 a 
7 a ee - . ° e o " . ° ‘ 
SP cacecesepuns 2750 28.50 31.50 31:50 31.50 31.50 33.50 33.50 Bé&better ............ = eG :-.-:- Sea SR ee 
ake deennGes 27.50 30.50 32.50 32.50 32.50 32.50 34.50 34.50 Corrrrerereeerecereees SS ee — ; 
Ta adaaic 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 D wt eeeeeeeeseeceeeees . . 
ghee 22.50 33.50 36.50 36.50 36.50 34.50 36.50 36.50 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G. $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 


Spokane, Wash., July 17.—Following are cur- 
rent prices f.o.b. mill: 


PONDOSA ran IncH— 


0.1 # No.2 No.3 No.4 No.5 
ry $42.50 $32.00 $20.00 ..... sees 
eT pate mais SO 7 ClO CS — II 
 ssepeeeves OR... 86 es ae 
EOE 41.50 28.00 21.50 - aeiten 

eee 45.00 28.00 22.00 ..... ceoc- 
ae Weicce coves . ohne $15.00 $7.00 
PonDOSA PINE SHOP, s23— 

Factory 

Cc No.1 No. No.3 Com. 
5/4 & 6/4..... $71.50 $51.50 $33.50 $22.50 ..... 
Me scscadevns 81.50 61.50 43.50 22.50 ..... 

i scosecenes wunee.  cxane neae «econ Se 
IDAHO WHITE ao, a“ —_ 

0.3 No.4 No.5 
anna ee $50. 00 37. 00 Bt ae cGean. aaees 
 geassebeos ' zx C¢6hU;2;=ClClClOlO—=> ee 
D scevecesese 39°00 43.00 28.00 ..... one 
i eneaaaine 52.00 43.00 28.00 ..... eoee 

naman ot Oe! OS! Oa 
re ff eee -- $17.50 $7.00 
WuHiTp Fir, 6 To 20-Foor, Ince— 

’ 6” 8&1 12” 4" &wadr. 
No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
fae 19.50 20.50 21.50 22.50 ..... 

ik Deatwcenee e0bee. sekes ete 8 tenes $16.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 20.—The following are 
f.0.b. Chicago prices on Pondosa pine shop, S2S: 
No.1 No.2 No.3 
ve EE Wee i ctccaudaansnaese be $42.00 $32.00 
Puneenets slinacnie neh awd 67. 52.00 32.00 
ne shop prices are for pn of No. 3 
— oe For straight cars of specified grades, 





CALIFORNIA PINES 


[Special by Air Mail to AMmRICAN LUMBERMAN] 
San Francisco, Calif., July 19.—The following 
are average prices of California pines as com- 
piled from the report of the California White 
& Sugar Pine Manufacturers’ Association for the 
period July 7 to 13, inclusive: 
California White Pines 

Nos. 1&2 clr. C sel. D sel. No. 3 clr. 


es: 79.83 $76.32 $59.50 $49.25 
WOW, ceccwss 79.92 71.10 55.25 63.04 
ORT, secoes 75.75 65.78 48.75 61.75 
I caewece 88.25 17.54 60.24 74.02 
Mixed Pine White Fir 
No. 1 com., 1x12.$46.50 Cé&better ........ $47.06 
No. 2 com., 1x12. 29.76 No. 3&btr. .» com., 
Timbers ES: 33.62 o£ SS 19.76 
Ho. 1 dimen eae 22.67 No. 1 dimen...... 19.82 
ath No. 1....... 6.05 California White Pine 
— ne ang = Shop 
"a eeeeeee a ere eee $38.50 
a eee 22.04 No. 1, 5/4xa.w... 47.92 
Douglas Fir No. 2, 5/4xa.w... 29.13 
C&better ........ $42.25 No. 3,5/6/4xa.w. 20.7 
Com., 5/4 & up.. 11.25 Cedar 
Dimension ...... WOR COMO ciksciicase $18.25 








WEST COAST SPRUCE 


(Special telegram to AMERICAN LUMBERMAN) 
Portland, Ore., July 20.—The following are 
Prices for ‘mixed cars prevailing here today: 


Finish— Pactery stock— 
—- ...... .. $73. WM tee eeeeeees $30.00 
1x 4—10” ...... 62.00 iy seeectenees 32.00 
a xereeens eee 38.00 
Bevel siding— a aah eR es — 
ae |) Peewee 
ST’ piauinnens 31.00 Green box lumber 13. 00 





NORTH CAROLINA PINE 


Norfolk, Va., July 19.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended July 16, as reported to the North 
Carolina Pine Association: 


Rough— 
4/4— 
BEG. 2 Ge WOTSEE COE. 0 csccineccccesivees $53.50 
SE, Se itive ddrecswietelhensidace cde ens 37.00 
eS FE ae er 24.50 
o.2&btr No. 3 No. 1 box 
Oe suka bemkn cece $55.75 a) }83~—S.apaae 
OE A eRe AR 57.00 40.25 $29.00 
SE, ssekednsaacenwees 61.25 46.75 32.00 
SE) -acwakuubscneee ene 68.75 55.25 30.25 
Dee, WoO. B B DOCH, B76. occ ccccsoncocsces $53.75 
Edge, No. 2 & better, aha sna algae 60.00 
ee , BOO, BE GS Be cc cccccctcncesscens 37.00 
Be WE, Ua a5 4555 06 + vase ko ceceet serene 16.00 
Dressed— 
Flooring, 43”— 
i ee SN UE wine os:c00:0 cenalel eos ve eae $56.50 
No. 3 ert te rrr re 46.00 
SR A> aaah a whee @ alu gain wie ices pone aie 46.25 
SW dnckcowhpeaeeeiadaweapn riecideneenes 41.75 
Bark strip ee re 39.75 
Box bark strips (dressed or resawn)...... 15.50 
Roofers— No. 1 Air dried* 
RA Serer ire ari $26.50 $18.75 
clint nag ep Gaus eae ne ee 26.75 20.00 
DE dibceuncucakiusaeceous can 32.25 19.50 


*F.o.b. Georgia-Alabama mills. 


RED CEDAR SHINGLES 


Seattle, Wash., July 17.—Eastern prices, f.o.b. 
mill, are: 





Per square Per M 
4 bunches 4 or 5 bnch. 


First Grades, Standard Stock 


Winters stare, S18. .ccccccsces $1.68@1.72 $2.10@2,15 
BCT GEOTE,. Bi Be ccccccsecse 1.88 1.92 2.35 2.40 
PEON GUONEE cocesevsoenves 2.00 2.04 2.50 2.55 
PONGOCEE, B/E cccccssccscccse Be BOs Sle Sane 
errr reer 2.13 3.05 
POPPOOCIOS. ccccvoecrcenece 2.96 3.00 4.00 4.05 
First Grades, Rite-Grade Inspected Stock 
Mxtre stars, 6/8.<ccccccscs $1.76@1.80 $2.20@2.25 
PEECPO. WERTH, BO/8. ce vccccces 2.00 2.50 
OD niccaveaeee ene 2.28 2.85 
OEE, BEE occcccccscces 2.65 3.30 
DD ci¢wedeennecakehee Ge 3.30 
PURSE adv ccenesvediecs 3.07 3.11 4.15 4.20 
Second Grades, Standard Stock 
Common stars, 5/2........ $ .80@ .88 $1.00@1.10 
Common stars, 6/2........ 92 .96 1.15 1.20 
Common CIORFS .cccscccces 1.44 1.52 1.80 1.90 
British Columbia Stock, Seattle Market 

xxx cones) pth oan wile atone Puede $3.05@3.15 
Foc oe Sf. SS ea 2. 85@2. 93 55 3.65 
Rr er errr 3.06 4.20 
NE can rieencnctane 3.18 3.25 4.30 °4.40 





RED CEDAR SIDING 


Seattle, Wash., July 17.—Prices of red cedar 


lumber, new bundling, 8-18’, f.o.b. mill, are: 
Bevel Siding, '/2-Inch 

Width— Clear “ar — 
ReGen oadcwien eoamean $28.00 $26.00 $15.00 
ED: (2.5 ie aah GG ET 30.00 28.00 18.00 
DEE, acdckecicuccasatan 34.00 33.00 24.00 
err a 0 eween  ~ vewke 
DOE dbececcaskweeres ae ee ee 

Clear Bungalow Siding, 34-Inch 

PS. oc oviewn sear enemas Se seaus sip meneaae $51.00 
SE bax dds sk ded bbe rdndeceeee eens manna ee 60.00 
OS EE Se ep oe eer Se 68.00 





DOUGLAS FIR 


Seattle, Wash., July 17.—F.o.b. mill prices on 
actual sales of fir, direct and wholesale, made by 
member mills of the West Coast Lumbermen’s 


Association during the period July 6 to 8, were 
as follows: 
Vertical Grain Flooring 
Kea nad nie ees hae gs 4s ae wes $39.78 
a 3& better wince hale aah care we a aes See ee we 39.36 
(Late b RhewkedNedeeuae Laas eaetarKes 30.37 
: Flat Grain Flooring 
1x4” Babotter LGrbebolrahw sae aen kann 27.04 
1x6” Thebe ME Cus hind cavickadunennrs wmanaeae 35.31 
Ceiling 
ate DU Sd oo ces Gek dew wareaseaass ee 
RE ere ee See a eee 
1x4” | ranted FOTO TEP TOTES 
erry TTT Tree Tee Riabeowddecece. 
Drop Siding, 1x6-Inch 
Pattern No. 106 ee tter .....ceseeeeeeees 33.73 
bs 6 ME eli ie Oak bass eaKeees 27.57 
Pattern No, 117 Babeiter sige Kewell 33.27 
Eawnahedt otha aed ccna eae es 27.50 
, grnetter Finish, Kiln Dried and wpeeemne 
We. 666855 code sees cane abieedssbn es eaKeeenen ) 
1x 9” Se ae ee” ee a ee eer ea me 3370 
BEE ét:tcrccuveanssssdecteweerbiddonasaneen Cee 
Inch Common Boards and Shiplap 
6” R” 10” 12” 
a RS psecectee $16.45 $16.82 $17.58 $19.09 
SS een 11.79 12.00 12.45 12.63 
No. 1 Dimension 
12’ 14’ 16’ 18’ 
cde eeaae $16.01 $16.04 $17.88 $19.07 
Me” ccccessoun 15.24 15.41 17.25 17.75 
No. 1 Common Timbers 
Sus to SuhD 60 BP” BUNTNOIG se occccdccccsncse $19.70 
Die WO MERLE OP Ge Sic ccc cccccvcccense 18.92 
5x5 to 12x12 to 40° surfaced........ccccroee 21.14 


[Special telegram to AMBRICAN LUMBERMAN) 
Portland, Ore., July 20.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 





ft Sl ee hotehetnbeaaeses $42.00 
No. 2 GE andeeseunnsedsnsses $veeenee 0.00 
Pe DB Wis tcenccacenesseses eeee 30.00 
1x3 and 14%” No. 2 clear and better.. conccee Ge 
BIOs FS GOR vccccccocccccccesce Cee 
Slash Grain Flooring 
1x4” No. 2 clear and better........c.seee0s 27.00 
De. OE bancvevadoncsdedcdeceesersen 21.00 
1x6” No. 2 clear and better. iereseeeeansne 32.00 
° po ieensensensenes Sain bined 28.00 
Vertical Grain "Stepping 
1% and 1%” No. 2 clear and better........ 60.00 
Finish 
Bes B ee Ge Win vk bac 000 00:00000060%08 50.00 
Ceiling 
56x4” No. 2 clear and better.........seeees 26.00 
SE, 5.60 6b0060400csernsreatnns 21.00 
1x4” No. 2 and better........ peunedeemanee - 27.00 
Dek BH Ge 69606 000060.40000046040004008 21.00 
° Drop Siding and Rustic 
158” Wo. 3 amd BSCE. cc cccccccccocscsccess 31.00 
BOG: BS GD 66806000000400060 0006600 sss 27.00 
Boards 
a ree pussbeebseik sauwetdenseuke +6. mon. 50 
DOs Bo occesddcensseadvesses webster dbotubece .00 
Dimension—2x4-Inch, s4s. 

No. 1, 12 and BP" sseinevesvoonns bitin eseda be 15.50 
| i Sear meet esweeeshes 12.00 
Timbers 
sks ccumnibatin elas Aialatalase niin Sen aiihiene 17.00 
exe” and larger. Meibnntieehatehenwesadsees’ 18.00 
Miscellaneous items 
a neg FARGOM ccccccccccccccece neeenens 14.00 
Se Bly GENE 4a nn 1 0:0600.9040600000600%0000088 3.25 
Fir lath, green, for water ‘shipment Week news 3.00 
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WEST COAST LOGS 


{Special telegram to AMeRICAN LUMBERMAN) 


Everett, Wash., 


July 17.—Log market quota- 





Portiand, Ore., July 20.—Present log quota- “ons: 

tions are: Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: $17, Cedar: Rafts of shingle logs only, $18 base; 25 
Yellow fir: 2. $17 and $12. cents added for each one percent of lumber logs. 
Red fir: $16, $15.50, $15. 2 a ie a eo: Min 2 
Spruce: $24, $18 and $12. seomarat k: No. 2, $13; No. 3, $11. 

emlock: $13, $12 and $11. Spruce: $1 higher than fir. 

St. Louis, Mo., July 19.—The following are Cincinnati, Ohio, July 19.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory 
Tank Selects Shop Box 
ie. avanncatentes $116.75 $ 68.75 $48.75 $32.75 
i éeneseomaknnd 121.75 78.75 60.75 34.75 
Tn) edecamepwanien 123.75 81.75 63.75 34.75 
cia rewee aka 131.75 94.00 71.50 33.60 
Pe wrivecansaneen 136.75 102.75 a. ~@seee 
Dre sbeeseseceens 136.75 102.75 77.25 ee 
eer 41.75 107.75 Saee  .seees 
ees SN GPE occ ccccecccecsctsescecse - $24.75 
Common Rough— No. 1 No. 2 No. 3 
SOE” ccecusqanvesedéede $52.75 $43.75 $31.75 
DT -waiahaadniedameaaniedad 69.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
finish, $18 or S2S— 


Heart A B Cc D 
. -$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 


ix4—10” 
See ccecess 110.00 108.00 110.00 90.00 79.00 
Dn” seese +» 127,00 122,00 112,00 104.00 ..... 
Be” crseaes 137.00 132.00 122.00 115.00 ..... 
Gungaiow Bevel Siding— A B C&btr. 
DE Secccesneevesaccies $74.75 $65.75 $63.25 
DEE” § dncedessearvesnseed 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
a ‘“Kcasoeus --$48.50 $45.00 $41.00 $28.00 
VELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select Shop com. ¢om. 
nt: nésneeed’ $ 75 $60 $3 $31 $26 
a obbesenes 63 50 35 29 
sr 80 65 62 35 29 
i esteeces 85 70 55 37 31 
PT dcusenenee 105 80 70 wan 
Boards— No. 1 com. No. 2 com, 1” maton 
i. eccenescacamee $42.50 $33.00 ‘ ‘ 
a eee <- 42.50 SO.08 « seecee 
i  bctdaeesieonne 43.50 | Ree 
 s2teacederecse 53.00 ) eee 
DE chinersaé cheeses -seeans $23.00 





CYPRESS SHINGLES & LATH 





Cincinnati, Ohio, July 19.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 
sageo— Best P rime s Economies 

Neeieoteteeonaeas $5.70 3.20 i ae 
re SeSiredbeceunaees 6.70 4.85 $3.90 
a? duknas eeweda au wks 6.95 5.45 4.30 
oe wastesthieawkeded 6.95 5.45 4.30 
Lath, 4-Foot, %x1'/2-Inch— 
BE ict ckacdan ee $8.90 ER ee ee $7.90 
The following are average prices, Memphis base, 


obtained for oak flooring during the week ended 
July 10, as reported by the Oak Flooring Manufac- 


turers’ Association : 

1x1” YRx2Wy” %xlKh” %x2” 
ee Oe We kes ees * eae. 38 ery ee 
Sn, Pie recs coves Pe esc oben 
ee Ge Weccs sawas 79.80 $64.04 $58.00 
Clr. pin. wht..... $67.25 88.12 59.49 64.00 
Cae. Bees FOR: soe 67.85 78.83 54.91 56.80 
Sel. pln. wht..... 60.01 70.90 ray 51.58 
Sel. pln. red..... HOBT 68.73 48.5 45.77 
No. 1 common... 45.70 54.39 25 34 21.36 
No. 2 common... 14.64 D> @apaee eens 

Y%x1h%” Wx2” xl” x2” 
Clr. qtd. wht..... See GOED 3 ceste 838 6seeen 
Clr. gtd. red..... 100.50 ee ‘shane? wiehae 
Sel. qtd. w.&r.... 75.17 a ge see 
Cy i Wess. eebes | re $76.76 
Car. Pom. BOG... ... 75.91 ier 75.78 
Sel. pln. wht..... 62.50 64.31 $55.50 65.20 
Sel. pln. red..... 2 Aaa 60.00 
No. 1 common... 48.17 ee: ‘tases $3.66 





OAK FLOORING STRIPS 


Chicago, July 20.—The following are carload 
prices, f.o.b. Chicago, on {,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White—— Red 
Qtrd. Plain Qtrd. Plain 
Suess pane eemaed $134.00 $88.00 $124.00 $82.00 
clear aa 8 ‘“Sxaee, Aly wanes eceee 
Select eeccestene 73.00 71.00 71.00 71.00 
White Red 
C2 Beatesebdcatoencuwsion $416.00 $44.00 





average wholesalers’ carlot 
base, on poplar: 
Sort TeExtTure- 4/4 
FAS 
Saps & select 77 
me, © GOR. éces 50 nD 
No. 2 com. A.. 36 38 
No. 2 com. B.. 25 27 
VALLEY 
Freer 90@ 95 $ 
Saps & selects. 60 65 
Se ee 45 48 
No. 2 com. A 35 36 
No. 2 com. B 25 27 


prices, Cincinnati 


5/4&6/4 8/4 


Se Tee $100@ 110 $110@120 $1106 120 
: 88 88 


82 

65 70 70 75 
42 45 45 48 
27 29 28 30 


95@100 $100@105 
70 Th 75 80 
52 5D 5d 60 
37 40 40 42 
26 28 27 30 


——__ 


SOUTHERN PINE TIES 


New York, July 20.—Following are quotations 
on southern pine railroad ties, f.0.b. New York: 


All 8’ 6”"— Sap Heart 
PD céapavenieienee versswaraanl $1.40 $1.85 
Se cnbienkaus Liinereeiwannuess 1.35 1.75 
Se” dadetenensehsceawesaeeewses 1.25 1.65 





POPLAR BEVEL SIDING 


Louisville, Ky., July 19.—The poplar siding 


market has not been quite as brisk over the 
last few days, but orders are fair and produc- 
tion is going right ahead. Trade conditions 


look good. Quotations read: 


Clear Select No. 1 com. No. 2 com. 
ON ee $55 $38 $28 $22 
Be isscsae 38 28 22 
Gene asceess 50 37 24 18 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn. 


, July 19.—The following is a summary of Chicago/Cleveland average hardwood 















































prices obtained during the week ended July 10, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUM-CONTD RED OAK-CONTD BEECH-CONTD BIRCH 
Quartered Plein Plain 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds Firsts & Seconds Firsts & Seconds No 1 Com & Sels No 1 Com & 3e1s 
4-4 102,25 4-4 38,25 .;, 5-4 105,25 122,50 6-4 50,00 “* ee 74,75 
5-4 105, 25 114° 50 Wo 1 Com & Sels 6-4 107,CO 121,50 4 5-4 77.590 
6-4 104.50 ... 4-4 29.25 ... 8-4 116,00 132,75 ||No 3 Common 
8-4 103.25 a No 2 Common uo 1 Som &@ Sels 31,25 Firsts & Seconds 
No 1 Com & Sels 4-4 26.50 4-4 59,75 63,765 44 76,00 ,,, 
3-4 52,00 ... 5-4 68,25 ... Firsts & Seconds 5-4 81,50 , 
4-4 59:75 .., Quartered 6-4 72,75 ... 4-4 53,25 .., 6-4 67,25 ... 
5-4 64,25 68,50 || No 1 Com & Sels 8-4 79,75 ... 6-4 61,00 8-4 96,00 ,., 
6-4 65,25 ... 4-4 37,50 ... No 2 Co:anon 8-4 66,00 76: OO }/10-4 118,75 .,, 
86-4 72,50 ... Plain 4-4 46,75 50,00 No 1 Com & Sels Selects 
Plain 13-17" Box 3oards Sound dorny lixed 4-4 42,75 .., 4-4 65,00 .., 
Firsts & Seconds 44 61.75 ... 4-4 39.25 ... 6-4 51,00 5-4 73,00 .., 
3-8 58,00 ,.., Firsts & Seconds POPLAR 8-4 51,00 55-00 6-4 72,00 ,,, 
1-2 67,50 ..,. 4-4 44,25 ... Qiartered 8-4 75,00 -,,, 
5-8 76,75 ... 5-4 67,50 ... No 1 Com & Sels 15-17" Box Boaras No 1 Shop 
3-4 89,25 ... No 1 Com & Sels 4-4 59,00 ... 6-6 81.0... 4-4 41,50 .,.. 
4-4 98,00 +9,25 5-8 28,00 ... Plain 13" & War, FAS 5-4 58,25 .., 
5-4 104,50 .., 4-4 35,75 $3,50 14-17" Box Soards 4-4 74.25 .... 6-4 50,00 ,,, 
6-4 oa CO 6-4 35,90 ... a oe 119,75 ||Firsts 42 Seco ids 8-4 59,50 ,,, 
6-4 , 50 ef No 2 Common Firsts & Seconds 4-4 56,0C ,., 10-4 64,0 ees 
Nol & Seis 4-4 26, 25 28,50 oe ee 98, Wo 1 Jom & Sels 12-4 S00 ces 
1-2 39,25 ... 6-4 29° 29,00 4-% 99,75 113,25 4-4 38,75 ... io 1 Comaon 
4-4 »7,75 63,00 WHITE OM SB dc No 2 Common 4-4 40,25 .., 
5-4 61,75 ... Quartered i ote 128,25 4-4 $5.25 ... -5-4 37,75 ... 
6-4 69,75 ... Firsts & Seconds as 131, U0 CHES TAIT 10-4 01,50 ,,, 
8-4 68,25 ,., 1-7 Mi a sus 12-4 ... 151,00 Quartered No 2 Commo 
No 2 Common o-6 . ae 16-4 158,00 ||/Soune Wormy 4-4 35,5 er 
4-4 33,50 Jj} v-4 nth aa iio 1 Com'& Sels ee 46,75 ||Pecly 
ne 4-% 126, ca 5-68 37,00 ... Plain 4-4 28,50 
Quartered io 1 Com & Sels OO. sce 3,50 Firsts & Seconds 
Firsts & Seconds 3-8 42,00 ,.,, No 1 Common GO -sce 102,50 
4-4 60,50 .., 5-8 64,00 77,50 34 ... 54,75 5-4 ... 121,50 
5-4 67.25 ... v-4@ 75,25 87,25 4-4 49,25 57,50 6-4 ... 146,75 
6-4 68,00 ,,, 4-4 79,25 99,75 5-4 ... 62,25 8-4 .., 131, 50 
8-4 68,0C .,, 5-4 81,25 109.5 8-4 .., 72,60 ||No 1 Com & 3els 
10-4 80,50 .,, 6-4 .., 109,50 }}]10-4 67,00 .,, 7 Cee 62,75 
12-4 85.75 8-4 98.25 .,, No 2 Common = ee 64, 50 
No 1 Som & Seis” Plain ee ae 38,75 6-4 a 69, 50 
4-4 47,90 .., Firsts & Seconds ee oo. 45,50 6-4... 75,25 
5-4 50. 00 ee 4-2 61,00 .., No 2 A Co-amon No 2 Goruton 
6-4 53,00 ,.., 8-4 78.75 4-4 36,50 41,75 oe 23,25 
6-4 eae oan 4-4 92,75 a’ 4. 50 10-4 52,00 ,,, Yo 3 Co:anoi 
12-4 73, eae 5-4 109,25 125.50 |} Jo 2 B Comnon S-4 ne 21,25 
Pl = 6-4 ... 120.50 4-4 27.25 30,00 || FAS Worny 
13-17" 30x Boards 764 ... 128,25 TSH ee a 47,25 
4-4 73,25 .., 6-4 .., 128,5u || Firsts EF Secoms ee auc 51,25 
13" & War, FAS 12-4 .., 144,25 5-4 108,00 ,.,, ae ee 59,50 
4" 66,75 .. 16-4 ... 159,25 6-4 93,00 6-4 .., 59,75 
Firsts & Seconds No 1 Som & Sels 8-4 104, = 118; 25 vt. 66,75 
5-8 43,25 42,25 eB 63.98 ax 12-4 127, ae Sound wWorny 
3-4 5C, aver 5-8 $1.25 ., Yo 1 Com 4 Sels oo eee 42,25 
4-4 56.00 ... 3-4 59,50 70,75 1-2 45,00 ,., S-4 oe 44,75 
b-4@ 98,75 .., 4-% 64,00 79,;<0 4-4 54,75 60,75 6-4 .., 47, 5 
6-4 63,00 ... b-4 73,25 8C,25 6-4 58,00 77,25 6-4... 47,25 
€-4 65,00 ... 6-4 76,75 680,25 O-4 ...” és. 25 EAE EE (I 0) 
No 1 Cou & Sels 2-4 eee 80,25 ]]12-4 97,00 ..,, Firsts £ Secs :ds 
4-4. 41,50 .., 6-4 89,00 80,25 || No 2 Common 5-4 4.2. 50 
5-4 42, epee 13-4 ... 111.0 4-4 31,75 73.- No 1'Conm &%.5°1s 
6-4 47, ee 12-4 ... 111,900 No 3 Common —~ “ee ico 5.0, 80 
ted 5G, DL li-4@ ... 111,00 4-4 24.25 27.25 5-4 4., fT, 5C 
No 2 Som.cn Nz 2 Jomaon oUFT as, Wo 2 Somaion 
SG 39.78 cca 4-4 49,75 53,25 Ejrsts econ ae 36,75 
4-4 26,25 4 “9 3 Som Fle Grade 4-4 73, uc 5-4 <3,75 
5-4 * Fee 4-3 32,50 ... No 1 Com é Sels tT) 9 E:3 
6-4 27,50 ... ‘9 3 Sormon ee 53,00 ||Firsts © Set..1: : 
8-4 32,75 4-4 %4,50 27,75 ||No 2 Comaon 4-4 71,00 ,,, 
No 3 Jomnon Sound doxny oe 31,50 8-4 861,50 .., 
4-4 22,00 4-4 42,95 55,75 "etD We PLE Mo 1 Tom @ els 
6-4 18,75 ,... “RED Ok Firsts & 5eco 43 A-ha 45,55 " 
2 = *: eo quartered we cae 98,90 Bag £3. mee 
SLI oss Firsts & Seconds Ges cee 9&.cC 0 2 Jon 76% 
Quer) -ey~ 5-8 99.25 .., im ... 203, 3 Hi 27,00 
Firsts  Seernis 4-4 o9° OC me i a 32%, 30.75 acta 
4-4 45,05 .., Plain “0 1 Som & Sela = tale aie, 
de 54.50 ... Firs:s 4 Seconds ai are €C,0C [io 3 SO ck 
iio 1 tom & Sels iB 60,00 ... 10-4 non 2,08 6 nce “4,40 
5-4 44,50 ... 5-4 80,60 ,., BEBO 
4-4 835,75 106. Firsts © SéGondse 
6-4 70.°0 
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“SOFT TEXTURE” SOUTHERN 


HARDWOODS 


Cincinnati, Ohio, July 19.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 

QUARTERED WHITE OAk— BASS Woop— 

2. ae $135@145 at 5@155 et ea eer $ 65@ 70 $ + 75 $ 70@ 75 

A 105 110 10 115 115 20 me 3 GOR. 2 «00 48 50 56 53 56 

No. 1 com..... 80 85 aS 90 90 3S No. 2 com..... 28 31 33 38 38 43 

No. 2 com..... 45 50 54 59 55 60 CHESTNUT— 

Sound wormy.. 43 45 52 57 55 60 I $100@ 105 $112@118 $122@128 
QUARTERED Rep Oak— eS eee 65 65 67 

eo $110@115 No. 3 com..... iy es SY 

No. 1 com 60 65 Sd. wormy and 

Ne 26m... 40 45 No. 2 com... 36 38 38 40 40 42 

Sigs Sasaray Sd. wormy and 
PLAIN WHITE AND RED OaAk— No. 1 com. & 

FAS .........$105@110 $115@120 $125@135 ee 38 42 43 45 45 47 

eee 70 75 75 80 r+ 90 BircH— 

es 2 GUND s occ 60 65 70 75 75 80 o) are $105@119 $110@115 $115@120 

No. 2 com..... 2 45 47 50 48 52 No. 1 com. and 

No. 3 com..... 23 24 23 25 24 27 ae ee 65 70 70 75 70 75 

Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 88 40 
HicKory— BEECH— 

FAS wcccccees ... «++ $ 95@105 $ 95@105 Seer $ 65@ 70 $ 70@ 75 $ 75@ 80 

he. 1 COM... cola Sige 65 70 65 70 me. 2 OGM. 5 cs. 42 45 47 50 47 50 

kX eee 35 40 35 40 Ne. 3 COM. . os 27 30 30 33 33 35 
MAPLE— 4/4 5 /4&6/4 8/4 10&12/4 16/4 

I aa ikea ay adobe wea nny See $ 75@ 80 $ SO@ 85 $ 85@ 90 $ 95@105 $110@115 

NS Be aye ener 50 55 63 68 68 72 77 $1 90 95 

Pe NS oo 340 wae ber reeks 33 38 35 40 41 45 48 50 50 53 
Wuite ASH— 

Se CTT ERT OEE $ 95@100 $107@112 $112@117 $125@130 $155 @160 

Se FOS gO re 55 60 72 77 78 82 100 105 95 100 

ek ear eee 32 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f.o.b. Lower Michigan mills: 


No.1 No.2 No.3 
FAS Selects com, com. com. 
Bass woop— 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 
5/4 70 75 60 65 50 63 30 32 24 26 
6/4 75 80 65 70 65 58 33 35 24 26 
8/4 80 85 70 7 60 65 38 40 ...... 
10/4 ee eo a SS | eee 
BeecH— 
5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 45@ 50 33@ 35 23 25 16 18 


5/4 65 70 50 55 35 37 28 30 18 20 
6/4 70 7 55 60 40 42 30 32 18 20 


8/4 80 85 65 70 60 52 33 35 20 22 
BircH— 

4/4 100@105 80@ 85 47@ 50 28@30 18@20 
5/4 105 110 85 90 52 55 30 32 20 22 
6/4 105 110 85 90 57 60 35 3 20 22 
8/4 110 115 90 95 65 -. 2 SE eeerer 
10/4 115 120 100 105 80 ae Me eecees 
12/4 120 125 105 110 85 ee ae 
16/4 140 145 120 125 105 1130 ...... 
Sorr ELM— 

4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 
5/4 70 75 0 66 47 60 28 30 22 24 
6/4 75 80 65 70 62 65 30 82 22 24 
8/4 80 85 70 75 60 65 40 46 ...... 
10/4 90 96 80 85 70 76 46 60 ...... 
12/4 95 100 85 90 75 80 45 50 ..... 

16/4 115 120 105 110 95 100 650 655 ...... 
Harp MAPLE— 

4/4 70@ 75 60@ 65 50@ 55 30@32 15@17 
5/4 80 85 65 70 5 60 35 18 20 
6/4 8 90 70 75 60 65 35 37 18 20 
8/4 95 100 80 85 70 75 40 45 20 22 
10/4 110 115 95 100 85 90 45 50 23 25 
12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 ...... 
16/4 160 165 145 150 1385 140 50 55 ...... 
Harp Maple FLoorRINnG Stock, RoucHu— 

OE scnaeiase eeekeaae 43@ 45 26@28 17@19 
Ne Pree 45 47 28 30 18 20 
Sorr MaPpLe— 

4/4 65@ 70 55@ 60 40@ 45 28@30 18@20 
5/4 75 80 65 70 50 65 83 35 20, 22 
6/4 80 85 70 7 65 60 38 40 20 22 
8/4 8 90 75 80 60 65 40 45 20 22 
END Drigp WHITR MaPLe— 

ae. of eee 85@ 90 . — 

WO ESE TD cccccees td me. Kavees coven 
oe Se Be wacecwas a See saeco vnevee 
es Wee Oe ventse po Te ee andes senses 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of D&M flooring, as reported to the Maple Flooring 


Manufacturers’ Association, averaged as follows 
f.o.b). cars flooring mill during the week ended 
July 17: 

MAPLE Clear No. 1 Factory 
aes cS? aoe 
= , ae ee 81.66 66.19 $38.31 
ii RPE RP ROR 7 80 owaecue ‘waniewa 

Bir_cu 
ee TE” - getds 





VALLEY HARDWOODS 


Cincinnati, Ohio, July 19.—Average wholesal- 


ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 
GuM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
ee wa araviels $103@108 $108@112 $108@112 
No. 1 com... 58 62 63 68 68 73 
Qtrd. red, sap no defect : 
| ae 58@ 60 62@ 65 68@ 70 
No. 1 com... 47 52 52 
Plain red: 
2 Serer 100@103 100@105 105@110 
No. 1 com... 56 58 5S 63 63 68 
Sap: 
Bxbds., 13-17” T7O0@ 71 


Plain KF AS 6” 


& wider... 52 55 54@ 5 
2 4 


No. 1 com... 39 40 4 5 45 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 


COTTON WOOD 


FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 
ee. S GOR ckac 38 40 40 42 
No. 2 com..... 33 36 
QUARTERED WHITE OAk— 
eee $123@128 $128@133 $133@138 
OO  S 92 97 97 102 102 107 
es 2 COR. 2a 70 75 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QUARTERED RED OAK- 
Aer $105@110 
MO. 1 COMB. 6c 65 70 
No. 2 com..... 35 40 
PLAIN WHITE AND RED Oak— 
FAS .........$ 82@ 87 $ 95@100 $105@110 
eee 63 68 68 72 72 76 
me. © COMs «se 53 58 58 63 63 68 
No. 2 com..... 42 44 45 45 50 
No. 3 com..... . EAS 25 30 
Sound wormy.. 3 38 40 45 45 50 
Sorr ELM— 4/4 5/4 6/4 &/4 
2 Pre $65 $67 $67 $70 
Ne. 1 com..., 4 50 50 55 
No. 2 com.... 25 27 27 28 





CROSS TIES 


St. Louis, Mo., July 19.—The following cross 
tie prices prevail f.o.b. St. Louis: 





Untreated 

White Southern 

Oa. Sap-Pine 
No. 5, 7x9”, 8’, 9-invh face...... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face...... 1.10 -85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak und heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

WE EEE. bedsscaveseos nbn . -$43.00 $42.00 
OE 855 6skeiiss ass ae 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 20.—Retailers 
are buying northern pine this week to meet im- 
mediate needs, while industrials are taking a 
large volume for this time of year. In the ag- 
gregate the business of northern pine mills this 
week. was better than normal, due to necessity 
on the part of buyers for prompt shipments. 
Prices hold firm. 

BUFFALO, N. Y., July 19.—The trade in 
northern pine has not been in any large volume 
of late. Wholesalers are not getting in any 
large quantity of stock by water this year and 
stocks in some cases will not be as extensive as 
sometimes carried, owing to competition from 
other woods. 


BOSTON, MASS., July 19.—There is no snap 
to northern pine demand in this territory. Regu- 
lar consumers are taking moderate assortments 
for immediate delivery. Sellers are not pushing 
for new business very hard at present. Compe- 
tition with other woods has a tendency to bear 
down prices on some northern pine items. 


NEW YORK, July 19.—Very little business has 
developed this month and not much is expected. 
Shipments are light, wholesalers’ and retailers’ 
stocks small. Prices hold firm. 


EASTERN SPRUCE 


BOSTON, MASS., July 19.—The demand for 
spruce frames is not very active, but quick de- 
livery is wanted of the modest orders placed. 
In fact, wholesalers say that the hurry of buy- 
ers is a striking and rather trying feature of 
the market. The general tone of. prices has 
grown easier during the last few weeks. Quota- 
tions cover about the same spread as last week, 
but more business is being done at the lower 
range. 





NEW YORK, July 19.—Sales of eastern spruce 
have been commensurate with arrivals in the 
last two weeks. Mills are not pressing for busi- 
ness, but wholesalers who make this lumber a 
specialty have found sales somewhat easier, 
Prices hold firm. 


WHITE CEDAR 


MINNEAPOLIS, MINN., July 20.—Northern 
white cedar post and pole distributers in this 
market reported that in the last week exhaus- 
tion of products of small producers is reacting 
favorably on their trade. There was a fair 
movement of posts, and pole business is better 
than normal. Most poles are being shipped 
East. Prices hold firm. 


HARDWOODS 


CHICAGO, July 21.—Northern hardwoods are 
unchanged. Demand continues in fair volume 
and quotations show about the same spread as 
last week. Furniture, automotive and trim fac- 
tories are fairly active but the maple flooring 
interests are restricting purchases. Inch FAS 
sap gum is scarce on account of heavy buying by 
the furniture factories and prices show more 
steadiness. A few other items for which there 
has been a fair demand are also in low supply 
and prices tend to advance. As a whole south- 
ern hardwoods have a better tone and increas- 
ing firmness of prices is expected. 


INDIANAPOLIS, IND., July 20.—Some slight 
improvement is noted in the general market sit- 
uation in hardwoods here. The price situation, 
however, does not appear to stabilize, with 
northern hardwoods in a weaker condition than 
the southern variety. Some inquiries are being 
received from furniture manufacturers, as a 
result of the Grand Rapids and Chicago shows. 
Business, they report, was fair and production 
in most factories will be speeded up. There is 
some activity in oak of the better grades for 
sale to the flooring factories. There is a fair 
demand for timbers and ties from railroads and 
interurban lines. 


NEW ORLEANS, LA., July 19.—Judging by 
local comment the southern hardwood market 
held its own but made little or no further gain 
during the week. Sap gum continued the best 
seller, with some items of red gum also moving 
well. Good sales of tupelo molding were re- 
ported and some sizable orders for boxboards. 
Prices just about held their own. 





AMERICAN 


LUMBERMAN 


JULY 24, 1926 








DIMENSION FINISH 
LATH FLOORING 
BOARDS CEILING 
SHOP AND SIDING 
FACTORY LUMBER MOULDING 


CUT TO LENGTH 
STOCK A SPECIALTY. 




































OUR PILGRIM 
FATHERS NEVER 
HAD FINER 
LUMBER TO BUILD 
WITH THAN 
‘NEARWHITE"” 


a 7 
el 


_ Wo d 
>, 3 
Rs 
















| 





JEARWHITE Soft Short- 
4 leaf is loaded into cars 
M4} under shed. We are as 
independent of weather 


conditions as any lumber manu- 
facturer can possibly be. Hence, 


our 


products are as little effected 


by moisture conditions as lumber 


can 


be. 
Try a car of NEARWHITE. 


The SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 




















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 








KANSAS CITY, MO., July 20.—There is not 
a great deal of activity in the hardwood market, 
except where wanted items, especially in gum, 
are hard to get. Furniture factory call is a little 
slower, but the motor trade demand remains 
about the same. Retailers continue to buy from 
hand to mouth. Prices show no change in the 
last ten days. 





ST. LOUIS, MO., July 19.—Inquiries and or- 
ders for southern hardwoods showed an in- 
crease last week. The market is generally firm, 
while some items tend to advance. There is a 
good demand from furniture factories for 1-inch 
common and better plain sap gum, which is 
searce and bringing higher prices. Wide cot- 
tonwood boxboard and wide sap gum are also 
scarce, and command higher prices. Box fac- 
tories are buying low grade stock which is not 
always available. There is a fair demand from 
planing mills and automobile body concerns. 


CINCINNATI, OHIO, July 20.—Advances in 
a number of items have been established in 
this market, principally in lower Mississippi 
valley gums. The advances are principally in 
l-inch stock, though in some cases they have 
been carried through in the thicker items. Plain 
red No. 1 common and better are especially 
strong. In plain sap No. 1 common, 6/4 stock 
is $2@3 higher than the 5/4 stock. Dealers say 
mills are taking a much firmer position and 
further advances are expected. 


COLUMBUS, OHIO, July 19.—Hardwood de- 
mand holds up fairly well in Columbus and cen- 
tral Ohio. Both retailers and industrials are 
buying for current requirements. With reduced 
production, dry stocks hold about the same and 
there is no accumulation in any items. Retail- 
ers are buying to replenish stocks which in most 
cases are not heavy. Industrials turning out 
automobiles, furniture and musical instruments 
are the best cutomers. Railroad inquiries and 
orders are in fairly good volume. Shipments 
are coming in promptly. Prices of oak at Ohio 
River: 

FAS No. 1 No.2 No.3 
Quartered ........ $145 $90 $50 et 
PE itscwt ves oeh% 105 72 45 $20 


HOUSTON, TEX., July 20.—Hardwoods ex- 
perienced the same good outlook this week as 
last. Inquiries are rather brisk and buying is 
better. Sap gum and oak flooring remain the 
chief items in request. The cypress demand is 
fair. Red gum is dull. 


BALTIMORE, MD., July 19.—Marked quiet 
prevails in the hardwood trade. There is a dis- 
position among buyers to hold off with orders 
as long as possible. Sellers manifest a dis- 
position to meet the figures of competitors, 
which means that some low prices are being 
made. Export trade is aided by a tendency to 
limit forwardings to firm orders, with complaints 
about unfair claims on the part of buyers less 
numerous. 

MINNEAPOLIS, MINN., July 20.—The nor- 
mal short buying period is in progress in so 
far as northern hardwood wholesalers in this 
market are concerned. While the wood using 
industries are taking a very fair volume, trade 
is at the quiet season of the year. Mills have 
liberal stocks on hand, and prices hold firm. 


BUFFALO, N. Y., July 19.—The hardwood 
trade is quiet, and there is no desire mani- 
fested by buyers to anticipate requirements. 
Prices have shown no particular change re- 
cently, but are easy in most items. 


NEW YORK, July 19.—Industrial demand has 
been better than usual for July and flooring 
items are also in brisk call, as for several weeks. 
jood chestnut is scarce and some other woods 
are none too plentiful. There is a good supply 
of oak lumber. 


BOSTON, MASS., July 19.—The demand for 
hardwoods is not more than very moderately 
active. There has been no definite change in 
the price situation, but some close observers, 
noting the general curtailment of production, 
are convinced that quotations will not go lower 
and that advances are probable with revival of 
demand. Current features are the light offer- 
ings and growing firmness of red gum, and the 
buying of No. 2 common oak by flooring mills. 
A fair volume of flooring is moving but sellers 
are urgent and prices are sagging. Quotations, 
#3x2%4-inch clear: Birch, $79.50@87.50; maple, 
$88@90.50; oak, white, plain, $95@97; selects, 
$79.50@80; No. 1 common, $62.75@64. The range 
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of quotations on FAS and No. 1 common hard- 
woods are given as last week. 

LOS ANGELES, CALIF., July 17.—Hardwoods 
are moving in a fairly steady volume, the de- 
mand coming principally from planing mills, 
pox, furniture and automobile interests. Prices 
are fairly steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 21.—Distributers describe the 
Douglas fir movement as only fair. Business 
has apparently reached that dull stage that 
usually follows heavy June shipments, for the 
yard trade is not adding to stocks. Prices are 
a trifle firmer on joists but on other items are 
steady at low levels. 





NEW YORK, July 19.—There is a decided 
tendency to refrain from transits. Mills, as the 
situation is explained here, would rather keep 
their lumber than put it on a ship unsold. No. 1 
fir ranges in price from $32.50 to $33, with $2.75 
and $3 added on Long Island for the back haul. 
Increased freight rates will become effective in 
August, when prices are certain to stiffen. 





BOSTON, MASS., July 19.—A great deal of 
Douglas fir has been sold to New England re- 
tailers this summer and demand is still good for 
transit lots which can be picked up a little under 
mill shipment prices. The’going price for ordi- 
nary schedules of 2-inch dressed fir is around 
$30, ship’s tackle, Boston. Transit lots of No. 1 
common fir boards are offered at $28 and No. 2 
common at $25. Mill shipment quotations for 
2-inch dressed fir cut to lengths are $30.50@31, 
and for No. 1 common fir boards the range is 
$28.50@29. 

KANSAS CITY, MO., July 20.—The fir mar- 
ket is just plugging along, with orders continu- 
ing in about the same volume as for several 
weeks past. There are some scattered country 
orders, but most demand at present is from city 
yards. Prices here have shown no change the 
last two weeks. 

SAN FRANCISCO, CALIF., July 20.—There 
is an abundance of fir on hand at distributers’ 
yards with prices lower than profitable. East- 
ern and export business showed slight increases 
during the week, but not sufficient to benefit 
the market. Creosoted fir continues to show 
an increase over last year’s, and is the healthi- 
est division of the fir market. 


BUFFALO, N. Y., July 19.—A little business 
is being done in West Coast woods, especially 
fir, but it is mostly in mixed-car lots from east- 
ern storage supplies. A slightly stronger market 
is reported in timbers and dimension and No. 3 
vertical grain flooring, 1x4-inch, is one of the 
searcest items. Retail stocks are being kept at 
a minimum, 

LOS ANGELES, CALIF., July 17.—An easier 
price tendency is noted in the fir market. Floor- 
ing demand is fair and there is a comparatively 
good call for finish and ceiling. 


CYPRESS 


NEW ORLEANS, LA., July 19.—The mill 
group report showed production leading and 
slightly above the normal line for the week. Or- 
ders took second place and shipments third. 
Local commentators say there is little change in 
market conditions either way and report prices 
also as they were. Mixed car trade predomi- 
nates in this territory. 


CHICAGO, July 21.—Red cypress trading is 
dull. The vacation period has apparently slowed 
down yard buying and industrial business con- 
tinues light. Prices are unchanged. 


KANSAS CITY, MO., July 20.—Most cypress 
orders are coming from country yards, city trade 
being reported slow. Yellow cypress is being 
offered at low prices, but red cypress mills hold 
firm. 


NEW YORK, July 19.—Railroad and cargo 
shipments hold up well. Cypress still continues 
to hold the advantageous position it has held for 
months, with prices firm and new users being 
added constantly. 


BOSTON, MASS., July 19.—Cypress is moving 
slowly in New England territory. Retailers are 
calling for yard items in limited assortments and 
usually ask for prompt shipment. Industrial de- 
mand keeps about even. Prices are well spread. 

















Trim and Mouldings 
Direct from Car to Customer 


Increase your profit. Save those extra handling? 
costs which are eliminated when you buy trim 
and mouldings sanded at our mill. Reduce too, 
the risk of damage and loss incurred when finish- 
in?, bills are completed at local planin3, mills. 
Deliver from car to customer—save the differ- 
ence—and please your trade. 


Case-Fowler trim and mouldings are shipped with 
all flat surfaces sanded, in prime condition ready 
for the painter's brush. Our Hardwood Trim 
and kiln-dried mouldin?, in Red and Sap Gum, 
Yellow Poplar, Cypress as well as Short Leaf finish 
and yard stock are manufactured and marketed 
under our own management. We ship the product 
of our own mills exclusively. All items can be 
loaded in straight cars or mixed with Hardwood 
lumber. 


On your next requirements address the nearest office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


“ 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 





Branch Offices and Representatives 


CHICAGO DETROIT PA., DEL.&MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W. A. Furidinger Wm. Dinds 
V.B.Churm 1553 West Madison 1234Commercial Spencer Arms 1234Commercial 2131 By. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bldg. 13. 
Street Chicago, Ill. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 
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CHICAGO— 223 Railway Exchange Bldg. 





ficras 


weer 


s The 
World— 


Qe 





The mark of HOE (whichis stamped on every stick of our lumber), is as 
well known in Great Gritain and Continental Europe as it is in America. 


it means the highest type of lumber. 


Hardwoods kiln dried and worked to any pattern. 


Cypress worked to dimension s 
Soft. easy-working short leaf pi 
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ne for finish lumber. 


IN MIXED CARS 


AiccyeR Deutsca Eowaros. INC. 


Hardwoods — Pine 
Branch Offices : 


OAKDALE 


LOUISIANA 


DETROIT — 11-239 General Motors Bidg. 
GREAT BRITAIN Suffolk House, Laurence Pountney Hill, London, E.C.4. | CONTINENTAL EUROPE—No. 5 Rue Gretry, Paris, France 
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Hemmin 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
tenance cost. They are especially designed 
to meet the needs of lumbermen. That’s 
why so many of them are in use today on 
the most difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 


dust O= Wheel Trailer 











SPECIFICATIONS: 
AXLES 4” x 6’’ split hickory. 
SKEINS 3%’’ x 10” or 4’”’ x12”, long sleeve 
malleable. 
WHEELS 34’ diameter, with 5’, 6” or 8” tire. 
BOLSTERS 4”x11”, 6’ long; side bars, 4x6”: 
center bar, 444’’x6}2’’, with 3’’x5’’ built-up 


rs. 
TONGUE 4x6’, 5’long; reach,4’’x6”,1i’iong. 
CAPACITY 10 tons. 




















BALTIMORE, MD., July 19.—Business main- 
tains the characteristics which it has shown for 
some time, though there are also some evidences 
of a revival of interest in cypress for various 
purposes. Sash mills seem to be using it on a 
larger scale. Stocks here are small, and mill 
prices are firm. 


INDIANAPOLIS, IND., July 20.—Some ac- 
tivity is noticeable in red cypress in several 
communities in Indiana, according to local job- 
bers. The activity is mostly apparent in the 
northern half of the State, where some cities 
are having real building booms. City yards here 
report that while there is considerable building 
in prospect for fall, there is not much doing 
now and as a result they are holding stocks 
low. The same is true in country yards. Prices 
are firm. 

CINCINNATI, OHIO, July 20.—The cypress 
market is fairly active. Business is composed 
mostly of small orders. Prices are steady. 


HEMLOCK 


CHICAGO, July 21.—Northern mills are book- 
ing a nice volume of hemlock business, as heavy 
rural consumption throughout Michigan and 
Wisconsin has reduced retailers’ stocks. Buyers 
have waited until the last minute to place orders 
and request quick shipment. Prices are now 
fairly well established at $4.50 off list. 


NEW YORK, July 19.—Hemlock demand was 
not as heavy the last week as in the days im- 
mediately following the Fourth, but there is a 
fairly consistent call. Eastern hemlock is not 
as plentiful as western hemlock, but there is 
ample supply to meet all needs. 


BOSTON, MASS., July 19.—Western hemlock 
has been moving in substantial volume this sum- 
mer. There were many transactions in transit 
lots last week, some of them sales of ‘‘distress’’ 
lumber. The mill shipment range for an ordi- 
nary schedule of 2-inch dressed hemlock cut 
to lengths is $29.50@30, ship’s tackle. Whole- 
salers say that $29 is now the going price for 
transit lots. No. 1 common boards are offered 
at $27@28 and No. 2 common at $24@25. East- 
ern and northern hemlock are quiet, light offer- 
ings permitting prices to hold steady. Eastern 
clipped boards are $32; northern clipped, $31, 
and random, $30. 

BUFFALO, N. Y., July 19.—The mill situation 
of eastern hemlock is said to be somewhat 
stronger. Owing to competition of fir and west- 
ern hemlock, the cutting up of stock has not 
been going ahead on any active scale recently, 
so that mill supplies are now reduced to a point 
where sellers feel somewhat more independent. 
Retail buying is largely for immediate needs. 


WESTERN PINES 


CHICAGO, July 21.—Western pines are mov- 
ing more slowly than a week ago. Call for yard 
items has dropped off in the last week and there 
has been no improvement in demand for shop. A 
few items of selects are moving but prices on 
these as well as nearly the entire list are weak. 
There have been no reductions since those an- 
nounced last week. 

SAN FRANCISCO, CALIF., July 17.—Pine de- 
mand has been sustained during the week with 
slight increases in inquiries and orders from 
eastern distributing centers. Export business is 
normal. Local retail business is lower than at 
any year since the war, due to the carpenters’ 
strike. Rail shipments to middle western States 
were slightly off during the week. There has 
been no noticeable change in prices. Box grades 
remain firm with mills selling all stock as soon 
as it is ready for shipment. 

NEW YORK, July 19.—Demand is only fair, 
following a week in which many carload sales 
were reported by wholesalers. Many wholesal- 
ers are relying on mill lists that have not been 
changed since March, but recent inquiries have 
shown prices from $1.75@2 under the early 
spring schedule. No. 1 common Pondosa pine is 
quoted $58.75 by leading wholesalers, and it is 
this price that has been cut on inquiry. No. 1 
Idaho, under the same conditions, is listed $65.50. 


BOSTON, MASS., July 19.—Pondosa pine sell- 
ers report that the eastern market is not very 
active. Buyers are cautious about ordering 


ahead of nearby requirements. Prices are irreg- 
ular. Sales of No. 2 common, 1x8-, 1x10- and 
1x12-inch are being made at $43.25; No. 3 com- 
mon, 1x4-inch, $36.25; 1x6 and 1x8-inch, $37.75; 
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1x10-inch, $38.25. There is a fair demand for 
common grades of Idaho white pine. Prices are 
now well maintained as follows: 


No. 1 com. No. 2 com. No. 3 com. 


eS ee $63.50 FP 
eR eer rrr. 64.50 61.50 $43.00 
ef Ree 63.50 58.00 44.50 
ED. weeesoees 66.50 58.00 44.50 


SEE iccahecdd auten 60.50 45.50 


KANSAS CITY, MO., July 20.—Factory grades 
continue the best sellers in California pine, with 
some demand from retailers for Inland Empire 
stock. Some mills hold factory stock prices 
stiff, especially on the thicker items, and buyers 
do a good deal of shopping around before plac- 
ing orders. 


LOS ANGELES, CALIF., July 17.—Following 
the falling off in demand from factories, west- 
ern pine prices are easier. Most orders are 
from country dealers to supply builders’ needs. 


REDWOOD 


SAN FRANCISCO, CALIF., July 17.—Due to 
curtailment during the week because of weather 
conditions, some redwood stocks were badly 
depleted by above normal demands. Export de- 
mand increased noticeably and eastern business 
is improving. Western and southern California 
business is normal. Prices are firm. 

NEW YORK, July 19.—A good demand for 
redwood from rural building operations and a 
steady call from industrials have kept the mar- 
ket in good shape for July. Supplies in storage 
are well filled. Prices are firm. 

KANSAS CITY, MO., July 20.—There has been 
a little more inquiry the last week for redwood 
by industrial consumers, but yard trade remains 
slow, with lath, siding and molding making up 
the bulk of the cars bought. Prices continue 
soft. 


BOSTON, MASS., July 19.—The first half of 
July brought redwood distributers a fair volume 
of business. Current trade is mostly small lot 
buying from eastern storage stocks for prompt 
shipment. Prices keep about steady. 


LOS ANGELES, CALIF., July 17.—The de- 
mand for redwood continues fairly active, with 
orders still exceeding production. The week 
has shown an increase in orders placed by south- 
ern California dealers. Prices remain un- 
changed. 


NORTH CAROLINA PINE 


BOSTON, MASS., July 19.—New England buy- 
ers show little interest in rough edge. Sales of 
desirable band sawed stock are being made at 
$60. There have been offers within a few days 
of 8-inch air dried roofers at $29.50, and $31 is 
quoted successfully for one make. Shortleaf 
flooring is moving rather slowly and prices lack 
strength. Lowest range for 1x4-inch: B&better 
rift, $77; C rift, $61; B&better flat, $54. 








NEW YORK, July 19.—Demand fell off during 
the week, but salesmen reporting the last few 
days say business continues good although some- 
what harder to find. Roofers are the exception, 
selling just as well today as at any time. this 
summer. Flooring has eased off a little. 


BUFFALO, N. Y., July 19.—The North Caro- 
lina pine trade is slow, sales being mostly in 
small lots. Reports received from roofer mills 
state that the market is so unsatisfactory that 
closing down is contemplated at a number of 
plants if prices should decline further. 

BALTIMORE, MD., July 19.—The demand for 
North Carolina pine last week continued to lag 
and the margins of profit were still held down 
to narrow proportions, with users of lumber in- 
clined to limit commitments to immediate re- 
quirements, Stocks on the wharves have in- 


creased. 
SOUTHERN PINE 


CHICAGO, July 21.—Southern pine trading is 
dull. Heavy shipments the latter part of June 
have left the yards with fair supplies, and al- 
though the movement to consumptive channels 
is steady, replenishments are being made only 
Where absolutely nécessary. Quick shipment is 
Specified on this type of business and desirable 
transits find a ready market. Prices are steady 
following a slight softening last week. 


NEW ORLEANS, LA., July 19.—Mill reports 
indicate moderate gain in orders, cut and ship- 





—_—_ 

















TheTried and Better 
Gypsum Wallboard 





= e *. YPso] l : ; 

5 Nailed 1 Pest possible results. if #. f 
to Studd; arge boards di Pe, 
Wal] 8) Or Over qd sg 4 ‘ 
























HERE 
~ Wallbo 
willgivechic™! use srd finds 







Paper, With ; ini aMaged 
sm 
olid Cothly 


Contin u- 







O 
Warp, shri ;, that 





-4 


Gypsolite may be shipped in straight or mixed cars with Insulex, Plaster and other gypsum 
products from our mills located at Ft. Dodge, Ia. Akron, N. Y.,and Rotan, Texas 
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REG. U. 8. PAT. OFF. 


UNIVERSAL GYPSUM COMPANY, Chicago 


Dept. 53, 111 W: Washington Street 
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selling ladders and therefore preferred by 
scores of lumber dealers. 
catalog. 


The W. W. BABCOCK Co., Inc. 


BATH, N. Y. 


Easy to Handle 


Babcock Ladders are 
light because the rails are 
genuine Spruce. But 
light and easy to handle as 
they are, they are strong. 
Spruce is the reason. 


No wonder Babcock 
Spruce Ladders are good 


Write for 
We pay the freight 

















Is Ancient Machinery 


Stealing Y our Profits? 


The new “IMPROVED PHILLIPS” 
TURNS LOSSES INTO GAINS 


Rigid pedestal base. Gurney ball bear- 
ings throughout. A pulley mortiser, 
pocket cutter and variety saw table. 
Two men and two operations with one 
power cost. Doubles output. 


Write TODAY for new literature. 
Address Dept. A-16. 


Atlas Manufacturing Company 
ORLANDO, FLORIDA 











ments for the week. Shipments regained the 
lead with production second and orders third, 
but the “spread’’ between the three is relatively 
narrow. Local report indicates a fair to brisk 
call for lower grade items, with uppers still 
quiet. Timbers continue in strong request. No 
featurable change of prices is reported, though 
several observers think the price tone is firmer. 


ST. LOUIS, MO., July 19.—Business in south- 
ern pine continues quiet, and no one item meets 
with an especially good demand. Inquiries from 
the consuming section are light. Salesmen’s re- 
ports indicate that dealers are attempting to 
get stocks down to the lowest point possible. 
Orders continue to be badly mixed, very few 
being placed for straight cars of one item. There 
has been no material change in prices, although 
a slight weakness is shown in l-inch stock of 
the lower grades. Production ang shipments 
keep at about the same level. The transit list 
is small, 


KANSAS CITY, MO., July 20.—Some mills 
report a slight improvement in the volume of 


orders for southern pine coming from northern 
States, and a little firmer attitude on prices. 
Some larger mills are more independent toward 
orders offered, and are taking only what fits in 
with stocks and prices. The big volume of busi- 
ness still is coming from the southern States, 
with Texas as the leader. 





INDIANAPOLIS, IND., July 20.—Demand for 
southern pine continues light in this territory. 
The general sales volume is materially smaller 
than at the same time last year. Restricted 
building in this city is given as one cause for 
the light demand, Rural yards also hold off. 
Prices remain firm. 


NEW YORK, July 19.—Good sales of southern 
pine and a very firm tone in prices have charac- 
terized the last week. Heavy lumber is in good 
demand. Roofers are moving well. Wholesalers 
are well satisfied with July business so far and 
with the outlook. 

CINCINNATI, OHIO, July 20.—Southern pine 
business is spotty and prices have not improved. 





There is a fair run of transit cars, but commis- 
sion men prefer to have firm orders before or- 
dering cars on the track. However, those that 
are put on the rails are generally disposed of 
in good time. Retail demand has been more 
active. 

BOSTON, MASS., July 19.—What little change 
is noted in the local southern pine market is in 
the wrong direction, according to most whole- 
salers. Mid-summer lassitude generally pre- 
vails; sellers are urgent and prices are inclined 
to yield a little here and there. Longleaf floor- 
ing is quiet. Few orders for B&better rift, 1x4- 
inch, are being placed at more than $83, but 
there is at least one Alabama mill asking $87 
and securing a little local business. Compara- 
tively few sales of partition are being made even 
at concessions. Distributers of dimension, plank 
and timbers are complaining about the low price 
competition of western lumber. 


BUFFALO, N. Y., July 19.—The southern pine 
market has not displayed any special activity so 
far this month, and retailers in most cases are 
delaying purchases. Some wholesalers are tak- 
ing on considerable stock. Mills report that 
they will close down rather than accept lower 
prices. 


HOUSTON, TEX., July 20.—The southern pine 
market showed a better tone this week. Buying 
from the smaller towns slightly improved, but 
the city trade is no better. Railroad and indus- 
trial demand has improved somewhat, and the 
oil field trade is better in spots. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., July 20.—Red cedar 
shingle wholesalers in this market report there 
was only light movement of shingles here in 
the last week. The small stocks on hand were 
adequate to meet the needs, Clears were quoted 
at about $2.55 and stars at $2.25. There are 
few carlot shipments. 


KANSAS CITY, MO., July 20.—The shingle 
market is slow and draggy, with quotations un- 
changed. Lath demand is just fair, with a 
little better call from the country. Siding de- 
mand is slow in the larger towns, most business 
coming from small town yards. 


ST. LOUIS, MO., July 19.—The shingle de- 
mand continues quiet. The trade is buying only 
its necessary requirements. Extra stars are 10 
cents off. Quotations: Extra clears, $2.50, mill 
base, and $4.01, St. Louis; extra stars, $2.25, 
mill base, and $3.59, St. Louis. 


COLUMBUS, OHIO, July 19.—The _ shingle 
trade is rather steady, although the volume is 
not large. Buying by dealers in the smaller 
cities and towns is the best feature. Dealers 
in the larger cities are taking in a considerable 
quantity of the better grades. Receipts from the 
Coast are sufficient for current wants. Transit 
cars are not numerous. Red cedar extra clears 
are $4.35; extra stars, $3.85. There is a good 
demand for British Columbia XXXXX at $5.20. 
Other varieties are slow. Lath trade is fair 
and prices are steady at former levels. 


NEW YORK, July 19.—Eastern spruce lath are 
in good demand, with arrivals just about suffi- 
cient to keep things healthy. Fir lath have not 
sold as well of late as earlier in the summer. 
No. 1 fir lath are $6.35@6.50; No. 2, $4.25. Fir 
lath in March ranged from $7@7.25 for No. 1. 
Retailers are well stocked with West Coast shin- 
gles, but sales nevertheless are heavy. Perfec- 
tions bring $5.90. 


BUFFALO, N. Y., July 19.—Extra clears are 
off about 5 cents, but high grade shingles are 
relatively firm. Quotations: British Columbia 
XXXXX, $5.41; Washingtons, $4.96; extra clears, 
$4.21; stars, $3.61. The trade is rather slow. Ke- 
tailers’ stocks are small. 


INDIANAPOLIS, IND., July 20.—Some jobbers 
this week report a little increase in the volume 
of shingle inquiries, particularly from country 
yards. In industrial cities in the northern part 
of the State, where building has been good this 
year, there is some business. The number of 
transits has been cut down, and while prices are 
weak, there is not so much competition. Lath 
demand is only fair. 








BOSTON, MASS., July 19.—Although there has 
been no growth in demand for shingles during 
the last few weeks, the tone of prices looks 
rather firmer. Red cedars are now firm at the 
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recent advance. Best makes of British Colum- 
bia XXXXX are $5.46 for rail delivery. White 
cedar clears are $4.25@4.35; extras, $4.75. De- 
mand for eastern spruce lath is fair, but the 
tone of the market looks a shade easier. The 
bulk of the current trading is at $7 for 14-inch 
and $8 for 1%-inch. The 15%-inch western hem- 
lock lath are offered here at $6@6.25, ship’s 
tackle. 


NEW ORLEANS, LA., July 19.—Cypress shin- 
gle market reports indicate no featurable change 
in demand or price. Curtailment of output holds 
stocks to wieldable proportions. Cypress lath 
demand holds at a practical level with produc- 
tion, preventing mill accumulations, and prices 
are unchanged and firm. The bulk of the lath 
orders are handled in mixed cars. 


LOS ANGELES, CALIF., July 17.—Shingle de- 
mand for the week has been light with prices 
firm, and the call coming principally from rural 
sections. where stocks are low. A satisfactory 
movement of lath for the week has taken place. 


MAHOGANY 


BOSTON, MASS., July 19.—Industrial demand 
for mahogany is fair. Shipyards and building 
finish manufacturers have been buying heavily 
and are submitting inquiries for further sub- 
stantial quantities. The takings of furniture 
and chair factories, and talking machine, piano 
and radio manufacturers are moderate. Local 
log stocks have been reduced. Production is 
continued on a full time basis. Quotations on 
air dried plain African mahogany, log run for 
figure, f.o.b. Boston: 


No. 1 No. 2 No.3 

FAS com. com, com. 

4/4 ......$190.00@195.00 $150@155 $ 85@... $35 

5/4 & 6/4. 192.25 197.75 155 160 - ss 35 

7 ae 192.25 197.75 155 160 90 100 35 

|. See Ee. éencce SE nex. DP was acs 
Sate savede 210.00 ..+.-- 165 170 16 


D© sovees BOC citccce Tee Bee 3 


NEW YORK, July 19.—Demand for mahogany 
is better than normal for mid-July and some 
firms report they have enjoyed exceptional busi- 
ness. Philippine lumber has kept pace with other 
grades in volume of sales. 


BOXBOARDS 


BOSTON, MASS., July 19.—The boxboard 
trade is holding up fairly well. Some industrial 
consumers are on part time, due to vacations 
and the usual hot weather influences, and this 
restricts takings of packing lumber, but this is 
offset to some extent by the increasing require- 
ments for containers for shipping vegetables and 
fruits. The continued restriction of production 
by some of the leading boxboard operators is 
gradually adding strength to the undertone of 
the northeastern boxboard and shook market. 
tound edge pine boxboards, inch, are offered at 


$2629. 
CLAPBOARDS 


BOSTON, MASS., July 19.—New England re- 
tail yards have handled a very substantial quan- 
tity of clapboards during the last ten weeks. 
Much of this stock has. been bought by dealers 
in comparatively small lots and they are con- 
tinuing to place a fair volume of repeat orders. 
Light offerings of eastern spruce and white pine 
clapboards have been entirely inadequate to sup- 
ply the demand, hence the bulk of the trading is 
in stock from the Coast. Quotations are un- 
changed from last week. 


TIMBER LAND SALES 


PIKEVILLE, ‘KY., July 19.—Sidney Johnson and 
Lovell Lyttle have purchased about six hundred 
acres of hardwood timber on Blackberry Creek near 
Sidney and will put in two mills. At Pond Creek, 
the Pond Creek Lumber Co. bought the old Hill 
timber tract, one of the best in that section, and 
will cut at once. Estep Bros., of Gulnare, Ky.. 
purchased 300 acres of timber near that place and 
will install a mill at once. Tacket & Johnson, of 
Etty, closed a deal on the Spencer Miller hard- 
wood tract and will develop this fall. R. C. Day 
and others purchased a hardwood timber tract on 
Lon’s Creek in Breathitt County. Willson & Will- 
son purchased several hundred acres of oak and 
poplar near Daysboro, but will not develop before 
next year. 

JACKSONVILLE, FLA., July 19.—A group of south- 
west Georgia operators, which includes James M. 
fomlinson, Albany, D. C. Haddock, Damascus, and 
J. Cannon, Coedele, have just completed the 
purchase of what is about the last remaining tur- 
pentine timber in the Brunswick (Ga.) district. 
The purchase was made from a North Carolina 
Syndicate. The tract contains 30,000 acres and 
lies along the Seaboard Air Line Railway near 
Townsend, Ga, The price was not divulged, but 
it is reported that the deal established a high- 
Price level for turpentine lands. 











Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 

_Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























FOR SALE—SUMMER HOME 
Splendid location in Southern Michigan. New, modern, 
has all conveniences. A little over two hours’ ride from 
Chicago. 
Address “FEF. 119,’ care American Lumberman. 





WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago, Illinois. 





SAWDUST, BALED SHAVINGS & WOOD FLOUR 
Wanted. Quote per net ton f. o. b. shipping point and 
mail samples. Must be dry. OHICAGO WOOD PROD- 
UCTS, INC., 431 8. Dearborn St., Chicago. 





WANTED 
Biller and detailer for special millwork plant situated 
in a town of exceptionally fine environment in eastern 
Pa. No experience necessary in estimating but must 
have practical experience in taking quantities and de- 
tails from plans, measurements at the job, billing, mak- 
ing working details for the mill, must have pleasing per- 
sonality and some ability as a salesman as the man for 
whom we are looking will, in most instances, be our 
representative in the field. In applying, state age, ex- 
perience, and salary expected. Address 
A. W. & W. M. WATSON CO., Newton, Pa. 


MILL FOREMAN 
To have entire charge of men and machinery in a me- 
dium sized custom mill plant in good Colorado city. 
Must be thoroughly experienced and of proven ability in 
making Sash, Doors, Frames, Cabinet Work, ete. Prefer 
young man capable of assuming more responsibility later. 
Address “*K. 110,’’ care American Lumberman. 











WARREN-HUCKINS COMPANY j 
Jacksonville, Florida 


Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, individual electric drive, open 
shop for Americans, 


Men stick here, are treated on the square and take pride 
in their work, 


To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with ug for per- 
manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED 
A competent and accurate detailer and biller. One who 
ean handle any kind of special millwork. Good oppor- 
tunity for the right man. Central Illinois mill, 
Address “K, 124,’’ care American Lumberman. 


WANTED 
Young man familiar with lumber and building materials, 
to act in the capacity of assistant buyer in a large New 
York organization. Prefer a young man who has been 
connected with a large retail yard. In applying give 
full particulars in first letter. Address 
H. W. B., P. 0. Box 743, City Hall Station, New York- 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, also hardwood lumber, 
on either salary or commission basis. Must have good 
following among mills and timberland owners in Ark., 
., Tenn., Ky., N. ©., ete. Address with references, 
“H. 120,’’ care American Lumberman, 


WANTED—YOUNG MAN 

For general office work. Must be familiar with lumber 
and millwork, able to take off material from plans, 
operate typewriter, good at figures and able to meet 
people and sell goods. None but sober and industrious 
need apply. State salary wanted, experience and refer- 
ences. 

Address 


WANTED—MILLWORK ESTIMATOR AND 
Salesman able to take own measurements on job and 
with knowledge of Cost Book A. Unusual opportunity 
for right man. State salary desired. Location, Wis- 
consin. 

Address 











“G. 123,’ care American Lumberman, 





““G, 124,’’ care American Lumberman. 


EXPERT FOREMAN OR 
Factory superintendent of good education, capable of 
organizing and training men in modern high speed pro- 
duction window and door frame department. This posi- 
tion is offered by old established company, large mod-~ 
ern plant located in beautiful western city. In writ- 
ing please give references. 
Address “FP, 116,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
Who have specialized selling Canadian or Eastern White 
Pine, Idaho White Pine, Sugar Pine, acquainted espe- 
cially with industrial trade New York, Pennsylvania, 
Ohio, Indiana and Michigan. Give age, previous connec- 
tions, experience, salary wanted etc., also give refer- 
ences in first letter. Will be treated strictly confiden- 
tial. Address ‘‘G, 101,’ care American Lumberman, 
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YOU CAN GET GOOD EMPLOYEES 


By advertising in the Wanted Employees column of the 
AMERICAN LUMBERMAN. 


You get results from our ads. 





WANTED—AN EXPERIENCED 
Southern Pine and Hardwood Salesman for St, Louis 
and vicinity on salary and commission basis, Prefer 
man acquainted with trade. Give references in your 
first reply, state salary expected and when could report 
for duty. 


Address “K, 107,”"’ care American Lumberman. 





WANTED—BOOKKEEPER 
August first, for medium sized retail yard in southern 
Wisconsin. Must be accurate and rapid, also a good 
penman. Give reference and salury expected in first 
letter. Address ‘‘K. 106,’’ care American Lumberman, 


WANTED—A FIRST CLASS 
Estimator. Must be familiar with Cost Book ‘‘A.” 
We heed a man capable of taking off and figuring large 
jobs. State age, experience and salary you expect to 
receive in making reply. 
Address “H. 104,’ care American Lumberman. 


WANTED—A 
Millwork detailer and biller, one who is capable of 
handling first class work. State experience and wages 
expected when making application. 
Address “H. 105,’’ care American Lumberman. 


STICKER MAN WANTED 
Must be competent to take entire charge of Machines 
and produce first class work covering a wide range. For 
such a man we have a good opening. State experience. 
Address “H. 133,’ care American Lumberman. 














SALESMAN 

A man between 30 and 40 years old who has sold to the 
retail lumber yards, particularly throughout the East. 
To such a man we offer a position at a reasonable salary 
to start but with excellent prospects for the future, In 
replying give full details regarding your present and past 
occupation, age, salary desired, etc., to 

H. W. B., P. 0. Box 743, City Hall Station, New York. 


WANTED—TWO SALESMEN 
One to represent us in Southern New England, the other 
in Eastern Pennsylvania. (Coal mining district pre- 
ferred.) To handle as a side line Georgia air dried 
short leaf yellow pine. roofers on a commission basis. 
Address “H. 101," care American Lumberman. 


COMMISSION LUMBER SALESMAN 
Traveling North Carolina or Virginia to sell cypress and 
dressed pine on commission. Prefer man knowing mills 
his territory who can do his own buying subject to our 
confirmation. Give full information on self, references, 
ete firet Jetter, GRESS MANUFACTURING CO., 
Jacksonville, Fla. 
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WANTED—SALESMAN 
Salesman thoroughly familiar with the wholesale and 
large retail lumber, sash and door, and building material 
trades in Texas, Louisiana, Arkansas, and Oklahoma, to 


represent in that territory a well known, long estab- 
lished concern. Write, giving experience, references 
etc., to “G. 108," care American Lumberman., 





WELL RATED ST. LOUIS WHOLESALER 
Wants live hardwood salesman, to travel territory other 
than Ohio, on commission basis. Reply giving particu- 
lars as to experience, habits, and territory preferred. 

Address “G, 105,’’ care American Lumberman. 


COMMISSION SALESMEN 
West Const manufacturer and wholesaler, long estab- 
lished, highest rating, wants rellable representatives. 
High-class references required and given. Exclusive 
territory. 
Address “Tt, 23," care American Lumberman, 


WANTED SALESMEN 
One or two good all around men who have knowledge 
of hardwoods and yellow pine to cover Detroit and 
Michigan. 
Splendid proposition for real salesmen. 
Address “PF. 125."" exnre American Lumberman, 








WANTED——POSITION AS SALESMAN 


Thoroughly experienced in White and Yellow Pine, 
Hardwoods and West Coast Lumber, with established 
trade in Cleveland, Northeastern Ohio and Western 


Pennsylvania, 


with a tried and proven sales record. 
Address ww © 


12,’ care American Lumberman. 


POSITION WANTED 
As salesmanager or traveling representative; 
experience, sash, door and lumber business. 
California or Northwest preferred. 
Address “K. 120," care American Lumberman. 


POSITION WANTED BY 

Accountant and General Office Bookkeeper; fifteen years’ 
experience. sest references. Can come immediately. 

Address “K., 125,’’ care American Lumberman. 

AUDITOR—ACCOUNTANT BOOKKEEPER 
Open for position, a hustler with ten years’ experience; 
can come immediately; best references. 

Address “K, 121," care American Lumberman. 





many years’ 
Canada, 








WANTED—HARDWOOD MILL CUTS 
if-you are producing a steady supply of well manu- 
factared hardwood lumber, and your operation will stand 
investigation, we are willing to advance on lumber ag 
put in pile and act as sales agents. Write us for in- 
formation. 
Address “K. 114,”" care American Lumberman. 


WANTED—SEVERAL CARS 
No. 2 Com. and Btr. hard maple, soft elm, basswood, 
rock elm, white ash and oak, all 5/4 and thicker except 
oak, this wanted 4/4 and thicker. Will only buy from 
millmen producing above at first cost. Write HALL 
BROTHERS, LIMITED, 318 Continental Life Building, 
Toronto, Canada. 


WANTED—TO BUY 

100,000’ of 4/4x6” and wider rough 
Pine, stain no defect. 
5 cars of 1x4” No. 3 Common Yellow Pine Flooring. 
WILSON BROS. LUMBER CO. 

527 Provident Bank Building, Cincinnati, Ohio. 








air-dried Yellow 
Prompt shipment. 





WANTED—MILLWORK POSITION 
Five years’ experience billing, estimating and selling; 
23 years old. References. Prefer Chicago. 
Address **H. 127,"’ care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis 


ELM CITY LUMBER COMPANY, New Bern, N. C. 
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MANAGER HARDWOOD OPERATION 

Ambitious and energetic young man, 44, married, de- 
sires connection with responsible concern where ability 
counts and opportunity offered for advancement and 
financial interest Nominal salary and bonus on net re- 
sults. 21 years experience with two large manufactur- 
ing operations Gilt edge references. Experienced in 
accounting, office, sales, railroad construction and oper- 
ation, as also lomber manufacture from woods to mar- 


ket Now manager large operation with successful rec- 
ord, but limited timber supply offers no future. 
Address “K. 102,"" care American Lumberman, 





ATTENTION TO RAILROADS AND 
CAR COMPANY SHIPPERS 
Absolutely know grades of wood entering into Freight 
Car construction, with inspection experience of both hard 





and soft woods, outside of car building. In addition 
have had several years’ office experience with Class A 
Railroad, Would like position with Lumber Company 
in their Railroad Sales. Available on short notice, 
with best of references. 
Address “K. 123,"" care American Lumberman. 
GERMAN LUMBERMAN, AGE 36, 

15 years’ experience in Retail and Wholesale yards, 


wants position as Manager of Lineyard. Prefer good 
German town or would take position as bookkeeper in 
larger yard. I am well acquainted with credit and col- 
lections. I am at present employed—8 years with same 


firm. Can come on short notice. 
Address HERMAN RIZZI, 
115 East Hennepin Ave., Hotel Stratton, Minneapolis, 
Minn. 





A YOUNG, CLEAN CUT LUMBERMAN 
Wide experience, thoroughly familiar with the manu- 
facture of fir, cedar and shingles, is desirous of mak- 
ing a new connection. He is acquainted with the de- 
tails of logging, having been superintendent, and is 
familiar with sales. Is not afraid of hard work and is 
looking for a real opportunity. Age 33, married, col- 
lege education. 

Address “H. 108,’’ care American Lumberman. 


POSITION WANTED 
As Shipping Clerk, Yard Foreman or Box Factory Supt., 
by married man with ten years’ experience in white 
pine, also several years’ clerical experience. Want 
something permanent with opportunity for advancement. 
Am at present employed, but desire some connection 
which can offer a better future. 
Address . 105,’ care American Lumberman. 


YOUNG MARRIED MAN 

Thirty-three years of age; very energetic, honest and a 
good mixer; would like connection as manager retail 
lumber and building material yard located in town of 
4,000 population or more with good schools; good refer- 
ences; clean record; present company three and one-half 
years. 

Address wy * 








122,’ care American Lumberman. 


ACCOUNTANT WITH VALUABLE EXPERIENCE 
Executive ability, logical mind and’ modern accounting 
ideas, desires permanent responsible position, Over 
eight years’ experience with Lumber manufactiiring and 
Millwork firms. Age 27. Prefer Northern States. ox- 
cellent credentials and replies confidential. 


Address “K. 104," care American Lumberman. 
AMARILLO OR N. W. TEXAS 


Young man with four years’ experience in retail lum- 
ber business and university education desires position in 
Texas. Now employed as assistant manager. Thor- 
oughly familiar with West Coast products and grades. 
Have had general office experience. 

Address “*K. 118,"" care American Lumberman. 


EXPERIENCED OPERATOR 
A middle age man with 22 years’ experience in South- 
ern yellow pine operation from stump to car, wants 
position as manager, assistant manager or superintend- 
ent; was manager with one concern 17 years; can 
handle labor and get results with minimum cost. Best 


of references. 
110,’’ care American Lumberman. 











Address "G. 
MILLWORK EXECUTIVE SEEKS 


Good connection—reliable firm —capable assuming charge 
estimating, billing etc. Many years’ experience. Age 
35. Prefer Chicago territory or mill in east. 

Address ““G. 112," care American Lumberman. 








BAND SAW FILER—OPEN 
For job. Exceptionally good filer, can also handle fore- 
manship and extra sawing if necessary. 
Address “H. 131,’’ care American Lumberman. 


A-1 BAND SAWYER 
Desires position at once. Al reference. 
Address “K., 108,’’ care American Lumberman. 
FIRST CLASS SAWYER WANTS JOB 
Band or circular. Good reference. 
Address “SAWYER,’’ care American Lumberman. 


YOUNG MAN DESIRES OPPORTUNITY 











As assistant manager in retail yard. Prefer Curtis 
woodwork dealer. Five years present position. Em- 
ployed. If in need of a good conscientious worker, 


Address ‘““H. 128,’’ care American Lumberman, 


MILL FOREMAN DESIRES CHANGE _ 
Age 40 years. ‘Thoroughly understand plans, estimat- 
ing, general and special millwork, cost production. 
Gilt edge references; 10 years with present employer. 
Address “—H. 114,"’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Fifteen years’ full charge stump to mill, including log- 
ging R. R. .and all logging methods. Best references, 
both character and ability. 
Address “©, 135,’’ care American Lumberman. 


SALESMAN WITH ESTABLISHED TRADE 
Philadelphia, Pa., district in hardwoods and white pine, 
desires enter into selling arrangement with large manu 
facturer or wholesaler who put up honest grades. 

Address “F. 101,"" care American Lumberman. 


BUYING AND SALES EXECUTIVE 
25 years’ experience buying, selling and wholesaling fir, 
yellow pine, white pine and hemlock, specializing r. r., 














ear and industrials. Available near future. Territory 
Cent. West. 
Address “G. 108,"’ care American Lumberman. 





MILLWORK COST ACCOUNTANT 
Four years’ practical millwork, eight years’ installing 
operating systems; knowledge mill, office efficiency meth- 
ods. Married; age 35. Excellent references, 
Address “G. 106," care American Lumberman. 


FIRST CLASS FILER WANTS JOB 
Long experience on double and single cutting bands. 
Also high speed circulars, sash and edger gang saws. 
Will guarantee satisfaction in any kind of timber. The 
large mill where I have filed for the past two years has 
shut down, as their timber has become exhausted. Best 
of reference from last employer. 
Address FILER, Box 416, Valdosta, Ga. 


LOGGING SUPERINTENDENT 
Fine record on big work; wants to make a change. 
Address “*S. 21,’’ care American Lumberman, 








WANTED TO BUY 
ears 4/4” No. 2 Com. white hickory. 
cars No, 1 Com. white hickory. 
cars 2x2” sap gum squares. 
cars 24%4x2%” sap gum squares. 
3 to 4 cars 4/4” No: .3 N. C. pine, or No. 1 Com. 8. W. 
2 cars 4x4” poplar - | Name price f. o. b. cars 
and delivered Boydton, V 

BOYDTON MFG. CO., Boydton, Va. 


WANTED—HARDWOOD MINE BOARDS 
1x6” and wider, 6 & 7 ft., shipped rough, about No. 3 
common, Write us what you have to offer. 
WALLER & PHILLIPS, Salisbury, Md. 


WANTED TO BUY 
5 cars 2x2—30” clear beech squares. 
3 cars 2%x2%—46” clear beech squares. 
3 cars 3x3—36 and 48” beech squares. 
1 car 14%x14%4—20 and 26” beech squares, 
Quote best prices, stating when you can ship. 
THE W. A. NOBLE LUMBER COMPANY, 
Cincinnati, Obio. 


WANTED: HICKORY 
Railroad pick handle blanks in carload lots. 
mer, sledge, axe, etc. 
THE WARREN HANDLE WORKS OCO., 
Cortland, Ohio. 
WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 
WANTED 
Cherry logs and lumber, 


poplar logs. 
WARREN ROSS LUMBER CO., 
Jamestown, N. 


ter 


€ 


ter 











Also ham- 





Twelve inches and up 
We inspect at ship- 








WANTED 
Chestnut poles and red cedar posts. 
“H. 102,’’ care American Lumberman. 


ddress 











WANT-—IN EXCELLENT CONDITION 
54” or larger resaw, to resaw flitches from our 9 ft. 
band mill. 

H. T. WHITSON LBR. CO., 


Livingston, Tenn. 





HAVE YOU SOME MACHINERY? 


Somewhere there is a lot of second hand machinery that 
the owner would like to sell. You will have no difficulty 
in selling it, provided you advertise in the American 
Lumberman, 





WANTED—POSITION AS BAND SAW FILER 
Band mill or resaws. Write or wire. 
M. L. DEMOREST, 
508 South 7th St., La Crosse, Wis. 


RETAIL YARD MANAGER 
Desires place where experience and real management 
will be appreciated and pay good salary when merited. 
Address “S. 35,’’ care American Lumberman, 








LOGGING SUPERINTENDENT 
Wants hard job, any size, any place. 
Good references, 
care American Lumberman. 


Educated, prac- 
tical, high class man. 
Address “> oa” 





KILN DRYING AND MILLING OF LUMBER 
And timbers, Storage and Concentration Yards. 
Transit rates apply through Cairo Gateway. 

Your me solicited. Write or wire to 
AIRO WOOD PRODUCTS CO., 
Cairo, Ill. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, III. 








WANTED SALES CONNECTION 


Well established firm with years acquaintance with con- 


suming trade would like to form a connection with a 
reliable Southern hardwood band mill with output 
largely Gum and Oak for exclusive selling of their prod- 
uct in Canada and western New York on a commis- 


sion basis. Can make connection valuable to mill if 
reliable shippers. 
Address “K. 116,’’ care American Lumberman. 





IF YOU KNOW OF A 
Good lumber yard for sale. I will pay $250 for infor- 
mation provided I buy it. 
Address “G. 115,’’ care American Lumberman. 
TO BUY IN TEXAS 
Retail lumber yard in Amarillo or adjacent territory. 
Address “K,. 117,’’ care American Lumberman. 
INCOME BEARING 
Property to trade for Timber lands or mill and timber. 
Address JAMES A. GOSS, 1976 Devon Ave., Chicago. 











I WANT TO BUY 
A lumber yard in the corn belt. 
A care American Lumberman. 


dress “F. 135," 








WANTED—TO BUY 
4 two wheel Fordson tractor trailers, rubber tires not 
less than 7 or 8 inches wide. 

W. W. LONBERGER, Claremont, Va. 
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¥ 








a4 


| <2 II 








